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PROFITS 


A Challenge You Must Answer! 


Read how these 4 


MultiKopy Carbon Paper, if properly sold, returns a larger net 
profit than any other line of merchandise or any other depart- 


ment in your entire store. 


Admittedly a bold statement. But a true statement. Consist- 
ently advertised to the consumer for 22 years, the complete 
Webster Line supplies every single need of your customers. 
Remember that sales and profits are not synonymous. You, as a 
good business merchant cannot afford to overlook this positive 


challenge to profits. 


F. 8S. WEBSTER CO., INC. 


(Est, in 1889) 


332-342 CONGRESS STREET, BOSTON, MASS. 


SAN FRANCISCO . PHILADELPHIA . MILAN , PARIS . LONDON 


PITTSBURGH 


CHICAGO , NEW YORK . 








merchants met the 


Profit Challenge ! 


Case No.9: New Or- 
LEANS, La.: ‘“‘Webco’s 
modern method of pre- 
senting carbon papers 
and typewriter ribbons 
has opened our eyes to 
this — aside from profit- 
makers in themselves, 
they are wonderful sales 
feeders for increasing 
volume throughout our 
entire Stationery Depart- 
ment.” 


Case No. 10: Los An- 
GELES, CaL.: “It was 
a revelation to discover 
such a volume of profit- 
able carbon paper and 
ribbon business that we 
did not even surmise 
existed in our territory. 
Your Webco sales pro- 
motional plan is a ‘profit 


iove ’ 
digger. 


Case No. II: TAMPA, 
Fia.: “Webco sales pro- 
motion plans quickly 
carry through into actual 
carbon paper and ribbon 
sales. Your modern 
method of presenting car- 
bon paper and ribbons is 
an eye-opener. 


Case No. 12: Puoentx, 
Aniz.: “Webco coopera- 
tion is a clean-cut demon- 
stration that unknown 
potential business can be 
quickly turned into 
profits. It’s one thing to 
know products, and an- 
other thing to know how 
to sell them properly — 
your plan covers both.” 





@ OFFICE APPLIANCES 
is a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
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fice appliance industry. It 
will answer any questions 

e to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the werld to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


§ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 





jects germane to its field 


> 


paid for at space rates. Un- 
accepted manuscripts will 
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United States. 1601 Pershing Square Buildi 
Phone 


reaches some dealers in shland 4-8319 articles of office equipment 
fifty-four other countries -<> or directly related products 


who deal in American office 
equipment. 





by personal checks, drafts 
on New York or Chicago, 


§ No person, firm or cor- 
poration, either directly or 


eligible. 
§ Entered as Second-Class 
Matter, July 8, 1905, at the 


{ SUBSCRIPTION RATES Postoffice or Express Money indirectly connected with Postoffice at Chic ‘ Til., 

payable in advance, in the Orders, or in American Post- theindustry the journal rep- under Act of March 3, 1879. 
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its readers reliable informa- 
tion concerning the progress 
and development of the of- 


covered by t, 1931, 
by The Office Appliance 
Company. 
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Adding Machines 
Burroughs Add. 
Elliott-Fisher .. . 
General Office Equip. Corp.. 69 
Sundstrand Adding Machine. 69 


Adding Machines, es mr 
Reliable Tw. & A. M. 


Mach, Co. .166 
.. 68 


.159 


Adding Machine Rolls 4° Paper 
Rockwell-Barnes Co : .120 
Yankee Paper & Spec. Co. .132 

Adding Typewriters 
Burroughs Add. Mach. Co. .166 


Underwood, E, F......... 
ve esteut w6es 69. Back Cover 


Addressing Machines 


Addressograph Co. 167 

Speedaumat ........... .167 
Adhesives 

(See Inks, Adhesives, etc.) 
Arch and Clipboards 

Free Hand Binder Co... 158 

Globe-Wernicke Co s1 

Rockwell-Barnes Co.......120 
Autographie Registers 

Hanna Register Co....... 112 


Bankers’ Note Cases 
Art Steel Co.. oan 
Cole Steel Equipment ‘Co. ..161 
a Fireproofing Co....116 
Globe-Wernicke Co s 
Metal Office Furn. Co. 
Billing Machines 
Burroughs Add. Mach. Co. .166 
Elliott-Fisher . co. 
General Office Equip Corp . 69 
Underwood Typewriter Co. 
oweunen Back Cover 


Binders, Catalog and Periodical _ 
Acco Products, Ine 


Blackboards 
N. Y. Silicate Beok Slate Co.160 
Weber Costello Co. . ...146 


Blank Books 


106, 7 


Boorum & Pease ss ewe 

Rockwell-Barnes Co . 120 
Blanks for Bonds and Stocks 

SM «san 6eemeneeae 50 
Blotters 

Wrenn Paper Co.......... 83 


Blue Print and Plan File Cabinets 
All-Steel-Equip Co.. ‘ .104 
Art Metal Construe. Co.... 64 
Aurora Metal Cabinet Co...118 
Automatic File & Index Co. 95 
Berger Mfg. Co.. rs 
Columbia Steel Equip Co. .109 
General Fireproofing Co. . 116 


Globe-Wernicke Co : 81 
Metal Office Furn. Co 106, 7 
Yawman and Erbe Mfg. Co. 

eb eeeees 90, 91 

Bond Boxes 

Art Metal Construc. Co 64 
Art Steel Co...... 57 
Cole Steel Equipment Co. 61 


1 
a 
Corry-Jamestown Mfg. Corp. 12! 
General Fireproofing Co....11 
Globe-Wernicke Co. TS 


Metal Office Furn. Co 106, 7 

Steel Equipment Corp..... 101 
Book Cases 

Art Metal Construc. Co 64 


Cochran Metal Products Co.140 


General Fireproof. Co., The. 7 
Globe-Wernicke Co........ 

Gunn Furniture Co........ oF 
Macey Co., The Pk 
Metal Office Furn, Co...106, 7 


Yawman and Erbe > Mig. Co. 
TreTTT TTT . . 90, 91 

Bookholders 

Acco Products, Inc........ 72 
Book Rings 

Carpenter, E. W.. Mfg. Co. .160 
Bookkeeping Machines 

Burroughs Add. Mach. Co. 

Elliott-Fisher 

General Office Equip. 

Underwood 


Box Files 


.166 
stake 69 
Corp.. 69 
Typewriter Co. 

: Back Cover 


Art Steel Co ye ai Gee 
Globe-Wernicke Co........ S1 
Rockwell-Barnes Co 120 
Brief Cases 
Stein Bros. Mfg. Co...... 157 
a a Boards 
Y. Silicate Bk. Slate Co. .160 
Weber Pee Ge ccoueaus 146 


Business Shows 
National Business Show Co. 9°? 


Calculating Devises 


Reliable Tw. & A.M. C....159 
Calculating Machines 

Burroughs Add. Mach. Co. .166 

Sundstrand Adding Mach... 69 
Caleulating Machines, Rebuilt 

Reliable Tw, & A. M.C....159 
Calendar Pads and Stands 

Columbian Art Works......155 

Defiance Sales Corp....... 153 


Carbon Papers 

(See Ribbons and Carbons) 
Card Cases, Pocket 

Gardner, P. A.. Leather Wks.158 


Impr. Boehner Binder Co. . .161 
Card Index Boxes and Trays 
Art Metal Construc. Co.... 64 





Ast Ghat Gis son co ces tare 15 
Automatic File & Index Co. 95 
Bentson Mfg. Co.......... 144 
Cole Steel Equip. Co....... 161 
Columbia Steel Equip, Co. .109 
Diemer, John F.. wie @ .155 
General Fireproof. Co.. The.116 
Globe-Wernicke Co.. The... 81 
Guide System & Supply Co.1: = 
Macey Co., The..........- 70 
Metal Office Furn. Co. . .106, “7 
Press Products Co........ 139 
Sainberg & Co........ » sae 
Steel Furniture Mfg. Co 60 
Wagemaker Co., The......122 
Yawman and Erbe Mfg. Co. 
S6bGCO CO Oes Seesbene 90. 91 
Cash Boxes 
Art Steel Co.. Ine. .*.'."."..'.. 157 
Cole Steel Equipment Co 161 
Casters, Shoes, Etc. 
Bassick Co. . 50.069 nea so 
Sun Rubber Co........... 80 
Chair Mats 
SS ae 129 


Sun Bubber Co. ..... see: 80 

Superior Office Spec. Co. - 155 
Desk Pads, Glass 

Pe? PA Gia od cc cencass 129 

Sainberg & Co............ 131 
Desk Pads, Linoleum 

, 2: Serre 129 

Sainberg & Co............ 131 

Superior Office Spec. Co... .155 

Wagemahker Co.......+:0% 122 
Desk Pending-Letters Holders 

Acco Products, Inc........ 72 
Desk Trays 

Art Steel Co.. Inc......... 157 


Automatic File & Index Co. 95 
Berger Mig. Co.........+. 7 
Cole Steel Equipment Co... 
General Fireproofing Co... .116 
Globe-Wernicke Co........ 

Macey Co., 


Metal Office Furn. Co. ..106, 7 
Soles & GOs < ss cee cciece 131 
Wagemaker Tia ninek kin «nine 122 


Worcester Wire Novelty Co.148 





here, 


advertised are here classified. 
requirements of the modern business office are 
represented. Should subscribers be interested 
in any article of office equipment not listed 
they are cordially invited to communi- 
cate with the service bureau, through which the 
information will be promptly and cheerfully 
furnished by letter, without obligation. 
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For the benefit of the subscribers the lines 


Many of the 





Chair Pads and Cushions 


Polar Mie. Co.....ceeees 129 
Sainberg & Co..........5+- 131 
Sun Rubber Co........... 80 
Chairs 
General Fireproofing Co. 116 
Gunlocke, W. H., Chair Co.135 
High Point Bend. & Ch. Co.121 
Jasper Chair Co.......... 165 
Jasper Seating Co......... 140 
Ko-Rect Posture Chair Co. .128 
i. Bs We Ge dchcaneneovens 128 
Milwaukee Chair Co.. «eles ee 
New indiana Chair Co... 111 
Pierce, S. K.. & Son Co.. 145 
Sturgis Posture Chair Co. ..158 
Toledo Metal Furniture Co. 134 
Vanderbilt Mfg. Co....... 139 


Check Protectors gas Writers, Mfrs, 
Ce 154 


Hedman Mfg. 
Check Protectors a meee, S U 
Reliable Tw. & A. M. C. 
Check Sorters 
Kohlhaas Co.. 
Checks, Stam 
Meyer & 
Clips, Paper 


The. 
Metal 
Sen comeacces 


(See Paper Clips) 


vee 


Coin "Bags, Trays and Wrappers — 


Art Steel Co.. Inc......... 

Downey, The C. L., Co..... 
Copyholders 

Acco Products, Inc........ 
Copying Devices and Supplies 


Yawman and Erbe Mfg. Co 
90, 


Costumers 

General Fireproof. Co., 

Globe-Wernicke Co. . 

oe Products Corp... 
Crayo 

We ber See Gs. oo we ious 
Cuspidor Mats 

Polar Mfg. Co........ 
Cuspidors 

PQ rT 

Cole Steel Equipment Co... 

Detroit Metal Spec, Co..... 
Cutters, Paper and Card 

Ideal School Supply Co 
Dating Stamps 

Amer. Number Mach. Co... 

Fulton Specialty Co....... 

Meyer & Wenthe.......... 
Desk Calendars 

Columbian Art Works...... 

Defiance Sales Corp....... 
Desk File Racks 

Automatic File & Index Co. 
Desk Pads, Blotter 

Boorum & Pease Co....... 

Sainberg & Cc 


The. 


91 
116 


Desk Work Distributors 
Automatic File & Index Co. 95 


Bristow, Stanley R........ 158 
Globe-Wernicke Co........ 81 
Horn, . Bro. & Co.....159 
Kohlhaas Co., The........ 154 
Sainberg & Co........ soon 
Superior Office Spec. Co... .155 
Wagemaker Co........... 122 
I 
Aleee Baik: OS. 2. cccsscese 120 
Art Metal Construc, Co... 64 


Automatic File & Index Co. 95 
Berger Mime. Co... ...sse0% 74 
Columbia Steel Equip. Co. .109 
Corry-Jamestown Mfg. Corp. 3 


Englewood Desk Co....... 32 
Evansville Desk Co........ 12% 
General Fireproofing Co... .116 
Globe-Wernicke Co........ 81 
Gunn Furniture Co........ 7 
Hoosier Desk Co.......... 68 
Imperial Desk Co......... 126 
Indiana Desk Co.......... 10 
Invincible Metal Furn. Co... 62 
Jasper Desk Co..... sees 65 
Leopold Co,, The......... 88 
of SS, Sea 70 
Metal Office Furn. Co. ..196, 7 
Myrtle Desk Co..........:. 124 
Geet, Se GN wha d eaten d 140 
Steel Equipment Corp..... 101 
Steel Furniture Mfg. Co.... 60 
Steel Furniture Mfg. Co... .138 
Tell City Desk Co..........138 
Wagemaker Co........... 122 
Yawman and Erbe Mfg. Co. 

ce ceeGuvedbeesecdetace 90, 91 

Display Fixtures 

Adjustit Display Spec. Co. .161 
Berger Bite. OO.....cccess 74 


Orthwine Mfg. Co!.! 2:7: 161 
Drinking Cups, Paper 


Logan Drink. Cup Co. Div.. 79 

Orthwine Mfg. Co......... 161 
Duplicating Machines 

io ee wy i 66 ba.ea0u 167 

Dick, ep Pers 59 

ya Duplicator i, ewes 161 

Mimeograph, The......... 59 


Duplicat. Machines, Uscd, eee 
imeo Serv. Bureau....... 


wivbems du hic é 59 

Granhic Pe ee Re ahha 161 

Manhattan Stencil Corp... .124 
Envelopes 

Bushnell, BbvER, GO. oes cos 147 

Diemer, John F., Co....... 155 

Giobe-Wernicke Co........ 81 


Nat'l FiberstoK Envelope Co.139 
Quality Park Envelope Co. .114 
U. S. Envelope Co........ 159 


Envelopes, Celluloid 
lo Co 


Markilo Co...... eecb¥urs 160 
Envelope Sealers 
Office Appliance Co., The. ..148 


Eradicators, Ink 
. Ink Eradicator Co. . .160 


Erasers (Blackboard) 

N. Y. Silicate Book Slate Co.160 

Weber Costello Co 146 
Erasers (Chemical) 

H, A. Ink Eradicator Co... .160 
Erasers (Bulger 


Faber, A. W., Inc......... 76 
Ro rts, Weldon, “Rubber Co.12: 


eee eens 


Exhibi ow 

Nat'l Business Show Co.... 92 
Ex se Books 

Defiance Sales Corp....... 153 
File Boxes, Collapsible Corrug. 

Bankers Box Co.......... 132 

Kay- Be sacoance eeseeoe 151 
ha Ls Metal 

y Terese c. 157 


a File & Index Co. 95 
Cole Steel Equipment Co... 
Metal Office Furn. es R Saat | v4 


Press Products Co......... B 
mene) Be. NR 
a Pobtncte 
"oo al Constr, Co.. oe 
8 etal Cabinet 3° 118 


Automatic File & Index Co. 95 
Ben 


tson Mfg. Co..........144 
Berger we? Gi nec denaned 74 
Columbia Steel uip. Co. .109 
Corry-Jamestown Mfg Tatas 125 


General Fireproofing Co... .116 
Globe-Wernicke © 8 
Imperial Steel Cabinet Co. . . 136 
Invincible Metal Furn. Co... 62 


Maesp Cos, FMW. os cccecccs 70 
Metal Office Furn. Co...106, 7 
Press Products Co......... 139 
Steel Equipment Comp so oMs 101 


Steel Fixture La ie oie 163 
Steel Furniture Mfg. Ca: 


eodedvesedsdseseaseses », 91 
Filing Cabinets, Wood 
Auto, File & Index Co..... 95 
Globe-Wernicke Co........ 81 
Beene? Ge, BOs as osc evees 70 
Wagemaker Co........... 122 
Yawman and Erbe Mfg. = 
sseedesevowe etl § oad 0, 
vies Supplies 
Seca mecie me signed eye 72 
Ais Steel-Equip Co........ 104 
Automatic rite a Index Co. 95 
Bindah Products, Inc...... 130 
Bushnell, Alvah, Co....... 147 
General Fireproofing Co... .116 
Globe-Wernicke Co........ 81 
Guide System & Supply Co. .1% 4 
tevin Metal Furn. Co... 
ei Pa 70 
Nat'l 1  FiberstoK Envelo ee. 139 
Oxford Filing Supply ork | 
Rockwell-Barnes Co....... 120 
Steel Equipment Corp..... 101 
Wabash — “net Dien a6 ewe 3 
Wagemaker Co......... » 132 
Warshaw “ute Co,, Ine....141 


Yawman and Erbe Mfg. oo. 
i 


Finger Pads, Rubber 
Sun Rubber Co.......5... 80 


Fountain Pen Engraving Machines 


Simplex Gold Stpg. Press. ..158 
Fountain Pens 

Autopoint Co.......es00. 115 

Carter's Ink Co.......se0. hy 

Sheaffer, W. A., Pen Co. .66, 7 


Fountain Pen-Pencil (Combined) 


Sheaffer, W. A., Pen Co. .66, 7 
Furniture Bumpers 

a S'S So 129 

Sun Rubber Co........... 80 
Furniture Polish 

Globe-Wernicke Co........ 81 
Globes, Geogra “1.7 

Weber Costello Co......... 146 
Gold Stampi schott 

Simplex Gold Stpg. Press. . . 138 


Gummed Cloth Rings 


Warshaw Mfg. Co., Ine....141 
Hotels 

Hotel New Yorker..... aga t 
Index Card Signals 

Glee, Ot. Gs Ein ccccencaes 142 

Graff, George B., Co....... 150 

Macey Co, "RR PD Ore 70 

Moore Push-Pin Co....... 14: 
— Tabs 

Auto, File & * gang IONS olnenn 95 
Geen. ot ©. Gb. u-s arvenke 142 


Guide A, ‘‘ Sang ly ~~. 1 
Warshaw Mfg. "tne. 


Carter’s Ink Co......6.0.: 7 
Davids, Thaddeus. Ink Co. .147 
General Eclipse Co........ 49 
Higgins, Chas. M., & Co. 158 
Int t Printing Ink Corp 6 


85. 
Luther Ink & Stamp Pad ‘Co.15i 








6 

Inkstands 
General Eclipse Co 149 
Sengbusch 8-C Inkstand Co. 82 
Silverglo Lamps. Inc 159 


Lead for I’; 7 Pencils 
Faber, A. W., Inc sei. Oe 
Sheaffer, WwW. A.. Pen Co. .66, 7 


Leather Goods 
Stein Bros, Mfg. Co. 157 
Leather Upholstered Furniture 
Gunlocke, W. H., Chair Co. .135 
Vanderbilt Mfg. Co. . ee 
Leathers, Upholstering 


Lackawanna Leather Co 165 
Letter Distributors 
Bristow, Stanley R 158 
Globe-Wernicke Co 81 
Kohihaas Co., The 154 
Letter Trays 
(See Desk Trays) 
Letterheads 
American Embossing Co 156 
Lettering and Show Card Pens 
Bridgeport Pen Co 58 
Library Bytement 
General Fireproofing Co . a 16 
Globe-Wernicke Co Sl 
Lincleum Desk Tops 
Polar Mfg. Co 129 
Sainberg & Co 131 
Wagemaker Co 123 
Lockers and Storage Cabinets 
All-Steel-Equip Co . 104 
Art Metal Construc, Co 64 
Art Steel Co 157 
Aurora Metal Cabinet Co 118 
Automatic File & Index Co, 95 
Berger Mfg. Co ian 
Corry-Jamestown Mfg. Corp .125 
General Fireproofing Co ..116 
Globe-Wernicke Co........ 81 
Invincible Metal Furn. Co uu 
acey Co., The... 70 
M. E. E. Co 1vs 
Steel Equipment Corp 101 


Terrell's Equipment Co. .106, 7 
Yawman and Erbe Mfg. Co 


Loose Leaf Books and Systems 


Boorum & Pease Co 163 
F-B Mig. Co 144 
Grand Rapids L 5 Binder Cc 0.132 
Neva-Clog Products, Inc ot 
Stationers, L. L.. Co .157 
Loose Leaf ~epeepend Celluloid 
Markilo Co.. . 160 


Loose Leaf Metals 
Carpenter, E. W.. Mfe. Co. .160 


Loose Leaf Metals Co 152 
Mail Distributors 
Bristow, Stanley R : 158 
Map Tacks 
Graff, George B.. Co ..150 
Moore Push-Pin Co 143 
Moge 
eber Costello Co ; 146 
Matched Office Suites 
General Fireproofing Co 116 
Gunna Furniture Co 77 
Leopold Co., The... . 
Macey Co.. The . 70 
rell City Desk Co.... . .138 
agemaker Co . 122 
Yawman and Erbe Mfg. Co 
eceeecoseces ° ..90, 91 
Memorandum Books 
Boorum & Pease Co.......163 
Rockwell-Barnes Co...... 120 
Memorandum Devices 
Bristow, Stanley R . — 
Hanna Register Co : 112 
Mergott, J. E., Co., The 27 
Moisteners 


Inkstand Co. 82 


Numbering Machines 
American Num. Mach, Co.. .156 
Force, Wm. A.. & Co acne 
Roberts Num. Mach. Co...148 


Office Partitions and ae 
Globe-Wernicke Co . 81 


Oil, Office Machine 


Sengbusch S-C 


Clarotype Co coon 

Defiance Sales Corp...... 153 

Rockwell-Barnes Co . 120 
Pads, Colaumnar 

Boorum & Pease Co 163 
Paintings, Etchings, Ete. 

Blum, Emery, ie 128 
Paper 

Srownville Paper Co 96 

Rockwell-Barnes Co 120 

Wrenn Paper Co 83 
Paper Clamps 

Acco Products, Inc 

Esterbrook Pen Co 113, 149 
Paper Clips 

Acco Products, Inc o «ae 

Art Wire & Stamping Co 146 

Bindah Products, Inx .130 

Cook, H. C., Co 142 

Graff, George B Co 150 

Oakville-Amer, Pin Div 161 

Rockwell-Barnes Co » 420 


Tip Top Mfg. Co 158 








Paper Fastening Machines 
jump Paper Fastener Co 14 
Compo Mig. & Sales Co 135 
Defiance Sales Corp 
Eveready Mfg. Co. of Boston 1: 56 


Hoge Mfg. Co ‘aoe 

Hotchkiss Sales Co........100 

Neva-Clog Products, Inc. . o4 

Parrot Speed Fastener Corp. 131 
Paste 


(See Inks, Adhesives, Etc.) 
Pen and Pencil Clips 

Defiance Sales Corp 
Peneil Sharpeners 


Graff, George B.. Co ..150 

Hunt, C. Howard, Pen Co. .155 
Pencils, Cedar 

Faber. A. W., Inc... 76 

General Pencil Co . 124 

Reliance Pencil Co... : 97 

Swan Pencil Co... , 160 
Pencils, Mechanical 

Autopoint Co...... .115 


Sheafler, W. A., Pen Co. .66, 7 


Pens, Lettering and Show Card 
Bridgeport Pen Co.........158 
Esterbrook Pen Co....113, 149 

Pens, Steel 
Esterbrook Pen Co...113, 149 
Hunt, C. Howard, Pen Co 155 
Turner & Harrison Pen Co.156 


Picture Hooks 
Moore Push-Pin Co 
Pictures (Framed) 
Blum, Emery, Inc......... 128 


Pins and Pin Containers 
Copper & Brass Resrch. 
Defiance Sales Corp P 
Oakville-American Pin Div. 161 
Prym, William, of America. 65 


Platens, Typewriter 


Assn.1! Ba 
15 


Amer. Writing Mach, Co. ..120 
Ames Supply Co ne be bees 10” 
U. 8S. Tw. Parts & Supp. .117 
Postal Scales 
Hanson Secale Co..........160 
Pelouze Mfg. Co -. 153 
Triner Scale & Mfg. Co....148 
Publications 
Bridges, F. W., Ltd .16 
Buro-Bedarf-Rundschau ....16 rs 
Mon Bureau .164 
Punches 
Acco Products, Ine 72 
Boorum & Pease Co .163 
Defiance Sales Corp _ . 163 
Globe-Wernicke Co ‘ 81 
Push Pins 
Mcote Push-Pin Co ee 
Ribbon Dispensing Machine 
Tybon Corp. . ...156 
Ribbons and Gubens 
Allen & Co , 141 
Ault & Wiborg. . 85, 6 
Buckeye Rib. & C arb. Co... .147 
GGG Be Gc oo sccceses 73 
Columbia R. & C. Mfg. Co..103 
Crown Ribbon & Carb. Co. .127 
Int'l Printing Ink Corp. ..85, 6 
De, die Ws Eee ccceses 144 
Manifold Supplies Co...... 75 
Mittag & Volger. Inc...... 71 
Neidich Process Co....... 164 
Pacific Carb. & Rib, Co. ...133 
Phillips Ribbon & Carb. Co..135 


Rochester Rib, & Carb. Co..128 


Rockwell-Barnes Co.....,..120 
wtorms. BH. M.. OB. ..ccccs 136 
Tybon Corp. . .156 


Union Ribbon & Carbon Co.161 
U. 8. Typewr. Rib. Mfg. Co.159 
Wee, Be Wis Gc cevtees 2 


Rubber Bands 
Faber, A. W. jontacvaee we 


Rubber Stamps 


Meyer & Wenthe.......... 147 
Safes 

Art Metal Construc, Co..... 64 
Berger Mig. Co : soe. F 

Diebold Safe & Lock Co...159 
General Fireproofing Co....116 
Globe-Wernicke Co one oe 
Invincible Metal Furn. Co... 62 
Macey Co., The....... = so ee 


Meilink Steel Safe Co., The. 157 


Metal Office Furn. Co. ..106, 7 

Steel Equipment Corp : 101 

Yawman and Erbe Mfg. Co. 

TrTUTTTretitTTiT 90, 91 

Safety Deposit Boxes 

Invincible Metal Furn. Co... 62 
Scales 

Hanson Scale Co.......... 160 

Pelouze Mfg. Co.. . 153 

Triner Scale & Mfg. Co....148 
Scrapbooks 

Horn, W. C.. Bro. & Co....159 
Screens, Office 

Pe a, Gs oc ancegeest’ 129 


Sealing Wax 
Davids, Thaddeus, Ink Co. .147 
Higgins, Chas. M., & Co.. 158 
Luther Ink & Stamp Pad Co.151 


Seals, Notary and Corporation 
Meyer & Wenthe. 


Shelf Boxes 
Art Steel Co oven enes enn 
Berger Mfg. Co 
Diemer, John F., Co 
General Fireproofing Co., 
The .. - ssc 


Globe-Wernicke Co........ 81 
Shelving 
All-Steel-Equip Co. TT |. 
Art Metal Construc, Co..... 64 
Art Steel Co... -- 157 
Berger Mfg. Co. 74 
Cochran Metal Products Co.140 
General Fireproofing Co....116 
Globe-Wernicke Co. ... so. 


Invincible Metal Furn, Co.. 62 
is Mwy Ga weces< 
Steel Equipment Corp — 
Terrell's Equipment Co 
Yawman & Erbe Mfg. Co. 


eeeetbheanseese 90, 91 
Sign Markers 
Fulton Specialty Co..... 157 
Sorting Devices 
Kohihaas Co, ... sackenemee 
Stamp Pads 


Fulton Specialty Co . 157 
Luther Ink & Stamp Pad Co.151 
Meyer & Wenthe 147 


Stands for Office Machines 


Adjustable Table Co. 152 
Searles Elec. Weld Works. 152 
Sherman-Manson Mfg. Co.. .151 
Sturgis Posture Chair Co.. .158 
Toledo Metal Furniture Co..134 
Stationery, Embossed, Engraved 
American Embossing Co... .156 
Stencils 
Meyer & Wenthe.......... 147 
Stenographers’ Note Books 
Boorum & Pease Co....... 163 
Rockwell-Barnes Co... . oeaee 
Stools 
OR eae 128 
Sturgis Posture Chair Co. ..158 


Toledo Metal Furniture Co..134 








ment, 


THE SERVICE BUREAU 


of Office Appliances is maintained for the exclusive use of 
subscribers and advertisers. 

various commissions this bureau calls upon practically 
every member of the staff. 
letters all inquiries upon matters germane to the field, 
it furnishes special reports upon articles of office equip- 
supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertis- 
ing copy, furnishes list of desirable agents and dealers 
in ae’ every country, aids foreign dealers in securing 
U.S. A. lines, and in many other ways performs useful 
service, all without charge. 
have made, and are making, good use of this bureau: 
manufacturers in every section of the field have had 
evidence of the service. Subscribers’ requests for cata- 
logues to bring their files up to date, or to replace the 
file in case of fire or other form of destruction, are 
broadcasted in a bulletin which is mailed frequently 

to leading manufacturers. 


In the execution of its 


It answers by personal 


Subscribers in ev ery land 





OFFICE 


APPLIANCES 


Storage Cases 


Art Steel Co... .157 
Bankers Box Co .132 
Cole Steel Equipment Co...161 
Kay-Dee Co., The . 161 
M. E. E. Co... Te 
Rockwell-Barnes Co .120 


Store ow ~ & Equipment 
M. E. Co : 128 
Metal Office Furn. Co. ..106, 7 


Swinging Typewriter Stands 
Amer. Writing Mach. Co. ..120 


Globe-Wernicke Co........ 81 
Tables 

Automatic File & Index Co.. 95 

Berger Mfg. Co. ‘ - 74 

General Fireproofing Co....116 

Globe-Wernicke Co........ 81 

EE a Sn a we inenoes 70 

Steel Furniture Mig. Co 60 

Metal Office Furn. Co. ..106, 7 

Steel Furniture =e. Co . 60 

Wagemaker Co. ... ‘ 122 
Tablets 

Rockwell-Barnes Co — | 
Telephone Accessories 

American Electric Co......137 

Colytt Laboratories........ 161 
Thumb Tacks 

Graff, George B.. Co — 

Moore Push-Pin Co ..143 

Oakville-Amer. Pin Div ..161 
Transfer Cases 

All-Steel-Equip Co........104 

Art Metal Construc. Co .. 64 

Art Steel Co., Inc Te 


Aurora Metal Cabinet Co. ..118 
Automatic File & Index Co.. 95 
Berger Mfg. Co... . << 7 
Cole Steel Equipment Co...161 
Columbia Steel Equip. Co 109 


General Fireproofing Co... .116 
Globe-Wernicke Co. . nae oe 
Invincible Metal F urn. ‘Co.. 62 
Macey Co., The... ; . 7 
Metal Office Furn. Co...106. 7 
Rockwell-Barnes Co........ 120 
Steel Equipment Corp.....101 
Steel Furniture Mfg. Co. . 138 
Yawman and Erbe Mfg. Co. 
coeueee oe 


Type, Typewriter 
Amer, Writing Mach. Co .120 
Ames Supply Co... : . 102 


Typewriter Cleaning Material 
Amer. Writing Mach. Co 120 


Clarotype Co. .. ; ce 
- iy a, Ge oc .158 
Webster, F. S., Co cee. 


Typewriter Cushion Keys 
Munson Supply Co 1 
Peerless Key Co : ee 
Speed Key Mfg. Co se 

Typewriter Cushion Knobs & Fee 
Ames Supply Co Aan 
Azora Rubber Co... Lot 
Peerless Key Co. saeam 


Typewriter Parts and Tools 


Amer. Writing Mach. Co...12 
Ames Supply Co ..102 
U. 8. Tw. Parts & ‘Sup. ‘Co. .117 


Typewriters, Mfrs. of 
Amer. Writing Mach. Co...120 
Barr-Morse Corp 
Corona Typewriter 
General Office Equip. Corp.. 69 
Remington Rand Bus. Serv. 
eeeneee 98, 9 
Royal Typewriter Co...... 87 
Smith, L. C., & Corona Tws. 61 
Underwood-Elliott-Fisher Co, 
. .69,. Back Cover 
Underwood ‘Type writs r Co.. 
Back Cover 
108 


Typewriters, Rebuilt 
Amer. Writing Mach. Co...120 
Reliable Tw. & A. M. C....159 
Shipman-Ward Mfg. Co....143 


Visible Index Systems 
Art Metal Construc, Co... 64 
Automatic File & Index Co. = 
8 


Globe-Wernicke Co........ 

Mergott, The J. E., Co....127 
Pees GR co cccetcoeces 64 
Press Products Co........ 139 


Stationers’ Loose Leaf Co. .157 

Yawman and Erbe Mfg. Co. 
Une Guseasers cae ket 90, 91 

Wardrobes 
Aurora Metal Cabt. Co....118 
Berger Mfg. Co. sik. ee 
General Fireproofing Co...116 
Globe-Wernicke Co........ 81 
M. E. E. Co 
Steel Furniture Mfg. Co.... 60 


Waste Baskets 


Ameryican Can Co......... 84 
Art Steel Co se CC 
Cole Steel Equipment Co. ..161 
Metal Office Furn. Co. ..106. 7 
Nat'l Vulcanized Fibre Co..143 
Peerless Wire Goods Co....139 
Sainberg & Co........ 131 
Worcester Wire Novelty Co.148 
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> WANTS AnD FOR SALE © 


The rate for Classified Advertisements is eight cents a word. Minimum charge, $1.60. 





SITUATIONS WANTED 





AS A “MANUFACTURER'S AGENT™ I'm prepared to help 
cut sales costs. Have references and seven years record with 
large manufacturer. Will welcome propositions from manu- 
facturers of steel and wood desks, filing cabinets, filing sup- 
plies, also large stationery items. Offering concentrated sales 
effort in Ohio and Indiana. J. R. Kilcoyne, 3131 N. Main St., 
Dayton, Ohio. 





SALESMAN WITH 12 YEARS’ EXPERIENCE selling jobber 
and retailer in metropolitan territory is open for new connec- 
tion. Principal experience loose leaf and filing supplies. Will 
consider any line with reliable manufacturer. Address M-78, 
care Office Appliances, Chicago. 





MAN, 30, SINGLE, DESIRES POSITION as Manufacturer's 
representative. Excellent record as salesman and branch man- 
ager of leading Typewriter Company. 10 years’ experience, 
past five years in Eastern section. Free to go anywhere. Ad- 
dress W-77, care Office Appliances, Chicago. 





YOUNG MARRIED MAN who has successfully covered east- 
ern Iowa and western Illinois for large office appliance cor- 
poration desires position representing like company in same 
territory. Address K-72, care Office Appliances, Chicago. 


SITUATION WANTED—Position as office manager or buyer, 
of stationery and office furniture. Fifteen years’ experience 
buying and selling. Best of references. Address L-80, care 
Office Appliances, Chicago. 


SALESMEN WANTED 





SALESMEN WANTED. Enlargement of our factory facilities 
has prompted us to produce a high grade line of patented, loose 
leaf Daily Date Wall and Desk Calendars for the retail sta- 
tioners. We want applications from men now soliciting the 
stationers, to show our line. Attractive commission. Exclu- 
sive territorial assignments. Write Joliet Calendar Company, 
Inc., Joliet, Illinois, giving territory you are now covering. 








STATIONERY SALESMAN—wWe require the services of an 
experienced salesman in New Jersey for our new Department. 
A live wire who has complete knowledge of the line. Un- 
limited territory. Salary and Commission. This is an excel- 
lent opportunity for the right man. In replying, state age, 
salary and commission expected, experience, etc. Address 
O-110, care Office Appliances, Chicago. 











OUR HIGH-GRADE TYPEWRITER specialty is being suc- 
cessfully and profitably sold by typewriter salesmen, repair- 
men, supply and specialty salesmen. This is a golden oppor- 
tunity for anyone calling on office trade. Territories are being 
allotted now. Write for details and selling plans. Address 
R-72, care Office Appliances, Chicago. 





SALESMAN WANTED—To represent manufacturer of sta- 
tionery and advertising specialties in Pittsburgh district. Pre- 
fer one intimately acquainted with buyers of this type of mer- 
chandise. A live line with excellent sales possibilities. Ad- 
dress T-79, care Office Appliances, Chicago. 


DISTRICT MANAGERS AND SALESMEN experienced in the 
visible index field to sell “Visblex,” a visible loose leaf equip- 
ment. Exceptional opportunity for experienced men with an 
old ' nae company. Henry Conolly Company, Rochester, 
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WANTED, STATIONERY SALESMAN with established trade 
to carry patented specialty as side line. Sells on sight. Good 
commission. Repeat business. Must furnish best references. 
Address V-75, care Office Appliances, Chicago. 








SALESMAN with ten years’ experience representing leading 
manufacturer of pencils and one year selling desk calendars 
and stationery lines. Is now traveling the Middle West for a 
manufacturer whose line is sold principally to stationery job- 
bers. Is well acquainted with dealers throughout the terri- 
tory, and requires only half his time for his present connec- 
tion. In a position to give excellent service to one other line 
to be sold direct to stationer or office supply dealers. A cap- 
able salesman with a clean record. Will consider any line 
of merit which is not too technical in its application. Address 
S-111, care Office Appliances, Chicago. 





SALESMAN with six years’ experience representing manufac- 
turers of files and office furniture, is open for a line of office 
equipment or supply to be sold to dealers preferably in Mich- 
igan, Ohio and Indiana. Commission basis. Well acquainted 
with dealers in these states, also throughout the Middle West. 
Address P-92, care Office Appliances, Chicago. 


OFFICE APPLIANCE AND STATIONERY MAN with thirty 
years’ experience is opening up a manufacturer's agency office 
at Los Angeles for southern California. Wants agencies on 
commission basis, or will stock specialties for sale by direct 
canvassing. Has capital and first class references. Address 
N-97, Office Appliances, Chicago. 








MECHANICS WANTED 





WANTED—First class, all around mechanic, experienced on 
L. C. Smith, large and portable typewriters of all makes, add- 
ing machines and other office devices. Steady job for good 
man. Wages depend on ability. None but experienced apply. 
References considered confidential. Old established concern 
eepsee near Detroit. Address H-80, care of Office Appliances, 
“hicago. 








BUSINESS OPPORTUNITIES 





COMPLETE OFFICE SUPPLY BUSINESS in city of 100,000. 
Old, established business, best location in city. Best lines on 
exclusive basis. Dandy opening for live wire. Address J-77, 
care Office Appliances, Chicago. 








PATENTS SERVICE 





ALL PATENT AND TRADE MARK CAUSES—U. S. and 
foreign, including Russia. Technical assistance in developing 
Inventions, Infringement Cases, Industrial Appraisals, Patents 
Commercialized, Patented Monopolies for sale. Prompt, confi- 
dential, expert service. Il. & M. T. S. Co., 488 Prospect Avenue, 
Hartford, Conn. 








FOR SALE AND WANTED TO BUY 





FILING SAFES full of document files (Diebold), 72” high, 
42” wide, 30” deep, in good condition, $145.00 each f. o. b. your 
town. Safe Cabinet, SE53, perfect condition, $225.00 f. o. b. 
your town. Subject to prior sale. Ask for our catalog on 
ee ® safes and cabinets. Acme Safe Co., 216 Centre St., 





KARDEX VISIBLE EQUIPMENT bought, sold, and ex- 
changed. We have for sale and will also buy all sizes of 
Kardex cabinets. If interested in selling, send sample of 
pocket, description, quantity and price wanted. If want to 
buy, advise card size wanted, capacity, and present style of 
equipment, if any. Note: We need right now twelve 5x3 
14-drawer Rand last type manufactured but don’t need pockets 
unless are 5x1% size, also ten 6422 late type Kardex Cabinets. 
F-97, care Office Appliances, Chicago. 





WILL SACRIFICE surplus stock. Several Burroughs Book- 
keeping Machines, Elliott-Fishers, National and Underwood, 
also Multigraphs, Addressographs, Coin Audits, Comptometers, 
Monroes, Hand and Electric, Hooven Automatic. Hundreds 
of others. We invite your inquiries. Fort Pitt Typewriter 
Co., Inc., 642-44 Liberty Ave., Pittsburgh, Pa. 





ONE USED MULTIGRAPH, NO. 57, also ONE USED DAVID-- 
SON FRICTION FEED, also ONE SEVEN-ROLL INKING 
ATTACHMENT, also ONE SIGNATURE ATTACHMENT. 
Quote prices; address box R-73, Office Appliances. Also quote 
on other related equipment. 





and bookkeeping 


ALL MODELS ELLIOTT-FISHER Dillin 
Co., 537 S. Dear- 


machines bought and sold. Robt. Novak 
born St., Chicago. 





ADDRESSING MACHINES, Comptometers, Dictaphones, Edi- 
phones, Kardex cabinets, Mimeographs, Multigraphs, bought 
and sold. Hanover Office Equipment Co., 58 Greenwich SBt., 
New York City. 





ELLIOTT-FISHER billing and boghecuing machines bought 
and sold. Maloney, Gilmore Co., 508 S. Dearborn, Chicago. 





ADD-INDEX ADDING MACHINES bought, sold and rebuilt. 
Want to buy Add-Index adding machines in the rough; quote 
model, serial number and price. Graze & Sadler, Inc., 396 
Broadway, New York. 





ELLIOTT-FISHER machines bought, sold and rebuilt. Teeter- 


Warsh Co., Plankinton Arcade, Milwaukee, Wis. 





PROTEKTO-PHONE Dial telephone locks. 
suatgee ot $1.50; sell part or all. 
ork. 


FOR SALE: 
Three hundred to close out. 
Dial Lock, 1480 Broadway, New 

















BUSINESS OPPORTUNITIES 


The detailed inquiries which follow have been received direct from 
readers of Office Appliances. They are tangible business oppor- 
tunities which are well worth following. 


Wants Abroad 

Europe—Emil Breuer, of the Rotafix Duplicator Company, 401 Broad- 
way, New York, N. Y., sails for Europe July 23, to obtain space at the 
International Exhibition of Office Equipment, which will be held at the 
Automobile Salon, Berlin, Germany, September 3-13, inclusive. He will 
be in Chicago, July 4-12, inclusive, and manufacturers in the central 
west can reach him in care of Office Appliances, 417 South Dearborn 
street. He offers his personal services to American manufacturers who 
are interested in developing the European markets. He will undertake to 
represent a number of manufacturers, taking samples of their goods to 
exhibit at the Berlin show. He will also appoint representatives, or make 
desirable connections in Europe 

Mr. Breuer has a very thorough knowledge of the office equipment trade 
in central Europe. More than twenty years have been spent traveling in 
European countries among office equipment dealers and distributors. He 
is thoroughly conversant with all the continental languages, as well as 
English. Through his long stay in America Mr. Breuer has become ac- 
quainted with American methods of doing business, and he believes he 
knows the requirements of American manufacturers. After leaving the 
United States Mr. Breuer will be in London from August 1-10, inclusive, 
and in Germany until the end of September 

Zurich, Switzeriland.—Mr. Albert Ruégg, of Ruégg-Naegeli, Zurich, will 
be in the United States in September, and wishes to receive offers con- 
cerning distribution in Switzerland from manufacturers of office equip- 
ment and office machinery. He may be addressed in care of the Dicta- 
phone Sales Corporation, Graybar building, New York, N. Y. 


Wanted Here at Home 

Birmingham, Ala.—The Alex Patterson Company, 614 Lincoln Life 
building, desires a line of adjustable steel shelving that can be sold 
through dealers, and direct where there are no dealers in Alabama. The 
company has already established contacts with prominent office equipment 
dealers, and large business firms in Alabama. Communications should 
be addressed to Alex Patterson. 

Central West-—-A salesman calling on commercial stationers and de- 
partment stores in Wisconsin, Iowa, Illinois, Minnesota, North and South 
Dakota, wishes to take on a few additional lines of small stationery 
items or specialties. He has had experience in selling at retail as well as 
to dealers for resale. Address Sem-31, care of Office Appliances, 417 
South Dearborn street, Chicago, Ill 

Chicago, ti.—Harold H. Balkin, 1820 South Trumbull avenue, plans 
organizing a manufacturers’ agency serving dealers in the Chicago ter- 
ritory. He has been connected with the Chicago stationery business nine 
years, with experience covering practically all phases of the business. 
Mr. Balkin is well known to dealers in Chicago, and has already estab- 
lished a number of accounts. Manufacturers of general commercial sta- 
tionery lines and specialties are invited to write Mr. Balkin 

New York, N. Y.—Henry Frank, stationer, 429 Fourth avenue, wishes 
catalogues from manufacturers of stationery commodities. This business 
has been serving the commercial community sixty-six years. 

New York, N. Y.—George Cabuis, Room 414, 154 Nassau street, wishes 
to hear from manufacturers of office equipment and stationery accessories 
who desire a representative in New York to act as export agent. Operates 
on commission basis only 

New York, N. Y.—The Lincoln Desk Corporation, 42 Union Square, 
requests catalogues and price lists from manufacturers of office equip- 
ment and accessories. This company was organized June 1 by S. Rankin, 
who had operated the Rankin Business Equipment Company, and was 
formerly connected with the Schwartz Desk Company. N. Simkins, who 
is associated with him, was also with the Schwartz Desk Company pre- 
viously. 

New York, N. Y.--Graze & Sadler, Inc., 396 Broadway, dealers in 
new and used office machines, wish to get in touch with manufacturers 





OFFICE APPLIANCES 


who seek representation in New York City. The company is equipped to 
handle sales and service of machines and devices for office or store use 
A preference is expressed for some device requiring supplies and me- 
chanical service. The company has over 2,000 active accounts, includ- 
ing large banks, brokerage houses and mercantile establishments. — Ref- 
erences regarding general business ability and financial standing will be 
furnished on request. a9 

Philadelphia, Penna.—P. Selditch, office and bank furniture dealer, 607 
Pine street, desires to receive latest catalogues and price lists from man- 
ufacturers of office furniture. 

Seattle, Wash.—The Stanley Office Supply Company, Fourth and Cherry 
streets, is revising its file of catalogues. Manufacturers are invited to 
send catalogues, circulars, etc., marked for the attention of D. Doherty. 

Springfield, tl.—The Central Office Supply Company has been estab- 
lished at 203 East Washington street, handling office equipment of all 
sorts. Manufacturers are requested to send catalogues and price lists 
E. H. Remington, who is active in this business, had been with the Rem- 
ington Rand Business Service Inc., at Decatur before embarking on the 


present enterprise. 
—_—__———_ 

Commerce Department Trade Opportunities 
Inquiries sent to the U. 8S. Commerce Department from represen- 
tatives abroad. Recognized business establishments can secure 
names and addresses on application to the Bureau of Foreign 
and Domestic Commerce at Washington, or to the district and 
co-operative offices, mentioning the file number of the trade 

opportunities wanted. 


Envelopes, Bombay, India.—No. 51,843; agency desired 

Equipment, filing, Toronto, Canada.—No. 52,131; agency desired. 

Equipment, office, including machines and furniture, Berlin, Germany.— 
No. 51,962; agency desired. 

Furniture, office, including steel filing cabinets, Malaga, Spain.—No 
51,960 ; purchase and agency contemplated. 

Furniture, steel school desks, and steel desk parts, Toronto, Canada.— 
No. 52,290; agency desired. 

Ink, writing, Rio de Janeiro, Brazil.—No. 51,887; 
plated. 

Appliances, office and drafting room, and supplies and labor saving 
devices, Aachen, Germany.—No. 51,886; purchase contemplated 

Appliances, office, Osaka, Japan.—No. 52,050; agency desired 

Blanks, lithographed security, Mexico City, Mexico.—No. 52,107; 
desired. 

Cabinets, filing, Osaka, Japan.—No. 52,050; agency desired 

Clips, paper, Santo Domingo, Dominican Republic.—No. 
chase and agency contemplated. 

Ribbons, typewriter, and carbon paper, Santo Domingo, Dominican Re- 
public.—No. 52,291; purchase and agency contemplated 

Safe and cash boxes, Bombay, India.—No. 51,843; agency desired 

Specialties, office, such as binders, desk and chair pads, etc., Toronto, 
Canada.—No. 52,131; agency desired. 

Stamps, time, for dating correspondence, Toronto, Canada.—No. 52,294; 
agency desired. 

Stationery, office, Berlin, Germany.—No. 51,962; agency desired 

Novelties, stationery, Aachen, Germany.—No. 51,886; purchase con- 
templated. 

Paper, bond, Santo Domingo, Dominican Republic.—No 
chase and agency contemplated. 

Paper, writing, Aachen, Germany.—No 

Paper, writing, Khartoum, Egypt.—No 
contemplated. 

Pens, fountain, San Juan, P. R.—No. 51,973; agency desired 

Pens, fountain, and pencils, Aachen, Germany.—No. 51,886; purchase 
contemplated. 

Machine, for stamping or engraving names on fountain pens and similar 
articles, Frankfort, Germany.—No. 51,904; purchase contemplated 

Machines, adding and calculating, Milan, Italy.—No. 52,139: sole 
agency desired. 

Machines, adding and calculating, electrically and hand operated, mod- 
erate priced, Rome, Italy.—No. 52,140; agency desired 

Machines, calculating, electrically operated, Lisbon, Portugal 
896 ; purchase contemplated. 

Machines, typewriter, Vienna, Austria.—No. 51,982: 


purchase contem- 


agency 


52,291; pur- 


52,346; pur- 


51.886; purchase contemplated. 
51,888; purchase and agency 


No. 51,- 


agency desired. 














1,797,355. Temporary filing means. Harold May 7, 1925. Granted April 28, 1931. Serial 

H. Martin, Portland, Ore. (assignor to Rate No. 28,571. ; 

Service Bureau, a partnership composed of - A T E N T S 1,802,387. Stapling machine. Desmond R. La 

Harold H. Martin and the firm of Dimm & Place, Pittsburgh, Penna. Filed December 13, 

come, Portland, Ore., and composed of John C. 1927. Granted April 28, 1931. Serial No 
Imm and Walter R. Dimm). Filed May 27, Copies of patents herein listed can be ob- 739,681. 

1999, Granted March 24, 1981. Serial No. tained from the Commissioner of Patents, 021z802-391. . Typewriting machine. Alfred E 
“eee. Washington, D. C., for ten cents each in , Hackensack, N. J. (assignor to Under- 
1,797,413. Loose leaf holder. Jonathan C. cash, postofice money orders or certified wood Elliott Fisher Company, New York, N. Y., 

Forman, Bay Village, Ohio (assignor to Eliza- ¢peck Stamps and ‘personal checks not % corporation of Delaware). Filed July 15, 

beth M. Forman, Brecksville, Ohio. Filed June — ; accepted. , 1926. Granted April 28, 1931. Serial No 

3, 1929. Granted March 24, 1931. Serial No : 122,537. 

367,992. 7 . 1,802,429 Expanding envelope Benjamin 
1,801,905. Separable fastener. Joseph W _ 1,802,060. Stationery cabinet. Fred W-. Josephson, New York, x Y Filed June 30, 

Dews, Waterbury, Conn. (assignor to Scovill Neely, Chicago, Ill. Filed September 9, 1929. 1931. Granted April 28, 1931 Serial No 

Manufacturing Company, Waterbury, Conn., a Granted April 21, 1931. Serial No. 391,436. 464,955. 

corporation of Connecticut) Filed March 8, 1,802,081. Combined bookmark and memo- 1,802,440. Calculating machine. George H 

1930. Granted April 21, 1931. Serial No randum pad. Arthur Ww Kelly, New York, Morse, Harrisburg, Penna. Filed September 7, 

434,366. _ ¥. Filed May 22, 1929. Granted April 21, 1927. ‘ Granted April 28, 1931. Serial No. 217. 
1,801,909. Record keeping appliance. Thomas 1931. Serial No. 365,116. . 922. 

J. Driscoll, Columbus, Ohio. Filed March 16, 1,802,217. Arm rest. Thomas Chalmers 1,802,447. Eraser attachment for lead pen- 

1929. Granted April 21, 1931. Serial No Raine, Mullins, S.C. Filed March 14, 1929. —cils. Charles W. Smith, Green Island, N. Y 

347,679 Granted April 21, 1931. Serial No. 346,891. Filed January 5, 1928. Granted April 28, 1931. 
1,801,948. Box insert. Walter N. Vance, Chi- 1,802,293. Visible index card. Alwin von Serial No. 244,680 

cago Heights, Ill. (assignor by mesne assign- Auw, Brooklyn, N. Y. (assignor to Boorum & 1,802,500. Typewriting machine. Benjamin 

ments to Lyon Metal Products, Incorporated, Pease Company, Brooklyn, N. Y., a corpora- M. Des Jardins, West Hartford, Conn. (assignor 

Aurora, Ill., a corporation of Illinois). Filed tion of New York). Filed May 1, 1929. Granted to Underwood Elliott Fisher Company, New 

May 16, 1927. Granted April 21, 1931. Serial April 21, 1931. Serial No. 359,675. York, N. Y., a corporation of Delaware). Filed 

No. 191,585 1,802,315. Record condensing apparatus March 28, 1925. Granted April 28, 1931. Serial 
1,801,956 Locking lever for loose leaf Adolph K. Barta, Washington, D. C. Filed No. 18,989. 

binders. Charles H. Franz, Jr., Milwaukee, May 20, 1929. Granted April 21, 1931. Serial 1,802,651. Machine for writing a plurality of 

Wis. Filed August 8, 1930. Granted April 21, No. 364,569. signatures. Daniel W. Hemming, Woodcliff, 

1931. Serial No. 473,817 1,802,344. Perpetual calendar. Hari G. Go- N. J. (assignor to The Signature Company, New 
1,802,047. Pedestal for furniture or the like vil, Brooklyn, N. Y. Filed August 21, 1929 York, N. Y., a corporation of New York). Filed 

Charles A. Brown, Gardner, Mass. (assignor to Granted April 28, 1931. Serial No. 387,456. May 3, 1928. Granted April 28, 1931. Serial 

Heywood-Wakefield Company, Boston, Mass., a 1,802,348. Visible index. John J. McFad- No. 274,847. 

corporation of Massachusetts). Filed January den, Cleveland, Ohio (assignor by mesne assign- 1,802,674. Automatic reminder. Edward 

ments of one-half to Remington Rand Inc., New Schuyler, Syracuse, N. Y. Filed July 5, 1929. 


5. 1927. Granted April 21, 1931 Serial No. 
159,200 


York, N. Y., a corporation of Delaware). Filed 


Granted April 28, 1981. Serial No. 376,128. 








JULY, 1931 


1,802,787. Typewriting machine. Jesse A. 
B. Smith, Stamford, Conn. (assignor to Under- 
wood Elliott Fisher Company, New York, N. Y., 
a corporation of Delaware). Filed September 7, 


1928. Granted April 28, 1931. Serial No. 
304,478. 
1,802,793. Cover for loose leaf books and 


method of making same. Clarence D. Trussell, 
Poughkeepsie, N. Y. (assignor to The Trussell 
Manufacturing Company, Poughkeepsie, N. Y., 
a corporation of New York). Filed July 2, 1926. 
Granted April 28, 1931. Serial No. 120,053. 


1,802,794. Cover for temporary binders. 
Clarence D. Trussell, Poughkeepsie, N. Y. (as- 
signor to The Trussell Manufacturing Company, 
Poughkeepsie, N. Y., a corporation of New 
York). Filed December 28, 1923. Granted 
April 28, 1931. Serial No. 683,193. 

1,802,822. Wire stitching or stapling machine. 
Arthur H. Maynard, Warwick, R. I. (assignor to 
Boston Wire Stitcher Company, Portland, Me., 
a corporation of Maine). Filed March 14, 1928. 
Granted April 28, 1931. Serial No. 261,521. 

1,802,921. Writing machine. Hirsch Low- 
Vogel, Vienna, Austria. Filed December 18, 
1926. » ae April 28, 1931. Serial No. 
155,572. 

1,802,927. Calculating machine. Frank C. 
Rinsche, Detroit, Mich. (assignor to Burroughs 
Adding Machine Company, Detroit, Mich., a cor- 
poration of Michigan). Filed December 3, 1923. 
Granted April 28, 1931. Serial No. 678,140. 

1,802,974. Calculating machine. Claiborne 
W. Gooch, Lynchburg, Va., and Ernest Racz, 
Detroit, Mich. (assignors to Burroughs Adding 
Machine Company, Detroit, Mich., a corporation 


of Michigan). Filed August 18, 1923. Granted 
April 28, 1931. Serial No. 658,181. 
1,803,037. Printing mechanism for cash reg- 


isters. August Radermacher, Essen, Germany 
(assignor to Fried. Krupp Aktiengesellschaft, 
Essen-on-the-Ruhr, Germany). Filed September 
28, 1929. Serial No. 395,914, and in Germany, 
October 8, 1928. Granted April 28, 1931. 

1,803,049. Envelope filling machine. Eldrid 
L. Bouton, Philadelphia, Penna. Refile for ap- 
plication Serial No. 62,285, filed October 13, 
1925. This application filed February 14, 1927. 
Serial No. 168,203. Renewed March 13, 1931. 
Granted April 28, 1931. 

1,803,050. Envelope opening machine. Eldrid 
L. Bouton, Philadelphia, Penna. Filed Novem- 
ver 16, 1928. Granted April 28, 1931. Serial 
No. 319,986. 


1,803,051. Envelope filling machine. Eldrid 
L. Bouton, Philadelphia, Penna. Filed January 
16, 1929. Granted April 28, 1931. Serial No. 
332,943. 

1,803,082. Typewriting machine. Richard 
von Reppert, Hartford, Conn. (assignor to 
Underwood Elliott Fisher Company, New York, 
N. Y., a corporation of Delaware). Filed No- 


vember 21, 1927. Granted April 28, 1931. 
Serial No. 234,819. 
1,803,093. Manifolding machine. William G. 


Borchers, Hoboken, N. J. (assignor to Auto- 
graphic Register Company, Hoboken, N. J., a 
corporation of New Jersey). Filed November 


13, 1926. Granted April 28, 1931. Serial No. 
148,204. 
1,803,125. Typewriting machine. Carl E. 


Norin, Jersey City, N. J. (assignor to Under- 
wood Elliott Fisher Company, New York, N. Y., 
a corporation of Delaware). Filed November 1, 


1928. Granted April 28, 1931. Serial No. 
316,413. 

1,803,185. Calculating device. Murray P. 
Hendricks, Wheeling, W. Va. Filed August 10, 
1925. Granted April 28, 1931. Serial No. 
19,403. 

1,803,329. Computing machine. Julius C. 


Hochman and Gustave 0. Degener, New York, 
‘. ¥.; said Degener assignor of one-half of his 
right to said Hochman and one-half of his right 
to Maurice Samburg, New York, N. Y. Filed 
November 18, 1921. Granted May 5, 1931. 
Serial No. 516,015. 


1,803,348. Envelope. Charles Pasurka, Chi- 
cago, Ill. Filed May 13, 1929. Granted May 


5, 1931. Serial No. 362,734. 
1,803,464. Attachment for calculating ma- 
chines. Adolphus S. Dennis, Oakland, Calif. 


(assignor to Monroe Calculating Machine Com- 
pany, Inc., Orange, N. J., a corporation of Dela- 
ware). Filed July 17, 1929. Granted May 5, 
1931, Serial No. 378,942. 

1,803,496. Typewriting machine. Harrison 
0. Blaisdell, Brooklyn, N. Y. (assignor to 
Underwood Elliott Fisher Company, New York, 
N. Y., a corporation of Delaware). 


1,803,517. Typewriting machine. Sigurd L. 
Walsoe, Springdale, Conn. (assignor to Rem- 
ington Typewriter Company, Ilion, N. Y., a cor- 
poration of New York). Filed September 19, 
1929. Granted May 5, 1931. Serial No. 393,- 


786. 


1,803,525. Combined typewriting and comput- 
ing machine. James Henry Edwards, Seattle, 
Wash. (assignor to Remington Typewriter Com- 
pany, Ilion, N. Y., a corporation of New York). 


Filed March 2, 1927. Granted May 5, 1931. 
Serial No. 172,059. 

1,803,553. Rotary index. George L. Hinman, 
New Haven, Conn. (assignor to The Greist 
Manufacturing Company, a corporation of Con- 


necticut). Filed August 12, 1929. Granted May 
5, 1931. Serial No. 385,156. 

1,803,564. Bookkeeping appliance. Hans 
Arnold Schlaepfer, Geneva, Switzerland. Filed 


March 6, 1930, Serial No. 433,712, and in Switz- 
erland April 26, 1929. Granted May 5, 1931. 

1,803,573. Typewriting machine. Richard 
von Reppert, Hartford, Conn. (assignor to 
Underwood Elliott Fisher Company, New York, 
N. Y., a corporation of Delaware). Filed Sep- 
tember 11, 1928. Granted May 5, 1931. Serial 
No. 305,175. 

1,803,586. Pencil. Bernard C. Becker, York, 
Penna. (assignor to The Yoder Pencil Company, 
Cleveland, Ohio, a corporation of Ohio). Filed 
February 3, 1922. Granted May 5, 1931. Serial 
No. 533,844. 

1,803,624. Machine for sorting and counting 
paper money. Allan E. Lard, Washington, D. C. 
(assignor to The Federal Bill Counter Company, 
Washington, D. C., a corporation of Delaware). 


Filed June 29, 1926. Granted May 5, 1931. 
Serial No. 119,411. 

1,803,695. Pencil. Theodore P. Garankin, 
New York, N. Y. Filed March 31, 1930. 
Granted May 5, 1931. Serial No. 440,553. 

1,803,726. Bookmark. Carl A. Pfuderer, 
Brooklyn, N. Y. Filed September 19, 1928. 
Granted May 5, 1931. Serial No. 306,880. 

1,803,794. Mechanical pencil. Hermann 


Deutsch, Gross-Lichterfelde, near Berlin, Ger- 
many (assignor by mesne assignments to Pencil 
Mechanism Corporation, New York, N. Y., a 
corporation of New York). Filed April 24, 1925, 
Serial No. 25,546, and in Germany May 8, 1924. 
Granted May 5, 1931. 

1,803,800. Blotting medium. 
Hartline, Tampa, Fla. Filed July 26, 
Granted May 5, 1931. Serial No. 295,607. 

1,803,812. Cash register. Bernis M. Shipley, 
Dayton, Ohio (assignor to The National Cash 
Register Company, Dayton, Ohio, a corporation 
of Maryland). Original application filed Jan- 
uary 14, 1924, Serial No. 687,305. Divided and 
this application filed April 9, 1927. Serial No. 
182,371. Granted May 5, 1931. 

1,803,823. Visible index filing device. Carlos 
Wittenmyer, Mount Clemens, Mich. Filed No- 


William A. 
1928. 


vember 23, 1927. Granted May 5, 1931. Serial 
No. 235,131. 
1,803,836. Decalcomania and method of mak- 


ing the same. Alphonse Bihr, New York, N. Y. 
Filed October 21, 1929. Granted May 5, 1931. 
Serial No. 401,064. 


1,803,919. File cabinet and shipping case. 
Thomas Hardie Seay, Washington, D. C. Filed 
December 10, 1928. Granted May 5, 1931. 
Serial No. 325,074. 

1,803,954. Typewriter controlled perforating 
machine. Hermann Adalbert Weinlich, Berlin, 
Germany (assignor to The Tabulating Machine 
Company, Endicott, N. Y., a corporation of 
New Jersey). Filed June 2, 1927, Serial No. 


195,971, and in Germany January 24, 1927. 
Granted May 5, 1931. 
1,803,959. Tabulating machine. Fred M. Car- 


roll, Yonkers, N. Y. (assignor to The Tabulat- 
ing Machine Company, Endicott, N. Y., a cor- 
poration of New Jersey). Filed October 21, 
1925. Granted May 5, 1931. Serial No. 63,826. 

1,803,961. Accounting means. Sherwin K. 
Decker, Gustav Alfred Johnson, John W. Davis, 
and John Bruce Junor, Los Angeles, Calif. (as- 
signors to International Business Machines Cor- 
poration, New York, N. Y., a corporation of 


New York). Filed September 19, 1927. 
Granted May 5, 1931. Serial No. 220,372. 
1,803,977. Automatic card ejector. Erich F. 


W. Richter, Berlin, Germany (assignor to The 
Tabulating Machine Company, Endicott, N. Y., 
a corporation of New Jersey). Filed February 
8, 1927, Serial No. 166,626, and in Germany 
October 16, 1926. Granted May 5, 1931. 

1,803,979. Key punch. John T. Schaaff, 
Washington, D. C. (assignor to The Tabulating 
Machine Company, New York, N. Y., a corpora- 
tion of New Jersey). Filed January 15, 1925. 
Granted May 5, 1931. Serial No. 2,552. 

1,803,997. Filing device. Joseph T. Conway, 
Cleveland, Ohio. Filed March 5, 1929. Granted 
May 5, 1931. Serial No. 344,448. 

1,804,090. Power mechanism for sheet punch- 
ing machines. Chester W. Crumrine, Rochester, 
N. Y. (assignor to Electromatic Typewriters, 
Inc., Rochester, N. Y., a corporation of New 
York). Filed October 7, 1927. Granted May 5, 
1931. Serial No. 224,750. 

1,804,103. Calculating machine. Hans Knoll, 


Munich, Germany (assignor to Mercedes Buro- 
maschinenwerke Aktiengesellschaft, Benshausen, 


Germany). Filed May 6, 1930, Serial No. 450,- 
286, and in Germany January 15, 1927. Granted 
May 5, 1931. 

1,804,105. Magnifying glass. Wilhelm Mar- 


tens, Bremen, Germany. Filed April 3, 1928, 


9 


Serial No. 267,020, and in Germany April 5, 
1927. Granted May 5, 1931. 

1,804,120. Penholder socket. Gustav J. 
Sengbusch, Milwaukee, Wis. Filed January 29, 


1927. Granted May 5, 1931. Serial No. 
164,411. 

1,804,145. Manifolding book. Edward Kirby 
Bottle, Elmira, N (assignor to American 


Y. 
Sales Book Company, Limited, Toronto, Canada 
a corporation of ‘Ontario, Canada). Filed 
November 15, 1927. Granted May 5, 1931. 
Serial No. 233,346. 


1,804,160. Printin 
Froehlich, Chicago, Ill. 
Granted May 5, 1931. 

1,804,173. Loose leaf binder. ' 
Lotter, Milwaukee, Wis. (ossignes to The Sta- 
tioners Loose Leaf Company, Milwaukee, Wis., 
a corporation of Wisconsin). Filed December 7, 
Granted May 5, 1931. Serial No. 


mechanism. Arthur B. 
Filed July 12, 1928. 
Serial No. 292,267. 


1,804,189. Typewriting machine. Richard von 
Reppert, Hartford, Conn. (assignor to Under- 
wood Elliott Fisher Company, New York, N. Y., 
a corporation of Delaware). Filed September 
18, 1928. Granted May 5, 193i. Serial No. 
306,698. 

1,804,232. Combined typewriting and comput- 
ing machine. Henry Resch, Bayonne, N. J. (as- 
signor by mesne assignments to Elliott-Fisher 


Company, New York, N. Y., a corporation of 
Delaware). Filed February 27, 1926. Granted 
May 5, 1931. Serial No. 91,030. 


1,804,258. Manuscript holder for typewriters. 
Lawrence Jones, Bea Fork, a, Se 
April 23, 1930. Granted May 5, 1931. Serial 
No. 446,729. 

1,804,339. Card carrier for card files. Hans 
Henschel, Dresden-Loschwitz, Coomeer- Filed 
February 27, 1928, Serial No. 257,446, and in 
Germany March 7, 1927. Granted May 5, 1931. 


1,804,390. Furniture rest or shoe. Walter 
F. Herold, Upper Montclair, N. J. (assignor to 
The Bassick Company, Bridgeport, Conn., a cor- 
poration of Connecticut). Filed January 19, 
1929. Granted May 12, 1931. Serial No. 333,- 
581. 


Combination shoe and glide for 
Branche C. Rice, Cleveland, Ohio. 
Granted May 12, 1931. 


1,804,437. 
furniture. 
Filed August 16, 1929. 
Serial No. 386,327. 


1,804,455. Document _ holder. Alfred V. 
Bodine and Joseph M. Lucarelle, Bridgeport, 
Conn. (assignors to Dictaphone Corporation, 
Bridgeport, Conn., a corporation of New York). 
Filed July 7, 1926. Granted May 12, 1931. 
Serial No. 120,960. 


1,804,476. Envelope feed mechanism. Abra- 
ham Novick, Flushing, N. Y. (assignor to F. L. 
Smithe Machine Co., Inc., New York, N. Y., a 
corporation of New York). Filed October 21, 


1926. Granted May 12, 1931. Serial No. 
143,047 
1,804,522. Fountain pen. Frank T. Walsh, 


Springfield, Mass. (assignor to Leboeuf Fountain 
Pen Co., Inc., Springfield, Mass., a corporation 
of Massachusetts). Filed July 3, 1929. Granted 
May 12, 1931. Serial No. 375,764. 


1,804,528. Index or filing card. Harold W. 
Donnell, New York, N. Y. Filed March 10, 


1930. Granted May 12, 1931. Serial No. 434,- 
753. 
1,804,597. Card index file cabinet. John W. 


Y., and Bernard L. 
Filed October 22, 
Serial No. 227,- 


Donaldson, Irvington, N. Y. 
Polkosnik, Greenwich, Conn. 
= Granted May 12, 1931. 


1,804,608. Strip aligning apparatus for mani- 
fold record machines. uis F. Hagemann, 
Niagara Falls, N. Y. (assignor to American 
Sales Book Company, Limited, Toronto, Canada, 
a corporation of Ontario, Canada). Filed Octo- 


ber 5, 1926. Granted May 12, 1931. Serial 
No. 139,572. 

1,804,609. Envelope sealer. Alfred Hall, 
East Jeffrey, N. H. Filed April 18, 1928. 


Granted May 12, 1931. Serial No. 269,751. 


1,804,626. Loose leaf binder. Adolph G. 
Lotter, Milwaukee, Wis. (assignor by mesne as- 
signments, to The Stationers Leaf Com- 
pany, Milwaukee, Wis., a corporation of Wis- 
consin). Filed June 4, 1928. Granted May 12, 
1931. Serial No. 282,725. 


1,804,639. Ball bearing caster. Clarence B. 
Noelting and William H. Noelting, Evansville, 
Ind. (assignors to Faultless Caster Company, 
Evansville, Ind., a corporation). Filed April 20, 
1928. Granted May 12, 1931. Serial No. 
271,447. 

1,804,642. +4 for cutting index ele- 
ments. Frank D. Powell, Chicago, Ill. (assig- 
nor to Acme Card System Company, Chicago, 


Ill., a corporation of Illinois). Filed May 10, 
at. May 12, 1931. Serial No. 
19, . 


1,804,650. Cash register. Bernis M. Shipley, 
Dayton, Ohio (assignor to The National 
Register Company, Dayton, Ohio, a corporation 
of Maryland). Filed rch 15, 1928. Granted 
May 12, 1931. Serial No. 261,996. 








10 


Pencil sha 
N. J. 


1,804,717. 
son, Camden, 





rpener 


(assignor t 


» 


Cc 


Frank Thomp- 
Howard 


Hunt Pen Company, Camden, N. J., a corpora- 


tion of New Jersey). 
Granted May 12, 1931 


Filed 
Serial No. 


1,804,723. Typewriting machine 


Reppert, Hartford, Conn 


May 3, 


1929. 


360,142. 
Richard von 


(assignor to 


U 


nder- 


wood Elliott Fisher Company, New York, N. Y., 


a corporation of Delaware). 


28, 1928. 
308,947. 


1,804,736 
for adding machines. 
iil. 
pany, Chicago, Ill.) 
Granted May 12, 1931. 

1,804,974 
Evans, Hamilton, Ohio 
C. E. Hooven, Hamilton, 
1927. Granted May 12, 
767. 

1,804,976 
Fortier, Chicago. 


Granted May 


Ribbon 
Il 


linois). Filed August 15, 
1931 Serial No. 299,70 


1,804,994. Card punctl 
Brooklyn, N. Y 


to Remington Rand 


4fotrset 


No. 1,802,060. 


Inc., 


12, 


1931 


Serial No 


Ohio) 
1931 


1928 
9 


’ William W 
(assignor by mesne assignment 
New York, N lee 


Perforating machine 
(assignor of one-half to 

Filed April 30, 
Serial No 


inking device 
(assignor to 


328,257 


Kelle 


Jame 


Filed September 
Serial 


No. 


Manual paper feeding mechanism 
Glenn J. Barrett, Chicago, 
(assignor to Portable Adding Machine Com- 
Filed December 24, 


1928 


y D 


187,- 


G 


+s 


Ribbon-Ink 
Company, Inc., Chicago, Ill., a corporation of Il 


Stationery cabinet; 


Y 


Granted May 12, 


Lasker, 


Ss 


a 


patented 


April 21, 1931, by Fred W. Neely, Chicago, Ill. 


Serial No. 391,436. 
No. 1,805,673. 


Lead pencil; patented May (9, 


1931, by Arthur F. Poole, Westport, Conn. (as- 
signer to The Wah! Company, Chicago, Ill., a 
Serial No. 743,841. 


corporation of Delaware). 
Furniture; patented May 26, 


No. 1,806,610. 


1931, by Cari T. Christensen, Aurora, Ill. 
signor to Ali-Steel-Equip Company, a corporation 


of Illinois). Serial No. 2 


No. 1,807,158. 


95,457. 


1931, by John B. Kemp, Ridgewood, N. J 
signor to Clark Loose Leaf Manufacturing Com- 
pany, a corporation of New York). 


474,121. 
No. 1,807,424. 


(as- 


Pad holder, patented May 26, 


(as- 


Serial No. 


Apparatus for affixing stamps, 


labels, and the like; patented May 26, 1931, by 


corporation of Delaware) 


1923 
534 
1,804,995 
ting machine 
Y. (assignor by 
ton Rand Inc., 
of Delaware). 
May 12, 1931 


1,805,019 
Jr., Cincinnati, 
Wernicke Company, 
tion of Ohio) Filed 
Granted May 12, 1931 


1,805,045. Pin and clip 
Barberton, Ohio 
Company, Barberton, O 
Ohio) Filed May 10, 1 
1931. Serial No. 276,63 

1,805,060 
Walter, Orange, 
culating Machine 
corporation of Delaware) 
Granted May 12, 1931 

1,805,061 Register 
Orange, N. J. (assignor 
Machine Company, Inc., 
poration of Delaware) 
Granted May 12, 1931 


Granted May 12, 


Filed 
Serial 
Metal 
Ohio 


cab 


N. J 


William W 

mesne assignments to 
New York 
July 
No 


(assignor to 


Company, 


Filed December 18, 


1931. 


» Wee. Bes 
16, 
206,740 


inet 


(assignor t 
Cincinnati, Ohio, a corpora 


Decembe 
Serial No 
tray 
The 
hio, a 
928 


Calculating machine 
(assignor to 
Orange, 


Serial No 


Rer 


681,- 


Statistical card printing and cut- 
Lasker, Brooklyn, N 


ning 


a corporation 


» 


r 


1927 


Samuel 


T 


32 


Melvin S 


Si 


Gra 


he 


21 
7,686 


in 


corporation 
Granted May 


anted 


Smiley, 
G 


lobe 


1928 


Lower, 
Rubber 


of 


12, 


Edward C 
Monroe Cal 


N 


Filed June 24, 


Serial No 


Edward 
to 
Orange, 


Serial No. 


46 
Cc 


N. 
Filed July 


16 


3,442 


J., a 


1930 


Walter, 


23 
9,823 


Monroe Calculating 


cor- 
1930 


1,805,132. Coin counting mechanism. Edward 
P. Donnellan, Brooklyn, N. Y. (assignor to 
Standard-Johnson Company, Inc., Brooklyn, N 
Y., a corporation of New York). Filed Novem- 
ber 19, 1927. Granted May 12, 1931 Serial 
No. 234,312. 

1,805,575. 
Nuremberg, 


Herman Felger, 


Propelling pencil 
March 14, 1929, 


Germany. Filed 


Serial No. 347,095, and in Germany March 21, 
1928. Granted May 19, 1931 

1,805,673 Lead pencil Arthur F. Poole, 
Westport, Conn. (assignor to The Wahl Com- 


pany, Chicago, lll., a corporation of Delaware). 
Filed October 15, 1924. Granted May 19, 1931 
Serial No. 743,841 

1,805,685 Typewriting machine. Frederick 
U. Conard, Bridgeport, Conn. (assignor to Un- 
derwood Elliott Fisher Company, New York, N 
Y., a corporation of Delaware) Filed May 4, 





192 Granted May 19, 1931. Serial No 
275,133 

1,805,732 Bookmarker Emil Dittmann, 
Pilon, Germany Filed September 6, 1930. Se- 


rial No. 480,159, and in Germany September 14, 
1929. Granted May 19, 1931 


1,805,079. Coin counting machine Edward 
P. Donnellan, Brooklyn, N. Y. (assignor to 
Standard-Johnson Company, Inc., Brooklyn, N 
Y., a corporation of New York). Filed April 15, 





(soqies 


(foeese 





Vienna, Austria (assignor to 
the Firm “Electa’’ Apparatenbau-Geselischaft 
m.b.H., Vienna, Austria). Serial No. 382,269. 


No. 1,808,179. Book cover; patented June 2, 
1931, by John Schade, Holyoke, Mass. (assignor 
to National Blank Book Company, Holyoke, 
Mass., a corporation of Massachusetts). Serial 
No. 441,213. 


No. 1,808,567. Envelope sealing device; pat- 
ented June 2, 1931, by Charles A. Mezger, Brook- 
lyn, N. Y. Serial No. 460,146. 


No. 1,808,602. Blotting device; patented June 
2, 1931, by Edwin G. Hoffstadt and Robert W. 
Hoffstadt, Jackson, Mich. Serial No. 429,135. 


Otte Matzke, 


No. 1,808,195. Stamp rack; patented June 2, 
1931, by Richard Evans, Highland Park, Hil. 
Serial No. 252,832. 

1930. Granted May 12, 1931. Serial No. 444,- 
388. 

1,805,772 Desk stand and ink fountain 
Fabyan J. Lamarre, Springfield, Mass Filed 
February 9, 1928. Granted May 19, 1931 Se 
rial No. 253,056. 

1,805,833. Clip. Daniel McLeod, Jr., Dallas, 
Tex Filed January 6, 1930. Granted May 19, 
1931 Serial No. 418,956 


George W 
to Yawman 


Extensible desk top 
Ohio (assignor 


1,805,890 
Schulz, Cleveland, 


and Erbe Manufacturing Company, Rochester, 
N. ¥., a corporation of New York) Filed No- 
vember 21, 1928. Granted May 19, 1931. Serial 


No. 320,780 

1,805,989. Shelving. Albert H. Levene, New- 
ark, N. J Filed May 15, 1929. Granted May 
19, 1931. Serial No. 363,372 

1,806,041 Manifolding machine Hezekiah 
W. Carroll, Jr.. Hoboken, N. J 


(assignor to 
Autographic Register Company, Hoboken, N. J., 
a corporation of New Jersey) Filed February 
No. 


21, 1927 Granted May 19, 1931. Serial 
169,697 

1,806,057. Temporary bookbinder. Walter F 
Heer, Bexley, Ohio Filed April 16, 1930 


Serial No. 444,780. 
Conrad Lut- 


Granted May 19, 1931. 
1,806,070. Calculating machine 


OFFICE APPLIANCES 


tropp, Stockholm, Sweden (assignor of one-half 
to Anders Lindahl, Stockholm, Sweden). Filed 


November 12, 1924, Serial No. 749,459 and in 
Sweden November 27, 1923. Granted May 19, 
1931. 


Typewriting machine Henry 
(assignor to Underwood 
a cor- 


1,806,082 
Resch, Bayonne, N. J 
Elliott Fisher Company, New York, N. Y., 


poration of Delaware) Filed November 19, 
1926 Granted May 19, 1931 Serial No. 
149,339 

1,806,120 Display device Arthur Schiff, 
New York, N. Y. Filed March 26, 1929. Grant- 
ed May 19, 1931. Serial No. 349,978 

1,806,200. Typewriting machine. Frederick 
A. Hart, New Britain, Conn. (assignor to Rem- 
ington Typewriter Company, Ilion, N. Y., a cor- 
poration of New York). Filed February 19, 
1927. Granted May 19, 1931 Serial No. 
169,560. 

1,806,466. Bookbinder. John J. Kernan, Bal- 


timore, Md. (assignor to American Bank Sta- 
tionery Company, Baltimore, Md., a corporation 


of Maryland). Filed February 1, 1930. Granted 
May 19, 1931. Serial No. 425,269. 
1,806,476 Pencil holder Zilpha Linder- 


Filed February 3, 1930. 


man, Sebastopol, Calif. 
Serial No. 425,598. 


Granted May 19, 1931 
1,806,529 
A. Finley, Rutherford, N. J 


Visible loose leaf device. Charles 
(assignor to Boor- 


um & Pease Company, Brooklyn, N. Y., a cor- 
poration of New York) Filed July 28, 1928. 
Granted May 19, 1931 Serial No. 296,017. 


1,806,544. Autographic register. Marie Wil- 
liam Krauth, Hamilton, Ohio (assignor to Krauth 
& Benninghofen, Hamilton, Ohio) Filed Octo- 
ber 20, 1928. Granted May 19, 1931 Serial 
No. 313,918. 

1,806,580 


Magazine pencil. Oscar R. Barth, 


Detroit, Mich. Filed January 13, 1930. Granted 
May 26, 1931. Serial No. 420,467 
1,806,610 Furniture. Carl T. Christensen, 


All-Steel-Equip Com- 
Filed July 26, 
Serial No 


Aurora, Ill. (assignor to 
pany, a corporation of Illinois) 
1928 Granted May 26, 1931 
295,457. 


1,806,630 Combined 
Stephen Keltonik, Conemaugh, 
May 21, 1930. Granted May 26, 
No. 454,325. 


inkstand and penrack 
Penna. Filed 
1931 Serial 


1,806,632. Pencil. John FP. Lynn, Chicago, 
Ill. (assignor to Dur-O-Lite Pencil Company, 
Chicago, Ill., a corporation of Illinois). Filed 
July 20, 1929. Granted May 26, 1931. Serial 
No. 379,658. 

1,806,643. Desk drawer lock Enoch Ohn- 


strand, Kenmore, N. Y. (assignor to Remington 
Rand, Inc., New York, N. Y.) Filed November 
15, 1927. Granted May 26, 1931 Serial No. 
233,431 
1,806,768. Combined typewriting and cemput- 
ing machine Ernest Stevenson, West Haven, 
Conn. (assignor by mesne assignments to El- 
liott-Fisher Company, New York, N. Y., a cor- 
poration of Delaware.) Filed July 18, 1925. 
Granted May 26, 1931 Serial No. 44,451. 


1,806,849. Combination pencil, rule, and com- 
pass. August J. Gelardi, Bronx, N. Y Filed 
January 23, 1930. Granted May 26, 1931 Se- 
rial No. 422,864. 

1,807,118 
Kenna, New York, N. Y 
Granted May 26, 1931. Serial No. 270,961. 

1,807,158. Pad holder. John B. Kemp, Ridge- 
wood, N. J. (assignor to Clark Loose Leaf Manu- 
facturing Company, a corporation of New York). 
Filed August 9, 1930. Granted May 26, 1931. 
Serial No. 474,121. 

1,807,170 
son, East Norwalk, Conn 
Hotchkiss Company, Norwalk, Conn., 


Leaf holder for books. Ernest M 
Filed April 18, 1928 


Stapling machine. Roy E. Peter- 
(assignor to The E. H. 
a corpora- 
1929. 


tion of Connecticut). Filed October 28, 
Granted May 26, 1931. Serial No. 402,718 
1,807,192 Attachment for calculating ma- 


chines. Edwin F. Britten, Jr., Maplewood, N. J 
(assignor to Monroe Calculating Machine Com- 
pany, Inc., Orange, N. J., a corporation of Del- 


aware) Filed August 15, 1929. Granted May 
26, 1931. Serial No. 386,050. 

1,807,227 Fountain pen desk set. Craig R. 
Sheaffer, Fort Madison, Iowa (assignor by 


mesne assignments to Pen Desk Set Company, 
a corporation of Illinois). Filed February 12, 
1926, Serial No. 87,732. Renewed December 19, 


1930. Granted May 26, 1931. 
1,807,245. Pencil sharpener and holder. John 
A. Larson, Seattle, Wash. Filed July 12, 1930. 


467,510. 
Harmon Par- 


Filed January 
1931 Serial No. 


Granted May 26, 1931. Serial No 


1,807,309 
ker Elliott, 
13, 1927 
160,872 


Addressing machine 
Watertown, Mass 
Granted May 26, 











JULY, 1931 


Loose leaf binder. George Locke 
Filed December 14, 
1931. Serial No. 


1,807,390. 
Crosby, East Orange, N. J. 
1929. Granted May 26, 
413,956. 

1,807,415. Fountain pen. David J. La France, 
Cambridge, Mass. Filed May 15, 1930. Granted 
May 26, 1931. Serial No. 452,643. 

1,807,424. Apparatus for affixing stamps, la- 
bels, and the like. Otto Matzka, Vienna, Aus- 
tria (assignor to the Firm “‘Electra’’ Apparaten- 
bau-Gesellschaft m.b.H., Vienna, Austria). Filed 
July 30, 1929, Serial No. 382,269, and in Aus- 
tria August 7, 1928. Granted May 26, 1931. 

1,807,445. Safety bank check. James W. 
Shaw, Chicago, Ill. Filed April 6, 1928. Grant- 
ed May 26, 1931. Serial No. 267,895. 

1,807,504. Loose leaf binder clamp. August 
K. Briele and Robert H. Briele, Baltimore, Md. 
Filed June 12, 1929. Granted May 26, 1931. 
Serial No. 370,401. 

1,807,562. Inking device. Walter H. Young 
and Emil 0. Eckland, Chicago, Ill.; said Eck- 
land assignor to said Young. Filed January 18, 


1926. Granted May 26, 1931. Serial No. 

2,005. 

1,807,584. Computing machine. Edwin E. 
Barney, New Rochelle, N. Y. (assignor to Rem- 
ington Accounting Machine Corporation, Netw 
York, N. Y., a corporation of New York). 
Filed June 22, 1926. Granted June 2, 1931. 
Serial No. 117,720. 

1,807,590. Typewriting machine. Alonzo B. 


Ely and Edwin L. Harmon, Groton, N. Y. (as- 
signors to L. C. Smith & Corona Typewriters 
Inc., Syracuse, N. Y., a corporation, of New 
York). Original application filed October 31, 
1925, Serial No. 66,000. Divided and. this ap- 
plication filed October. 8, 1927. Serial No. 
224,903. Granted June2, 1931. 

1,807,593. Computing machine. Frederick A. 
Hart, New Britain, Conn. (assignor to Réming- 
ton Typewriter Company, Ilion, N. Y., a cor- 
poration of New York). Filed July- 14, 1927. 
Granted June 2, 1931.. Serial No. 205,749. 


1,807,604. Manifolding apparatus. John Q. 
Sherman and Albert W. Metzner, Dayton; said 
Metzner assignor to said John Q. Sherman. Filed 
November 23, 1927. Granted June 2, 1931. Se- 
rial No. 235,262. 

1,807,626. Combined typewriting and comput- 
ing machine. Adolph G. Kupetz, New Rochelle, 
N. Y. (assignor by mesne assignments to El- 
liott-Fisher Company, New York, N. Y., a cor- 
poration of Delaware). Filed October 10, 1924. 
Granted June 2, 1931. Serial No. 742,735. 

1,807,627. Carriage return for punching ma- 
chines. William W. Lasker, Brooklyn, N. Y. 
(assignor by mesne assignments to Remington 
Rand Inc., New York, N. Y., a corporation of 
Delaware). Filed June 2, 1925. Granted June 
2, 1931. Serial No. 34,393. 

1,807,648. Typewriting machine. Edwin E 
Barney, New Rochelle, N. Y. (assignor to Rem- 
ington Typewriter Company, Ilion, N. Y., a cor- 
poration of New York) Filed November 20, 
1928. Granted June 2, 1931. Serial No. 320,689. 


1,807,828. Time recorder. James W. Bryce, 
Bloomfield, N. J. (assignor to International Time 
Recording Company of New York, Endicott, N. 
Y., a corporation of New York). Filed March 
2, 1925. Granted June 2, 1931. Serial No. 
12,488. 


1,807,887. Printing device. James A. Bailey, 
Washington, D. C. (assignor to Addressograph 
Company, Wilmington, Del., a corporation of 
Delaware). Filed November 30, 1927. Granted 
June 2, 1931. Serial No. 236,656. 

1,807,888. Printing device. James A. Bailey, 


Washington, D. C. (assignor to Addressograph 
Company, Wilmington, Del., a corporation of 
Delaware). Filed November 30, 1927. Granted 
June 2, 1931. Serial No. 236,657. 


1,807,906. Combined recording and computing 
machine. Harry A. Foothorap, Harrisburg, 
Penna. (assignor to Elliott-Fisher Company, a 
corporation of Delaware). Filed April 12, 1926. 
Granted June 2, 1931. Serial No. 101,500. 


1,807,920. Combined typewriting and card 
perforating machine. Alfred G. F. Kurowski, 
Brooklyn, N. Y. (assignor to Underwood Elliott 
Fisher Company, New York, N. Y., a corporation 


of Delaware). Filed July 1, 1926. Granted 
June 2, 1931. Serial No. 119,838. 
1,807,954. Printing device. Rupert Anderson, 


Chicago, Ill. (assignor to Addressograph Com- 
pany, Wilmington, Del., a corporation of Dela- 


ware). Filed April 8, 1929. Granted June 2, 
1931. Serial No. 353,524. 
1,807,957. Printing device. James A. Bailey, 


Chicago, Ill. (assignor to Addressograph Com- 
pany, Wilmington, Del., a corporation of Dela- 
ware). Filed August 11, 1928. Granted June 2, 
1931. Serial No. 298,972. 

1,807,958. Printing device. James A. Bailey, 
Chicago, Ill. (assignor to Addressograph Com- 
pany, Wilmington, Del., a corporation of Dela- 
ware). Filed August 11, 1928. Granted June 2, 
1931. Serial No. 298,974 


. Serial No. 281,302. 


1,807,969. Fractional line spacer for type- 
writers. Chester W. Crumrine, Rochester, N. Y. 
(assignor to Electromatic Typewriters, Inc., 
Rochester, N. Y., a corporation of New York). 
Filed December 13, 1928. Granted June 2, 1931. 
Serial No. 325,821. 


1,807,982. Copyholder. Clair C. Harper, 
Rochester, and Eugene F. Kitendaugh, Oneida, 
N. Y. (assignors to Error-No Inc., Rochester, 
N. Y., a corporation of New York). Filed Sep- 
tember 17, 1929. Granted June 2, 1931. Serial 
No. 393,304. 


1,808,007. Printing device. George W. Schae- 
fer, South Braintree, Mass. (assignor to Ad- 
dressograph Company, Wilmington, Del., a cor- 
poration of Delaware). Original application 
filed October 1, 1925, Serial No. 59,825. Di- 
vided and this application filed May 28, 1928. 
Granted June 2, 1931. 


1,808,045. Clip structure for fountain pen 
caps, pencils, and the like. Henry Krause, New 
York, N. Y. Filed December 5, 1929. Granted 
June 2, 1931. Serial No. 411,747. 


1,808,089. Dating stamp. Raoul Villon and 
Robert Lemaignen, Paris, France. Filed October 
22, 1928, Serial No. 314,276, and in France Oc- 
tober 28, 1927. Granted June 2, 1931. 


1,808,096. Typewriting machine. Henry Al- 
len Avery, Groton, N. Y. (assignor to L. C. 
Smith & Corona Typewriters Inc. Syracuse, N. 
Y., a corporation of New York). Filed April 


20, 1928. Granted June 2, 1931. Serial No. 
271,499. 
1,808,171. Multilead mechanical pencil. Hal- 


sey Monroe Larter, Newark, N. J. (assignor to 

Larter & Sons, Newark, N. J.). Filed Novem- 

oe io Granted June 2, 1931. Serial No. 
5, ‘ 


1,808,179. Book cover. John Schade, Hol- 
yoke, Mass. (assignor to National Blank Book 
Company, Holyoke, Mass., a corporation of 
Massachusetts). Filed April 3, 1930. Granted 
June 2, 1931. Serial No. 441,213. 


1,808,213. Calculating machine for all spe- 
cies. Konrad Eichenauer, Neu-Rossen, near 
Merseburg, Germany (assignor to Rheinische 
Metallwaaren und Maschinenfabrik Dusseldorf- 
Derendorf, Germany, a corporation of Germany). 
Original application filed July 21, 1927, Serial 
No. 207,426, and in Germany November 18, 1926. 
Divided and this application filed April 19, 1928. 
Serial No. 271,315. Granted June 2, 1931. 


1,808,257. Ruling device. Hermann A. P. 
Rottke, Berlin, Germany (assignor to The Tabu- 
lating Machine Company, Endicott, N. Y., a cor- 
poration of New Jersey). Filed October 9, 1926, 
Serial No. 140,669, and in Germany December 
12, 1925. Granted June 2, 1931. 


1,808,270. Counting machine. Curt Vogt, 
Berlin, Germany. Filed January 27, 1927. Se- 
rial No. 163,975, and in Germany October 29, 
1926. Granted June 2, 1931. 


1,808,377. Fountain penholder. Albert Reich- 
enbach, Pforzheim, Germany. Filed August 29, 
1930, Serial No. 478,694, and in Germany March 
31, 1930. Granted June 2, 1931. 


1,808,398. Cash register. Samuel Brand, 
Dayton, Ohio (assignor to The National Cash 
Register Company, Dayton, Ohio, a corporation 
of Maryland). Filed May 22, 1929. Granted 
June 2, 1931. Serial No. 365,176. 


1,808,432. Accounting machine. John Royden 
Peirce, New York, N. Y. (assignor to Interna- 
tional Business Machines Corporation, New 
| et ~ y= a corporation of New York). Filed 

ecember 24, 1923. Granted June 2, 1931. - 
rial No. 682,365. = 
, 1,808,489. Fountain pen. Adolph Bassi, New 
York, N. = (assignor to Chameleon Fountain 
=, en a a corporation of Illinois). 

i une 18, 1929. Granted June 
Serial No. 371,938. vd 3: 


1,808,505. Typewriting machine. George H. 
Myers, Bridgeport, Conn. (assignor to Under- 
wood Elliott Fisher Company, New York, N. Y., 
a corporation of Delaware). Filed June 2, 1928. 
Granted June 2, 1931. Serial No. 282,303. 


i 1,808,515. Printing device. James A. Bailey, 
Chicago, Ill. (assignor to Addressograph Com- 
pany, Wilmington, Del., a corporation of Dela- 
ware). Filed August 11, 1928. Granted June 


2, 1931. Serial No. 298,973. 

1,808,567. Envelope sealing device. Charles 
A. Mezger, Brooklyn, N. Y. Filed June 10, 
1930. Granted June 2, 1931. Serial No. 460,146. 


1,808,602. Blotting device. Edwin G. Hoff- 
stadt and Robert W. Hoffstadt, Jackson, Mich. 
Filed February 17, 1930. Granted June 2, 1931. 
Serial No. 429,135. 


_1,808,665. Pencil sharpening device. Georg 
Konig, Berlin-Dahlem, Germany. Filed Novem- 
ber 1, 1928, Serial No. 316,459, and in Germany 
November 12, 1927. Granted June 2, 1931. 
1,808,720. Counting mechanism for calculat- 


ing machines and the like. Hans Huber, Zurich, 
Switzerland. Filed March 17, 1926, Serial No. 


11 


95,341, and in Switzerland March 25, 1925. 
Granted June 2, 1931. 
1,808,727. Loose leaf binder. John L. Mc- 


Millan, Syracuse, N. Y. (assignor to McMillan 
Book Company, Syracuse, N. Y., a corporation 
of New York). Filed December 24, 1925, Se- 


rial No. 77,564. Renewed December 7, 1929. 
Granted June 2, 1931. 
1,808,739. Typewriting machine. Henry Al- 


len Avery, Groton, N. (assignor to L. C 
Smith & Corona Typewriters Inc. N. Y., a cor- 
poration of New York). Filed April 23, 1928. 
Granted June 2, 1931. Serial No. 272,121. 


1,808,779. Fastening clip and means for at- 
taching the same. Gabriel Larsen, Springfield, 
N. J. (assignor to L. E. Waterman Company, 
New York, N. Y., a corporation of New York). 
Filed October 22, 1929. Granted June 9, 1931. 
Serial No. 401,410. 


1,808,857. Copy attachment for typewriters. 
Carl H. Monsees, Salisbury, Md. Filed Decem- 


ber 10, 1927. Granted June 9, 1931. Serial No. 
239,065. 
1,808,884. Loose leaf folder. Earl M. Buck- 


land, Chicago, Ill. (assignor to Rockwell-Barnes 
Company, Chicago, Ill., a corporation of Illi- 


nois). Filed December 1, 1930. Granted June 
9, 1931. Serial No, 499,204. 
1,808,909. Typewriting machine. Burnham 


C. Stickney, Hillside, N. J. (assignor to Under- 
wood Elliott Fisher Company, New York, N. Y., 
a corporation of Delaware). Filed February 7, 
1930. Granted June 9, 1931. Serial No. 426,495. 


1,808,931. Bookmark. Robert H. Moore, New 
York, N. Y. Filed May 21, 1929. Granted 
June 9, 1931. Serial No. 364,898. 


1,808,934. Calculating machine. Walter J. 
Pasinski, Detroit, Mich. (assignor to Burroughs 
Adding Machine Company, Detroit, Mich., a cor- 
poration of Michigan). Filed August 17, 1927. 
Granted June 9, 1931. Serial No. 213,459. 


1,808,942. Foidable note pad holder for steno- 
type operators. Alfred C. Allen, Washington, 
D. C. Filed September 30, 1930. Granted 
June 9, 1931. Serial No. 485,524. 


1,808,981. Calculating device. Clifton A. 
Glass, Kansas City, Mo. Filed January 31, 
1927. P Granted June 9, 1931. Serial No. 
164,718. 


* 1,809,028. Foldable desk. John Fanarjian, 
Union City, N. J. (assignor of one-half to Paul 
M. Hammalian, John M. Hammalian, and Jacob 
M. Hammalian, Hackensack, N. J.). Filed No- 
vember 17, 1927. Granted June 9, 1931. Serial 
No. 233,807. 


1,809,029. Twine container. 
cher, Early, lowa. Filed March 24, 
Granted June 9, 1931. Serial No. 438,539. 


1,809,066. Visible index or record system. 
Frank D. Powell, Chicago, Ill. (assignor to Acme 
Card System Company, Chicago, Ill., a corpora- 
tion of Illinois). Filed February 5, 1930. 
Granted June 9, 1931. Serial No. 426,021. 


1,809,096. Copyholder. William Roy Wolf, 
Rochester, N. Y. (assignor » 4 mesne assign- 
ments to Remington Rand, Inc. Buffalo, N. Y., a 
corporation of Delaware). Filed September 7, 


Carlton J. Ful- 
1930. 


1926. Granted June 9, 1931. Serial No. 
133,931. 
1,809,195. Stamp rack. Richard Evans, High- - 


land Park, Ill. 
June 9, 1931. 


1,809,416. 
Everett, Mass. 


Filed February 8, 1828. Granted 
Serial No. 252,832. 


Fountain pen. John G. Liddell, 
Filed July 11, 1929. Granted 
June 9, 1931. Serial No. 377,388. 


1,809,552. Typewriting machine. George G. 
Going, Glenbrook, Conn. (assignor to Remington 
Typewriter Company, Ilion, N. Y¥., a corporation 
of New York). Filed January 20, 1930. Granted 
June 9, 1931. Serial No. 422,077. 


1,809,564. Folding table. John B. O’Connor 
and John B. Adler, Aurora, lll. (assignor to 
Lyon Metal Products, Incorporated, Aurora, IIl., 
a corporation of Illinois). Filed August i6, 
1926. Granted June 9, 1931. Serial No. 129,367. 


1,809,590. Billing machine aligner. Louis 
Fred Hagemann, Niagara Falls, N. Y. (assignor 
to American Sales Book Company, Limited, To- 
ronto, Canada, a corporation of Ontario, Can- 
ada). Filed June 17, 1926. Granted June 9, 
1931. Serial No. 116,592. 


1,809,609. Caster. Giles M. Turner, Milwau- 


kee, Wis. Filed January 6, 1928. Granted June 
9, 1931. Serial No. 244,881. 
1,809,665. Magazine pencil. Monico 8. An- 


geles, San Leonardo, Mueva Ecya, P. I. Filed 
December 27, 1929. Granted June 9, 1931. Se- 
rial No. 416,922. 


1,809,811. Calculating machine. Michele 
Guglielmo de Simone, Stapleton, N. Y. (assignor 
to George B. Agnew, New York, N. Y.). Filed 
May 26, 1925. Granted June 9, 1931. Serial 
No. 32,892. 























Members of Wood Office Furniture Associates and Salesmen at Annual Meeting at the 


Drake Hotel, Chicago, June 15 and 16,1931 


Standing, left to right: Edw. Stahl, The Leopold Company and Johnson Chair 
Company; Walter Johnson, Johnson Chair Company; Sheldon M. Brewer, Standard 
Furniture Company; Marshall C. Pumphrey, The Clemetsen Company; D. A. 
Raggio, The Clemetsen Company; Frank M. Ryan, representing The Clemetsen 
Company and Milwaukee Chair Company; Ben Field, Gunn Furniture Company; 
J, R. Morrill, Gunn Furniture Company; Sterling Lord, The Leopold Company; 
R. B. Seavert, Johnson Chair Company; Paul Barrett, Johnson Chair Company; C. 
M., Saylor, The Quigley Furniture Company; Charles S. Thompson, Standard 
Furniture Company; K. R. Dunton, Doten-Dunton Desk Company; G. M. DeBeer, 
Milwaukee Chair Company. 


Seated, reading from left to right and in rows from bottom up. First row: O. B. 
Johnson, Johnson Chair Company; Carl Leopold, The Leopold Company. 


Second row: Charles S. Brewer, Standard Furniture Company; E. H. Finegan, 
Horrocks Desk Company; W. Small, Johnson Chair Company. 


Third row: R. W. Slocum, Johnson Chair Company; George W. Searles, 
National Desk Company; A. H. Harca, Milwaukee Chair Company. 


Fourth row, starting on upper steps: John Domette, Jr., counselor, Wood 
Office Furniture Associates; A. R. Stringe, Commercial Furniture Company. 


Fifth row: Joseph Taylor, The Taylor Chair Company; Carl Richards, Gunn 
Furniture Company; R. B. Valleau, representing Milwaukee Chair Company and 
The Leopold Company; A. H. Stringe, Commercial Furniture Company. 


Sixth row: August Prinz, Commercial Furniture Company; Thomas W. Foote 
Marble and Shattuck Chair Company; E. M. Flory, Johnson Chair Company. 


Seventh row: R. F. D. Douglas, Marble and Shattuck Chair Company; Harry 
Karmire, Shelbyville Desk Company; George Wray, The Quigley Furniture Com- 
pany; M. J. Gillis, O. C. S. Olsen Company. 


Eighth row: F. T. Hess, Secretary, Wood Office Furniture Associates; Frank 
Barton, Shelbyville Desk Compeny; E. L. Nugent, Gunn Furniture Company; 
William Wark, Milwaukee Chair Company. 
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Industry Seeks Modification of Sherman Law 
@@ Last Spring the National Association of Manu- 
facturers held a conference of industrial leaders and 
lawyers, where possibilities of relief were discussed 
from the administration of the Federal anti-trust 
laws. The drift of opinion seems to be that industry 
should advocate certain administrative changes as 
the present means of relief from certain provisions 
in the Sherman and Clayton acts whose literal 
enforcement is sure to work a hardship upon the 
business world. This idea seems to be in line with 
the supposed opinions of the President of the United 
States insofar as he has expressed himself as favor- 
ing freedom of industrial initiative. John E. Edgar- 
ton, president of the National Association of Manu- 
facturers, is quoted as saying: “It seems to be the 
opinion of those attending the conference that repeal 
of the anti-trust laws is neither possible nor desir- 
able and few of the conferees favored it nor did any 
think it possible to make changes in the substantive 
law. The drift of opinion appears to be towards 
clothing some governmental agency with power to 
make judgments in advance of the proposals of in- 
dustry”. 

Industry cannot obtain absolution, of course—that 
would be robbing the courts of their power—but it 
seems to be the thought that if some tribunal is 
specified to pass on proposals, industry would feel 
very much more secure against possible trouble. 

The Federal Trade Commission appears to possess 
as one of its functions an approach to the duties 
outlined by the president of the Manufacturers’ As- 
sociation. Many associations in the country have 
looked, and not in vain, to the Federal Trade Com- 
mission for advice as to what they could and what 
they could not do. The commission has been cau- 
tious in giving positive advice because such advice 
can be given only after careful analysis of the de- 
cisions of the United States courts of appeal, but in- 
sofar as they have dared to go, the commission has 
been a sound aid to-industry. Whether or not the 
commission should be given increased power is an 
open question which we do not pretend to be able 
to answer. We cannot see, in the light of our pres- 
ent understanding, the feasibility of creating another 
commission for the purpose indicated, if, indeed, 
such is the suggestion. It appears to the Office 
Appliances that we have too many bureaus and com- 
missions already, and that some one of those already 
existing should be able to give advice that would 
enable business to keep itself off the reefs of govern- 
mental disapprobation. 


Some Signs of Better Things for the Future 


@@0n another page in this issue is record of a mil- 
lion dollar improvement which is going to be erected 
for one of the leading companies in this field in a 
city only a night’s ride away from Chicago. This 
improvement takes the form of a factory which will 
increase the output of machines and will result in 
economies of production. Many men and women 
will be employed in this new factory, the erection of 
which will give employment to hundreds of others. 
This is evidence that at least one concern in this 
field does not believe the country is going to the 
dogs. 

There are other concerns building new factories 
or additions to old factories, and right in this field 
too. We fancy that other fields of industry can find 
similar encouraging evidences. The building opera- 
tions in our field are undertaken in face of the fact 
that possibly the office equipment industry has been 
hit harder by the recession of business than other 
industries, 

There is plenty of money in the country and little 
by little it is being brought out and put to good use. 
The outlook, we believe, is even more encouraging 
than it was last month.. Fall is drawing nigh with 
its usual increase in business activity, and this fact 
and other propitious events seem to indicate that we 
are due for a gradual upturn. 

oo 
Today—and Yesterday 

@SWe have a business recession and declaim about 
hard times, yet there are estimated to be 25,000,000 
automobiles in use in this country alone. Many, to be 
sure, are out of work, but many of these will have 
work when projected enterprises start in the near 
future. We have more grain than we can eat. Few 
by comparison with the size of our population are 
in truly desperate need. 

Consider the situation in Europe a century or two 
ago, when food had to raised by hand and practically 
everything else was done by manual labor. In those 
days there was no surplus though every member 
of every family worked from sun to sun. It was 
the same in this country. Hard times then meant 
desperate times—hungry mothers and children, men 
half crazed with their helplessness to aid loved ones. 

But machines have changed this everywhere in 
the world where production has submitted to their 
influence. Production is immensely greater; but 
that has not answered the whole problem. Distribu- 
tion is almost as important. We want, not fewer 
machines, but more sensible methods of marketing. 
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SOME FUNDAMENTALS OF SELLING 


ORAL and mental courage and determination 

to reach the object one is seeking are among 
the chief requisites for success in any undertaking, 
including that of selling, which involves convincing 
someone else that he wants what we have badly 
enough to pay our price in order to acquire it. 
Until one can meet strangers with confidence and 
take rebuffs without loss of spirits or too much dis- 
couragement, one is not a salesman. The old school 
of book salesmen, with their deadly persistency and 
their schemes for gaining entré into the homes of 
customers, had much to teach their brethren of a 
later day. They got results. Their sole object was 
to sell the book or set of books upon which their 
energies were concentrated. They studied their 
field and when they started in to work it, they gen- 
erally managed to know which of the people in a 
given town were likely to be book buyers. They 
were eloquent, resourceful, wily and convincing. 
Many of them were cheeky, but were forgiven for 
it because of the cleverness with which they put 
over their propositions. Like the book men, the 
cold canvassers for other things must learn to take 
rebuffs with a smile, and come again another day. 

James P. Ward assures us in one of his weekly 
letters to his sales staff that one of the most profita- 
ble sources of orders, and one which is too much 
neglected, is the cold canvass. 

The average salesman, says Mr. Ward, would 
rather take a dose of castor oil than do cold can- 
vassing. Naturally he dislikes turn-downs, but in 
cold canvassing he has to keep on calling until he 
finally finds someone who is in the market for a 
machine. Of course, the turn-downs greatly out- 
number the orders, but the really determined sales- 
man is not turned aside by this fact. He keeps on 
and by and by he finds that he has so analyzed his 
proposition that he can give his demonstration for- 
ward and backward and stop it at any point to an- 
swer any question, and can go on again smoothly. 
All this comes with practice, and the turn-downs 
and rebuffs he receives and the demonstrations he 
gives, are the teachers which finally bring him into 
the money-making class. 

There is no room in salesmanship for the man 
who whines or says he can’t do it. Almost any sale 
can be made if the right man tackles it. Mr. Ward 
compares cold canvassing to the heroic labors of 


A Few Suggestions on the 
Advantages of the Cold 
Canvass. With Acknowl- 
edgments to James P. Ward, 
Sr., Shipman-Ward Manu- 
facturing Company; Presi- 
dent of the National Asso- 
ciation of Typewriter 
Dealers 


Joan of Arc, an ordinary peasant girl, who believed 
she heard voices from heaven telling her that she 
was destined to lead the armies of France to vic- 
tory. So firm was she in this belief that she con- 
vinced first her father, the guards of the king, and 
finally the king himself. Her enthusiasm, sincerity 
and perfect faith in success inspired the soldiers to 
new efforts and to victory. 

Everyone has something, a message to deliver to 
King Customer, though every guard at the door 
shall deny admittance. Are you going to be per- 
sistent like Joan of Arc and finally deliver your mes- 
sage, or are you going to turn about and make no 
further effort to reach the buyer? When you are 
tempted to let an office boy turn you away from 
your intentions, or permit the buyer to say, “Not in 
the market” and get away with it, remember Joan 
of Arc. If a man will learn to use his observing 
faculties and analyze his failures and his successes, 
he will find before long that his percentage of suc- 
cess is going up and the proportion of his failures 
is going down. 

The analytical, thoughtful man will learn many 
things in cold canvassing which will be worth more 
to him than the money he makes from his occa- 
sional successes, for he is not only making a living, 
but he is educating himself. One may discuss the 
qualities necessary in a salesman and to a certain 
extent one may teach principles, but only experience 
can give one the fine edge of real selling ability, 
unless like Joan of Arc, one is filled with a living fire 
of enthusiasm that sacrifices everything to the 
achievement of one object. 


ON THE LEVEL 


T’S AN EASY subject to be cynical about, but 
i the fact remains that there is a general impres- 
sion in this country that business is honest. Take 
advertising, for example. When a manufacturer as- 
sures the public that his goods are of excellent qual- 
ity, millions take him at his word. He ships the 
goods all over the country to small dealers on the 
trusting assumption that they will pay. Bankers 
lend money on the same assumption. So it goes, all 
up and down the line. 

Competitors get together with artillery parked 
outside and agree to cut out certain practices which 
hurt all and benefit none. They take one another’s 
word that these agreements will be kept. 

This common faith that business is on the level 
had to be earned. If it were destroyed or weakened, 


In Which the Good Faith 
and Honor Prevailing 
Among Men of Business Is 
Presented as an Antidote to 
Modern Cynicism — From 
The Wedge, Published by 
Batten, Barton, Durstine & 
Osborn, Inc., Advertising, 
New York 


running a business at a profit would be even more 
difficult than itis now. Most business men wouldn’t 
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know just how to operate if no one believed in them. 

Yet it is a grim fact that most of us, in the past 
year, have been jammed up against stark realities in 
a way that has made it easy to consider the expedi- 
ency of compromising a bit on the more idealistic 
phases of square dealing. Nothing really dishonest, 
of course, but a sort of liberal attitude toward any 
device which might ease the strain. 

When the sales curve buckles at the knees there is 
a desperate urge to do something about it. Some 
one gets hysterical. “To hell with our standards,” 
he screams. “The boat is sinking. Cheapen the 
Toss a few salesmen overboard. Hire Amos 
’n’ Andy. Get a new advertising agent who knows 
how to bambozzle the public. Do something.” 

That is panic. 

Suppose business went in for sharp practice in a 
big way. Wouldn’t be much fun, would it? Em- 
ployees would be dishonest, of course. Materials 
would rarely be up to specifications. You wouldn’t 
dare trust anyone. Quality would be a mere veneer 
to conceal cheapening. Advertising would be most- 
ly lies and would lose its power. 

It might be very easy to slip back to the dark 
ages of paper shoes, sanded sugar, bribing, spying, 
double-crossing and general fraud. You know how 
quickly you slough off the trappings and conven- 
tions of civilization on a hunting trip. Psychologists 
tell us the barbarian in us is just below the surface. 

Don’t misunderstand us—we are not trying to 
moralize. That isn’t our job. Our corporate exist- 
ence is dependent upon helping business to make 
money—and we have a healthy intention to keep 
right on functioning in that capacity. 

gut the method of making money which looks 
good to us consists of climbing above the rank and 
file, not slipping back into the gutter and dragging 
your competitor with you. That is the trouble, you 
see—the thing is contagious and progressive. When 
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your rival puts over a fast one, taking advantage of 
the fact that you were both supposed to play the 
game on the level, there is a strong temptation to 
grab a broken bottle and fight it ‘out his way. 

If one manufacturer gets impatient at the sluggish 
response of the public and peps up his advertising 
with a little hocus-pocus, his competitors go him one 
better ; and before they know it, advertising in that 
particular industry has drifted so far from the truth 
it’s just silly. Then they all have to spend five times 
as much to get any response at all. 

Business today is decent and honorable. It may 
even be good before long. We do not know person- 
ally, individual business men who would have it any 
other way. But one can sense in the air a slight tend- 
ency to slip. So far, it’s the other fellow who is 
doing the slipping. But retaliations are being con- 
sidered. All that is very bad. 

It’s been a tough fight. Some of us have taken 
it on the jaw. But after all, a good fight is better 
than shadow boxing. We are still in there, swing- 
ing. Before long, things will be normal. Then 
we'll be sorry for every decision made in panic. 
We'll regret the market which slipped away because 
our grip weakened. Cheapened goods will come back 
to haunt us. We'll wish we had kept the advertising 
agent who had served us faithfully and wisely, and 
who was not responsible for the temporary loss of 
business. Every gash in our standards of rightness 
will be an unhealed wound. 

We have threshed this matter out among our- 
selves and have decided upon a simple rule which we 
mean to stick to, even if things get a bit scratchy in 
the advertising business. On any important policy 
move we are going to ask ourselves, “Is this some- 
thing we wouldn’t have done in the prosperous year 
1929, or which we might be ashamed of in the pros- 
perous year 1932?” 

If it is, it’s out. 


THE DOLLAR’S WORTH—PLUS 


There are two kinds of business men appealing to the public for patronage. 
There are the men who think they have done enough for a patron when they have given him 


a dollar's worth of something for his dollar, and there are the men who think it is worth while 
to give him a little more than his dollar’s worth. 

The former class often make a living, but only the latter class get rich. 

Joseph Pulitzer was a highly nervous traveler, sensitive to every little discordant noise. He 
constantly sought the transportation service that gave him the greatest freedom from trouble- 
some sounds. The White Star line kept his good will and patronage for years by humoring 
his whims—if they were whims. To prevent the sound of feet on the deck above his state room 
troubling him, the officers secured a huge, thick drugget of manila rope which they laid on the 
deck. 

Transportation companies have sometimes been thought indifferent to the inconveniences 
of their patrons as long as they could continue to get a profitable volume of patronage. Com- 
panies like that are not different from retail merchants and other institutions that think more 
of pocketing today’s dollars than of spending them in ways to bring in more dollars tomorrow. 

Edward H. Harriman declared that the way to make money is to spend money. His was 
the forward look and it made him master of 25,000 miles of railroad and 75,000 000 dollars. 

Today the word service is said to be overworked. There are business men who do not like 
to hear talk about service. But service itself is rarely overdone. When too much service is 
given, more than the giver can afford, it is not that service itself is wrong, but that the judg- 
ment of the man behind it is at fault. 

(Frank Farrington’s Business Talks) 


(All rights reserved) 
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SUGGESTIONS FOR ATTRACTIVE 


SUMMER WINDOWS 


ERHAPS the most to decorate show 


summer 1s to trim them in 


attractive way 

windows in 
out-of-door 
merit of the 
quick to 
to take cognizance of the merchandise shown in it. Among 


only by the 
hey 


as well as 


scenes People are attracted not 


display but by its uniqueness will be 


notice a window trimmed in this style 


the articles I use for trimming my windows to represent 


natural scenes are rocks, stuffed animals, hay, cocoanuts, 
mirrors, waxed figures, live models, flowers, cat-tails, 
branches of real trees and shrubbery, sand, logs, etc. In 
a large city these articles would be perhaps not so easy 
to obtain as in the smaller town where my business is 
located. In fact, the articles do not cost me anything, 


for | get them by going into the woods and bringing them 


out, but I find it pays to trim my windows with natural 
articles as my experience has shown that it doubles my 
sales. For instance, I trim a window like a beach. It 
makes a pretty setting that interests people and get lots 


of attention. I put a mirror on the front part of the win- 


dow’s floor with sand behind it to represent water and a 
beach. In the sand I have a man in a bathing suit sitting 
on a chair writing He is seated 
so that those looking into the window get a profile view. 
\ sign beside him says “Why 


hotels, stores or offices to write when you can work out in 


on a portable typewriter. 


stay in overheated houses, 


cool places with a portable typewriter?” A concealed 
electric fan blows little billows in the sand and ruffles the 
man’s hair, reminiscent of a cool breeze coming off the 
water. 


beach scene in the window a month, I 


trim to a woodland 


After having the 
Having a mirror 
logs around it, I surround the 
background. | 


changed the scene. 
floor 


with 


on the with several 


mirror trees This makes a woodsy 
place the wax figure of the man on a log making him look 
Here, too, 


public gets a side view. On the 


as if he were writing on a portable typewriter. 


he is seated so that the 


log beside him are typewriter ribbons, a box of carbon 


papers, bottle 
log reads “We rent, 


of typewriter cleaner, etc. A sign on the 


sell and exchange all makes of used 
typewriters including portables and all colored 


portable type- 


and new 


ribbons for old fashioned standard and 


writers. We do not two-color ribbons. 


take on 


charge extra for 
one to 


Typewriters 


If you have no portable, why not rent 


your vacation or into the country with you? 
rented by the day, week or month.” 

he above described display got plenty of attention and 
brought good results, as it rented many portables for me 


and sold old 


writer ribbons to people who lived in towns where dealers 


fashioned typewriters and portable type- 


did not sell ribbons for these machines. 
Toward the end of summer I used another country scen¢ 


that made a pretty background. In the front corner of 


haystack and covered the floor with 
looked like 
Beside the 


stream I had several stuffed cows fixed as if they were 


my window, I put a 


green burlap [ put in a curving mirror that 


a winding stream in the middle of the window. 


drinking out of the stream. In front of the haystack sat 


a young man in his shirt sleeves sitting on the floor and 


holding a portable typewriter. On top of the haystack a 
large sign said, “We sell and rent typewriters and their 
supplies. Why not rent a portable to take to your coun- 


try home with you?” 


American people seem to be much interested in Hawaii 


simulation of 


Some Special Stunts for 
Typewriter Store Windows 
—By Ursula Kelligar 


therefore, | feature oc- 


carries the 


and 
window that 
It is not too difficult to trim a window 


which is a beautiful country 


casionally a trim idea of a 


Hawaiian scene. 


to represent a Hawaiian beach using a mirror, sand, 


branches of weeping willow and other trees under which 
stuffed mon- 


I scatter some cocoanuts and place several 


keys sitting and climbing around these trees. Two waxed 
A girl is dressed in a leaf costume 
clothes 


\ sign 


figures are underneath. 
holding a guitar. The man is dressed in ordinary 
and is holding a portable typewriting machine 

says: “Many 
stories in Hawaii and other foreign countries and are mak 


successful writers have written famous 


ing money in many other ways with a portable type- 
writer.” 

In all the 
figures in my windows and the portable type- 
This was 
done so that people could get a view of the keyboard and 


if I had fixed tl 


different displays described in this article, I 
fixed the 
side view 


writers so the public would get a 


all its convenient accessories. em to face 
the front of the window, people would have only seen the 
back of the typewriter. 

More 


season. 


letters are written in summer than in any other 


This is why hot weather is a good time to sell 


stationery. Many people write to friends and relatives 


they intend to visit or indite business letters about trips 
they intend to take. This all starts a demand for social 
stationery. I make a display of different grades priced and 


also “We 


have the kind of stationery you will need for writing to 


show colored stationery with a sign reading 


your friends and relatives, whom you are going to visit 
this summer at the price you want to pay.” 

Summer is also a good time to sell stationery for youths 
and children. By advertising it a little in the local news- 
papers and displaying it in my show window with signs, 
I sell a considerable quantity of it. This type of stationery 
bears pictures on the lid of the boxes and sometimes on 
the sheets that will appeal to children. The colors are 
white, green, pink, yellow, tan, etc. A sign in the window 
says “The children of the friends and relatives you visit 
this summer will appreciate a box of juvenile stationery.” 
I sell this stationery which retails from ten to twenty-five 
cents a box because people are not willing to pay much 
more for children’s stationery. 

Attractive windows have been a powerful factor in build- 
ing up the business of Woolworths, the A and P stores, 
Marshall Field & Company, etc. In fact, the 
perhaps the most powerful single factor in attracting the 
attention of the public. The greatest fault committed by 
most merchants is to overcrowd their windows. An over- 


! look 


article sh 
dis- 


window is 


makes the own 


proper and profitable to use 


crowded show window 


cheap. It is perfectly 


plays which have been used successfully the preceding 


summer, but do not keep the repeated display in the win- 


dow too long. Change it at reasonable intervals. 





IF | WERE A DEALER ABROAD— 


HAT would I do if I were a dealer abroad and de- 
sired to get some characteristic American lines to 
represent in my territory? 

My very first step would be to call at the office of the 
American Commercial Attache, Trade Commissioner, and 
in absence of a representative of the Department of Com- 
merce, I would visit the American Consul. In the offices 
of these representatives of our government, trade journals 
and export reviews are always available. Through these 
publications and with the help of the American representa- 
tives, 1 would be able to select some of the prominent 
manufacturers of the lines in which I would be interested, 
and with this selection, | would secure literature from the 
companies, telling them at the same time that I am inter- 
ested in an agency for the products they manufacture and, 
in case they are open for a connection, that they let me 
have their terms and offers as a basis for an eventual 
business connection. 

In case my business were established at a place where 
no representatives of the American 
located, I would write the Philadelphia Museum of Com- 
to publishers of trade journals in 


government are 


Dun, or 
the respective lines, asking for the latest copies of their 
publications and at the same time, I would communicate 
Department of 


merce, R. G. 


with the nearest representative of the 
State or Department of Commerce of the U. S. A. govern- 
ment. 

After this, the procedure would be the same as explained 
above. 

Regarding the question whether I would or not hesi- 
tate over the red tape necessary in order to secure Amer- 
ican lines, this depends naturally upon how much inter- 
ested I might be, particularly in representing American 
products. As a business man, there would be but one 
question or better said, one deciding factor, namely, the 
convenience of This “Con- 
venience” includes not only quality, price and sales possi- 
bility, but also to what extent the American manufacturer 
cooperate with me in the distribution of his 
products. I might, however, mention that I would go 
rather far in this connection, because if a good American 


selling American goods. 


would 


concern is involved, a certain guarantee of uniformity in 
the merchandise is had, which is a very important factor 
in successful business. American products are becoming 
more and more popular on account of the fact that they 
generally come up to the expectation based on the litera- 
ture and based on the samples. American business has 


been influential in “straight and reliable” service. These 
are the reasons why I would be rather patient when try- 
ing to make a connection with a leading concern in the 
U. S.A, 

What is the American manufacturer willing to do for 
his export agent in order that the agent may make money? 

Unfortunately, too big a proportion of American con 
cerns have started their export business on the bas's: 
“John has been a very good and reliable employee for 
many years; let us see what he can do in the export busi- 
ness.” 

John is doing his very best, but despite all his efforts the 
business is not getting anywhere. Of course, there may be 
an appreciable turn-over, especially during the first years, 
until connections have been made all over the world, but 
as soon as this is done, comes the critical period for John. 
It is not his fault, because he has been appointed to per- 
form work which is just as highly technical as some other 
special activity. 

The export business has been built up on a “trial basis” 
instead of having been built up on a scientifically organized 


By Herman Lutz, Assistant 
Export Manager, W. A. 
Sheaffer Pen Company 


export basis. Furthermore, too many export departments 
are handicapped through the prestige which the concern 
enjoys in the U. S. A., a fruit of a good many years of the 
most strenuous efforts to climb up. It is considered quite 
natural that this domestic advantage shall serve as a sound 
basis for the export business. We men who are in the 
export fields in daily contact with business men, know 
only too well how many powerful, nationally well known 
concerns rank very low among the trade abroad, only be- 
cause they have not considered it necessary to. put forth 
the same efforts in order to win foreign markets in 
which they were originally interested, relying too much on 
their domestic name and prestige. The conclusion will 
probably be that the market is not “a potential one”, 
whereas a less prominent American concern is dominating 
the field with good returns. 

Other manufacturers consider the export field just an 
outlet for their overproduction, however, without trying 
to make a stable field for the safety of their entire organi- 
zation. They sell what the markets will easily absorb, but 
they are not willing to go to any expense to build up these 
markets and increase and steady their sales. 

Some manufacturers have little faith in the 
abilities and honesty of foreign business men, conse- 
quently, they are too strict in their terms, credits and 
dealings in general, thus making a profitable business im- 


business 


possible. 

These characteristics have their influence 
operation these American manufacturers are willing to 
give their agents; it is more a game of “take” than the 
wiser and successful method of “give and take” which has 
been adopted by a good many prominent and also by a 
good many smaller American organizations with the very 
best of results. However, when one looks into the organi- 
zation of the export department of the successful con- 
cerns, he invariably finds that it is headed by people who 
have had practical knowledge of export conditions for 
many years, and personal contact with foreign business 
men, and that they have been appointed either right from 
the start of the export organization or they have been 
called later on, after the mistake of trying to run the 
business with inexperienced people has been 


on the co- 


export 
realized, 

It is a pity and sometimes almost heartbreaking to see 
how many good opportunities are missed by American 
manufacturers, because they leave their agents without 
their fullest support. 

Discouragement and decrease in business are the gen- 
eral consequences, unless the product is so good and so 
much needed that it has to be bought. But again, there is 
hardly any product offered today which does not have 
strong competition or which will remain without it for any 
length of time. 

On the other hand it is very gratifying to see how some 
American concerns have developed their export business 
through scientific work and through the proper support 
of well selected, active foreign agents. It is through these 
principal pioneers of American commerce that our trade 
has been expanding from year to year, until it suffered the 
inevitable set-back due to the general world-wide recession 
in business. 











OFFICE FURNITURE 


( WOOD & STEEL 





SOME HISTORICAL ASSOCIATIONS 


w: HAVE been hearing much and possibly over much 
upon the subject of period designs in office furni 


ture and only the better informed persons who have studied 


art and architecture along with history have. been able to 
form intelligent ideas of what the designers mean when 
they refer to the early French, the Sheraton, the Adam or 


the Hepplewhite designs 

Eminent authorities have pointed out that one cannot be 
an expert by memorizing a few rules, but must dig con 
scientiously into history to discover what age the periods 
belong to, what their characteristics are and how each one 
was This knowledg« 
is available to those who have access to public libraries and 
the labor Knowledge imparts 


confidence and 


influenced by contact with others 


brings its certain reward 


confidence is a essential in selling 


He who “knows his stuff” has the good 


prime 
merchandise 
opinion of the customer if he isn’t obtrusive 

With access to so much that is good in history modern 
declined to follow any 


designers have for the most part 


one style, but in office furniture, which has come most 


into the field of 
employed a blending of 


newly ornamental designing, they have 


periods, naming their products 


according to that period which predominates or in some 


cases giving the suite an arbitrary name. In every case the 


artist has taken from his period designs those styles which 


harmonize with each other. There are anachronisms in 


art as well as in other things and the artist in designing 


office furniture as well as the one who builds a church ora 


bridge will avoid as far as possible the union of styles 


which are too far apart in time. “Decoration,” says a 
consistent not only in its 
An- 
cient architects laid down distinct laws of design covering 
lonic, the Doric, the 


Today the 


prominent authority, “must be 


construction and application, but in its associations. 


the five orders, the Corinthian, the 


Composite, the Tuscan laws of composition 


upon which these orders are founded are as effective as 


ever, for they are not arbitrary, but are based upon the na- 
ture of the human mind, the eye and the characteristics ot 
the material of construction. The outward forms changed 
from period to period, expressing in their lines, ornaments 
and coloring the temperament and spirit of the people ot 
the times. Through progressive stages art became altered 
by elimination, by absorption and by temperamental inter- 
polations, involving practically new types and forms; but 
running through all of these changing styles are the immut 
able laws of composition and proportion.’ 


The most expert office furniture salesman of our ac 


Where Certain Periods in 
Furniture Had Their 
Origin 
quaintance could write a most informative book an office 
furniture, its development, designs, tendencies, etc. and 


ideas about different 
Because he has been enthusiastic on this 


give valuable selling the types ol 
office equipment. 
subject and has taken pains to learn not only those things 
directly pertaining to the subject, but to delve into his- 
torical developments and associations, he has come to be 
so highly regarded that his house has given him an impor- 
tant official position, a substantial salary and a roving com- 
mission which involves the superintendency of branch offi- 
other This gentleman has not been 
y with his learning. He knows all that 
know about his subject and a good deal else besides. In 
solid 


ces and activities. 


stingy he needs to 


short, he has built his education upon a firm and 
foundation. 

It is intensely interesting to follow the development of 
designs from what is known of the early manifestations up 
to the present We discover that as early as 4000 
B. C. and probably before Egyptian architects and wood 
workers were establishing distinctive styles. We find that 
there is an astonishing number of periods which have their 
half a 
Chinese, the Egyptians, the Persians, the 
Babylonians and East Indians. We find that from these 
roots have grown a great number of so called periodic 
from the Greek to the Roman, the Pomeiian, the 
Celtic, the Moham- 


inherited 


time. 


roots among dozen of the ancient people—the 


Assyrians, the 


sty les, 


Byzantine, the early Christian, the 


medan and the Scandinavian. Greece from 


Assyria and Babylonia and later from Egypt. Growing 
out of all of these we have the Romanesque, the French 
Gothic, the Turkish, Moorish and the 
German, Italian and English Gothic styles. Another off- 
shoot takes us into the styles of Flanders and into the 


different manifestations of Reniassance influence in Eng- 


\rabian, Spanish, 


land and on the Continent. 
From time to time we hope to make definite progress by 
short different 


periods, its characteristics and the influences which created 


way of discussions of each one of the 


it as a distinctive era in human achievement. Some periods 
are hard to distinguish from each other, but each has some 


certain distinguishing characteristic 





Mr. ORTEL 





Note.—A few weeks ago Office Appliances had the privilege 
of a call by W. J. Oriel of the Shaw & Borden Company, 
Spokane. Mr. and Mrs. Ortel were on their way to New York, 
where they were to take ship for an European tour, fulfilling a 
long-cherished intention. In the course of conversation Mr. 
Ortel described some work his son had been doing as a teacher 
of filing in the schools of Spokane, taking some hours a week 
from his regular duties in the store for this educational and 
highly useful labor, of value also to the Shaw & Borden inter- 
ests. We immediately noted possibilities in this narration, and, 
with the permission of Mr. Ortel, wrote to his son asking him 
to write an account of the work for the benefit of readers of 
this journal. Following is his excellent and interesting response: 


HE time—summer of 1923. The place— a hustling city 
Idaho. 


well-known 


in south central The writer of this narrative 


approaching a certain lumber firm’s office 


An exchange of greetings. An invitation to the traveler 


to state his business—‘“Filing”. 

“Filing?” 

——a pause, then this. 

“No, stranger, we haven’t a saw on the place that needs 
filing. This is merely a yard, not a mill. Sorry.” 
The rest of the story need not be told. Right then and 
there I began to realize the generality of the term “Filing”. 

* + * 

Since 1890 the key thought of the Shaw & Borden Com- 
pany has been our now expressed aim, “OUR BUSINESS 
IS TO HELP YOUR BUSINESS”. Therefore, if in the 
brief compass of this article we may give the reader’s firm 
or factory organization some spark of service, then we of 
the Shaw & Borden Company will be the happier. 

In May and June, 1923, my firm gave me the opportunity 
to take intensive training at the Chicago School of Filing 
and Indexing under the internationally known authority, 
Miss Irene Warren. As a pre-requisite to this, practical 
factory with the Globe-Wernicke Company’s 
School at Cincinnati proved a fortunate investment. Since 


training 


that time actual survey and selling work in Spokane and 
the surrounding territory, interspersed with factory train- 
ing and further constant study, has all made me appre- 
ciative of the fact that aiding in filing instruction work 
whenever and wherever possible is a definite part of the 
picture in upholding our firm’s creed—“OUR BUSINESS 
IS TO HELP YOUR BUSINESS”. 

Based on actual experience we have ready to offer Busi- 
ness Schools of our city and surrounding territory a filing 
instruction series adaptable to the particular work of the 
this The full course takes a 10- 
however, the abridged outline is 


school inviting service. 


point basis; following 


most flexible: 
LESSON 1: a. A Brief History of Filing. 
b. Assignment of Material for Subsequent 
class demonstration and actual practice. 
c. Text Assignment of this lesson. 
d. Text Assignment of next lesson. 
LESSON 2: a. Filing Equip- 


Evolution of Exterior 


ment. 
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“OUR BUSINESS IS TO HELP 
YOUR BUSINESS” 


By Ralph B. Ortel, Shaw & 
Borden Company, Pioneer 
Printers, Stationers and 
Office Outfitters inSpokane, 
Washington 


». Collection of Assigned Material to be 
used in later actual class use. 

. Text Assignment for this lesson. 

d. Text Assignment for next lesson. 


LESSON 3: a. 


oO 


Development of Interior Filing Equip- 
ment. 

b. Text Assignment for this lesson. 

c. Text Assignment for next lesson. 
LESSON 4: a. Alphabetic Filing Plan. 

b. Text Assignment for this lesson. 

c. Text Assignment for next lesson. 
LESSON 5: a. Geographic Filing Method. 

b. Text Assignment for this lesson. 

c. Text Assignment for next lesson. 
LESSON 6: a. Half-way point self-quiz on this “Busi- 
ness and Professional Filing” course of 
Instruction. 
b. Text Assignment for next lesson. 


LESSON 7: a. Numeric-Name Filing Arrangement. 
b. Text Assignment for this lesson. 
c. Text Assignment for next lesson. 
LESSON 8: a. Subject Filing: The Alphabetic Method, 


The Numeric Method. 
The Decimal Method. 
b. Text Assignment for this lesson, 
c. Text Assignment for next lesson. 
LESSON 9: Follow-up Chronological Method. 
b. Transferring Methods. 
>. Visible and Vertical Card Records. 
d. Text Assignment for this lesson. 
e. Text Assignment for next lesson, 


~ 


LESSON 

Due to the rapid turnover of the student personnel of 
business schools, a general abridged all-inclusive talk is the 
foundation of each lesson, 

The student or hearer of this course must necessarily 
take his part in the work. In this connection, at the out- 
set actual papers for filing are secured by setting up a 
mythical corporation and assuming certain outlined facts 
to make assignments to secure these demonstration papers. 

No cut and dried so-called “canned” talks form the 
basis of this course in whatever form it is presented. 
Throughout, we endeavor to appeal to the ambition of the 
hearers, proving the fact that Business and Professional 
Filing rightly understood is a stepping stone for immediate 
and continued advancement. 

At the outset the picture of the historical record of Fil- 
ing presents a romantic appeal of attention-arresting value. 
Different authorities on this subject have traced the origin 
of filing methods and practice to very early ages, many to 
even Babylonian times, when inscribed record bricks were 
placed in orderly array in wonderfully well-built vaults. 
Archeologists have also made it common knowledge that 


10: a. Final Examination. 
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the ancient Egyptians have also taken extreme care with 
the order of placement in their using the marvelous scrolls 
of papyrus And then, in medieval times, men of early 
Counting-Houses were known to use cloth bags for filing 

Many intermediary steps followed. Barrels were super- 
seded by spiked stick files; 


gradually the flat letter files came into use, and concerning 


these by crude boxes; and 
these and the modern vertical files definite explanation is 
given with charts covering. 

It is likewise of compelling interest to show the gradual, 
logical development of cabinets and, to use the slang of the 
In brief the process of fil 


from the so-called “flat” 


trade, the important “insides” 


ing cabinet evolution has been 
method to the approved “vertical” way, that is with papers 


led “on edge his is true of correspondence and data 


| . how in certain lessons that in card filing, a sub 
tantial trend is toward the flat method, with the improve 
ment of fanning the cards out, as it were, with the resulting 
visible card file 

Pertaining to 
that The Chicago World’s Fair marked the advent of the 


Vertical Filing Cabinet. Quite crude compared to the pres 


correspondence and data filing, it is said 


ent day, highly developed four drawer steel file; but, never 


theless, a step in the right direction. Prior to this new 
comer, the successive types superseded were in order 
first, niches in older-than-history vaults; then, hewn 


recesses in primitive medieval castles; then, sacks in vaults 
of counting-houses of ancient Europe; then, barrels; then, 
then, flat letter files; and finally, the first vertical 
which later has been successively superseded by 


boxes 
letter hile, 


improved construction developed with but one thought in 


mind; namely, to make correspondence and data filing just 


what it should be 


Chere are many definitions of modern-day Filing and I 


believe this one to be concise and accurate: “Filing is the 


organizing of papers, cards, clippings, and printed data for 
Ouick reference When needed.” 


| find the majority of students intensely interested in 


knowing the mechanics of follow-up systems. These are 


tangible to them and they sense their dollars-and-cents 


value. 
In the compilation of material and methods, we have 
to Miss Irene Warren 


many 


given credit earlier in this treatise 


To this prominent name, we should have to add 


BEHIND OFFICE DOORS The ad- 
llustratior s that of a dis 
play shown at the Stanley 
Bridgeton, N. J by E. Russell Ash 
ley, progressive Art Metal agent and 
office equipment dealer, who received 
publicity The dis 
theatre 


jacent 


ome excellent 
irranged in the 
lobby 


play was 








OFFICE APPLIANCES 


others such as: H. H. Wittstein, vice president in charge 
of sales for the Globe-Wernicke Company; John B. Hib- 
bard, the western representative for this company, and his 
assistant, A. V. Gillin. Many throughout the 
country, such as Mr. Netzhammer of Milwaukee, have also 
» assembling of this material. 


dealers 


given us definite help in th 
And in the midst of all this faculty of my 
school, I like to pay tribute to that inventive genius, the 
late J. Louis Burgoyne, who invented and perfected the 
Globe-Wernicke celluloid angular tab guide 
As a concluding thought, permit us of the 
Borden Company of Spokane, Washington, to invite cor- 


own filing 


Shaw & 


respondence with any interested reader. 

May we in the interchange of plans share the idea of 
the Shaw & Borden Company—“OUR BUSINESS IS TO 
HELP YOUR BUSINESS”. 

Note.—Enclosed with the foregoing article was a picture 
post card in colors showing the author and one of his filing 
classes in session. The picture presented a typical school 
room, with blackboard, teacher’s rostrum, desk, etc., with 
the addition of suitable filing cabinets, systems and sup- 
plies to carry out the purposes of the lecture and demon- 
stration. This card would have been reproduced except for 
difficulty in 


the fact that the engraver would have had 


bringing out the several colors in monochrome 


ecient 

Office Equipment Dealer Takes Advantage of 

Opportunity in Theatre Lobby 

Behind a folding screen, but in full view of everyone 
entering the lobby of the Stanley theatre at Bridgeton, 
N J., is the accompanying model of a private 
sisting of one of the aristocratic Art Metal Mount Vernon 
desks and Art Metal desk-high file, a Sikes chair, Corona 
that help furnish the office. 


office con- 


typewriter and accessories, 
The desk 
Hoover's desk. 

The Stanley 
vertising, making an excellent tie-up with 


pad is a duplicate of the one on President 


theatre featured this display in their ad- 
Mr. Ashley’s 
own publicity which resulted in many inquiries and sev- 
eral live prospective purchasers of office equipment, in- 
cluding the new period desk. 

On the night of the final showing of the 
Corona typewriter was awarded as a prize. 


picture, the 


eit 
CORONA 
ween 


iy 
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Monroe, La., House Establishes Downtown Office 

The Monroe Store & Office Equipment Company, Inc. 
of Monroe, La., has recently established a downtown office 
located in the lobby of the Bernhardt building, the largest 


building in Monroe. The continues its 


operations of the store at 510 Walnut street, using the 


office company 


store downtown as a local retail establishment conveni- 
ently located to serve the trade. 

The Monroe Store and Office Equipment Company is 
agent for the Shaw-Walker Company and the accompany- 
ing photographic reproduction presents an exhibit of Shaw- 
Walker furniture made by the company on May 18 and 19 
at its new downtown location. 

The Monroe company has just put in a stock of office 
They handle the Underwood typewriter, 
Sundstrand adding machines and Marchant calculating 
machines, and are interested in hearing from manufacturers 


supply items. 


of other office machines, supplies and equipment. 

The Monroe Store and Office Equipment Company, Inc., 
was organized by A. V. Breard in January, 1924, and was 
incorporated under its present name in May of the follow- 
ing year. 

Officers of the company are D. A. Breard, president; 
H. C. Mayo, vice-president, and A. V. Breard, secretary- 


treasurer. 


a 
Recent Conferences Settle Government Safe 
Specifications 

The Committee on safe specifications of the Federal 
Specification Board, of which Dr. S. H. Ingberg is Chair- 
man, has been engaged in the revision of Federal Specifica- 
tion No. 60a, which governs the purchase by the various 
government departments of their fire resisting safe re- 
quirements, 

The original specification differs in many important par- 
ticulars from other accepted standards for the construction 
and testing of safes, as well as being greatly at variance 
with commercial practice of the various manufacturers. 

Double standards generally make trouble, and multiple 
standards even more so, and it has been the sincere desire 
of the Bureau of Standards as well as of the manufacturers 
to reconcile these differences. Two conferences between 
the Government officials and the industry have been held 
in recent months at the request of the National Associa- 
tion of Safe Manufacturers. 

In both cases, the Association has sponsored a prelim- 


MONROE, LOUISIANA, HOUSE 
SHOWS INTERESTING EQUIP- 
MENT.—The Monroe Store and Office 
Equipment Company of Monroe, 
Louisiana, recently presented on the 
first floor of the Bernhardt Building a 
business show consisting of office fur- 
niture and equipment and featured 
the Shaw-Walker lines. Mr. Charlies 
R. Garrett, the latter company’s 
southeastern district manager, as- 
sisted at this show. 


inary conference of all interested manufacturers regardless 
of membership, at which individual differences were ad- 
justed. This has served to speed up greatly the conduct 
of the open hearings, and the result has been much ap- 
preciated by all concerned. 

As a result of the last conference held in Washington 
on May 8, it is confidently expected that the final revision 
of Federal Specification No. 60a will be entirely acceptable 
both to the Government and to the industry. 

The following persons representing the 
named were present at the conference: 

K. W. Berkey, Art Metal Construction Company; H. A. 
Noble and J. A. Fellows, Diebold Safe & Lock Company; 
M. G. Williams, The General Fireproofing Company; P. S. 
Millice, The Herring-Hall-Marvin Company; C. F. Meilink 
and E. L. Pierson, The Meilink Steel Safe Company; C. J. 
Bates, The Mosler Safe Company; A. R. Rumbles and C. 
F. Wolters, Remington Rand, Inc.; R. M. Tussing, The 
Victor Safe & Equipment Company. We understand that 
the Shaw-Walker Company and the Yawman & Erbe Man- 
ufacturing Company also were represented. 


companies 


<> -- 


Chicago and the 1933 World’s Fair 

Prior to the first of last month, Utah, Wyoming, North 
Dakota, Indiana, Delaware and Vermont added themselves 
to the states already lined up to participate in the world’s 
fair at Chicago in 1933. 

Contracts are already being made for industrial exhibit 
space, the Hammond Clock Company of Chicago having 
been the first concern to send a check for space. 

Thomas A. Edison and Henry Ford will cooperate in 
demonstrating the processes of extracting rubber from 
goldenrod drawn from a field of forty-two different varie- 
ties of this at the fair. Both gentlemen are conducting 
experiments, the one at Fort Myers, Fla., and the other 
at Dearborn, Mich. 

Recently John Stephen Sewell, director of exhibits and 
president of the Alabama Marble Company, spoke before 
the Association of National Advertisers in the Palmer 
House. The necessity for industry and invested capital as 
a basis for the great scientific discoveries was emphasized. 
Business is subject to all manner of interference, not only 
to attacks by radical elements but by restrictive laws which 
make it difficult for business to regulate itself so as to 
stabilize economic conditions. 








The only way to get a bigger and 
better position is to be a bigger and 
better salesman 


> > > 


The use of technical terms in your 
selling talk may help to impress peo 
ple with your knowledge of your sub- 
ject, but they will not help to make 
them want to buy 
s * * 

Calling customers by name is good 
business, but don’t call them by their 
first names until you are mighty sure 


they resent it. 


. . . 


will not 


The salesman who is always com- 
plaining that business in his line is 
all shot to make the 
same complaint, no matter what his 


pieces, would 


line 


> > > 


Salesmen looking for the easy way 


to make sales, never find the best way 
> . * 


One reason why it is so hard to fool 


a customer the second time is that 


hard to get the chance. 


* * * 


it 1s 


afraid com- 


The 
petition, 


more you are ol 
the less need for competition 


you 
* * * 


to be afraid of 


and the cinch 


All the 


jobs are 


soft snaps 
held by 


capable of getting and keeping any- 


men who are not 


thing better 
7 > . 


Are your methods so far this year 


better than those of a year ago? If 
not, why not? You can’t stand still. 
You will either go forward or you 
will go back 


* * * 
With no better excuse for a mistake 
“I forgot,” keep your excuse to 
Better admit the mistake 
you forgot. 


than 
yourself. 
than admit 
> > * 
Before leaving your present position 


for a new one, be sure the new one 
has more advantages than a mere ad- 
vance in salary 


* * * 

Because you are drawing the high- 
est salary the company ever paid a 
salesman in your position is no proof 
you might not get more—if you were 
to earn it 


* * * 


The first salesman to slow down 
when times grow dull is the last one 
to speed up when times get better. 

* * * 

The bouquets handed to us because 
of our successes may tickle our ears, 
but the criticisms handed us for our 
failures will do us more good 

* * * 

Even the buyer looking for a scrap 

will not be any too well pleased when 


he finds what he is looking for. 


REMINDERS 


Selling Sense 
in Capsule 


Good’ physical condition is just as 
important in successful salesmanship 
as in winning the mile run. 

* * * 

You cannot get rich quick in the 
business you are now in, but if you 
change, you will find that the get-rich- 
quick people are having an even harder 
time. 

* . +“ 

Your wife ought to be and she prob- 
ably is anxious to help you about your 
work, but don’t, on that account, carry 
all your worries home to her. 

. . * 

Did it never occur to you that the 
customer who differs from you about 
may be right, or 


your proposition 


have you never been mistaken your- 


self? 
* * * 
When you have a debt that will 
grow less with every day you post- 


pone payment, it will be time to put 
off paying. 
* * * 


Self-confidence is a quality 


salesman should develop, but don’t get 


every 


it mixed with over-confidence which 
has wrecked many a salesman. 
* * . 
The trouble with hurrying a pros- 
pective purchaser is that it hurries 
him out of buying rather than into it. 


Ss 6. <8 


If you don’t make a sale when you 
have made the buyer see your proposi- 
tion as you see it, there is probably 
something wrong with the proposition. 


* * & 


A good salesman is more enthusi- 
astic over his work than over the ap- 


plause he expects to get for doing it 


well. 
* * * 

Don’t weaken because the buyer 
offers prolific objections to your 
proposition. Faint heart never won 
fat order. 

* * « 


If your employer is to you nothing 
but the machine that signs the weekly 
check, the fault 
his, but in 


salary may be yours 


or it may be either case 
it shows a wrong spirit. 
* * « 


You think 


man for your present position. 


too big a 
If you 


may you are 

are right, you will make a change. If 

you make no change, you are wrong. 
* * * 

To have reached a point where you 

think you cannot increase your sales 

further, means you must increase them 
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or someone else will be doing it in 


your place. 
* . * 

If your sales are smaller than they 
should be, considering the possibilities, 
it is probably because you do not 
have enough competition to stimulate 
you to do your best. 

* . * 

The men who can name their own 
men who spend this 
better for 


salaries are the 


evening fitting themselves 


tomorrow's work. 
* 7 * 

Any business men you used to know 
who were gettting some success by 
sheer luck, will now be found pushing 
up daisies in the commercial ceme- 
teries. 

7 * * 

Doing one thing well may or may 
not make you successful, but doing no 
one thing well will certainly make you 
a failure. 

* +. * 


The fellows who do most of the 


complaining about hard times are fel- 
lows who could not, or at least, would 


not, be successful in the best times 
the country ever saw 
* * * 

The smooth salesman who sells 


customers whether they want to buy 
or not, builds up today’s receipts at 
the cost of tomorrow's good will. 

* * * 

If competitors are getting your busi- 
ness from you, it may be due to two 
things. They try hard to get it and 
you don’t try hard enough to keep it. 

* * * 

The salesman who gets the bigger 
and better position is he who has al- 
ready made himself bigger and better 
than the position he has been occupy- 


ing * * * 


With forgetful salesmen the forget- 
fulness seems to be all one way. They 
from them, but 


forget what is due 


never what is due to them. 
* * * 
When a man keeps on with a posi- 
tion he doesn’t like, he does two peo- 
himself and his em- 


ple an injury; 


ployer. 
* * * 
Some salesmen are always looking 
Others are always hav- 
It is for 


for positions. 
ing positions offered them 
the salesman himself to choose which 
class will be his 

* « * 


If you don’t like your employers, 
your line or your territory, change as 
soon as you can, but meanwhile keep 
still about it. 
* * * 

When a salesman doesn’t know his 
line well enough to sell it intelligently, 
two parties are to blame, himself and 


his employer. Both take a loss. 
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Former Office Equipment Man 
Makes Fortune 

A decade and a half ago there was 
a big, chap, who 
traveled about the country selling pins 
to dealers for the Crescent Brass and 
Pin Company ot Detroit. He 
a capital salesman and everybody 
thought well of him and does to this 
has discarded 
The other day 
we were delighted to receive a news- 
paper clipping to the following effect: 

“Charles E. Pelton has been notified 
by Secretary of the Treasury Andrew 
W. Mellon and Postmaster General 
Walter F. Brown, Washington, D. C., 
that $190,000.00 has been authorized 
for the site owned by Mr. Pelton upon 
which the Government is to 
buildings in 1932. Mr. Pelton 
Federal Government 
during the 


sandy-complected 


was 


day, though he 


pins for real-estate! 


even 


Federal 
erect 
served with the 
under General 
World War.” 

We offer Friend Pelton hearty con- 
gratulations. 

We don’t know how big an automo- 
bile will be justified to celebrate the 
turning over of a check the size men 
tioned. We are certain, however, that 
if Charlie Pelton buys another wagon 
it will be something to marvel at in 


Crowder 


point of power and beauty. 

Office Appliances has no advice to 
offer those who would seek riches in 
real estate rather than in stationery 
lines. We know a man who forsook 
town lots for stationery and became 
wealthy. Pelton reverses the process. 
"Tis a queer world. 

* + * 

Loss of Sign Good Advertising 

On Sunday night, prior to May 15, 
or Monday morning, the sign that for 
several years hung in front of the Ma- 
son Typewriter Exchange in the vil- 
lage of Almond, N. Y., disappeared. 

R. C. Mason and his son, proprie- 
tors of the Exchange, believing in 
signs, suggested that some ardent ad- 
mirer of their roadside advertising had 
been tempted to copy more closely 
their methods of publicity. It is a 
reasonable deduction from the prem- 
ises already stated that it is something 
of a compliment to have one’s signs 
so good they are worth stealing. 

Later: As a result of a story em- 
bodying the above facts in the Alfred 
Sun of Alfred, N. Y., it was discov- 
ered that the Alfred U College stu- 
dents had taken the sign for a lark and 
the janitor of the college buildings 
found it and called up the Mason 
Typewriter Exchange. 

R. C. Mason said that if they knew 
who took the sign he believes they 
could afford to pay the persons for 
their trouble. It resulted in some good 
advertising. 

Alfred University is 


seven miles 


OUT OF 
THE RECORD 


Notes on Activities 
Not Within Our 
Usual Routine 


above Almond and students 
go through the latter place to get to 
Hornell, the nearest city, which is five 
miles down the valley from Almond, 


+ * * 


Hospital Fund Grateful for 
Donations 

Henry J. Fisher, president of the 
United Hospital Fund of New York, 
desires to express through the col- 
umns of Office Appliances the thanks 
of the United Hospital Fund for the 
contributions amounting to $1,350 
made in their recent collection by the 
members of the office appliances and 
through L. C. 


have to 


stationery business 
Stowell as chairman. 

On May 11, they distributed to the 
fifty-seven member hospitals the sum 
of $625,000 according to the amount 
of free work done last year in their 
wards and out-patient departments. 
Mr. Fisher calls attention to the serv- 
ice which his organization can render 
through its hospital and information 
bureau. The bureau, located at 151 
Fifth avenue, is the central agency 
that collects information about the 
hospital service of the country. 

> x * 


Another Office Equipment Man 
Heads Rotary Club 


In this department last month there 
appeared a reference to Wm. R. Diehl, 
of the Diehl Office Equipment Com- 
pany, Columbus, Ohio, as _ being 
elected president of the Columbus Ro- 
tary Club. This month we record the 
name of another office equipment man, 
R. C. Huntley, general manager of the 
Sturgis Posture Chair Company, 
Sturgis, Michigan, as a Rotary Club 
head. Mr. Huntley was elected presi- 
dent of the Sturgis Rotary Club in 
June and takes office this month. 

Mr. Huntley’s business career has 
all been spent within the office equip- 
ment industry. His first connection 
was with the Oakville-American Pin 
Division of the Scovill Manufacturing 
Company in Waterbury, Conn. In 
1926 he moved to Sturgis and became 
sales and advertising manager for the 
Royal Easy Chair Company. Later he 
served for a short time in the same 
capacity with the Harter Corporation. 
About two years ago he organized the 
Sturgis Posture Chair Company, man- 
ufacturers of office chairs, office ma- 
chine stands, etc. 
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Glen Buck Sponsors Private 
Showing of Japanese 
Artist’s Works 


A private showing of the water col- 
ors and oils of the Japanese-English 
artist, Yoshio Markino, was held in 
the offices of Glen Buck, Pittsfield 
Tower, Chicago, June 18 and 19. Mr. 
Buck is president of The Glen Buck 
Company, an_ advertising agency 
handling a number of accounts in the 
office equipment industry. He is in- 
terested in things artistic and has 
earned a reputation as an art critic and 
connoisseur. 

Though a native Japanese, Mr. Mar- 
kino has lived in London, England, for 
nearly thirty years and has been ac- 
claimed by English art critics as prob- 
ably the greatest of all water color- 
ists. The Illustrated London News 
has reproduced many of Mr. Marki- 
no’s paintings in full color and has re- 
ferred to the artist as the “best and 
sanest of the moderns.” 

Among the pictures exhibited were 
the following: Broadway, New York; 
Brooklyn Bridge; Boston Museum; 
The Tower of London; The West- 
minster Abbey, and Milton’s Cottage 
at Chalfont St. Giles. 


* * * 


Why the Gunboats Turn Around 
Vice-President and Mrs. C. H. 
Everly of Office Appliances recently 
motored from New York City to their 
former home-town, St. Louis, there to 
spend their vacation. Returning, they 
spent a few days at headquarters in 
Chicago en route to the eastern me- 
tropolis. Mr. Everly told this story on 
his friend, Dave Bloch, the advertis- 
ing man. Dave’s windows overlook 
the Hudson river, where a number of 
Uncle Sam’s warships are accustomed 
to anchor. One day Mr. Everly was 
calling on Mr. Bloch. After chatting 
a moment the conversation turned to 
boats, on which subject Mr. Everly is 
by way of being an authority, having 
spent some time as head of a yacht 
club on the Sound. “Why is it, Com- 
modore,” asked the advertising man, 
“that those boats are headed one way 
at night and the opposite way in the 
morning?” “Don’t you know?” 
chuckled the Commodore. (And 
neither did the writer to whom the in- 
cident was related.) “It is on account 
of the ebb and flow of the tide, for the 
lower reaches of the river, flowing into 
the sea, are strongly affected by the 
ocean tide. When the tide ebbs the 
boats point up stream, and when it 
flows they point down stream, facing 
the direction of the tidal current. 
Boats so placed with relation to the 
current offer less pull on their anchors 
and are better able to manage them- 
selves should the anchors drag.” 
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Representatives of office equipmen: concerns abroad, visiting the United States, are cordially invited to make the offices of 


this journal their headquarters. 


The staff at the main office, 417 South Dearborn Street, Chicago, and the staff 


at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd St. and Park 


Ave., New York, will be happy to be of any 


ssible service. 


While the facilities at New York 


are not so many as at Chicago, there will be found the same desire to serve. United States 
manufacturers or their representatives traveling abroad are cordially invited to call 
upon Office Appliances’ London Correspondent, Mr. W. Teignmouth Shore, 
18 Templars Avenue, Golders Green, London, N. W. 11, England. 
Mr. Shore’s knowledge of the office equipment business 
and its possibilities in Great Britain makes his 
counsel valuable to those desiring to 
cultivate the British Market. 


LONDON NOTES AND 


NEWS 


By W. T. Shore, 18 Templars Avenue, Golders Green, London, N. W. 11, England 


Nots.—Mr. W. T. Shore, whose address is given above, is the authorized subscription representative of OFFICE APPLIANCES 
in the British Isles. New subscriptions should be sent to Mr. Shore. Renewal orders should be sent to OrFice APPLIANCES 
home address, 417 South Dearborn street, Chicago, Illinois. 


What Shall We Say? 
London, June 1, 1931. 

URING the past few weeks I have enquired of many 

business (but not always busy!) men—‘Has the tide 
turned?” The answers may be summed up as—“What 
shall we say?” Straws show the way the wind is beginning 
to blow, and it does seem to me and to some others that 
the wind is at last veering; that at least there are promis- 
sory puffs from the right direction; not yet a steady breeze 
or anything like it; but—better than it was yesterday. 

I should have said above: the answers with one excep- 
tion; which was the reply of an unusually well informed 
Northerner, who had just returned to London from a tour 
up and down the country. “Well?” I said. I will not give 
his reply at length, but it amounted to this: that from what 
he had heard and still more from what he had seen in 
the way of busy machines and busy men he firmly believed 
that the tide would soon turn, indeed was on the turn 
already. He did not believe—I should have been amazed 
had he done so and expected me to believe him!—that the 
tide would soon be racing in the right direction; it would 
go slow at first, gradually gather momentum, and—per- 
haps—run steadily on to something approaching pre-War 
prosperity. 

He added, and I can confirm his view, that there is a 
better spirit in many important quarters; a determination 
to prove that our sick bed is not a death bed; that though 
we may be crippled today tomorrow we mean to be walk- 
ing strong. But there is far to go before we are even in 
sight of the top of the hill. Much reorganisation of our 
National business policy is required; much tightening of 
our methods all round, in factory and office—that’s where 
you come in; but you will have to push the door harder 
than ever before. Why? Partly, as I’ve pointed out before, 
because Britishers naturally prefer to buy British, and, 





partly, because they can do so to a greater extent than 
Your market here is neither so big nor so easy. 
firms exporting to 


hitherto. 
I would put it 
this country must be more adaptable in their goods and 


generally—American 


their selling methods than they have been; “that’s so.” 


———E—— 


Watson Speaks Before Rotary Club at Hamilton 

Early in May at a meeting held by the Rotary Club at 
Hamilton, Scotland, Sir Henry Keith pointed out that the 
Scottish National Development Council would secure de- 
tails of factory sites and set out to attract new industries 
with the cooperation of the municipal and county authori- 
ties and representatives of all interests. Toward that end, 
he said, they are prepared to offer land suitable for factory 
sites free as an inducement to large overseas manufactur- 
ers to make Scotland their European center of manufac- 
ture and distribution. 

The meeting was also addressed by William Watson of 
Glasgow, who made a well-considered speech covering the 
pertinent points of the movement to secure overseas in- 
dustries for Scotland. He said that unless drastic action 
is immediately taken, some of the largest and most per- 
fectly equipped industries will be lost. He congratulated 
business interests of Scotland on having such a man as 
Sir Henry Keith at the of the Scottish National 
Development Council, which already in the course of 
formation has become the advance guard of Scottish in- 
dustrial prosperity. He insisted that it would be to the in- 
terests of the country to offer concessions in every possible 


head 


way to induce world-wide manufacturers to locate in Brit- 
ain and in Scotland in particular. 

At St. Andrews the Rotarians listened to an outline of 
the proposition backed by William Watson of the Scottish 
Trades Development Association, who made a stirring 
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speech on the subject, Scotland, The Industrial Center 
and Playground of Europe. He instanced the phenomenal 
industrial development of Canada and remarked that since 
September of last year Toronto had secured twenty-two 
new industries from the United States. He advised that 
Scottish business men follow the example of Canadians 
and bid for the erection of factories and the investment 
of United States and other capital in Scotland. There 
was a time when British capital helped to build American 
railroads and industries. The time has now come to re- 
verse the process and bring in American capital to revive 
British industries. 
a 

Adrema People Hold Convention 

In the June issue of Office Appliances a picture appeared 
showing likenesses of the gentlemen attending a conven- 
tion of the Adrema Company of London, held in Berlin 
from the 26th to the 28th of March. The convention was 
attended by over a hundred representatives and agents 
throughout the world, Berlin being selected as a central 
location for the meeting. New models and attachments 
were demonstrated, including a new hand machine with 
improved features; a roll printing attachment and guillo- 
tine for the electric machine; a fanfold attachment giving 
a number of carbon copies; a two-color listing attachment 
for the electric machine; a triple printing head; a number- 
ing attachment for printing consecutive numbers opposite 
the address plates; a drum selector enabling the plates to 
be selected by means of a punched card encircled on a 
drum; an attachment working in conjunction with Powers 
and Hollerith cards; an attachment enabling the address 
plates to control the working of a standard adding machine 
as they pass through the addressing machine. These in- 
novations along with others were cause for much enthu- 
siasm at the conference. A number of interesting lectures 
were given followed by general discussions and the con- 
vention concluded with a banquet which was a brilliant 
and enjoyable affair in every respect. 

ee 
Woodstock Appointments in England 

The Woodstock Typewriter Company notes the follow- 
ing appointments covering added distribution in England. 

At Lincoln J. W. Ruddock & Sons, a firm of long stand- 
ing, has taken on the sale of Woodstock typewriters. 

Mr. R. J. Leamon has been appointed agent at Norwich. 

Chaplin & Orton have been appointed Woodstock agents 
at Peterborough. 

Roland E. Allen & Company, Sheffield, are now selling 
W oodstock machines, an addition to a general office equip- 
ment line. 

The European Office Equipment Company, Stafford, has 
taken up the sale of Woodstock typewriters. 

The Typewriter Bureau, Birmingham, has purchased a 
typewriter van for the delivery of Woodstock machines. 
Chis is a novelty, differing from anything in use locally. 

——— = 
Details of Canadian Tariff Changes 

Commerce Reports] General changes in the Canadian 
tariff announced from Ottawa indicate upward changes in 
a wide variety of manufactured products from outside the 
Metal office furniture and machinery are 
Items in the new tariff of inter- 


British empire. 
subjected to an increase. 
est to the office equipment and supply business are cited 
here, indicating the new general rate of duty, with the 
tariff item under the new schedule (in parentheses), as well 
as the old general rate of duty. The “general” rate ap- 
plies to products produced outside the British empire. The 
“intermediate” rates apply to products of countries which 
have commercial treaties with Canada. The proposed 
changes affect 174 items out of a total of about 800 items 
in the dominion schedules. 
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Machinery not otherwise specified—Old general rate, 
thirty per cent ad valorem; new rate (No. 427), thirty-five 
per cent ad valorem. 

Iron and steel manufactures not otherwise specified— 
Old general rate, thirty per cent ad valorem; new rate 
(No. 446-A), thirty-five per cent ad valorem. 

Celluloid manufactures—Old general rate, thirty-five per 
cent ad valorem; new general rate (No. 238-A), forty per 
cent ad valorem, 

Safes, scales, etc.—Old general rate, thirty per cent ad 
valorem; new general rate (No. 481), thirty-five per cent 
ad valorem. 

Lead pencils and crayons—Old general rate, 27% per 
cent ad valorem; new general rate (No. 655-A), thirty- 
five per cent ad valorem, 

Leather manufactures, not otherwise specified—Old 
general rate, twenty-five per cent ad valorem; new general 
rate (No. 613), thirty-five per cent ad valorem. 

Unenumerated items—covering articles not otherwise 
provided for—Old general rate, 174% per cent ad valorem; 
new general rate (No. 711), twenty-five per cent ad 
valorem, 

In addition to the changes in duties on specific com- 
modities, an important general provision increases the 
sales tax on domestic as well as foreign transactions from 
one to four per cent, and levies an additional excise tax of 
one per cent of the duty paid value on all imports valued 
over $25.00, provisionally effective June 1. The former 
list of exemptions from the sales tax is reduced radically. 

A new section in the customs law authorizes the gov- 
ernor to reduce duties on imports from any country by 
order-in-council, in compensations in the duties on Cana- 
dian products by the other country. 

a 
Soviet Products on Chinese Market 

Commerce Reports] Lead pencils from Soviet Russia 
are growing in popularity in China, according to the editor 
of the China Weekly Review. It is claimed that they can 
be purchased in Shanghai at $7.60 local currency a gross, 
which is equivalent to $.015 gold for each pencil. With a 
pencil of a fairly serviceable type at so low a price selling 
on this market, it is not anticipated that the very sub- 
stantial trade that has been developed in China in Ameri- 
can pencils will continue. 

Other articles of Soviet Russian manufacture are also 
appearing in the Chinese market in competition with other 
foreign manufactured goods, at very low prices. 

—_————— 
Trade Marks Now Registered in Siam 

Commerce Reports] For the first time in its history the 
Kingdom of Siam has adopted legislation providing for 
the registration of trademarks. Although the act will not 
go into effect until October 1, 1931, applications for the 
registration of trade marks may be made now, the registra- 
tion being held in abeyance until that time. Copies of an 
unofficial translation of the act may be obtained from the 
division of commercial laws, United States Department 
of Commerce, Washington, D. C. Neither an official trans- 
lation, nor ministerial regulations administering it, are 


available as yet. 
eH 


British Government Plans Picture Post Card Sales 

The stationery trade of England has been aroused by a 
proposal of the post office department to sell picture post 
cards with government stamps printed thereon at local 
post offices. This would create a governmental competi- 
tion for the stationery trade. Stationers in the popular re- 
sorts depend largely on the sale of picture post cards for 
revenue during the outing season. The British Stationers’ 
Association took prompt steps to organize the trade to 
avert the possibility of the government plan being adopted. 
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Willson Stationery Co., Ltd., 
Becomes Royal Dealer in Canada 
Sales Manager Montgomery of the dealers division of the 
the Willson 


Canada, as a 


has appointed 


Winnipeg, 


Royal Typewriter 


Stationery ( 


Company 
ompany, Ltd., of 
Royal dealer 

r. A. Weir becomes manager of the typewriter depart 
ment of the Willson Stationery Company, Ltd., one of Can 
best known houses. He is an 


livest and stationery 


That fact, together with the 


ada's 
experienced typewriter man. 


fine reputation of the company, provides a capital hookup 
for the Royal in Canada 
a 
Japanese Typewriter Manufactured in United 
Kingdom 


English newspapers state that a Japanese typewriter is 


to be manufactured in Great Britain having one thousand 
shifts to make 


Chis is the least number of signs possible 


keys and four possible the reading of four 
thousand signs 
with which to convey ideas in the current language of the 
Japane Be. 


it is said, 


— - — ~i>— — 
The American Fair 
[he Second Annual American Fair will be held at the 
Atlantic City Auditorium, on the Boardwalk, July 16 to 
August 26, 1931 \ limited amount of space is available 
even though during recent weeks a number of commit- 


ments were received from large corporations, public service 


companies, etc. Space sales closed on June 30. Several 


prominent office equipment concerns are understood to be 
National Cash Register 


among the exhibitors, including the 


Company, the Underwood Typewriter Company and 


others 


—_—~> ; 
A. R. Ames on Eastern Trip 
A. R. Ames, of the 


Chicago in June from an eastern trip, during 


Ames Supply Company, Chicago, 
returned to 
he visited many typewriter men. His itinerary in- 
Toledo, Cleveland, Buffalo, 


Wilkes-Barre, Scranton, Pittsburgh and Fort 


which 


cluded Syracuse, Binghamton, 
Harrisburg, 


Wayne 




















CARDINELL ADOPTS A BRACE OF KITTENS 

Jonn D. Cardinell recently visited the jungle 
of the Berlin zoo. He says the two young cats 
shown in the picture are beginning a course in 
salesmanship under his direction. They are two 
months old We suspect that they will forget 
their teaching and their teacher in another year 
or two. We have a vision of the upper one 
growing up to correspond with the size of his 


paws, at which time he may be a lovely pet, 
but a little too hungry for close association 
The ne resting so comfortably on Mr. Cardi 
nell’s lap already looks as if an exclusive milk 


diet was beginning to pall on him 
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Passoth Celebrates 30th Year with Burroughs 
The managing director of the Deutsche Burroughs 
Rechenmaschinen Aktiengesellschaft, Berlin W 8, Ernest 
Passoth, on May 1 celebrated the thirty-fifth anniversary 
the Adding Machine 
Just thirty years ago on that date 
with 


of his connection with Burroughs 
Company in Germany. 
he entered the Burroughs service as a salesman 
Messrs. Glogowski & Company, Berlin, who were at that 
time representatives of the Burroughs organization in Ger- 
many, and also managed the Remington typewriter inter- 
ests there. 

At the start of his experience, Mr. Passoth was trained 
by John Birney, known as the oldest veteran in the type- 
writer field and today still active in the business. At first 
Mr. Passoth worked in several of the Berlin districts, but 
in 1905 was appointed manager of the Cologne branch of 
Messrs. Glogowski & Company. On April 1, 1911, he was 
made managing director of the Berlin headquarters of 
Glogowski & Company and has held that post ever since. 

Since January 1, 1929, a special company, the Deutsche 
Burroughs Aktiengesellschaft, Berlin, 
has been organized, taking over the business from Glo- 
On account of the great war and the 


Rechenmaschinen 


gowski & Company. 
changes in territory in eastern Europe, the sales organiza- 
tion for the countries formerly belonging to Austria had to 
be built New 
lished in Prague, Vienna, 
These new companies are under the control of the Berlin 


Burroughs companies were estab- 
other places. 


anew. 


Budapest and 














ERNEST PASSOTH 


headquarters. Sales for the Balkan states and Soviet Rus- 


sia are also supervised by Berlin. 

During the great war it was very difficult to continue 
the regular sales. Shipments bound for Germany were 
quite regularly taken by her enemies, but Messrs. Glo- 
gowski & Company kept up the sales organization until 
after the war when deliveries of-machines could again be 
continued. Restrictions in favor of German manufacturers 
after the war slowed up business, but in spite of this and 
because of the advance of Burroughs construction and the 
fact that many machines were sold to bankers, government 
offices, etc., the business grew. 

The recession in business during the last couple of years 
has somewhat affected the under the 
management of Berlin headquarters, but undoubtedly con- 


sales in countries 
ditions will soon improve. 

Office Appliances extends hearty greetings to Mr. Pas- 
soth, and wishes him good health and a happy future— 
E. R. B. 

a 

Pencil Company Celebrates Seventy-Fifth Anni- 

versary 

The Eagle Pencil Company, in celebrating its seventy- 
fifth anniversary, recently mailed to the trade an interest- 


ing booklet entitled Factors in Long Range Success by 
Merryle Stanley Rukeyser, a noted business analyst 
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SOME DISPLAYS AT THE DES 
MOINES OFFICE EQUIPMENT 
SHOW.—Top, left, is Koch Brothers’ 
model office showing the “Clemco’ 
York suite, B. L. Marble chairs and 
Prufrock-Lytton overstuffed furniture 
Top, right, is the senior executive of 
fice in Zaiser’s model suite. Here is 
a California tiger walnut suite spe 
cially designed. It was the first show 
ing of this suite in Iowa. The furni- 


ture is by Stow & Davis and the 
chairs by Taylor Chair Company 
Middle, left: Looking into Zaiser’s 


model offices, showing reception room 
with private office in the background 
Middle, right: Koch Brothers’ model 
office showing the new G-F Alisteel 
Professional desk and table and G-F 
aluminum chairs done in two-tone 
green. Bottom, left: Koch Brothers 
showing of the ‘‘Clemco’’ Kensington 
suite. Bottom, right: Executive of 
fice of Remington Rand suite furni 
ture in solid walnut 

















Des Moines Stationers Put On Office Equipment 
Show 


A model office show was put on by leading Des Moines 
office equipment firms on the seventh floor of a new office 
building just completed in Des Moines. The firms repre- 
sented included Arthur Sanford & Company, Koch 
ers, Zaisers, Remington Rand Business Service, Inc., Office 
Equipment Company, Iowa Lithographing Company, The 
Burroughs Adding Machine Company, The Western Letter 
Service, Warde B. Stringham Company and others. The 
show, which was carried out under the auspices of the 
Des Moines Register and Tribune, had a pre-showing dur- 
May 24. Fourteen complete model 
offices were shown in this new building, which is known as 
the Des Moines building. One of the features of the 
Zaiser exhibit was a suite of offices of three rooms, con- 
taining an arrangement of furniture of 1900, showing the 
looked Zaiser started in 
This caused considerable comment 


3roth- 


ing the week before 


way offices when the house of 


business. among the 
visitors. 

The show was a distinct success. It 
1,300 people on Sunday, May 24. The cooperation of the 


building management made the show possible. 


was visited by 


The building agreed to divide the floor according to the 


specifications of those exhibiting model offices. Floor 


plans were therefore made and permanent partitions were 
put in, 
Shaw-Walker steel desks, counters and filing equipment; 


Stow-Davis suite furniture; Wilson-Jones visible equip- 
ment, posting machine equipment, etc.; Taylor chairs; 
Clemco desks; Remington Rand Business Service Com- 


pany equipment and other lines were featured in the re- 


spective model offices. 


The floor coverings and draperies for the entire floor 
were handled by Younkers Brothers, a large department 
store of Des Moines. This part of the equipment was pur- 
chased by the office building after the show was over. It 
is stated by exhibitors that some people bought goods out- 
right as a result of the show and many indicated their 
interest in certain lines so that all the salesmen of the 
respective companies represented came away from the 
show with a nice list of prospects to work upon. 

All of the steel filing equipment and executive safes in 
the Zaiser exhibit were made by The Shaw-Walker Com- 
pany. Likewise all of the steel desks and aluminum chairs. 
All wood desks shown by Zaiser’s were made by The 
Stow-Davis Company and chairs by that company and 
The Taylor Chair Company. 

In the Koch Bros. exhibit all steel desks shown were 
products of The General Fireproofing Company and the 
wood desks were by The Clemetsen Company. The 
General Fireproofing Company’s aluminum chairs were 
also shown and wood chairs by the Sturgis Posture Chair 
Company and The B. L. Marble Chair Company. Filing 
supplies were by The Wabash Cabinet Company. 

All the products of the Remington Rand bore their own 
label including wood furniture manufactured by them. 
Sheaffer pens constituted the fountain pen equipment. 

No manufacturers were directly represented nor did 
they take any part in the show, which was put on by 
The office supplies exhibitors were Koch Bros., 
Zaiser’s, Remington Rand Business Inc., office 
equipment with display of machines by the Burroughs 
Adding Machine Company, including Burroughs commer- 
cial and Moon-Hopkins bookkeeping machines. Dahlberg 
Office Supply Company showed an interesting exhibit of 


dealers. 
Service, 


copyholders of their make. 





























NEW MACHINES 
and DEVICES 











Underwood Introduces Selective Distribution 
Underwood has introduced an entirely new type of book- 
It lists figures vertically on a compact 
same time accumulates these figures in 


keeping machine 
form, and at the 
various totals. 
This accumulation is controlled from the keyboard by 
the operator. As she posts, she selects the account, or 
series of accounts, to which each entry is accumulated. To 
make this selection she merely presses one of the several 
code keys on the keyboard. Thus, while the operator is 
posting and totalizing one account, each entry is being 
accumulated by the machine in other accounts. There may 

















NEW BOOKKEEPING MACHINE WHICH LISTS FIGURES VER- 
TICALLY AND ACCUMULATES THEM IN VARIOUS TOTALS 


be one other account affected; there may be six or more. 
Che operator gives no thought to the accounting processes 
involved; she merely presses a key 

Entries are listed vertically. The same key that de- 
termines the accounts to which an entry is accumulated is 
the key that prints a code letter at the left of the entry. 
Che code letter is a positive proof that that entry has been 
properly distributed. By the code letter the distribution 
of each amount is identified positively. 

When the operator clears out her machine at the end of 
the run, she produces totals for all accounts affected, and 
each total is identified by the code letter. 

Wherever parallel totals are accumulated, 
where each entry affects a different combination of totals, 
machine reduces posting time and economizes on 


especially 


this 
forms. 

With this new type of bookkeeping machine Underwood 
has introduced two new operating conveniences. The first 
is the Combination Feed—both a front and a rear feed, to 
be used either way as conditions warrant. This feed has 
a remarkably wide throat; the maximum number of col- 
lated forms can be slipped through this feed with a flick of 
the hand. 

As a second new operating 
offers automatic dating. With the last stroke of a posting 
operation the carriage returns for the next posting, spaces 
to the next line, prints the date, and automatically tabu- 
Automatic dating 


convenience Underwood 


lates to the position of the next entry. 
enhances the convenience and accelerates the speed of the 


Underwood, which writes as well as computes. 


Albatross Brings Out New Filing Line 

The Albatross Steel Furniture Company, Ltd., of West 
Los Angeles, has added a complete line of steel filing cabi- 
nets to its group of products. The company is well known 
in the West as a manufacturer of various lines of steel 
furniture. 

According to E. S. Gillette, president of the Albatross 
organization, their filing line has several interesting fea 
tures, pre-eminent among which is the interchangability 
of file drawers. In a few moments, without tools, an extra 
set of tracks may be installed in any one-drawer compart- 
ment. In this way two small card index or check drawers 
may be substituted for one standard size filing drawer. 

A new type of movable drawer partition for use in half- 
size filing drawers is also a design feature. These parti- 
tions are particularly adaptable to the half-size card or 
check filing drawer. Whereas this drawer was formerly 
furnished with six partitions for either a 4”x6”, 
a check size drawer, through an ingenious arrangement of 
slots in the front and back of the drawer and a tongue on 
the partition, the space may be altered to suit the wishes 
of the user. The drawer will take the various card sizes 
perfectly, or if so desired, all partitions may be removed 


5"x3” or 


and the entire area of the drawer be used for storage space. 


This feature is found in all members of the new Albatross 


filing line, and is furnished with all files unless otherwise 
specified. Constructed of heavy gage furniture steel, scien- 
tifically reinforced and electrically welded, Albatross files 
are finished in olive green, walnut or mahogany baked 
enamel, 

Local distribution of the Albatross filing cabinet will be 
handled by Desk Company, of Theo. F. 
Peirce is president. Mr. Peirce, in commenting on the new 


“Albatross not only offers a superior file at a 


Pacific which 
file, said: 
very economical price, but makes possible the added ad- 
vantages of local service and prompt delivery. Although 
few of our Los Angeles executives realize it, the Albatross 
organization is one of the largest steel furniture manufac- 
turers in the West. It is strictly a local institution with 
a payroll of nearly $400,000 a year. We feel honored that 
Albatross has selected our their 
local distribution and know that our clientele will be inter- 


organization to handle 


ested in the product.” 
————— 


Loose Leaf in Card Records 

The Manufile Company of Detroit, Mich., manufacturers 
of loose leaf binders, binder folders, etc., is of the opinion 
that card filing will receive a new stimulus with the intro- 
duction of the Manufile loose leaf binder folder in 6x4 and 
They declare that a folder combining the ad- 
vantage of the leaf principle to hold follow-up 
records on light weight bond paper makes available flex- 
ible individual filing units of unusual capacity. 

The Manufile binder folder complete with its binding 
mechanism, and containing about ten sheets of sixteen- 


8x5 sizes. 
loose 


pound paper, occupies an exceedingly small space. In addi- 
tion to being able to hold any number of sheets from one 
to twelve or more sheets of twenty, sixteen or thirteen 
pound bond paper, all four sides of the outside folder or 
cover may be utilized for record purposes. 

In the Manufile the sheets are held securely, yet may 
be quickly removed for further typing without harm to 
number or title of the 


the punching. Name, address, 
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record may be typed directly on the unit with any ordinary 
typewriter. 

It is stated that an entirely new form of loose leaf 
mechanism has been devised for the Manufile card units. 
This is stamped or rather, die cut and formed from one 
piece of light weight extra strong tag stock fastened or 
hung to its outer cover by several wire staples. The manu- 
facturers recommend that the binder folders be filed with 
the binding side up, facilitating removal or insertion of the 
card unit and presenting an orderly appearance. 

In addition to card filing, the Manufile binder folder may 
be used in conjunction with the Acme, Postindex and the 
new Y and E visible index systems. 

The manufacturer is located at 23 Eliot street, Detroit. 


———E—— 
Hanna Announces a New Autographic Register 


The Hanna Register Company, 603 East Washington 
street, Indianapolis, Ind., has announced a new autographic 
register which has as its essential features simplicity of 
construction and speed and ease of operation. 

The new Hanna is quite different from the autographic 
It has no rollers, discs, gears, 
tension fingers, pin wheels or grippers. Neither does it 
crank or handle nor release buttons 
In its general construction screw machine 
and the costly assembly of them are eliminated, 
which, with the other features of simplicity permit a lower 
selling price of as much as $5.00 to $20.00, depending upon 


registers now on the market. 


have the -customary 
or trip levers. 
parts 


the size of the register. 

The operation of the new Hanna register is very simple. 
After the bill is written the operator merely grasps the 
handle at the top of the writing space, pulls it down to 
the bottom of this space and pushes it back to its original 
position. This movement causes the bill that has just been 
written to extrude just above the handle where a cutting 
edge permits tearing off the bill easily and cleanly. The 
working parts move smoothly. Registration is very 
accurate. 

In designing the new Hanna register the manufacturer 
developed a new basic patent in the autographic register 
field. This patent, with twenty broad claims, was recently 
granted without a citation. Foreign applications are now 
pending. of the new machine are to be 
handled through Crain Printers, Ottawa, Ontario, Canada. 

Concurrent with the announcement of the new machine 
the Hanna Register Company announced a new and sim- 


plifed price list which permits a dealer instantly and accu- 


Canadian sales 


rately to quote on various quantities of color combinations 





THE NEW HANNA AUTOGRAPHIC REGISTER 
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of printed forms for autographic register use. The price 
list covers continuous form stationery, either in roll or 
folded form, for registers, typewriters, or billing machines. 
——_——_ 
Combined Check Printer and Cash Drawer 

The Hydeman Business Machines Company, Piqua, 
Ohio, has developed a combination check printer and 
cash drawer, which is applicable to many lines of busi- 
ness. At present the company is developing the hotel 
and restaurant field, although the model used in those 
lines can find place also in large department stores, service 
and storage garages. 

The “Printing Comptroller” works from blank roll paper, 
and prints, perforates, numbers and safety-treats each 
check as issued. The pull of a handle provides the energy 
for all of the operations mentioned. A cash drawer is 
provided, with combination lock control, one for the cashier 
and one for the manager or owner. 

EO 


New German Signalling System 

In almost every plant, office or institution it is some- 
times desirable to reach the managing director or other 
responsible persons in any part of the building when they 
are not in their own offices. A staff signalling system has 
been devised which is declared to have features of novelty. 
In the present system, which is of German origin, when a 
certain person is to be called, the number assigned to him 
is selected on the transmitter and immediately in all 
various rooms where indicators are installed the pointer 
will move to that number and simultaneously an alarm will 
sound, The person called needs only to inquire at the 
nearest telephone for the person who wishes to speak with 
him. The transmitters have dials for twenty-five numbers, 
anyone of which may be called by the rotation of the dial. 
It is recommended to install a control indicator close to 
the transmitter. This system operates with great speed. 

Further information regarding this system may be ob- 
tained, we believe, from Siemens & Halske, A./G., Werner- 
werk Berlin-Siemensstadt, Germany. 

















GERMAN CALL DEVICE FOR SIGNALLING BY NUM- 
BERS.—Control indicator (top); black lacquer box 
containing selectors, reiays, fuses and contacts, and 
transmitter dialing device. The indicators (not here 
pictured) are installed in the several rooms of the fac- 
tory or institution. They consist of dials with numbers 
corresponding to those on the transmitter and the con- 
trol indicator above shown. Buzzer or bell signals call 
attention to the fact that someone is wanted and a 
pointer moves to a number corresponding to that of the 
person who is signalled. 
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Oakland Concern Brings Out New Desk 
Convenience 
The Memograph Company, 251 Sixth street, Oakland, 
Calif., has applied for patents on the new device called 
the Memorandex, a clever device here illustrated. This 
is a small, attractive device for the desk which combines 








MEMORANDEX, A NEW DEVICE FOR DAILY RECORDS 
AND REMINDERS 

three important functions of a system for handling mis- 
cellanse us mem randa 

One [It provides a simple, effective method of making 
memoranda Che Memorandex grips a card firmly in the 
writing compartment ready for the pencil of the user 
Having made one memorandum, another card automati 
cally appears ready for the next 

[T'wo: Immediately back of the writing compartment is 
a section for filing the memorandum after it has been 
made The user removes it from the writing compart- 
ment by a simple operation of the thumb and index 
finger and drops it in this section. In the same section at 
the back is a month and day calendar for setting ahead 
memoranda for attention next day or any time in advance 

Thre The third section of the Memorandex consists 
of a revolving cylinder provided with overlapping pockets, 
twenty-three in number This section enables the use 
to visualize memoranda for the current day’s work. Six 
memoranda are constantly in view and two partial turns 
on the outside knob bring the others into view As soon 
as one item has been attended to, a line is drawn through 


it and the card removed, leaving place for another one. By 
an ingenious arrangement, it is possible to use a card four 
times. For use in the Memorandex, a card 2% inches by 


4 inches is 
The manufacturers state that no attempt should be mad 


used 


to index the memoranda. The only thing worse than not 


enough system is too much of it. By following instru 
tions the user can always keep his Memorandex alive, that 
is to say, without dead cards which have already been 
attended t 
~~ 
New Kind of Fanfold Printing Machine 

At the Spring Fair in Leipzig, Germany, there was 
shown for the first time a new type of fanfold printing 
machine, operating under a semi-rotary system. The 
machine has been put on the market by the Automatic 
A. G. Fur Automatische Druckmaschinen, Berlin, S. W 


It may be called a universal printing press, as printing will 
paper Che 
a half flat bed and half semi 


be done from paper rolls or sheets printing 


procedure is accomplished by 


rotary printing Certain special types and cuts are 
mounted on the flat bed surface and the printing is done 
by semi-rotary cylinder 
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The machine will do 3,000 copies an hour and will per- 
form two color printing in one operation. It is stated that 
constructed for box-making 


machines may also be 


E.R. B 


these 


purposes 


- — — 
Chicago World’s Fair Design Rubber for Stamps 
The Louis Melind Company, 362-64 West Chicago ave- 
Chicago, IIL, has prepared a brass die for use in mak- 


nue, 
ing rubber stamps. This is 154 inches in diameter, with 
the lettering: “A Progress—World’s Fair, 


Century of 
1933; Chicago Invites You.” The plate has an ornamental 
border, and is an effective means for business houses of the 


letter and 


fair on letterheads 


Chicago district to advertise the 


other printed matter 


ee 

Barkley Report Binders 
Barkley & Company, 517 South Jefferson street, 
Ill., has brought out a line of report covers, suit- 
These binding 
which can be bound 
through the 


a = 
Chicago, 
able for 
facilities for standard siz« 


office or school use provide 


letterheads, 
use of 


with fasteners of the McGill type, or 


the Seven colors 


brown, canary, light green, 


a binding fixture made by company. 
of stock are provided—black, 
dark green, orange or red. 
32> 
General Fireproofing Company Announces New 
Desk 


The General Fireproofing Company, Youngstown, Ohio, 


have included in their 1600 Line of desks a “Corporation” 
desk as illustrated. This desk is primarily intended for 
clerical workers who make use of card records, as the 


drawers may be equipped with removable card index trays 
for 3x5", 6x4” or 8x5” cards. 

Like other GF Allsteel desks, the Corporation desk has 
a dark green inlaid Velvoleum writing top, bound at the 

















CORPORATION” DESK 
The 


sliding reference shelves and a large center drawer. 


NEW GF ALLSTEEL 
desk has two 


Each 


edges with a narrow bronze moulding. 


box storage drawer is equipped with one removable parti- 
tion and the sides of the drawer are slotted for easy adjust- 
ment of the partition in steps of one inch. Desk is finished 
in olive green or grained in walnut or mahogany. 


—<e___—_ 
Dur-O-Lite Offers Twenty-five Cent Pencil 
The Dur-O-Lite Pencil 4541 


avenue, Chicago, Ill., has brought out a new 


Company, Ravenswood 
mechanical 
pencil to retail at twenty-five cents. This is known as 
the No. 40 “Keen-Point” pencil, and was developed for 
office use, to be issued to employees. It has an especially 


and durable construction for a moderate priced 
pencil. The No. 40 
satisfactorily. The barrel is of “Durez,” in either red, blue, 


black or The tip is black composition. 


strong 


handles colored and indelible leads 


green. 





“KEEN-POINT 


’* PENCIL NO. 40 
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DORIC MODEL WAHL FOUNTAIN PEN AND MECHANICAL PENCIL 


Classic Greece Inspires New Eversharp Pen 
It is perhaps not easy to imagine anything in common 
between the temples of old Greece and the treasure palaces 
of the Orient and a fountain pen designed in the clean-cut 
fashion that distinguishes things ultra-modern, all the way 
Nevertheless both 
Greece and the Orient have done their part to make Ever- 
among the most beautiful of the 


from costume jewelry to skyscrapers. 


sharp’s new Doric line 
world’s pens and pencils, so says A. A. Herschler, vice- 
president and general sales manager of the Wahl Com- 
“These said Mr. 


the more slender pencils are ten-sided. 


pany, Chicago. pens,” Herschler, “are 
twelve-sided and 
round creates 


with 


This difference between almost round and 
the effect of 
movement 


jewel-like facets which gleam every 


Modern in effect, these items were inspired, 
Doric 
which, after three thousand years, are still generally re- 


nevertheless, by the columns of ancient Greece 
garded as the most symmetrical and perfectly proportioned 
of man’s creations. By recreating the Doric idea in pens 
and pencils we have secured shapelier and more slender 
writing instruments, which are not only light in weight 
but comfortable in the hand. 

Orient 


obtained for Doric pens and pencils, such as Cathay, the 


“From treasures of the rare colors have been 
silvery green of a mandarin’s priceless porcelain; Burma 
Pearl, the dark smoke-grey of a black 
pearl; Kashmir, a deep water-green and black, from Per- 
sia, while Morocco is a brilliant ruby red and black, taken 
from a famous Moorish mosaic. Finally comes Jet, which 


These exotic colors are further 


famous oriental 


gleams with ebony beauty 
accentuated by a rich filigree banding in either yellow or 
white platinic gold. The clips, of modern design, have 
been left plain to provide for engraving the purchaser’s 
initials, for which the dealer will be made a special allow- 
ance by the Wahl Company. A national advertising cam- 
paign of wide scope and interest in magazines and news- 
papers will be employed to acquaint the public with this 
new Doric line of pens and pencils. The first announce- 
ment, a four-color, two-page spread appeared in the June 
13 issue of the Saturday Evening Post, with cthers follow- 
ing at regular intervals. 
—— 
New German Device Adds Motor to Hand-Driven 
Calculators 
Messrs. Bader & Halbig, Halle (S), Germany, have put 
device on the market—a motor for attachment to 
The 


respect, and 


a new 
any hand-driven machine to make it motor-driven. 
hand-driven machine is not changed in any 
the motor may be detached when desired to operate by 
hand. The motor turns the cradle the same as if done by 
hand.—E. R. B. 
— 
Dixon’s “Eldorado” in New Dress 

The Joseph Dixon Crucible Company, Jersey City, N. 
J., has made important changes in its “Eldorado” drawing 
The with 
gold name stamping. 


yellow finish is continued, 


The 


displaced by one of “Dixonite,” 


pencil. standard 
familiar brass ferrule has been 
a dainty blue substance 
The 


degree indication appears on alternate sides of the hexa- 


which contrasts with the eraser and the yellow finish. 


gonal wood casing, in a blue harmonizing with the ferrule. 


Quick Action Case 
This case, along with many other new ideas in Brief 
Cases, is manufactured by the Stein Bros. Manufacturing 
Company, Inc., 705 West Washington Boulevard, Chicago, 
Ill. The idea in designing a case with two locks is to elimi- 





NEW DOUBLE-LOCK STRAPLESS BRIEF CASE 


nate loss of time in buckling and unbuckling straps. Be- 
sides being smart looking and practical, the user has quick 
access to the contents. 

The case is equipped with a new type Flatten-A-Way 
handle that resists wear and will not pull out. Made of 
firm, smooth cowhide, this case comes in three colors, and 
is reasonably priced. 

Stein Bros. Manufacturing Company, Inc., show this 
number together with their complete line in a beautifully 
illustrated catalogue. 

— 
“The Saxony” Suite by Tell City 

The Tell City Desk Company, Tell City, Ind., has an- 
nounced “The Saxony” suite, comprising desk, table, 
chairs, telephone cabinet, waste basket and costumer. The 
different pieces are sturdy, finished in Old English, high- 
lighted by the glazing method. The desk drawer fronts are 
diamond matched quarter sawed oak. 

—_—————— 
Black Top No. 58 De Luxe Autopoint 

The Autopoint Company, 1801-31 Foster avenue, Chi- 
cago, has brought out the Bakelite top and tip feature in 
its No. 58 De Luxe oversize models. The favorable recep- 
tion given the No, 48 dollar Autopoint with the black 
tip and top, has led to the introduction of the same feature 
in the oversize pencil. 

No. 58 retails at $3.00. The Bakelite cap and tip are 
supplied in black only, making an effective contrast for the 
colors used in the De Luxe line—cloudy amber, cloudy 
blue and green jade; transparent ruby, sapphire, amber, 
amethyst and rose. The new Bakelite cap fits over the 
eraser, as is the case with the gold bell cap on the previous 


models in the De Luxe line. The reserve lead sticks, 
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No. 58, are contained in the 


The 
black top Autopoints have the tapered effect now preferred 


twelve in the case of the 


barrel, directly under the eraser. lines of the new 


by a large proportion of the trade. The lower price of 
the No. 58, of de luxe Bakelite, promise 
to rival the success of the black cap and tip 
achieved by the $1.00 Autopoint, No. 48. 


> 
New Low Priced Check Perforator 
rhe J. E. Mergott Company of Newark, N. J., has re 
market a check perforator that 


and its rich beauty 


immediate 


cently sells 
for half a d 


an ounce and is designed to lie flat in the pocket size check 


placed on the 
tl 


ar. It is substantially made, yet weighs but 





POCKET SIZE CHECK PERFORATOR 


MERGOTT 


book Che 

hould mal t popular wl is i ible ~ 
uld make it popular wherever it 1s impossible to carry 

check 


‘ rapl 1¢ 


simplicity of the device and its portability 


the average protector. Dealers are being supplied 


with phot window display cards, dummy checks 
and other display and demonstration material. 
\ few new additions to the Jemco line of metal special 
announced shortly 
a re 
“Jiffy” Post Binder 


The Grand Rapids Loose Leaf Binder Company, Grand 
Rapids, Michigan, has added the “Jiffy” catalogue and price 
book This affords leaf bind- 
ing facilities at moderate for large or small catalogues 
This 


giving instant access to the sheets, and permit 


ties will be 


binder to its lines. loose 


price, 
editions, binder provides an expanding screw typ¢ 
post f 


ting generous 


xture, 


expansion for growth. This fixture can be 


placed in any wing type binder, replacing paper fasteners, 


. strings or “Chicago” screws 
standard 


Post 


inch expanding to | 


re 
Jiffy” is stocked in sizes to fit the various 


Litany center to center 
expand to 
and diameters 


l inch expanding to 134. Special lengths 


order where quantity warrants. 


Leaf 


will be made t 


Binder Company sup 


1 Rapids Loos« 





Se I og 


IFFY CATALOGUE AND PRICE BOOK BINDER 
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OFFIC! 


metals for manufacturing stationers, or com- 


to their 


plies “Jiffy” 


plete binders ready for use to stationers for sale 


customers. 
— 
New Calendar Device 
Friedrich Brandt, Fluggerhaus, Hamburg, 


many, has invented and put on the market a 
prints the 


Eleven, Ger- 
typewrite! 
date 
The 


‘thed wheels 


typewriter 
a special key. 


calendar device whereby the 


every day automatically by touching 
device is a kind of closed metal roll having to: 
on each side. The two left end wl eels are indented for 
the numerals and the right hand wheel is designed to fix 


the month. The device is very small and may be attached 
near the keyboard. 
ginning work by turning the numerals in such a way as to 


show the date of the month, the month being put in posi- 


The date is set each day before be- 


tion on the first. 


ee 
A New Automatic Device in Germany 

Our German correspondent asserts that about everything 
else has become automatic and now we have the automatic 
typewriter service, the invention of Philip Metz of Man- 
slot and is 


heim. The would-be user puts a penny in the 


many 


thereafter permitted to use the typewriter for so 


writing lines; another penny will give another lease of life 
and so on. This service has been offered to the public by 


the department store of A. Wertheim of Berlin. 
— 


Direct and Positive Typewriter Oiling 


The Sanford Manufacturing Company, Congress at 
Peoria street, Chicago, IIll., has devised a convenient pack- 
age for typewriter oil, with a stopper including a camels- 
hair brush. This permits the typist to reach all parts of 
her machine to lubricate them, and facilitates using suffi- 
cient oil, without flooding the parts with an excess, which 
might “gum up the works.” Little or much oil can be 
applied as required, the brush tip bringing it to the place 
required in the amount necessary. In addition to making 
correct lubrication easy, the new Sanford product avoids 
the waste which often follows the use of an oil can. 

The package containing the Sanford typewriter oil shows 
merchandising talent. At first glance it might seem to be 
a toilet article, the cap and label of gilt hue topping a 
slender square bottle rounded The cap 
screws on, a coarse thread permitting its removal or re- 


This item, No. 0131, contains 


with corners. 
placement with few turns. 
one ounce of oil, and is packed one dozen bottles in a 
handsome counter display case. 

In addition to the desk oiler the 
offers 


applicator. These are supplied in four-ounce, 


Sanford Manufactur- 


ing Company larger packages without the brush 


half-pint and 


quart bottles. 





SANFORD'S TYPEWRITER OLL WITH APPLICATOR 
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New Polish Typewriter on Market 


Polish newspapers report the manufacture of the first 
typewriter in that country, the 
howski of Posen. It is 


1920 on this typewriter. 


invention of Bernard Ro- 
stated that he has worked since 
Three different models were in- 
vented and the third one has now been put on the market 
It is said that the name of the machine will be Ekonomaja. 
It is said that the 2,000 parts, 


machine has only whereas 


many other machines have about 2,500.—E. R. B. 
a 
William A. Force & Co. Announces New Ink 


Container 
rhe bottle the cut is one recently perfected 
being put on the market by William A. 
105 Worth street, New York, 
of hand machines. The bottle has a 
molded-bakelite cap with a convenient brush attached. It 


shown in 
and is now Force 
& Company, manufacturers 
numbering large 
is octagonal in shape and the cap is easily removed and put 
on again. An overhanging lower edge acts as a drip pan 
should the top be down. This lower edge 
also keeps the fingers from touching the bottle neck. This 
bottle airtight, preserving the ink 

its original condition. 

It is stated that Force 
from the highest grade of coloring materials, 
a special oil that lubricates the mechanism of machines on 
used. It This ink is 


turned upside 
screw top seals the 


numbering machine ink is made 
mixed with 


which it is will not clog or gum 


wi GORGE MACHINE~ 
= Soe 





NEW FORCE CONTAINER FOR NUMBERING 
MACHINE INK 


available in deep shades of blue, black, red, green, purple, 


yellow and brown and comes in three handy sizes in the 
new container 
- - p> — 
Italian Typewriter Company Announces 
New Model 
Ing. C. Olivetti and C., Ivrea, Italy, manufacturers of 


fact that 
w model to be called the 


they are 
M 40. 


\ description of this machine will appear in a later issue. 


the Olivetti typewriter, announce the 


putting on the market a n¢ 


ssnkaeenlltaemstiediba 
“Mayflower Ship” Desk Blotter 
The Stationers Specialty Corporation, 149-51 
New York, N. Y., is distributor in a large 
east of Ohio for a new desk blotter. 
of the “Mayflower Ship”—a reproduction of a 
fine painting by artist. 


Lafayette 
street, territory 
Each sheet bears an 
illustration 
marine 


Tyler, a noted 


16x21 


James ( 


This blotter is made 19x24, and 12x19 inches 


cevanutiiliaiadbiataias 
New German Ten-Key Adding Machine 
The well known firm of Mauser-Werke Akt.-Ges., 
Oberndorf (Neckar), in the South of Germany has put a 
new ten-key adding macl Mauser- 
Werke are known for their R. B. 


ine on the market. 


mauser rifles, etc.—E 
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New Combination Has Valuable Features 
A neat compact combination of telephone stand and 
basket 
Aurora Metal Cabinet Company, 


has just been put on the market by the 
Aurora, IIL. 
bination is well constructed of heavy gauge 
Every 


waste 


This com- 
furniture steel. 
cabinet is thirty and one-half inches high, 
and 


fifteen 


inches wide and twelve inches deep, in addition to 





BASKET CABINET AT THE MOMENT OF AND AFTER 
RECEIVING WASTE 


TELE-WASTE 


other features, contains one large storage drawer for tele- 
and a spacious waste basket with a 
This cabinet is both dignified and beau- 
It acts as a 


phone directories 
spring waste trap. 
tiful and requires a minimum of floor space. 
safe-guard toward disposing of lighted matches and ciga- 
cabinets are in the popular grains of walnut, 


rettes. These 


mahogany, and oak; also plain green. 











ROYAL TYPEWRITER EQUIPPED WITH SIX-KEY DECIMAL TABULA- 

TOR.—This new Royal machine was described briefly in the June issue of 

Office Appliances on page 27. The illustration arrived too late for use 
with the item last month. 








A New Typewriter Table 
The Cochran Metal Products Company, 400 Manheim 
street, Philadelphia, has ready for distribution a typewriter 
table with a top thirty-six inches wide by fifteen inches 
deep and which has four angle legs connected by sway 
braces at both ends and in the rear. The whole assembly 
stands twenty-seven inches high and weighs fifteen pounds. 


It comes brown. 
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Dealer Councils in Distribution Plan 


Abstracted from a Bulletin by the Met- 
ropolitan Life Insurance Company on “Mak- 
ing the Dealer An Adviser” 

This publication is a report on the experiences of nine organi 
ations which have established dealer advisory councils as a 
means Of strengthening their distributor relations. While the 
plan outlined in the report from the L. C. Smith & Corona 
Typewriters Inc., was dropped with the consolidation of the 
Corona Typewriter Company, Inc., with the larger organ.zaiion, 
the activities of the advisory council in merchandising Corona 
machines are still pleasant memories for the typewriter dealers 
who participated in the council. 

The advisory council of the L. C. Smith & Corona Typs 
writers Inc., is now a committee not of distributors but of 
division managers—an evolution contributing a particularly 
interesting chapter to the history of advisory councils 

Che original advisory committee was created in 1923 by 
the then Corona Typewriter Company Inc., to assist in the 


While the 


standard typewriters were being sold chiefly through spe- 


marketing of the Corona portable older 


cialty salesmen working out of branch offices or under ex- 
clusive agents, the portable was offered “over the counter” 
to the general public throuzh stationery stores, office sup 


ply stores, and outlets selling related merchandise; that is, 
through independent retail distributors. These retailers 
were sold and served by the Corona Company through 


jobbers or wh le sal rs. 

An executive of L. C. Smith & Corora Typewriters Inc 
relates 

We had upwards of 200 of these wholesalers. They 
were, in fact, our bread and butter, and we were theirs. 
With such a community of interest we felt that we should 
have them in our councils. We accordingly invited them 

Our first committee consisted of ten distributors, whom 
we selected. This first committee served six months, and 
set up the machinery for choosing future committees. This 
consisted of forming a nominating committee, which was 
to submit nominees to the entire distributor organization 
for choice by ballot. 

In 1927 we introduced an innovation. Instead of mem- 
bership by popular election we conducted a national sales 
contest, the winners of which were rewarded with member 
ship in the council. We found, for our purposes at least, 
that this made membership in the council a highly prized 
distinction. At the same time it assured us a council made 
up of the very ablest individuals in our distributor 
organization 

Our meetings were conducted four times a year at our 
then office at Groton, N. Y., with all expenses paid by the 
company. In these meetings we particularly invited par- 
ticipation in planning improved equipment and shaping the 
company policies. I recall that one year practically every 
improvement embodied in our new model grew out of sug 
gestions by members of the committee. 

The committee as a council of distributors was discon- 
Smith and the Corona companies 


tinued when the L. C, 


became one. Jobbers were eliminated and the wholesaling 
functions with reference to Corona portables taken over by 
Smith 


From this point on the commit- 


the large number of L. C company branch offices 
throughout the country 
tee was continued, with certain revisions, as a committee 
of divisional or zone managers. In 1930 there were nine 
such managers on the council, one from each of the nine 
main divisions in which the sales territories are grouped by 
the L. C This group 


convenes in much the 


Smith & Corona Typewriters In« 


with executives at the home office 


same manner as did the original distributors’ committee 
An officer of the company described some of the typical 

activities of the committee 

members—that is, our 


To one of our recent meetings, the 


divisional managers—brought the various forms of sales- 
men’s contracts in use in their divisions. We found 
twenty-five different arrangements in effect. The commit- 


tee, working on these contracts during a period of two 
days, finally gave us six standardized contracts to replace 
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the twenty-five. Contributions of this kind result from 
every meeting. A short time ago a complete sales pro- 
motional program was worked out in one of these meet- 


ings from suggestions brought in by each of the managers 
Note “Making the Adviser” 


be had on request from the policyholders service bureau, 


Copies of Dealer an can 
Metropolitan Life Insurance Company, 1 Madison avenue, 


New York, N. Y. 


ST 
Dictaphone Executives Visit Company Branches 


Thomas Dixon, director of the Dictaphone 
Company, Ltd. London, England, and L. C. Stowell, presi- 
dent of the Dictaphone Company, New York City, 
several days last month calling on Dictaphone branches in 
Buffalo, Detroit and Chicago. 

Mr. Stowell’s 


first, to make his periodic 


managing 


spent 


purpose in making the trip was triple 


barrelled calls on Dictaphone 





THOMAS DIXON L. C. STOWELL 

branch offices; second, to give Mr. Dixon an opportunity 
to personally observe the manner in which Dictaphone 
branches function in the United States, and third, to attend 
National Office Management Asso- 
ciation Conference which was held in Chicago June 4, 5 


some sessions of the 


and 6 

Mr. Dixon came to the United States primarily to ob- 
serve business methods and practices in this country and 
New 


month’s 


“to profit by the knowledge gained.” He arrived in 
York City on May 22 and, after a littl 
stay, left on June 26. 


over a 


Mr. Dixon was a visitor in the United States once before, 
about twelve years ag He was greatly impressed on his 
second visit by the remarkable changes that have occurred 
in all phases of life with which he has come in contact in 


this country. Twelve years ago skyscrapers were not so 


high as they are now. Last month Mr. Dixon visited the 
Empire State building, the tallest in the world. The 
changes, Mr. Dixon is convinced, for the most part can 


be classified as improvements. 

In visiting the reception rooms and executive private 
offices of United States 
Mr. impressed with the beauty and 
completeness of the office furnishings and the spaciousness 
of the offices. He stated that everything in this country 
seems to be on a larger scale than in England. The build- 


large industrial concerns in the 


Dixon was strongly 


ings are larger, the general run of business organizations 
are larger and American business people have a snap and 
aggressiveness that is commendable and worthy of emula- 
tion 

When asked his opinion on the general condition of trade 
Mr. Dixon said, “Better times are coming. The movement 
is slow but it is evident and will continue. Depression has 
been and is a reality. Pessimistic and optimistic state- 
ments have swayed men, but the actual experiencing of de- 
pression has finally had a tonic effect resulting in a slow 


but definite swing to better conditions.” Mr. Dixon believes 
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that beginning to conform with precepts; 


that business leaders are not spending all their time formu- 
that they are 


practices are 


lating statements as to causes and remedies; 
actually their shoulders to the wheel and taking 
definite forward steps 

As part of his program Mr. Dixon visited several offices 


putting 


where a large number of Dictaphones are installed. He 
impressed by the efficiency of dictating and 
In some offices he discovered that 


was greatly 
ranscribing operation. 
each function in the entire process was timed so as to give 
accurate records of output per operator, thus providing 
means of accurate cost ascertainment. 

Mr. 
equipment salesman 
the two outstanding characteristics that he had noticed. 

He referred to the bigness of the office equipment in- 
dustry in the United States and its relative importance as 
He admitted that this was no doubt due to 
business is basically 


Dixon expressed approval of the American office 
\ggressiveness and persistence were 


an industry 
the fact that 
American. 

In the course of his remarks Mr. 
there are proportionately more well equipped offices in the 
United States England, which offers big oppor- 
tunity for British salesmen. The market is not fully de- 


the office equipment 
Dixon indicated that 
than in 


veloped and awaits a more intensive cultivation. 

Mr. Dixon has been connected with the office equipment 
industry for many years. For more than two decades he 
has been affliated with the Dictaphone Company in Lon- 
don. He is also greatly interested in advertising, being in 
fact a fellow of the Advertising Institute, London. 

————— 
Atlantic City House Cashes in on Big Industrial 
Exhibit 

The Atlantic City, N. J. Chamber of Commerce recently 
put on a show in what is said to be the largest auditorium 
in the world, Atlantic City’s fifteen million dollar conven- 
tion hall and auditorium. It was a show by strictly local 
merchants. It is said to be one of the largest events of 
the kind ever held. 

Before the show was opened it was expected that there 
would be three hundred booths and that approximately 
twenty-five thousand people would be attracted to the ex- 
The show, however, surpassed 


The three hun- 


hibition during the week. 
all expectations in point of attendance 
dred exhibitors were on hand, occupying six hundred sev- 
enty-four booths, taking up the entire space of the audi- 
torium. The total attendance, accurately checked during 
the week, was one hundred twenty thousand people—four 
times as many as were expected. 

The merchandise which was displayed during the show 
was valued at more than $500,000 and thousands of dollars 
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worth of business was actually transacted during the show. 

Shaner & Knauer, printers, commercial stationers and 
office furniture dealers, had a total of six booths covering 
six hundred square feet of floor space. They occupied the 
very first section of booths at the main entrance to the 
auditorium. Their display consisted of a GF Allsteel desk 
with water continually running over it and into it during 
the entire week. The GF Allsteel Professional desk was 
shown in another corner, while still another prominent 
space was taken up by a Sikes-Cutler Roosevelt period suite 
of office furniture. A complete set of Ediphone dictation 
and transcribing machines was also prominently shown. 
Other accessories included leather chairs in many colors, 
a bridge set, a GF Allsteel safe, Allsteel shelving, files of 
several kinds, storage cabinets, letter trays and many other 
things. Desks were outfitted with linoleum pads, letter 
trays and Parker desk sets. 

Messrs. Shaner & Knauer featured a printing department 
and a stationery department showing stationery items and 
printing samples. A section of the printing department 
contained a Burroughs bookkeeping machine on which 
the National bookkeeping trays and forms were displayed. 

In a recent check-up just completed, it was found that 
forty-four having booth space sold $48,882 
worth of merchandise on the floor. It was estimated that 
if one-seventh of the exhibitors did as much as this, then 
the whole number should have done $150,000 to $200,000 
worth of business, without considering the large number 
of prospects secured or the sales which are now being 


exhibitors 


made as a result of the show. 

Messrs. Shaner & Knauer entertained some thousands of 
visitors during the week, closed a little business and 
secured about twenty good prospects for equipment in the 
near future. Some of these were for steel desks, some 
for Ediphones, some for chairs and other various items. 

The Chamber of Commerce expects to hold a show 
again next year. 

Ee 
Loose Leaf Man Travels to Coast 

C. Evan Johnson, president of the Grand Rapids Loose 
Leaf Binder Company, Grand Rapids, Mich., spent several 
weeks in June on a swing through the company’s western 
and northwestern territory. His route included visits with 
dealers at Los Angeles, San Francisco, Portland, Seattle, 
Spokane, Minneapolis, Duluth and Milwaukee. 

i 
Office Supplies Business Discontinued 

The office supply business of Stanley and Roberts, which 
has heretofore been located on the second floor of the 
Rialto Building, Seattle, Washington, was recently discon- 
tinued—C. M. L. 








OFFICE FURNITURE AND OFFICE 
MACHINERY EXHIBIT OF SHANER 
& KNAUER, AT THE BIG EXPOSI- 
TION RECENTLY SPONSORED BY 
THE CHAMBER OF COMMERCE, 
ATLANTIC CITY, N. J.—The exhibit 
included General Fireproofing Com- 
pany steel furniture and G. F. alumi- 
num chairs, Ediphone equipment, 
Parker pen sets and other accessories 
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Chicago’s Lake Front from Mr. Hackney’s Window 

One of the things Chicagoans enjoy most, and sometimes 
express it to out of town friends, is the lake front from 
Randolph street to Roosevelt road. The entire tract east 
of Michigan avenue has been filled in during recent years, 
and the landscaping has been completed. The best birds- 
eye view of this magnificent development open to type- 
writer men can be glimpsed from the windows of the office 
of J. M. Hackney, vice president and general sales man- 
ager of the Woodstock Typewriter Company at 6 North 
Michigan avenue. His windows face east and southeast 
from the fourteenth story of the building and give a fine 
view. To the north is Navy Pier, the harbor entrance, the 
clubship of the Columbia Yacht Club, the Naval Armory; 
the site of a new clubhouse to be erected by the Chicago 
Yacht Club is in view. Further south are the Art Institute, 
the Buckingham fountain, the Shedd aquarium, the Adler 
planetarium, Field Museum and Soldier Field. In the dis 
tance along the lake shore still further south are seen sev- 
eral of the buildings of the Century of Progress exposition 
which is to open in 1932. 

Typewriter dealers visiting Chicago are invited by Mr. 
Hackney to come up to his office and have a look at Chi- 


cago’s front yard. 


Ee 


Changes in Stable Money Association Personnel 

Norman Lombard has resigned his official connection 
with the Stable Money Association of New York and will 
go into private business. He has devoted five years of re- 
sourceful and energetic service to the association and car- 
ries into his new activities the best wishes of his associates. 

Charles W. Birtwell, vice-president and secretary of the 
association has been elected vice-president and executive 
secretary. 

Professor Wesley Clair Mitchell and Dr. Lionel D. Edie 
have been added to the association’s administrative com 
mittee. 

a 


Plans Advancing for National Typewriter Dealers 
Meeting 

The committees in charge of the coming annual conven- 
tion of the National Association of Typewriter Dealers, to 
be held in New York City August 17, 18 and 19, have 
matters under way but have not entirely completed the 
program as yet. The arrangements committee has been 
particularly busy, and on a recent visit to New York Presi 
dent Ward complimented Mrs. Jessie I. Taylor for her suc- 
cess in securing many new members for the National Asso- 
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ciation. It is Mr. Ward's belief that a very large attend- 
ance will be present at the next convention. 

Up to and including June 20, reservations had been made 
for nineteen exhibits at the convention. A tentative outline 
of entertainment calls for luncheons by the association on 
all three days of the convention. A banquet will be given 
at headquarters hotel on Monday night, dinner and enter- 
tainment at Coney Island Tuesday night, and a boat trip 
on the Hudson and dinner on board Wednesday evening. 
An outline of the business program will be presented in 
the August issue of Office Appliances. 


— 


Many Banks Contemplate Increased Facilities 


The American Bankers’ Association Journal of New 
York City has just completed a thorough and suggestive 
survey based on a questionnaire returned by 6,069 mem- 
ber banks of the American Bankers’ Association, which is 
a rate of over 60% of the total number of questionnaires 
mailed. These 6,069 banks represent banking institutions 
in every state, in all classes except Class A which has de- 
posits under $250,000.00. Without going into details of 
the questions, the results may be stated. It may be said 
that the survey is fairly accurate, in fact, almost exactly 
so. It is discovered that 428 banks contemplate the erec- 
tion of new buildings in the country. The net result of 
the investigation appears to be that 1200 banking institu- 
tions will make alterations or erect new buildings within 
a very short time. All this building means new furniture, 
new fixtures, new equipment of every class including ma- 
chines for the transaction of bank figures and correspond- 
ence work. We note from the table of average ages of 
furniture and fixtures that there is a considerable amount 
of equipment in all banks which is being replaced each 
year. The volume of individual replacements may be small, 
but the totals are quite large and are worth studying. 
Members of the trade may be interested in statistical 
figures obtained from the American Bankers’ Association, 
the table mentioned above, or the fact that so many banks 
are contemplating new buildings and additions. This may 
of itself suggest a closer checkup on local and neighbor- 
hood banks in order that new business shall not escape. 
There is a list of new buildings and alterations by States 
which the Bankers’ Journal also included in its communi- 
cation to Office Appliances. Names of towns are not 
mentioned. 

No doubt the American Bankers’ Association Journal 
will be willing to supply the foregoing information in 
greater detail to those who may have use for it. 











HOSTESS COMMITTEE, ANNUAL CONVENTION, THE NATIONAL TYPEWRITER DEALERS ASSOCIATION, NEW YORK CITY, 


AUGUST 17, 18 AND 19, 1931.—Standing, left to right: 
Sitting, left to right: Mrs 
ginia LaHiff, Miss Noreen Killeen and Miss Weber. 


New York is offering many inducements to dealers and their wives and daughters to attend the convention 


Mrs. L. C. 
Murray Diamond, Miss Elizabeth Taylor, Miss Isabella Sheaffer, Mrs. Jessie I 


Neuberger, Mrs. Theodore Sheaffer, and Mrs. Nisbaum. 
Taylor, Miss Vir- 


A glance at the above 


picture of ten of the attractive daughters of Typewriterdom in Gotham convinces us that those who remain away from the convention 
will be tied with thongs. 
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Dealers Show Shaw-Walker Lines 
Photographs reproduced on this page picture an exhibit 
made in Portland, Me., recently by Loring, Short & Har- 
mon, who exhibited steel office furniture including filing 


LORING. SHORT & HARMON 














Display made by 
Loring, Short & Harmon, Shaw-Walker dealers, at Portland, Me., not 


TWO SHAW-WALKER EXHIBITS.—Upper picture: 


long ago. Lower picture: Paul D. Owen, exclusive dealer for the 
Shaw-Walker Company at Troy, N. Y., in his store office which is 
equipped with Shaw-Walker Sky-Scraper desks. 


cabinets, desks, etc. The Skyscraper desk recently brought 
out by Shaw-Walker is featured in this show and in others 
as a rule, where Shaw-Walker dealers have put on small 
business equipment exhibits. At these exhibits the com- 
pany usually has one of its travelers on hand to explain 
the features of the line. At the Portland show, George 
Shaw, eastern district manager for the Shaw-Walker Com- 
pany, was present. The show was held in conjunction 
with the second annual boat show in Portland. More than 
ten thousand people attended this show which was re- 
garded as a sizable success. 

Loring, Short & Harmon reported the sale of a large 
job of banking equipment as a direct result of the show 
and the uncovering of several good prospects. 

Paul D. Owen, Shaw-Walker dealer at Troy, N. Y., has 
three Shaw-Waiker Sky-Scraper desks installed in his of- 
fice. These he uses not only in his work, but as a prac- 
tical exhibit for prospective customers. Many dealers in 
various parts of the country are of the opinion that the 
equipment they carry, if used in their own offices or in the 
offices of someone else, constitutes about the most effective 
exhibit that can be made when in contact with a prospec- 
tive buyer. 

——— 


A New Book for Brides 
“The Bride” is the title of a new book produced by the 
Farnham Printing and Stationery Company of Minne- 
apolis in their own plant, with a view to distributing it 
among prospective brides in the hope of interesting them 
in the Farnham Printing and Stationery Company as a 
source of supply for wedding stationery such as announce- 
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ments, invitations, etc. Along with the booklet, the com- 
pany mails to the prospective bride samples of engraved 
and process engraved invitations and announcements, and 
writes her a letter outlining the facilities of the house for 
the kind of work in which she is most interested. It is 
necessary, of course, to get the name of the intended bride 
at least three weeks before her marriage in order to make 
the suggestion of any value. The contents of the book were 
written especially for it, and the cover and inside designs 
were also made for this book alone. Both constitute a fine 
recommendation for the company’s engraving and print- 
ing departments. 

The booklet, which bears a drawing of the bride on the 
front cover, contains twelve pages and is made of very 
high grade paper with ornamental borders and lettering. 
It opens with a couple of verses to the bride; then a few 
hints are given about what everyone should know on the 
subject of wedding invitations, etc. Then there are pages 
for guests, for the bridal party, a few notes about mar- 
riage customs of other lands, space for the wedding trous- 
seau, bouquet, gifts, showers and parties, a wedding cer- 
tificate and a page for the honeymoon, 

The Farnham Printing and Stationery Company believe 
that they can sell some of these booklets to other station- 
ers throughout the country who may find it profitable to 
use them for distribution among prospective brides in their 
several localities. Now that the plates have been made, 
the cost to those who wish to buy the booklets will be 
considerably less than the cost of the original job. Sta- 
tioners who may be interested should address the Farnham 
Printing and Stationery Company at once. 

———_—__—<___—- 


Dalton Man from France Visits U. S. 

E. A. van Waesberghe spent the month of June in the 
United States. In 1919 he was appointed dealer for the 
Dalton adding machine in France and North Africa and 
has been selling Daltons from that time to the present 
without interruption. Mr. van Waesberghe entered the 
office appliance field in 1908 when he became connected 





E. A. VAN WAESBERGHE 


with the Remington Typewriter Company in Brussels. 
The purpose of his trip was to see the officers of the Rem- 
ington Rand organization at New York and to visit the 
Dalton factory at Cincinnati. He went from Cincinnati to 
Chicago and then back to New York for a visit before 
sailing. 

en 


Columbia Assigns North Central U. S. Territory 
to Stephens 
D. E. Stephens, a ribbon and carbon man of long expe- 
rience, is now covering the north central part of the 
United States, representing the Columbia Ribbon and Car- 
bon Manufacturing Company, Inc. 
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Report of the table. Activities 





in Every Section of the Field. 


Addressograph-Multigraph Erecting Mammoth 
Factory 

More than $1,000,000 is being invested in the 

acre plant of Addressograph-Multigraph now being erected 

Euclid, Ohio, a 


new nine- 


on a thirty-acre site just purchased in 


suburb of Cleveland 
company’s expan- 


This represents the first unit of the 


sion program and will absorb only seven acres, leaving 
twenty-three for future developments 
The buildings will consist of a three story, H-shaped 


office building and a one-story manufacturing plant with 
a total floor space that will amount to 380,000 square feet. 

The office building, which will be 260 feet across the 
front, with wings 148 feet in depth, will be of light colored 
brick with aluminum and stone spandrels on the front ele- 
of an advanced architectural design 


finished in marble, tile, an- 


vation. It will be 
Lobbies and entrance 
tique plaster and ornamental iron. 
ways connect the offices with the plant. 

The manufacturing building is of steel frame with light 
It is so laid out as to allow 


will be 
Two enclosed passage- 


colored exterior brick walls. 
for the combining of the functional processes for manu- 
facturing Addressograph-Multigraph products. The struc- 
ture is 483 feet by 623 feet and contains 300,000 square feet. 

The main floor of the plant will be of concrete overlaid 
with wood block, except in the electro-plating room where 
an acid proof mastic floor will be used. Number of col- 
umns will be reduced through the utilization of sixty-foot 
trusses which will also carry necessary shafting. 

Light and temperature have both been specially studied 


provided. In- 
and 
mechanical operators. 
a more uniform 


so that ideal workifig conditions may be 
verted monitor roofs will provide uniform lighting, 
ventilation is to be‘ controlled by 
The roof will also be insulated to insure 
temperature throughout the plant. 

A centrally located hospital, cafeteria, and lunch rooms 
are being provided for the 
Ample rest rooms are another feature. 

Shipping facilities will be provided by both the New 
York Central and Nickel Plate railroads. <A fifteen-foot 
covered platform extends across the rear of the 
An interior dock provides for truck deliveries. 
Addressograph-Multigraph prod- 
Here they can 


comfort of the employees. 


entire 
building. 

The complete line of 
ucts will be housed in large display rooms. 
be adequately inspected and demonstrated. 

The grounds surrounding the plant will be 
landscaped and extensive concrete roadways and walks will 
be provided. The latter will amount to more than 60,000 
provided for 


attractively 


square feet. Ample parking space will be 
visitors’ automobiles. 
The plant will be located on Babbit road, 


heart of Cleveland, and but a short dis- 


only eleven 
miles from the 
tance from the shores of Lake Erie. East and west arte- 
rial highways pass the property. 

of the buildings may be gained 
from the quantities of materials to be used. More than 
1,000,000 board feet of lumber; 2,250,000 special light-col- 
ored bricks; 2,000 tons of steel; 100,000 square feet of steel 
sash and glass; 10,000 cubic yards of cement and 400,000 


square feet of floor covering will be required. 


Some idea of the size 
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Approximately 2,000 people will be put to work when 
the buildings are completed in October. 

Addressograph-Multigraph represents the merger of 
The Addressograph Company of Chicago and The Ameri- 
can Multigraph Company of Cleveland. The 


both of these outgrown to a 


factories Op- 


erated in cities have been 
point where the new plant is required 

During the past forty years Addressograph-Multigraph 
business has expanded from a single back room to the 
facilities provided by the Cleveland and Chicago plants, 
and now to the new 380,000 square foot factory. 


—_—————— 


Globe-Wernicke to Erect $250,000 Power Plant 


A recent announcement indicates that one of the most 


modern industrial power plants in the country will be 
constructed to serve The Globe-Wernicke Company’s fac- 
tories in Norwood, Cincinnati, Ohio. The cost of the new 
project is said to be $250,000. 

to be one of the cleanest in 


The chimney is designed 


greater Cincinnati. Special apparatus will be provided for 
completely removing all soot, cinders and ashes from the 
boiler flue gas before discharging it from a smokestack at 
a height of 175 feet above the ground. 

Modern features will include the generation of steam 
means of special 


at high the reclaiming by 


economizers of the heat which is wasted in the ordinary 


pressures, 


chimney gases, the use of special water and air cooling for 
the brick boiler furnace walls and the burning of powdered 
coal. 

A special feature will be an arrangement for burning 
powdered coal with hogged wood refuse, collected from 
the wood working machinery, simultaneously in the same 
boiler furnace. The use of pulverized coal in conjunction 
with the wood provides a very efficient means of consum- 
ing this refuse fuel. 

The contract for the plan design has been awarded to 
Kinney & Ehlers, Inc., 


consulting engineers, Cincinnati. 


=< 


Viz Signals Patented by Graff Company 

A patent has recently been issued on the No. 50 series 
of Viz signals, one of many items offered by the George 
B. Graff Company, manufacturers of Graffco products, Bos- 
ton. This series was offered to the trade a year or so ago, 
and has steadily increased in popularity. The manufactur- 
ers have attempted to incorporate in this signal all of the 
features which go to make for convenience and practicabil- 
ity in modern visible equipment. 

Spring jaws open by easy pressure of the thumb and 
finger, permitting the signal to be quickly slipped into 
place, while its twin grips hold it firmly in position after 
it is on the record. The bars which form grips, act as in- 
ternal skids 
position of the signal by sliding it along the edge of the 


enabling the operator easily to change the 
sheet. 
amnesia 

Branch Equips New Repair Shop at Evansville 

Pearl J. 
pair man, has built and equipped a workshop in the rear 
of his home on Iowa street, Evansville, Ind., where he does 
all kinds of typewriter and adding machine repair work. 
Mr. Branch has built up a large trade in southern Indiana 
He has been in the typewriter busi- 


3ranch, well known typewriter dealer and re- 


and is widely known. 
ness for a number of years and formerly was associated 
with the Todrank Agency at Evansville.—W. B. C. 
—S a 
New Underwood Typewriter 

A new model of the Underwood Typewriter is reported. 
It is hoped that a description of this machine may appear 
in an early issue. 
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Clark Goes from Parker to J. I. Case Company 

W. L. Clark has resigned his position as sales manager of 
the Parker Pen Company, Janesville, Wis., and has ac- 
cepted a similar position with the J. lL. Case Company of 
Racine, Wis., manufacturers of agricultural machinery. Mr. 
Clark has been with the Parker Pen Company for between 





W. L. CLARK 


nine and ten years and prior to his appointment as sales 
manager three years ago, was manager of the Chicago 
office. He became general sales manager of the company 
on September 1, 1928. 

Mr. Clark has enjoyed nearly thirty years’ experience in 
the selling field, twenty of which he spent in the imple- 
ment, vehicle and tractor business, so that as sales man- 
ager of the J. I. Case organization he is returning to the 
field of his first activities. Mr. Clark joined the Parker 
organization in 1922 and was given immediate charge of 
the business served by the Chicago office. During his 
service there the office had to be enlarged four times. 

Kenneth Parker, vice-president of the Parker Pen Com- 
pany, henceforth will be vice-president in charge of sales 
and advertising. Heretofore he has been in charge of ad- 
vertising and foreign sales. Mr. Parker now takes over 
the whole burden of the sales and advertising departments. 
Office Appliances extends its hearty good wishes both to 
Mr. Clark and to Mr. Parker. 

ee 


Dictaphone Service Expanded 

The Dictaphone Sales Corporation has established new 
offices and service stations in several cities, and has also 
moved existing offices to afford better service to users. 

New offices have been established at Lynchburg, Va.; 
Lewiston, Maine; Danville, Ill.; Sacramento, Calif.; San 
Jose, Calif.; St. John, New Brunswick; White Plains, N. Y. 

Removals have been effected of offices at Albany, In- 
dianapolis, Louisville, Toronto and Williamsport. 

——<>>_—___ 


Automatic File Appoints a General Manager 
The Automatic File & Index Company, Chicago, IIl., has 
appointed N. G. Nicholson general manager. 








EXCUSE USs PeEASE 


Credit Overlooked for Pulitzer Desk Photograph 

An illustration on page 145 of the June issue of Office 
Appliances showed the unique desk used by the late Joseph 
Pulitzer. Through oversight credit was not given to the 
Editor & Publisher and The Fourth Estate, through whose 
courtesy the photograph was used. We are sorry for the 





inadvertance. 








Lanston Monotype Presents Encouraging 
Annual Report 

The annual report of the Lanston Monotype Machine 
Company, Philadelphia, Penna., which manufactures not 
only composing machines but Barrett adding machines is of 
an encouraging nature. 

Net earnings of the company for the year after deprecia- 
tion and taxes were $576,226.94. Dividends were paid for 
to $480,000. The reduction in net 
profits over the previous year was $286,562.61 resulting 
from a smaller volume of sales of both Monotype and Bar- 
rett products in the eastern, middle west and southern sec- 


the year amounting 


tions of the United States, but in California and in Canada 
1930 as 


The Latin-American market also came for- 


an increase in sales and earnings was shown in 
against 1929. 
ward with an increase of sales over last year. 

There has been practically no reduction in payroll, but in 
April of this year the standard five-day working week was 
adopted and salary adjustments were made in accordance 
with the reduced working time. The company has no cur- 
Employees’ thrift notes have been retired 
Employee ownership of stock of 


rent liabilities 
and the plan withdrawn. 


The report of 
the treasurer showed cash on hand of $1,733,596.22, a sub- 


Current assets at the end 


the company has substantially increased. 


stantial increase for the year. 
of the 
795.82 at the beginning of the year 


year were $5,577,216.45 as compared with $5,519,- 


The English company reports earnings for the fiscal year 
ending September 30, 1930, of 17 per cent on outstanding 
shares. Dividends were maintained at the rate of 12 per 
cent, 

The engineering department has finished the application 
of direct subtraction to the Barrett adding machine. 
Tools, dies, etc., are in process and the new models will be 
in quantity manufacture within a very short time. 

President Best in his submitted 
of an encouraging character. 

ee 


I. B. M. Corporation Declares Dividend 


Late in May, the International Business Machines Cor- 


report other features 


poration declared its regularly quarterly dividend of $1.50 
per share, payable July 10 to holders of record June 20. 
=> ——— 
Barrett Will Be Shown at International Office 
Appliance Exhibition 
Frank J. Roderick, 


Lanston 


vice-president, Barrett Adding Ma- 
chine Division, Machine Company, 
states that it is his intention to be present at the Interna- 
tional Office Appliance Exhibition to be held in Berlin, 
Germany, September 4 to 12 of this year, and place on ex- 


Monotype 





FRANK J 


RODERICK 


hibition all of the latest Barrett desk machine models, 
hand and electrically operated, direct subtracting and cal- 
culating machines. He expects to meet many European 


dealers of Barrett products at the exhibition and pians to 
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appoint new dealers for territories not already covered. 
\fter the exhibition is over he plans to make a tour of 
European countries, calling on all established Barrett 
agents, pursuing his usual practices of visiting these deal- 
ers at least once a year. 
——E——— 
Gardner Company to Move to New Jersey 
On June 27, the Gardner Company, manufacturers of ac- 
counting machines, moved its general offices from 280 
Broadway, New York City, to 534 Mitchell street, Orange, 
N. J. The and 
branches of the business. 
W. R. 


head of the export department, will hereafter be at the 


removal includes the export domestic 


Brown, general sales manager, and T. J. Coyle, 


Orange address. 

The New York retail sales organization, covering the 
metropolitan area, will remain at 280 Broadway. 

The company has recently opened branch offices in 
Utica, N. Y., Providence, R. I., and New Orleans, La. 

—_——_ +» —- 
Larger Quarters for G. L. Rogers, Inc. 

G. L. Rogers, Inc., Chicago, have been receiving many 
visitors in their new, enlarged quarters at 335 to 345 Old 
Colony Building which is located at 407 South Dearborn 
street. 

The Rogers Company specializes as distributor for new 
A service department is main- 
tained, which is manned by competent and experienced 
men. The company has established a favorable sales record 
during the last few years in their work with the Insto 
Barrett adding and 
It is now introducing the 


electrical office devices. 


electric time recorders, machines 
Mercedes calculating machines. 
International line of metered mail machines in the Chicago 
territory. 


The president is George L. Rogers, who before organiz- 
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G. L. ROGERS 

ing this business served the Wales Adding Machine Com- 
pany for eighteen years as salesman, branch manager, and 
district manager. Prior to establishing himself in Chicago 
he was the Wales New England district manager. George 
T. Herbert, a thoroughly capable office specialty salesman, 
is vice-president, and John T. Crotty is secretary. 

Mr. Crotty has just returned from an eastern business 
trip during which he visited the Pneumatic Scale Corpora- 
tion, Norfolk Downs, Mass., manufacturer of Coinaudit 
sorting, counting and wrapping machines, the International 
Postal Supply Company, Brooklyn, and the Lanston Mono- 
type Machine Company, Philadelphia, manufacturer of the 
Barrett adding machine. 

Ee 
Hill Repurchases Court Street Store 

J. Thomas Hill recently repurchased his old store at 95 
Court street, Brooklyn, which he conducted for eight years 
before selling to the New York General Stationers, Inc. 
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He is operating as J. Thomas Hill, Inc. This retail store 
is now staffed with practically the same personnel as were 
employed before its sale to another company. 


es 
Von Ritter Takes Important Post with 
Stationers’ Loose Leaf 

Effective June 1 Frank M. Von Ritter became eastern 
sales manager for the Stationers’ Loose Leaf Company of 
Milwaukee and New York. 

Mr. Von Ritter is well known in the East as well as in 
the Middle West. His first connection was with the Sta- 
tioners’ Loose Leaf Company as their representative in the 
Philadelphia territory, but he been connected with 
several manufacturing stationers in Eastern cities and for 


has 


some years was in business for himself in the State of New 
York. 

Mr. Von Ritter has been in the loose leaf and stationery 
field for more than thirty years, and his experience has 
included practical work in book-binding and the manufac- 
ture of loose leaf devices, retail sales work in loose leaf 
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FRANK M. 


systems and general stationery, as well as management in 
these lines. He is thoroughly familiar with manufacturing 
processes and methods, store operations, systems, applica- 
tions, and dealers’ problems. 

Because of his long and varied experiences, Mr. Von 
Ritter is particularly well suited for the position he now 
holds, which, in addition to sales supervision of the East- 
ern division of the company, includes the management of 
its very complete factory and large stock in New York 
City. For the last few years Mr. Von Ritter has repre- 
sented the Stationers’ Loose Leaf Company in various 
territories, principally in the Middle West and South and 
more recently has been doing field work and promotional 
work for “Faultless” dealers, especially in visible records, 
on which subject he is a recognized authority. 

Stationers, systematizers and loose leaf specialists in 
metropolitan New York, New England States and in the 
Middle and Southern States will welcome Frank Von Rit- 
ter to his new position and will be benefited by the service 
and cooperation which his wide and practical knowledge 
enables him to give. 


eH 
Brief Items About the Midwest Travelers 
Earl Scott, Goldsmith Book & Stationery Company, 
Wichita, Kas., is vacation golfing around 
Wichita, with a few short trips to neighboring cities. 
* * * 


spending his 


C. M. Gustafson, Crane & Company, Topeka, was a 
Wichita visitor Sunday, May 31. 
* * * 

Phil M. Anderson, Newton, Kas., 


Mr. Anderson was across year before last, but 


is spending the summer 
abroad. 
said he would have to take a second trip as there was so 
much to see. 
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R. M. Winger New Advertising Manager for 
Addressograph-Multigraph 
Recently R. M. Winger, formerly assistant sales director 
in charge of advertising for the Multigraph Company, was 
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appointed advertising manager for the Addressograph- 
Multigraph Corporation with headquarters at the Cleve- 
land factory. For the past seventeen years Mr. Winger has 
been one of the important cogs in the sales machinery of 
the Multigraph Company. 

Mr. Winger’s new duties include the direction and super- 
vision of all advertising activities of both the Addresso- 
graph Company and the American Multigraph Sales Com- 
pany. He will function in close cooperation with the com- 
pany’s advertising agent—the Dunham-Younggreen-Lesan 
Company of Chicago. 

In the field of distribution Mr. Winger has*had broad 
experience covering the three major divisions—merchan- 
dising, advertising and selling. For fifteen years he was 
engaged in actual field selling, three years of which he 
was with the National Cash Register Company as sales 
agent and special representative, and over eleven years 
with the American Multigraph Sales Company as salesman 
and division manager. 

He became affiliated with the Multigraph organization in 
Chicago as salesman in 1910. Thirteen years later, after 
making a splendid record as division manager in San Fran- 
cisco and at Washington, D. C., he was transferred to 
Cleveland and made assistant sales director, engaging in 
general field sales work. In 1926 the work of supervising 
Multigraph advertising was added to his sales duties and 
his title changed to assistant sales director in charge of 
advertising. He remained in this position until his recent 


appointment, caetanstgiilipteennsciins 


Eight Salesmen Join Sheaffer Staff 

Eight newcomers were introduced to the sales organi- 
zation of the W. A. Sheaffer Pen Company during the 
company’s seventh annual sales convention at the general 
offices in June. According to company executives, all of 
these men are well seasoned salesmen, thoroughly versed 
in contacting with the retail trade. 

Following are the new men and their territorial assign- 
ments: F. J. Lincoln and V. L. Kelley, Ohio; James Phil- 
lips, R. L. Levers and C. J. McDonald, working the east 
out of the New York office; A. W. Goehausen and P. J. 
Dupoyster, in middle west; H. H. Towson, territory in 
the south. ~ 

Herb Sauer Resigns 

Herbert Sauer, editor of the Bulletin of L. C. Smith & 
Corona Typewriters, Inc., has resigned and has taken a 
position in another field. Mr. Sauer’s departure causes 
great regret among his associates in the Smith Corona or- 
ganization. 
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Scripto Mfg. Co. of Atlanta, Ga., Opens Model 
New Plant 
The Atlanta Journal of Sunday morning, May 31, in 


a special page announced the opening of the new plant 


of the Scripto Manufacturing Company on Houston street 


between Jackson and Boulevard. This marks a great 
expansion of one of the most interesting industries ol 
Atlanta 

The new plant, which cost with land included, about 


$125,000, necessary in the way of 
up-to-date machinery, much of 
by officials of the This machinery 


about $250,000 


contains everything 


which has been designed 


company is valued at 


The company was organized seven years ago with local 
capital and has grown steadily, but until the first of last 
month has occupied its original location on Jackson street 
about a block fromthe new plant. Owing to the growth of 
greatly overcrowded 


its business, the old quarters became 


and late last year the decision was made to erect a 
new factory Work was begun in December and com- 
pleted late in May The building is a handsome, three 
story structure of brick with a frontage of more than two 


hundred fect n back to a depth ot 
fifty feet on a large lot which gives room for future ex- 
The building is said to be one of the finest in¢ 
unusual 


Houston, extending 


pansion 


layouts in the south, containing many 


for efficiency and comfort of employees 


dustrial 


features making 


\ thermostatic control regulates the temperature and 


humidity within the building, while the unusual amount of 


window tends to eliminate shadows. The building 


of brick, concrete and steel sash is fireproof throughout 


Space 


The plant has been kept operating day and night, de- 


spite business conditions 


[he employees of the company number about five hun 
dred persons. The establishment has many different de- 
the long leads are made and carefully 


Another produce S 


partments. In one, 
packed in wor slotted 
the interior brass screw mechanism which governs the pro- 
Then, there is a department for the 


the putting on of erasers 


den containers. 


pulsion of the leads 
assembling of the various parts, 
in their brass caps, the varnished finish, the stamp of the 
company for which the pencil is intended, etc 

The Scripto Manufacturing Company is said to be the 


largest user of brass south of Baltimore. 


oe 


Fifteenth Eastern States Exposition 


September 20 to 26, inclusive, will mark the fifteenth 
annual eastern states industrial exposition, presenting an 
especially diversified line of industrial and other products. 

The industrial arts division has assisted in building up 
a national varied industries show said to be by comparison 
the only one of its type in the United States. The exposi- 
an annual attendance of something like 300,- 
It will be held at Springfield, Mass. There is 


a fine demand for exposition space and a month 


tion attracts 
O00 peopl 
said to be 
ago more than eighty per cent of the exhibition area for 


the heavier types of machinery had been taken. Sales of 


space for general display are about ten per cent ahead of 
any previous year. Every sort of product will be repre- 
sented at this exposition. 

-- 


Brightman Spends Outing at Munsey Park 
Barr-Morse 


a week end at 


\. B. Brightman, general manager of the 
Corporation, Ithaca, N. Y 

Munsey Park, the home of F. R. Nichols, 
of the Columbia Ribbon & Carbon Manufacturing 
any Mr. Brightman and Mr. Nicl 


und in the vicinity It is rep 


recently spent 
sales manager 
Com- 
Is enjoyed the fishing 


to be f rted that everybody 
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Sheaffer Pen Company Dealers in Important 
Contest 


The W. A. Sheaffer Pen Company of Fort Madison, 
lowa, is conducting an important sales contest among its 
sales people and dealers, in which three hundred cash 


prizes are offered for the best sales ideas, plus thousands 
of pens, pencils and desk sets for proven sales ability. The 
contest is open to all Sheaffer dealers and salesmen and 
every entrant has equal chance to win cash and merchan- 
dise. The contest will close on August Ist. 

There will be a grand prize of $600.00 in cash, one-half 
of it to go to the winning sales person and the other half 
Second grand prize of $300.00 will be divided 


Third Grand Prize of $200.00 in the man- 


to the store. 
in the same way. 
ner above described Fourth to the tenth prizes, inclusive, 
are of $50.00 in cash to sales people only, and from the 
eleventh to the twenty-fifth prizes, inclusive, $25.00 in cash 
There will be 100 


only, and 175 prizes 


will be awarded to sales people only 
prizes of $5.00 each to sales people 
of $1.00 each also to sales people 
not asked to buy 
time and effort directed toward 
The 


contest. 


Dealers are anything in this contest 


except the investment of 
the furthering of the sale of Sheaffer merchandise 
Sheaffer organization pays the entire bill in the 
Three hundred cash prize S are offe red, to be distributed as 
awarded 


above described, in addition to the merchandis« 


as the less important prizes. No additional merchandise 
orders are requested. 

It must be remembered that to be eligible for a cash prize 
the sales person must first earn a merchandise award. To 
every sales person who personally sells Sheaffer merchan- 
dise in the following amounts up to August Ist, the follow- 
ing awards will be made: $85.00 retail earns one $7.00 
Sheaffer Lifetime Fountain Pen; sale of $100.00 retail earns 
a $7.75 Pen; $150.00 retail earns a $12.00 Autograph Pencil 
with actual signature on 14 carat solid gold band; $175.00 
retail brings a $13.00 Autograph Lifetime Pencil with act- 
ual signature on 14 carat gold band; $200.00 retail earns a 
$16.00 Autograph Pen with signature on 14 carat gold band 
and finally a sale of $250.00 retail value earns a desk set for 
of $20.00. 

Che judges appointed to make the 
the following: Herb Mayes, editor, 


New York; Bartley Doyle, editor, Keystone, 


a retail value 
cash awards include 
American Druggist, 


Philadelphia; 


and H. W. Martin, associate editor, Office Appliances, Chi- 
CakQO, . 
Bycks Take Big School Supplies Contract at 
Savannah 


largest orders for school supplies ever re- 
to the lot of 
h, Ga. In- 


One of the 
ceived by a Southern stationer recently fell 
e M. S. & D. A. 
cluded in the order were: 

1 carload of writing tablets; 


tl 3yck Company of Savanna 
750 reams of scratch paper; 
200 reams of typewriter 
545 gross of lead 


550 reams of examination paper; 
255 gross of composition books; 
400 gross of chalk; 75 cases of tissue 


paper; 
pencils; paper; and 
50 gross of steel pens. 


The order was for school supplies for the next term.— 


J). H.R 2 . 


Kremer Takes New Duties with Eagle Stationery 
Co. 


On June 8, Nathaniel Kremer, who is well known in the 
stationery field in New York, took up new duties as sales 
manager of the Eagle Stationery Company, 630 Broadway, 
New York. Mr. Kremer was formerly identified with H 
B. Hosmer of New York. He Sta- 


Company a wealth of experience of merchandis- 


brings to the Eagle 
tionery 
ing in this market. 


Othce Appliance s wishes him the best of luc k. 
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Winners in Monroe Sales Contest 


secured the highest number of “votes” or 
sales points during a three 
took the form of an election campaign, W. O. Humphreys, 


Monroe 


Be cause he 


sales contest which 


months’ 
representative of the Baton Rouge office of the 
Calculating Machine Company, Inc., of Orange, New Jer- 
sey, was elected “Mayor of Monroetown” and received the 
award which accompanied that honor, a substantial cash 
bonus. 

In this 
“Monroetown Government” 


unusual election, candidates for office in the 


were self-nominated, and any 
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W. O. HUMPHREYS I. L 
member of the company’s sales organization declared his 
candidacy when he secured a certain percentage of his sales 
quota. The “Monroetown Crier,” a news sheet published 
every ten days simulating the small-town newspaper, gave 
the progress of the candidates with pictures of the leaders. 
office based upon the number of 


Election to an was 


“votes” received, the man receiving the greatest number 


being elected “Mayor,” the next six men becoming mem- 
bers of the “Town Council,” and so on down in the order 
of their standings, each successful candidate receiving an 
election bonus based on the number of sales points secured. 
J. L. Aldrich, manager of the Monroe Company’s St. 
Paul district, ranked a close second to Mr. Humphreys 
and was elected “Chairman of the Committee on Finances 
of the Town Council,” while S. L. Shanks, manager of the 
Washington, D. C. 
“Chairman of the Committee on 
The 
clude J. H. Hayes, manager of the Baltimore district; J. E. 
Ball, Jr., representative of the Washington, D. C., 
P. D. Williams, representative of the New York uptown 
office, and R. F. White, manager of the Chicago district. 
The offices of “Town Clerk,” “Controller,” “Engineer,” 
“Tax Assessor,” and “Police Judge” were won by the fol- 
District Waugh, of 
Representatives G. L. Frost, of Newark, New Jer- 
sey; H. B. McGrath, of Boston; T. R. Yoos, of Phila- 
delphia, and R. A. Winans, of New York downtown. 
——— 


Southern Book Concern in New Store 
On Monday, June 8, the Southern Book Concern moved 
into its new home at 109 Whitehall street, S. W., Atlanta, 
The 
firm, which is one of the oldest stationery companies in 


district, won the third highest office, 
Public Works.” 
“Monroetown 


other members of the Council” in- 


office; 


lowing: Manager G. R. Amarillo, 


Texas; 


Ga., two doors removed from its former location. 
the city, now occupies two floors instead of one, as for- 
merly, the second floor being devoted to specialty lines 
including a complete service for conventions, banquets and 
parties of all sorts. As in the past, the firm will continue 
to handle books, stationery, office supplies, picture fram- 
ing, fountain pens and accessories. J. C. Gavan is presi- 
dent of the company, with Alex L. Rosetta vice-president. 


and Charles Rosetta secretary and treasurer.—J. H. R. 
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Springfield Typewriter Exchange Has New Owner 


On the fifteenth of June, J. P. O’Connor, recently located 
in St. Joseph, Mo., purchased the Springfield Typewriter 
Exchange, Springfield, Mo., from P. M. Riggs, former pro- 
prietor. Mr, O’Connor’s purchase includes the L. C. Smith 
dealership in Springfield. 

Mr. O’Connor has long been connected with the office 
equipment industry. He has operated in many different 
parts of the country, everywhere developing a wide circle 
of friends and acquaintances. He is a member of the 
American Legion, having served in the aviation corps in 
France. He is enthusiastic over his new enterprise, located 
in the heart of the Ozark mountains. 

A little over eight years ago Mr. O’Connor was sales 
manager of the Dalton adding machine branch in Spring- 
field, Ohio. When the Dalton and Rand organizations were 
merged, he became affiliated with the Remington Rand 
Business Service Inc. He was later transferred to the 
home office of Remington Rand serving in the educational 
department, teaching in sales schools in Cleveland and 
Pittsburgh, Pennsylvania. He was for a time assistant sales 
manager at Pittsburgh where he conducted sales schools 
for men in that territory. He served as a special represen- 
tative of the accounting machine division for a time and 
was later transferred to Cape Girardeau, Mo., where he 
was district manager for one and a half years. He was 
then transferred to Kansas City and placed in charge of 
the order department, holding this position until two years 
ago when he was sent to St. Joseph, Mo., and made dis- 
trict manager in charge of the accounting machine and 
typewriter division. 

EO — 
Remington Rand Offices Distribute Gestetner 
Products 


Remington Rand, Inc., of New York and Buffalo have 
entered into an agreement with the Gestetner Duplicator 
Corporation of New Jersey for the distribution of Gestet- 
ner machines and supplies in the United States. 

Under this agreement, which became operative as of 
June 1, 1931, salesmen appointed by the Gestetner Dupli- 
from Remington Rand 
centres throughout the 


cator Corporation will operate 
branches located in the 
United States. 

Remington Rand branches will carry a display of Gestet- 
ner products and provide full service and instructional 
facilities to all purchasers and users within their territory. 

The Gestetner Duplicator Corporation have already ap- 
pointed salesmen at twenty-seven Remington Rand 
branches, and this number will be gradually extended until 
the majority of the 230 Remington Rand branches, which 
cover the entire United States, become distributing centres 
for Gestetner products. 

The agreement is confined to the United States and does 
not affect any of the other representations or activities of 
either company in other parts of the world. 

——————— 
Wallace Off on Long Business Trip for Columbia 

Charles Wallace, Pacific Coast representative of the 
Columbia Ribbon and Carbon Manufacturing Company, 
Inc., recently started on a trip to cover Washington, Ore- 
gon, Idaho, Utah and Nevada, expressly to take care of 
the many requests for Columbia cooperation. The trip 
will probably require three months’ time or more. 

—— ———<—--— - 
Briggs Takes Mun Kee Line 

Dwight N. Briggs, who is well known in the trade in 
New York and New England and in other nearby states, 
has taken over the Mun Kee line. Mr. Briggs’ office is at 
2304 Sedgwick avenue, New York. Briggs will also rep- 
resent the Sun rubber lines in the same territory. 


main 
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Breuer Goes to Europe in July 

Elmer Breuer of the Rotafix Duplicator Company will 
sail for Continental Europe on July 23. 

It is Mr. Breuer’s plan to obtain space at the Interna 
tional Exhibition of Office Equipment which is to be held 
at the Automobile Salon Sept. 3-13th, 1931, in Berlin, Ger 
the ofhce equipment 


many. Mr. Breuer’s knowledge of 
More than 


trade in Continental Europe is very thorough. 
twenty years of his life were spent in traveling in European 
countries among office equipment dealers and distributors 
He is thoroughly conversant with all the European Con 
tinental languages as well as English. 

Through his long stay in America, he has become a 
quainted with American methods of doing business and 
believes he knows the requirements of American manufac 
turers. 

He offers to American manufacturers who are interested 
in developing European markets, his special services. He 
will be glad to represent a number of manufacturers, tak« 
samples of their goods to exhibit at the International Ex 
hibition of Office Equipment and to appoint representative 
agents or make desirable connections in Europe. 

Mr. Breuer will be in Chicago July 3 to 12 
reached in care Office Appliances. On his trip to Europe, 
he will be in London from August 1 to 10, and in Germany 


| le can be 


of September 
ie 
Ritzmann-Brookes Not Planning Expansion 
Ritzmann, Brookes & Company, 300 West Grand ave 
circulating in the trade 
depart 
News 


the Grand avenue address, the 


until the end 


nue, Chicago, Ill, denies a rumor 
that any expansion is planned for the 


a store in the Daily 


Stationery 


ment. The company operates 


building, and another at 
latter caring principally for the 

The rumor in the trade indicated that the company was 
Wilson avenue district. 


country trade. 


planning to open a store in the 
This probably had its inception in the fact that Ritzmann, 
Brookes & Company has a stationer in that locality as a 


company’s syndicate catalogue depart 


customer of the 
Thess 


basis, enabling 


published on a co-operative 
their 


ment. catalogues ar¢ 


Stationers to issue own catalogues 


for the retail trade, and avoiding the expense of compiling, 
preparing and printing a catalogue for their own use ex 
clusively. 
—— ae 
New York Stationers Transportation Plans to New 
Orleans 
Special transportation plans for the New Orleans con 
already been formulated by the Stationers 
Association of New York interesting routings 
by train and steamer have been mapped out, taking in 
Details of the plan can be 


vention have 


Several 


Havana if desired on return. 
secured from James E. Neary, 260 Fifth avenue, New York 
City 
——— 
Van Hise Undergoes Operation 
A. S. Van Hise of the Miller Bros. Pen Company, New 
York, N. Y., was operated on Friday, June 5, at the Samari 
tan hospital in Brooklyn. He is reported to be recovering 
nicely and it is believed that by the time this issue reaches 
our readers he will be almost his usual self. 
Office Appliances joins other friends in the hope for 
Mr. Van Hise’s speedy recovery. 
oiesenaiataiametiias 
Some National Cash Register Promotions 
Early last month G. R. Lohnes was elected 
of the National Cash Register Company, Dayton, Ohio. 
Mr. Lohnes was formerly comptroller of the company. He 


treasurer 


succeeds S. C. Allyn who is now executive vice-president. 


W. B. 


named general auditor. 


Luckens, formerly assistant comptroller, was 


OFFICE APPLIANCES 


Remarkable New Desk Book 


Che Art Metal Construction Company, Jamestown, N. Y. 
is featuring in addition to period style desks the new Art 
Metal well as color scheme sug- 
gestions for office decoration. This matter is clearly set 
forth in the new Art Metal desk book, entitled Individual- 
ty in Desk Design by Art Metal. The book is copy- 
righted by the Art Metal Construction Company and con- 
tains twenty pages exclusive of cover which is beautifully 
done in colors. The booklet throughout gives reproduc- 
tions of the different designs in the colors in which they 


equipment in color as 


are finished and presents a striking impression of what can 
be done in the manufacturing and finishing of steel desks. 
The different Mount Vernon, 


models shown include the 


Art Metal 


Individuality 


Desk Design 
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Art Metal 


‘Art Metal 
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COVER DESIGN OF NEW ART METAL DESK CATALOGUE.—This at- 
tractive, but unusual design is a hint of the modernistic styles to be found 
within the book 


in various finishes with Artolin desk top and Artolin cov- 
Next comes the William Penn model, 
equal beauty, 


ered sliding shely es. 
a different design, but with 
equipped in a fashion similar to that of the Mount Vernon 
Next we have desks in both 
lines, with Sikes chairs to match, followed by the New 
Yorker model single pedestal desk, office table and chairs. 
The process of graining Artolin is discussed on page 13 
of the booklet. 

Then there is an interesting discussion of color in office 


features of 


line, the single pedestal 


furniture with illustrations of the different color finishes, 
of variations, shades, etc. The DeLuxe model for execu- 
tives is a desk of remarkable solidity and beauty of appear- 
ance. It is finished to represent American and butt walnut. 
Then there are utility models of desks for every office, 
and a final page on the detail of equipment used in the 
desks The last page of the booklet is a most 
instructive piece of work. It gives Art Metal color scheme 
suggestions, presenting a color chart showing twenty-five 
colors for which the different desks are recom- 
The chart is so drawn that one can readily find 


shown. 


room 
mended. 
the correct equipment to go with any of the shades or 
colors shown. 
— 
Walker Purchases Texas Stores 


Effective June 1, C. H. Walker, up to that time man- 
ager of the office supply department of the Nunn-Warren 
Publishing Company since the department was established 
two years ago, took over by purchase the stores at Pampa 
and Borger, Tex., and will operate under the name and 
style of the Pampa Office Supply Company and the Borger 
Office Supply Company. Among other important lines, 
Mr. Walker handles the Royal typewriter in his territory. 
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Rotafix Duplicator Company Divides 

Elmer Breuer, of the Rotafix Duplicator Company, New 
York City, states that the Rotafix Duplicator Company 
Inc., will continue the sale of Rotafix and Multor dupli- 
cating machines made by Armin Breuer of Berlin W. 30., 
Germany, and will also carry such supplies as are used 
for this type of machines. 

The Manhattan Stencil Corporation will take care of the 
sale of stencil papers mounted and unmounted, inks and 
other duplicating supplies made by the Pelican Works, 
Gunther Wagner, Hanover, Germany, meant for use with 
other duplicating machines existing on the United States 
market. 

The New York 
Broadway, New York City, are, moreover, put at the dis- 
posal of European manufacturers desirous of displaying 
their products over here, and during the Berlin Interna- 
tional Business Show (to be held at the Exposition Halls 
of the city of Berlin) from September 3 to September 13, 
Mr. Breuer will be in charge of a special stand exhibiting 
American manu- 


offices of these corporations at 401 


American novelties and other products. 
facturers who are not yet represented in Europe are there- 
by furnished with an opportunity to have their products 
displayed and demonstrated. 

Arrangements may be made with the New York office 
before July 22, 1931, or with Elmer Breuer at the Hotel 
Bismarck, Chicago, Illinois, between July 4 and 11. 


a 


Cardinell Secures New Products Abroad 

John D. Cardinell of the Inkout Manufacturing Com- 
pany, Montclair, N. J., who is now abroad, wrote to Office 
Appliances under date of June 3 saying that he expected 
to return from Paris, Berlin and Hamburg by way of the 
U. S. Lines to London, after a very successful trip. He 
expects soon to leave for home on a U. S. Line ship. 

Mr. Cardinell has secured several fine new products for 
exclusive distribution in the U. S. A. He is a consistent 
booster for the American Merchant Marine and travels 
whenever possible on the U. S. Line steamships. 

In his letter he enclosed two booklets, one entitled Build 
Your Own World by John Joseph Hagerty, and Rossiter 
vs. Cannon, being a pertinent business story, having to do 
with the advantages of the U. S. Lines for shipments to 
Europe. Later we may have something more to say about 
these interesting booklets. 


————— 


Presents Monroe Athletic Trophy 

At the annual banquet which closed the basketball sea- 
son of the Amateur Industrial Athletic Association of 
Orange, New Jersey, C. R. Britten, assistant secretary and 
assistant treasurer of the Monroe Calculating Machine 
Company, Inc., presented the new Jay R. Monroe basket- 
ball trophy to the Girls’ Basketball Team of the Edison 
Industries, winners in the Girls’ League. The trophy was 
offered by Jay R. Monroe, president of the Monroe Com- 
pany, and must be won three successive years before it 
becomes a permanent possession. 

Both the Monroe Girls’ and the Monroe Boys’ teams 
won second place in their respective leagues. To the mem- 
bers of the latter Monroe team there were presented silver 
basketballs. 

ee 


Foreign Royal Dealers Visit Home Office 
Just as this issue of Office Appliances was being put 
to press news of the visit of Royal foreign dealers to the 
home office was received from the Royal Typewriter Com- 
pany. The group comprised Ch. Baumann, managing di- 
rector of the Typewriter & Adding Machine Company, 
Paris; Fritz Fromming, joint manager of the Royal 
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Berlin, and H. Senechal, 
More details will appear 


Schreibmaschinen G.m.b.H., 
accounting advisor for Europe. 
in August. 


—-  -—~ - —— 


Guest Book 


Thomas Dixon, managing director of The Dictaphone 
Company, Ltd., London, England, and George Daniel 
Smith, assistant to president, The Dictaphone Corporation, 
New York, N. Y., were callers on June 6. Mr. Dixon was 
enjoying a combination vacation and business trip through 
the eastern and central western parts of the United States. 
More details concerning his visit appear in another column 
in this issue. 

E. A. van Waesberghe, 20 rue Mogador (IXe), Paris, 
France, called at our office June 19. Mr. van Waesberghe 
represents the Dalton Adding Machine Company in France. 
He had been to the Dalton factory and included Chicago 
on his trip back to New York from Cincinnati. He de- 
livered a message of good will from A. J. Navarre, pub- 
lisher of La Revue du Bureau. 

L. F. Cotter of the Toledo Metal Furniture Company 
paid us a visit June 22. He was in Chicago on business. 
He has had long and successful experience in selling 
Toledo chairs. 

Herbert I. Dallman of New York pulled our latch string 
May 27. Mr. Dallman was recently appointed western 
representative for Spencerian Pen Company and passed 
through Chicago on the way to his territory which com- 
mences at Denver. As he is a native son of the West we 
predict that the West again will be his home. 

Albert McLane, also of Spencerian Pen Company, ac- 
companied Mr. Dallman. He was in Chicago as part of his 
regular business routine. He attended the Horder picnic 
on June 6 and the Sixth District Regional meeting at Mil- 
waukee, June 8 and 9. 

W. J. Ortel, of Shaw & Borden Company, Spokane, fav- 
ored us with a visit on the twenty-eighth. He and Mrs. 
Ortel were on their way to Europe for three months of 
travel. Knowing something of the merits of Mr. Ortel’s 
son Ralph, who also is in the business, we understand how 
Mr. Ortel, Sr., is able to get away from business for an 
extended period. 

E. L. Soister of Los Angeles called upon us May 29. 
He had come East to visit the factory of two lines which 
he represents—Triner Scale Company of Chicago, and Na- 
tional Bundle Tyer of Blissfield, Michigan. 


a 


Jamestown Metal Desk Company Appoints 
New Indianapolis Distributor 


William B. Burford Printing Company has taken over 
exclusive distribution of Jamestown Metal Desk Com- 
pany desks and files for Indianapolis and vicinity. Ne- 
gotiations were handled by John A. Jones and M. V. 
Follin for the manufacturer, and Mr. MeGordon, man- 
ager of the office furniture department, and Mr. Danner, 
general manager, for the Burford Company. The Bur- 
ford organization has long been identified with the busi- 
ness life of Indianapolis and is alert in its sales activities. 


——— 


Kaufman Takes American Art Works Line 


C. L. Kaufman, whose headquarters are at 8 South Dear- 
born street, Chicago, has taken over the middle western 
distribution for the American Art Works, Inc., of 
Coshocton, Ohio. The line is composed of social supper 
trays and other items. Mr. Kaufman also represents 
George B. Graff Company, and Lee Tire and Rubber Com- 
pany. 





Meetings--Conventions--Dinners 


Districts 6 and 7 Hold Lively Meetings The second day was started by a mock meeting at which 

‘ ——— Harry Short of Columbian Art Works Company was elected 

The regional meeting of District No. 7, held at Min- : . sap get gh 
general manager at a fabulous salary and Eddie Friedman 


neapolis June 5 and 6, and that of District No. 6 held at 2 ; ; : 
of Russia Cement Company was elected president of the 


Milwaukee June 8 and 9, were well attended and pervaded : 
; ; National Association. 
with a spirit of genuine enthusiasm An optimistic spirit ; ; ' 
, With the meeting organized for serious business, an 
of achieving definite accomplishments prevailed. : 
; invitation was extended by the Des Moines visitors to have 
[The program in each case included the standard ad- : ; oo 
next year’s meeting in their city. The members expressed 
dresses so well received at regional meetings held else- ; : ‘ 
their appreciation of the bid, but left final action for the 


where, as well as talks having more local application. ‘ ; 
new governor and his committee. 


The Minneapolis meeting, which was held at the Nicollet ; ; 
Roy Clarke spoke on Cooperation Between Dealers and 


hotel, was called to order by Regional Governor J. O 
Salesmen. 


Davis of the Miller-Davis Company Mr. Davis called - 
: . — ; He was followed by William H. Greenleaf, advertising 
upon President E. Clifton Wilson of the National Station- ths ; = ie ne 
' manager, The Carter’s Ink Company, whose inspirational 
ers Association, who spoke briefly of the program of the ' " , Sate 
' talk entitled Reversing Depression, was the principal ad- 
association. He paid a fitting compliment to A. J. Walker 
; -_ ; dress of the day 
of the Farnham Printing & Stationery Company, who ; . ; , 
P. J. Koughan, divisional manager, Remington Rand 
served as president of the association last year. ; : : , 
Business Service, Inc., addressed the convention, explain- 
Mr. Davis, in introducing Mr. Walker, remarked that he : 
ing the Remington Rand program of doing a job as com- 
was just as active in association work this year as when . , 
; ' plete as possible for each customer. He explained the 
he was national president. Mr. Walker spoke well of the aye ae oe 
: ad practice of his organization to cooperate as far as possible 
work of the regional governor and the National officers . 
with local dealers and gave facts to show why such a pol- 
In his address, he brought out the importance of analyzing , 
icy was to the interests of the trade at large 
monthly statements and of realizing the ratio of expense a , : ‘ ‘ 
: [The nominating committee recommended Mr. Davis to 
items to sales ‘ » . , 
. , succeed himself as governor and suggested Herbert Fall of 
General Manager Charlie Garvin gave his address after ; : . , 
Japs-Olson Company for retail director. Both nominations 
expressing the hope that Mr. Walker had notes on his talk ~* ; 
a ; were approved unanimously. 
which could be used for the benefit of the association , is 
; . a : Resolutions of thanks for services were extended to the 
Will A. Beach of Sioux Falls, S. Dak., although not on ‘ = 
, National officers, the so-called lecture troupe, composed 
the program was observed in the audience by the chair : : 
- of the men giving the standardized addresses, the Minne 
man and called upon for a few remarks. His advice was : : 
" vs apolis and St. Paul stationers, and Roy Clarke, as presi- 
to talk good business F . a ; 
, dent of the Northwest Travelers Club Another resolu- 
The afternoon session was presided over by Mr. Garvin . : mm 
‘ : tion expressed the sympathy of the district to Mrs. Frank 
C. B. Mathes of The Conklin Pen Company outlined the ' : - 
ind Koch, family and former associates in the passing of Mr. 
progress to date in raising the Victory Fund and made a ; , 
: Koch, who formerly served as governor of the district. 
plea for further assistance S : 
he entertainment at both meetings including golf was 


Lew Hooker, sales manager of the Commercial Furni 7 oe ; 
in the hands of the travelers’ club. The weather at Min- 


ture Company, gave his instructive illustrated talk on ; 7 
neapolis had been perfect until time for the golf game and 


You're in a Billion Dollar Industry ; : 
a , then rain began to fall. While it moistened the ground it 
Following Mr. Hooker, Mr. Garvin asked B. J. Bristoll lid il +] Fe] if ho j 

did not seem to dampen the ardor of the golfers, who jour- 
of Koch Brothers and Joe Popple of Will H. Zaiser ' ‘ acl 
as , neyed out to an attractive course just outside of the city 

Specialty Company, to tell of their furniture displays in , . a . 

; and had their afternoon of exercise and sport. Three prizes 

the business show of the new Des Moines office building ; ® : . 

: were offered and five tied to win them. Rather than try 
referred to elsewhere in this issue. , : ’ ‘ 
the long division method of splitting three prizes among 


Che remainder of the afternoon program included Sales 
Control Through Records by Ed. Little of Wabash Cabinet 
Company; Sales Meetings by Mr. Garvin and Mr. Wilson's 
talk on Standardized Cost Systems, accompanied by charts 

[he toastmaster at the annual banquet was William E 


five, they were awarded by lot. The first prize went to Bill 
Braden of Stationers Loose Leaf Company; second to Her- 
bert Fall and third to Joe Roller of Roller Office Supply 
Company, Grand Forks, N. D. The other two in the tie 


(Bill) Smith. In his own wav he introduced Mr. Wilson. were J. J. Barnett of the Buzza Company and Ham War- 
Mr. Walker, Mr. Garvin and Roy Clarke of F. S. Webster nock of The 


Special entertainment was furnished for the ladies. They 


Berger Manufacturing Company 


Company, president of the Northwest Travelers Club. The 
I lancing were driven to the Minneapolis Automobile Club, where 


dinner was followed 

















SOME NOTABLES AT THE MINNEAPOLIS MEETING Left to right Clif Bowman, Bowman Printing Company, Spencer, Iowa; 
( B. Mathes, vice-president, The Conklin Pen Company, and first vice-president, National Stationers’ Association; B. J. Bristoll, 
Koch Brothers. Des Moin Fred C. Schaefer, Sanford Manufacturing Company; E. 0. Erickson, C. Howard Hunt Pen Company ; 
A. W. Gran, Des Moines Stationery Company; E. Clifton Wilson, president, National Stationers’ Association ; James T. Lacey, Wil- 
on-Jones Company ; Sterley Jerue, McClain & Hedman Company, St. Paul 
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MORE SNAPSHOTS AT THE MINNEAPOLIS MEETING 


Top row, left to right: Charles P. Garvin, general manager, 
National Stationers’ Association ; J. O. Davis, Miller-Davis Com- 
pany, governor, the Seventh Regional District; William H. Green- 
leaf, advertising manager, Carter’s Ink Company; G. E. Nelson, 
Marshall Office Supply Company, Marshalltown, Iowa; Roy 
Clarke, F. S. Webster Company, and president of Northwest 
Travelers’ Club; Will A. Beach, Will A. Beach Printing Com- 
pany, Sioux Falls, 8. Dak.; William E. (Bill) Smith, A. W. 
Faber, Inc.; 0. J. Bertelson, Bertelson Brothers, Minneapolis. 
Second row: K. E. Chase, Dennison Manufacturing Company ; 
Jim Barrett, Buzza Company; Joe Roller, Roller Office Sup- 
ply Company, Grand Forks, N. Dak.; Ham Warnock, The Berger 
Manufacturing Company, who played a round of golf in the 
rain; E. M. Foreshew, Foreshew Supply Company, Pierre, 8 
Dak. ; Art Grayston, Thomas & Grayston, Minneapolis; and an- 


they had lunch and divided the afternoon between sight- 
seeing and bridge. 

A special Pullman took many of the traveling men who 
were at Minneapolis to the meeting at Milwaukee. 

The Milwaukee meeting was held in the Pfister hotel. 

August Hunn, president of the H. H. West Company, 
and governor of the sixth regional district, called the meet- 
He introduced President Clif Wilson, who 
of the activities of the association 


ing to order. 
related briefly som« 
Mr. Garvin followed with an address entitled This Busi- 
See It, in the 


trend and opportunity, also observations of what lies be- 


ness as [ which he discussed business 


fore us 
Mr. Garvin was followed by Lew Hooker with his ad- 


other foursome consisting of Herbert Fall, Japs-Olson Company, 
Minneapolis, partially obscured by a puff of smoke; Stanley 
Frick, Invincible Metal Furniture Company; Clif Cody, C. F. 
Cody Company, Dubuque; W. R. Braden, Stationers’ Loose Leaf 
Company. Bottom row: Al Williams, Guild Products Corpora- 
tion ; Al Skibbe, Associated Stationers’ Supply Company ; Harold 
Hoffman, Smead Manufacturing Company; the newly elected of- 
ficers of the Northwest Travelers’ Club including M. D. Hasty, 
Sengbusch Self-Closing Inkstand Company, secretary-treasurer ; 
H. Jennison, Weis Manufacturing Company, secretary for 
Sixth Regional District; L. E. Friedman, Russia Cement Com- 
pany, second vice-president; Harry Short (standing on cash 
box), Columbian Art Works Company, first vice-president; and 
Karl H. Kiesel, Carter’s Ink Company, president; also Lou Win- 
gert, General Pencil Company; R. B. Valleau, Milwaukee Chair 
Company and The Leopold Company, and Mr. Jennison. 


dress, You're in a Billion Dollar Industry, after which 
C. A. Netzhammer, sales manager, Northwestern Furni- 
ture Company and second vice-president of the National 
Stationers Association, gave a very sound address on sales 
meetings. 

James T. Lacey of Wilson-Jones Company related sev- 
eral ways in which the traveler can be of definite assistance 
to the dealer. 

Mr. Netzhammer presided at the afternoon meeting. He 
called upon Jerry Sprott, general sales manager, Lyon 
Metal Products, Inc., who spoke on The Intangibles of 
Store Selling. Points that he brought out in a convincing 
way included the right kind of personnel, good store loca- 
tion, adequate stock and live window displays. Incidents 
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DISTRICT NO. 6, NATIONAL STATIONERS ASSOCIATION IN CONVENTION AT MILWAUKEE, WISC., JUNE 8 AND 9, 1931, IN THE PFISTER 


HOTEL 


he had observed were used effectively as illustrations. 
Other points mentioned were store arrangement, fair prices 
for merchandise sold, intelligent advertising, direct light- 
ing and ventilation and service to customers. 

Irving Fellner of System magazine spoke of his retail 
stationery store survey. 

Ollie Stevens of Stevens, Maloney & Company, Chicago, 
read an interesting paper on Keeping Tab on Sales and 
Salesmen 

Mr. Greenleaf followed with his address on Reversing 
Depression, and Mr. Wilson gave his talk on Business 
Control. 

Annual Dinner 


Governor Hunn presided at the banquet and “Bill” Smith, 
as at Minneapolis, served as toastmaster. 

The banquet hall was arranged so that the diners could 
dance between the service of courses. After the dinner 
was over, there were the usual speeches and introductions, 
all of them short as befitted the lateness of the hour. A 
lively and interesting entertainment was put on, arranged 
by the Northwest Travelers’ Association. Some very good 
professional numbers were given. A sextet of girls did tap 
dancing and a man, claiming to be a mind reader, per- 
formed some amusing burlesque stunts on different persons 
prominent in association work. Among those whose minds 
were “read” was James E. Neary of Geyer’s Stationer. To 
attributed a thought which shall remain 
Office Appliances 


him the “voice” 
a secret to those who heard it. 
firmly refuses to disclose it! 

Here is as good a place as any, perhaps, to call attention 
to the warm hospitality of the city of Milwaukee, both as 


except 


to the people and the government. The city hall was deco- 
rated with a big “Welcome to Stationers” sign, pricked out 
in letters of light by night and of color by day. 


Second Day’s Session 

At the Tuesday morning’s session, George O. Stevens of 
Stevens, Maloney & Company, Chicago, Regional Retail Di- 
rector, presided. He first introduced C. B. Mathes, first 
vice-president of the National Stationers’ Association and 
president of the Conklin Pen Company, Toledo, Ohio. Mr 
Mathes spoke on the Victory Fund. His remarks were 
interesting. He pointed out the fact that the National 
Stationers’ Association, realizing that no organization can 
operate without the law, had always been careful to remain 
within the letter and spirit of the enactments governing 
associations. The organization has vindicated its name and 
earned a high place among trade bodies. He outlined a 
recent famous case which was won by the National Sta- 
tioners’ Association and others. He pointed out that, of 
the sum paid out to defend this suit, the share of the Na- 
tional Stationers’ Association was $15,000.00. He asked 
for a few additional subscriptions, mentioning the sum re- 
maining due and pointed out that, of the amount already 
subscribed, less than 344% remains unpaid. Mr. Mathes 
acknowledged with gratitude the fine cooperation received 
from members of the Association. 

Following Mr. Mathes’ address, Chairman Stevens intro- 
duced John M. Niven, city attorney of Milwaukee, who 
gave a suggestive, interesting and amusing speech packed 
with humor and common sense, concerning the multiplic- 
ity of laws. 

Mr. Niven’s remarks were followed by a stirring address 








Milwaukee folk are good entertainers and when they are joined by a 
few of the live ones from Minneapolis and points North, the good 
time is worth going many miles to participate in. Here we have Mil- 
waukee ladies about to go on a trip off shore of Lake Michigan to the 
Chalet, a little resort where excellent meals are served and there is a 
big room for bridge parties 

The layout of the pictures above is identified as follows, from left 
to right: Mrs. C. A. Netzhammer; Mrs. Leo Blied, at top; Mrs. G 
A. Anders, Mrs. Bob Valleau; Mrs. Glen Grindle. Group at top cen- 





LADIES OF THE SIXTH DISTRICT CONVENTION 


Mr. William Braden and another mem- 
Bottom, Mrs 

Winners of 
Mrs. Seely, who won a lamp as a first 
prize, shows how it can be made useful as a sunshade or a rain pro- 
tector; Mrs. Fleet, winner of second prize, shows the hand bag which 


ter, embarking for the Chalet: 
ber of the travelers’ group appear in the background 

Stebie, Green Bay, Wisc.; Mrs. Ruff, Madison, Wisc. 
prizes at the bridge party: 


she won, and Mrs. Von Ritter exhibits the booby prize. Above, in 
front of lattice, Miss Von Ritter. At extreme right: Mrs. August Hunn. 
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by Walter F. Dunlap, president of the Sales-Managers’ 
Association of Milwaukee, and president of the Klau-Van 
Pietersom-Dunlap, Inc. Mr. Dunlap gave an eloquent and 
touching address on the subject “Win or Lose”. He 
brought strongly to the fore the’idea of the survival of the 
fittest. He urged associations to put all their power and in- 
fluence into the work they are chosen to perform. 

The chairman then called for the report of the Nominat- 
ing Committee which was made by Chairman D. S. Hansen 
of Carlson Brothers, Moline. The committee reported the 
nomination of August Hunn of Milwaukee for governor 
and George O. Stevens of Stevens, Maloney & Co. as re- 
tail regional director, advising the re-election of both of 
these gentlemen whose work has been so successful during 
the past year. The of the Committee made 
enthusiastically unanimous by the convention. 

General Manager Garvin gave a summing up of the re- 
sults of the meeting, which thereafter adjourned. 

The noon recess was followed by a golf tournament at 


report was 
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ON ROOF OF 
president, Na- 
tional Association ; Conrad A. Netzhammer, second vice-president, Na- 
tional Association ; Charles P. Garvin, secretary and general manager, 
and August Hunn, governor, sixth regional district. 
tesy The Milwaukee Journal. 
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right: E. Clif Wilson, 
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PFISTER HOTEL.—Left to 
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SOME WELL KNOWN FACES PHOTOGRAPHED AT 


Left hand, reading from top to bottom: Charles Kiesel, president, 


Northwest Travelers; August Hunn, regional governor, and J. P. 
Duskey, Wausau, Wisc Below, Erickson, Murdoch, Lipping and 
Pryor at the aquatic golf tournament. Bottom picture, first row, 
Cheney, Short and Goss (Pro); middle row, top to bottom, Ed. L. 
Little, Conrad Netzhammer, E. Clif Wilson, W. H. Greenleaf, H. A. 
Blankenship and C. P. Garvin. Second picture, B. D. Parker, Miss 


the Tuckaway Golf Club. Several foursomes braved the 
rain and played the prescribed eighteen holes. 
Entertainment. 

Aside from the entertainment provided by the traveling 
men at the banquet the visiting ladies were well enter- 
tained by auto rides, bridge parties, etc. At 11:30 a. m. 
Monday, the ladies left the Jefferson street entrance of the 
Pfister hotel by autos for a scenic ride along Lake Michi- 
gan. At half-past twelve they arrived at Donges Bay and 
a half hour later they partook of luncheon at the Chalet, a 


beautiful little place on the bay. After luncheon there was 


THE MILWAUKEE SIXTH DISTRICT CONVENTION 


A. E. Wiese of the Parker Pen Company; W. E. Goff and E. J. Rice, 
Art Metal Construction Company. Bottom picture, Homer Weber, 
Chicago; Roy Clarke, Minneapolis and Larry Goodhand, Chicago. 
Right hand row, top to bottom, W. 8S. Mackey, Cooke & Cobb Com- 
pany; L. 8S. James, Quality Park Envelope Company, and Mr. Dunlap, 
the orator of the day on Tuesday. Second picture: At the links: 
Randall, Bascom, Grindle and Robertson. Bottom picture, Kilcoyne, 
Allen, Dewey and Sengbusch. 


a bridge party. A number of handsome prizes were given, 
first prize being won by Mrs. Clem Seeley, second prize by 
Mrs. Claude Fleet and booby prize by Miss Von Ritter. 
On Tuesday the ladies spent their time visiting and shop- 
ping. The hostesses at Milwaukee included Madames 
August Hunn, L. Lind, Stafford Siekert, Conrad Netz- 
hammer, Fred Dettman, Glen Grindle, R. B. Valleau, Herb 
Kraemer, K. H. Kiesel and F. M. Von Ritter. 

The attendance at the meeting in Milwaukee numbered 
about 160 persons with a considerable proportion of deal- 


(Turn to page 58, please) 
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ROCKY MOUNTAIN CONVENTION OF REGIONAL DISTRICT NO. 10, 


Tenth District Stationers Participate in Debates 


Sales Discussions Lead Events at Rocky Mountain Sta- 
tioners’ Conference on June 12.—By Wilfrid Redmond. 
That a war and a business depression can be much alike 

in that the private soldier suddenly becomes popular when 

the prospect of fighting looms was reflected in the dis- 
cussions of the Tenth District convention of the National 

Stationers’ Association at Denver June 12. 

Shelved 
competition, direct selling, the cut-rate activities of state 


were the old peace-time subjects—chain store 
owned institutional stores—momentous topics last year, 
The private soldier of the de- 


stole the picture. The discussions 


sleeping issues. 
the salesman 
consumed 


but now 
pression— 
were almost wholly with the subject of his 
training, with the emphasis upon the proper conduct of 
sales meetings. 

Charles P. Garvin, general manager of the National As- 
sociation, gave the keynote of the discussion with the 
declaration that one of the possible causes of the de 
pression was that the country had developed a case of 
“big-shot-itis,” or over-glorification of big business. From 
that point onward the trend of interest was toward those 
in the ranks of the stationery industry. 

The convention stopped only long enough in the dis- 
cussion of sales training and the runner-up subject of busi- 
ness office surveys to elect Fred B. Robinson of the Rob- 
inson Stationery Company, Golden, Colorado, regional 
governor for the coming year, and William Mason, Jr., the 
retiring governor, the new retail director. 

Mr. Garvin introduced into the subject of ‘sales meet- 
ings, upon which the interest of the convention came to 
rest, the suggestion, “Why are not more of them held on 
the sales floors of stationery stores under actual working 
conditions than in meeting rooms bare of counters and 
merchandise? The opportunity to learn how long it takes 
your salespeople to get your merchandise out of stock, 
what their individual selling methods are, how they check 
up On courtesy, seems to me to offer unlimited possibili- 
ties to discover the weak points in your merchandising 
program. A poor stock arrangement may be brought to 
light which might never be uncovered where sales dem 
onstrations are staged in a regulation meeting room.” 

It developed that Rocky Mountain stationers have, in 
many cases, been following this procedure of holding sales 
meetings on their sales floors with good results. The prac- 
tice of having friends attend these meetings and pose as 
customers has been tried. 

Charles E. Robinson, president of the Rocky Mountain 
Travelers’ Club, declared that sales meetings have doubled 
in the region during the past year. The procedure of hav- 
ing salespeople conduct their own meetings is extensively 


in use, 
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Developing Each Salesman’s Hobby. 

In discussing leadership of meetings Claude Conger, of 
the national lecture group, pointed out that every sales- 
person has his pet enthusiasm. Because of his interest in 
one line, or item, or phase of selling, his knowledge of it is 
of value to others. Mr. Conger remarked that he had been 
encouraging such enthusiasms for years in his own or- 
ganization and at sales meetings had individual salesmen 
pass along the knowledge gained from study of their hob- 
bies to the others, resulting in strengthening the entire 
sales force. 

Fred B. Abernathy, of the Hoeckel Blank Book & Litho- 
graphing Co., Denver, consideration of the 
method used by progressive department stores in handling 
sales meetings. “They are away ahead of us,” said Mr. 
Abernathy, “with organized services of outside men who 
take over and conduct sales meetings—services to which 
A group of stationers, in my 


pré yposed 


several stores subscribe. 
opinion, could afford to support such a service with the 
meetings conducted by experts.” 

Small-Stationer Interest in Sales Meetings. 

That the national association’s campaign to interest the 
small stationer in the work of the organization has been 
resultful in the Rocky Mountain region was revealed in 
the large attendance this year at the convention of deal- 
ers whose store personnel in many cases numbered not 
more than three or four salespeople. Leaders of the na- 
tional lecture group discovered that many of these small 
stationers had been holding sales meetings on the same 
plan as those being conducted by stores employing dozens 
of salespeople. A widespread practice among the Rocky 
Mountain group, discussion brought out, is to keep sales 
meeting enthusiasm up by having something definite to 
justify every meeting—usually the arrival of introductory 
merchandise at the store—an opportunity to select one of 
the sales personnel to make a special study of it and dis- 
cuss his findings before the others. 

William Mason, Jr., of Colorado Springs, 
Outwest Printing & Stationery Company had profited from 
the mass enthusiasm stimulated in sales meetings held in 


told how the 


his store. “We usually have a personnel of not more than 
eight at our meetings,” said Mr. Mason. “In every de- 
partment we have illustrations of how these meetings, con- 
ducted by the salespeople themselves, have benefited sales. 
It was our former policy to take each salesman and try 
to build him up individually. Now they work together with 
better results.” 

That some progress has been made in the Rocky Moun- 
tain region in the conduct of business office equipment 
surveys was indicated in the interest displayed in the talk 
given by L. A. Hooker, of the Commercial Furniture Com- 
pany, Chicago, on “You’re in a Billion Dollar Industry.” 
Methods of making such surveys held the center of in- 


terest. The universal problem of getting increased cus- 
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tomer turnover in the stationery business is receiving con- 
siderable attention of late in the 
The Return Goods Problem 


heartily any 


region. 


stationers are not more, 


That 
“Take it 


introduced by L. 


saying so 
and try it,” came to light in a discussion 
R. Kendrick of the Kendrick-Bellamy 
Denver. Mr. Kendrick read an an 
made by the National Retail Dry 


home 
Stationery Company, 
alysis of a recent survey 
Association showing that the average cost of each 
25 cents. Mr. Ken 
estimated 


Goods 
return goods purchase was well above 
drick, from a study of the problem in his store, 
that each time a customer returned a purchased article it 
cost him 25 cents. He told of this condition 
considerably by instructing his clerks to use greater dis- 
return induce- 


improving 


cretion in making sales on the basis of 
ments. 

This year’s meeting was the best attended in the history 
of the regional association, 62 being registered. This num- 
ber included three women stationers—Misses M. H. Rob- 
Naylor, of the Naylor Gift & Stationery 
Wyoming, and Clara L. Clemens, 
Boulder, Colo. There were 
Healy, of Santa 
Wyo., both ar- 
(The regis- 


Jessie 
Company, of Casper, 
Grennan’s Stationery Company, 
two flying delegates at the meeting—E. P. 
Fe, N. M., and J. P. Gillespie, of Sheridan, 
riving from their respective towns by plane. 
Redmond gives the names of 


inson and 


tration list supplied by Mr. 
fifty-nine persons. Evidently three more 
later. The list shows thirty-eight dealers or representa- 
tives of dealers and twenty manufacturers or their repre- 
sentatives. Mr. Garvin makes the fifty-ninth. The propor- 
tion of dealers to manufacturers is most gratifying, and 
proves that the dealers in the Rocky Mountain region are 
out to put something into the work and take out its equiva- 
lent—the one and only way to make association work pay.) 

Both Mr. Robinson and Mr. Mason were the unanimous 
choices of the convention for the posts of retail governor 
and retail director for the coming year. The Rocky Moun- 
tain Travelers’ Club held an extra session during the day, 
Robinson, representative of 
This group is co-operating 


were registered 


presided over by Charles E. 
the Wahl Company, 
in the practice of attending stationers’ 
benefit of their services in helping plan the 


Chicago. 
sales meetings and 
giving the 
programs. 
capil 
Los Angeles and San Francisco Stationers 
Hold District Meeting 
June 16, the stationers of Los Angeles and 
annual meeting of the Twelfth 
headquarters were at the Biltmore hotel, 
session was held. The opening address 
»y William H. 
Association of Los Angeles. Following 
President E. Clifton Wilson, 
dent of the National Stationers’ Association, spoke on the 
and future of the industry. Next General 
who described the stationery 
much 


On Tuesday, 
vicinity gathered for the 
District. The 
where an all-day 
of welcome was made 
of the 
the welcoming address, 


Johnston, president 
Stationers’ 
presi- 
present came 
Manager Charles P. Garvin, 
business as he sees it nationally. The stationers were 
Among them was the ad- 


Com- 


interested in all the addresses. 


dress of Lew Hooker, general sales manager of the 
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who discussed the 
” This com- 


mercial Furniture Company, Chicago, 
subject, “We Are in a-Billion Dollar Industry. 
pleted the morning session. 

The meeting reconvened at one o'clock. Regional Gov- 
ernor Charles R. Barry presented an interesting and timely 
address. Mr. Barry was followed by Tom Emerson, who 
spoke on “keeping tab on sales and salesmen.” Mr. Emer- 
son is sales manager of the Conklin Pen.:Company, Toledo. 
The subject of sales meetings was. handled by Claude 
Conger, vice-president of the Wilson-Jones Company. Fol- 
lowing this address President Wilson spoke on a simplified 
cost accounting system. Charles P. Garvin discussed na- 
tional sale drives and window displays, after which there 
was an open forum between three and three-thirty P. M. 

San Francisco Meeting 

Two days after the Los Angeles meeting, or on June 18, 
the stationers of San Francisco and vicinity held the sec- 
ond part of the twelfth regional district meeting. The con- 
vention took place in the St. Francis hotel. A welcoming 
address was pronounced by Edward H. Wobber, president 
of the Stationers’ Association of San Francisco. Mr. Wob- 
ber’s remarks were received with applause. President Wil- 
son, General Manager’ Gafvin, Lew Hooker, Tom Emer- 
son and Claude Conger presented the same addresses that 
were read before the stationers at Los Angeles two days 
previously. The only addresses by far western men at this 
meeting were those of Edward H. Wobber and B. M. 
Carlisle, past president of the Stationers’ Association of 
San Francisco. 

Both meetings were interesting and of value to all 
attending. 


a 
President Stemple Gets Members 

The secretary of the Mid West Territory Club whose 
headquarters are at 204 Dwight building, Kansas City, Mo. 
says that every week almost President Stemple sends in 
two one dollar bills together with the name and address 
of a new member and something to the effect that it looks 

like a big club meeting in Wichita, Kansas, next March. 


’ 


—--—~<—__ — 

Annual Sheaffer Sales Meeting at Fort Madison 

The seventh annual sales convention of the W. A. Sheaf- 
fer Pen Company was held at Fort Madison, Iowa, June 
8-10, inclusive. It was attended by more than a hundred 
sales representatives and other associates from branch 
offices at New York, Toronto, Chicago and San Francisco. 
The meetings were held in the gymnasium of the company 
employees’ clubhouse. Inspiring talks were given by of- 
ficials and executives of the company in the United States, 
and others from the offices and factory located in Canada. 

At the end of the last session, as the crowning event of 
the convention, a new Sheaffer “Balance Lifetime” pen was 
shown, which is said to represent the peak of technique in 
design and construction of gold nibs. The new develop- 
ment is said to be entirely different from any nib made 
by anyone heretofore. The point from the shoulder to the 
iridium tip is plated with genuine platinum. This treat- 
ment increases greatly the smoothness of the mechanical 
even flow of fluid of the ordinary 


operation, and the 


iridium tipped pen. 
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SOME LIVELY 


Top row, left to right—-Harry Horder, Mrs. Harry Horder and 
sons; Miss Mary Carpenter, her small nephew, and her father, 
W. W. 8. Carpenter, head of the Sanford Manufacturing Com- 
pany and granddad of the little lad in the picture; ‘‘Take my pic- 
ture, please, mister?’’ said little Miss Shirley Beaver, and the 
man with the camera did, and sent her a print afterward ; Harry 
Short of the Columbian Art Works, Milwaukee, Mrs. Short and 
two of the children—the remaining member of the family is too 
young to be interested in such events ; Mrs. Fred P. Seymour and 
son. (Mr. Seymour was busy helping to make the picnic events 
move on schedule, and couldn't be located. Besides, the younger 
Seymour was anxious to get to the games.) 


Second row, left to right—Mrs. P. 8. Riddle, P. 8S. Riddle, 


Horders’ Annual Picnic Succeeds Despite Rain 


rhe elements were against the Horder picnic this year 
apparently, for on Saturday, June 6, when the clans as- 
sembled at the Horder Building on Quincy and Jefferson 
downpour was so great that the event was 
On the following Saturday it 


streets, the 
declared off for that week 
was resolved to hold the picnic anyhow, and this was done, 
although the rain did its best to dampen the ardor of the 
picnickers. This was the ninth annual picnic of the Horder 
organization. At first it was intended to hold the event at 
St. Paul’s Park near Morton Grove, but the location was 
not available on the thirteenth so the picnic was held at 
Schiller Park, 
Irving Park Boulevard. 
grounds were attractive and there was quite a turnout. 


Forest Preserve, near the west end of 


The location was excellent, the 


Not so many as have attended other recent Horder pic- 
nics, but a surprising number considering the weather. 
Mr. and Mrs. Horder, Sr., 


were unable to be 


were missing from this year’s 


picnic. They present Owing to other 


GROUPS AND INDIVIDUALS SNAPPED AT THE HORDER PICNIC AT SCHILLER PARK, ILL 


, ON JUNE 13 


Mrs. Al Skibbe, Harry Horder, Mrs. H. C. Cooper and Al Skibbe ; 
Art Phillips, Irene Bernard, Barbara Longquist and E. J. Floun ; 
the final group in the second row includes Mr. and Mrs. Engberg, 
Mrs. Roberts, Violet Lundgren, Vincent Lundgren, Tommy Brice 
and Ella May Roberts. 

Third row, left to right—Mr. Benson, Miss Mann, Mr. Deardi ; 
the Misses Gilard, daughters of the clown; Mrs. M. D. Fogarett, 
Donald M. Fogarett, the youngest picnicker, nine weeks old, and 
M. D. Fogarett; Mr. and Mrs. R. G. Norton and children; Mrs. 
A. Karnuth, son and daughter; C. C. Carpenter and George Cor- 
mack. 

Bottom row—Gus and Mrs. Gilard, son and younger daughter ; 
Mr. and Mrs. Art Frey and son (Globe-Wernicke) 


Horder had prepared a message for 
Conditions prevented 


engagements. Mr. 
presentation at the picnic this year. 
the reading of this on June 13, so the message was passed 
along to the staff by means of a bulletin sent individually 
The message was of an encouraging and 
It was ad- 
and 


to each member. 
uplifting kind, characteristic of Mr. Horder. 
dressed to all employees and their wives, children 
sweethearts, and to all friends gathered to celebrate this 
annual event. Mr. Horder felt that other firms should see 
that the will take time to 
enjoy a few hours of relaxation, and realize that they, too, 
have something to be thankful for and perhaps count up 
their blessings instead of magnifying their disappointments. 
Mr. Horder hoped that the example of the picnic to help 
rouse the morale, not only of the Horder organization, but 
all other organizations. However heavy the clouds may 
be the sun is always behind them and soon will break 
through and cover the land with prosperity. 

Mr. Horder advised young men and men not so young 


Horder organization can and 


never to rest satisfied that they have reached the limit. He 





JULY, 1931 


urged them to be enthusiastic, be ambitious, be restless in 
the sense of trying to better their positions. Never get to 
the point where one feels too old to try for better things, 
for when one reaches that state, it is about time to drop 
out of the picture entirely. Sometimes these ambitions and 
enthusiasms get one into trouble. One makes mistakes, 
but it is better to make mistakes through trying than never 
to try at all. He brought out in a humorous vein some per- 
sonal reminiscences along this line and included an article 
from United States Business Service of June 6 voicing the 
idea that now is a time which presents outstanding oppor- 
tunities for young men. Business men prize most highly 
the quality of reliability in those with whom they deal and 
most of all do they appreciate the quality of dependability 
in employees. Merely to be dependable is an asset which 
guarantees a man in his position. Good health is of para- 
mount importance, said Mr. Horder, and referred to their 
good friend, Herman Shermer, who is recovering from a 
very serious illness. 

For the successful handling of this picnic the general 
committee and everybody assisting is to be congratulated. 
As on previous years, J. F. Lyng was chairman of the 
General Committee; W. L. Snelling had charge of prizes 
and programs; Marguerite Higgins, refreshments and 
music; Rudolph Hitch, baseball; A. J. Krelle, reception; 
Ruth H. Rosie, prizes and programs, and Edward Shapiro, 
grounds and transportation. 

Present and assisting were Mr. and Mrs. Harry Horder 
and their young sons and Mr. and Mrs. Frederick P. Sey- 
mour and son; likewise W. L. Goodman of the Horder 
company. 
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Gift bags for children were given away by the clown, 
Gus Gilard, who made things lively for the kids through- 
out the day, rain or shine. 

After lunch there was a baseball game and a number of 
the scheduled races were run off. After the events and 
the distribution of the prizes, there was dancing in the 
pavilion and at six o’clock coffee and milk were served just 
outside the pavilion, cafeteria style. The picnic was of the 
basket kind, everybody bringing food, but drinkables were 
furnished on the grounds. The two chartered coaches 
which brought some of the picnickers out took them back 
again at six o’clock and two more at eight o’clock. Many 
manufacturers donated prizes and the Horder organization 
earnestly expresses their thanks and appreciation for these 
donations. 

Sa coe 


Atlanta Office Appliancers Hold Outing 


On Thursday, June 11, the Atlanta Office Appliance As- 
sociation held their annual picnic at the summer cottage 
of Mr. and Mrs. F. R. Wood at Mountain Park. Swimming, 
boating and fishing were enjoyed by everyone. The fol- 
lowing members and their families were present: H. C. 
Avery, Addressograph-Multigraph Corporation; F. R. 
Wood, Felt & Tarrant Manufacturing Company; E. G. 
Jackson, Felt and Tarrant Manufacturing Company; E. F. 
Valentine, General Office Equipment Corporation; E. L. 
Elliot, Addressograph-Multigraph Corporation; D. R. 
Driscoll, American Sales Book Company; Charles A. Berg- 
sten, Ditto Sales Agency, and E. Guy Cheek, Kee Lox 
Manufacturing Company. 


























CHICAGO STATIONERS GO GOLFING 


At St. Andrew’s Golf Club, fifteen or twenty miles west of 
Chicago, some twenty-five or thirty Chicago stationers gathered 
together early in the morning, June 14, 1931. Everybody was well 
equipped with clubs, water hole balls, alibis, etc. One golfer, 
whose name must remain secret, admitted that he was “‘robbed’’ 
because his “trained’’ ball did not drop in the cup on every ap- 
proach shot. Others enjoyed equal success. Pictured above at 
the top, left to right, are E. V. Mendenhall, Wilson-Jones Com- 
pany ; Charles P. Gaul, Sears, Roebuck & Company; Rudy Jan- 
ovsky, Wilson-Jones Company; Jack Potts, Wilson-Jones Com- 
pany; E. B. Blick, Stationers Loose Leaf Company; C. E. O’Con- 
nor, guest; Henry C. Schmidt, Index Sales Company; T. Mac- 


Corkindale, Just & Son; D. J. Hefferan, The E. L. Meyers Com- 
pany, and Ed R. Schmidt, Index Sales Company. In the lower 
line from left to right are Willis Carpenter, guest ; George Kohler, 
Wilson-Jones Company ; Eldon Just, Just & Son; Lawrence Grie- 
sel, guest; W. S. Lennartson, Office Appliances; Homer Weber, 
Weber & Pitner; George Cormack, Wilson-Jones Company; A. K 
Barrett, guest, and William Durchslag, George 0. Stevens and 
Charles Ziesk, all with Stevens-Maloney & Company. Those who 
golfed but are not pictured are as follows: George S. Mandeville, 
William Hoar and Arthur Hoagland of the Wilson-Jones Com- 
pany; W. A. Martin and H. 8. Bowles of the Dearborn Office 
Supply Company ; L. S. Turner of the Sheaffer Pen Company, and 


A. P. Franz of the Franz Stationery Company. 
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National Office Management Association Annual 
Conference 


The twelfth annual conference of the National Office 
Management Association was held in the Edgewater Beach 
Hotel, Chicago, Ill., June 4, 5 and 6, 1931. On the front 


cover of the printed program for this conference appears 
the statement, “The object of this Association is to pro- 
mote a tree exchange of ideas on office management; to 
encourage standardization, and effect scientific methods of 
office The program of the 


conference 


organization and management.” 


was well arranged so as to make definite 
progress toward this objective 

The Ofhce Managers Club of Chicago functioned as a 
reception c: Miss 


Ladies 


Healey as chairman. 
acted as the 

Che committee on program and 
H. Leffingwell, president 


mmittee with Ray 
Vinton 


Entertainment committee. 


Pearl Goings chairman of 


arrangement was headed by W 


f the National Office Management Association. 

Che morning session of the first day of the conference 
cf nsisted ot an address by Mr Leffiingewell entitled, “The 
Scope of Scientific Office Management,” and an interest 
ing presentation in a dramatized form called, “The Build 
ing Committee Meets.” The latter was staged by Harry 


Hopf & Company, New York, N. Y. 
the 
which were taken by business men of Chicago. 

the 
Brought Into Expression in 


Arthur Hopf of H. A 


consisted of five members, parts ol 


The 


Principles 


The committee 
com- 


mittee’s purpose was “To Discuss and 


which should be 


Undertaking the Planning and Equipping of a New Office 


Objectives 


Building.” In essence the discussion was, “An Exposition 


of Principles of Office Building Design and Layout.” 


Round Table conferences on “Office Building Design 
and Layout” and “Equipment, Machine and Work Place 
Design and Standardization” in the afternoon were pre- 


ceded by an address by Allen H. Mogensen of the editorial 
staff of and Industrial Management.” 
In the evening the annual banquet of the association was 


he ld 


Friday 


“Factory 


morning the following addresses were given: “A 
Psychologist’s View of the Selection-Training Problem” 
by Forrest A. Kingsbury, professor of Psychology, Uni- 
versity of Chicago; “Salary Administration” by Dorothy B 
Goldsmith, Guardian Life Insurance Company, and “In- 


centive Wage Plans” by Stanley Farwell, Business Re- 
search Corporation. 

In the afternoon C. U. Stapleton of the Canadian Na- 
tional Railways gave an address on “Form Design and 


Standardization.” This address was followed by a num- 
ber of round table conferences on various phases of the 
subject 
The evening session on June 5 was devoted to an address 
by Hadar Ortman, director operation and finance, Mere- 
dith Publishing Company, on “Cost Control an Important 
of Scientific Office Management.” 
final open session of the conference was held Sat- 
Leffing- 


Feature 
rhe 
urday morning under the chairmanship of W. H 
well. The principal feature of the session was an address 
entitled “Time Study, Planning and Scheduling” by Wm 
QO. Lichtner of Thompson & Lichtner, Management Engi 
neers. The conference was closed with a business session 
was attended only by members and alternates. 

> 


Atlanta Office Appliance Managers Guests of 
National Cost Accountants 


which 


The Atlanta chapter of the National Cost Accountants 
Association held its annual meeting at the Atlanta Bilt- 
more hotel on Thursday, May 25 


concerns in this field were represented 
Atlanta Remington Rand 
Felt & 
k Company; 


The followings 


by their respective managers 


Service, 


American Sales Box 


Business Ine Tarrant Manufacturing 


Company General Office 
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Equipment Corporation; Dictaphone Sales Corporation; A. 
B. Dick Company; Ditto, Inc.; Addressograph-Multigraph 
Corporation; The National Cash Register Company; Shaw- 
Walker Company; Burroughs Adding Machine Company; 
Kee-Lox Manufacturing Company. 

Keen shown in the 


exhibits. 


interest was meeting and in the 
om a oe — 
New York Stationers Association Activities 


It is reported that certain large manufacturers in this 
field have subscribed to the fund recommended by the 
president of the Retail Association of New 
York for the employment of a paid secretary or man- 
ager to devote his exclusive time to the problems of the 
It was thought a short time 


Stationers’ 


members of the Association 
ago that the project would not go through, but it appears 
possible now that it eventually may 

—_—_—>— 


Oregon Typewriter Men Hold Monthly Meetings 
Association of Oregon has sus- 
favor of one meeting 
The 


incep- 


The Typewriter Dealers 
pended its bi-monthly meetings in 
each month during the summer vacation period. 


had 


tion, so that now a meeting can be dispensed with occa- 


association has wonderful success since its 


to the association. 
— 


Stationers Go A-Fishing 


sionally without injury 


is what the boys all said after spend- 
ing the week of May 18 at “Red” Long’s camp, Long’s 
Shore Acres on East Battle Lake, Minn. The pike season 
opened May 15 and the fishermen reported the best wall- 
eyed pike fishing there has been in that country for years. 
time during 


A “real fishing trip” 


The limit was possible to be reached at any 














SOME OF MID-WEST TRAVELERS GO FISHING.—In 


the group, from 
top row, are the following Bill Harper, Western Litho 
Red Long, College Book Store, Lincoln, Nebr. ; 
Nebr.; Dr. George 
Book & Stationery 


left to right, 
Company, Wichita, Kas. ; 
Rudy Johnson, Omaha Stationery Company, Omaha, 
Lewis, Lincoln, Nebr.; Charles Maurer, Goldsmith 
Company, Wichita, Kas. Bottom row: Walt. Stempel, Wilson-Jones Com- 
pany, president, Mid-West Travelers; Al. Charleville, Carpenter Paper 
Company, Omaha, Nebr.; C. M. “‘Gus’’ Gustafson, Crane & Company, 
Topeka, Kas. In the boat are R. J. Dewar of the Wilson-Jones Company, 
Chicago, Rudy Johnson and C. M. Gustafson 


-sunshine, rain, sleet 
and snow, together with plenty of wind. The 
was of exceptional beauty and interest, was made by auto- 


their stay. It was ideal pike weather 


trip, which 


mobile. There was no mention made as to the size of the 


fish, but those who were there say that everything was 


satisfactory. 
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Chicago Office Appliance Managers Frolic 

The Office Appliance Managers 
had an afternoon of golf June 12 at the Park Ridge Coun- 
try Club, as guests of George W. McClellan, Chicago man- 
Typewriter Company. The 


Chicago Association 


ager for Underwood several 
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SNAPSHOTS TAKEN AT OUTING OF CHICAGO OFFICE APPLIANCE 
MANAGERS ASSOCIATION Top row, left to right: Phillip Sea, Sund- 
strand Adding Machine Company; George W. McClellan, Underwood 
Typewriter Company; H. C. Anderson, Montgomery Ward & Company ; 
Clark L. Hayes, International Business Machines Corporation ; James T. 
Stewart, W. S. Gilkey Printing Company; Arthur E. Blackstone, Dicta- 
phone Sales Corporation. Bottom row: W. A. Dixson, Postage Meter 
Company; C. E. Cyphers, Brandt Automatic Cashier Company; Harry 
Williams, H. M. Storms Company; William Eismann, Nelson-Eismann 
Company ; Harry Cross, Dictaphone Sales Corporation. 


foursomes teed off in close succession at two o'clock in 
weather that was perfect for golf. 

In the evening, after an elaborate chicken dinner, C. E. 
Cyphers of Brandt Automatic Cashier Company, and presi- 
dent of the association, called the group to order for a brief 
business meeting. He in turn called upon A. E. Blackstone 
of Dictaphone Sales Corporation, chairman of the program 
called man up to the tableful of 
prizes in turn according to the score turned in. C. L. 
International Business Machines Corporation 
and H. C. Anderson of Montgomery-Ward Company, a 
guest, were tied for low net. Mr. McClellan was third, 
J. A. Gilbert of Office Appliances fourth, Phil Sea of 
Sundstrand Adding Machine Division of General Office 
Equipment Corporation fifth, William Eismann of Nelson- 
Eismann Company and James T. Stewart of W. S. Gilkey 
Printing Company tied for sixth, and the following in the 
order named: W. A. Dixson, Postage Meter Company; 
Harry Cross of Dictaphone Sales Corporation and Harry 
Williams of H. M. Storms Company tied; Mr. Cyphers and 
Mr. Blackstone. 

Plans were discussed for a golf outing to be held in July 


committee, who each 


Hayes of 


in honor of the high salesmen for the first six months of 
the year. The repre- 
sented who attains the highest percentage of quota during 
the first six months is to be awarded a prize at this July 


salesman with each organization 


outing. 
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Philadelphia Stationers Meet 


The final spring meeting of the Philadelphia Stationers 
Association was held Thursday, June 11, at the Bellevue 
Stratford hotel at nine o’clock P. M. Owing to the small 
attendance of members, it was found necessary to post- 
pone discussion of the several important questions until 
the September meeting. President Connell, therefore, con- 
tented himself with the transaction of routine business and 
the appointment of necessary committees for carrying on 
the association business. When the regular business had 
been transacted, President Connell appointed a nominating 
committee to suggest the names of association officers for 
the ensuing year to be presented at the October election 
meeting. The committee consists of William A. Brooks, 
Sr., Francis B. Irwin, A. Pomerantz and Rowland Altemus. 

The following committees were also appointed to pre- 
pare for the annual banquet to be held in October: Execu- 
tive and finance: Chairman, Charles A. Connell; Walter F. 
Crap, Alvah Bushnell, James C, Lukens and George Wust- 
ner. Invitations: William H. Brooks, Jr., chairman; 
George Wustner and W. L. Benson. Arrangements and 
menu: Edward Eisenstein, chairman; Christian F. Decker 
and Russell A. Ogden. Reception: Francis B. Irwin, chair- 
man; L. A. Hawkes, George B. Bush, E. R. Wood, Jr., Ralph 
Keenan, L. T. Gifford. Program: Walter F. Crap, chair- 
man; William Mann Prizer, Rowland Altemus and Andrew 
L. Logan. Seating: Francis B. Irwin, chairman; Thomas 
Shannahan and A. Nelson Bushnell. Music and entertain- 
ment: Thomas Stagg, chairman; James S. Walsh, John 
Sheehan, Michael J. Casey and Richard B. Yeo. Speak- 
ers: William H. Brooks, Sr., chairman; A. Pomerantz and 
Walter G. Stringer. Publicity and printing: Charles Hodge, 
chairman; George Wustner and Walter G. Stringer. 

As no new business was presented, the meeting ad- 
journed.—C. H. 

—— 


Boston Stationers Hold Lively Outing 


The annual outing of the Boston Stationers Association 
was a gala event which took place at the New Ocean 
House, Swampscott, Mass., on Saturday, June 6, the usual 
place for holding these events. 

Guy Hart, as in former years, was chairman of the out- 
ing committee, composed of well known members of the 
stationery and manufacturing fraternity. 

Robert Myers had charge of transportation; George 
Pratt and Harry R. Bennett, tickets, with Mr. Bennett as 
treasurer. Frank Horie was publicity manager, and James 
T. Towhill had charge of the dance. Field events were 
supervised by Willis Brownville, and prizes by Jack Witte. 
The judges consisted of Harrie E. Copeland, Horace Van 
Dorn, Jr., and Walter Wyman. Clarence Davis, William 
Driscoll and Fletcher W. Taft were starters. 

The dinner was under the superintendency of Jean 
Chaplin and Waldo Rice. The printing was supervised by 
A. F. Rebhan. The midway committee was headed by Lee 
Paddock as chairman, assisted by seventeen energetic 
members of the association. The golf game was in charge 
of James R. Armington, Wallace Lovett and Clinton 
Willey. 

The midway store was handled by Clarence Davis and 
William Driscoll and finally, there was an advisory com- 
mittee consisting of F. H. Caswell, Brooks Crosby, George 
Davis, Samuel Groom and Arthur King. 

This was the twenty-first annual outing of the associa- 
tion and was attended by over three hundred persons. 
The weather was clear and warm. Swampscott is fifteen 
miles from Boston and boasts a large and enjoyable sum- 
mer hotel fronting on North Shore drive, overlooking a 
beautiful rocky coast line. The golf course is in the 
rear of the hotel. In addition to private cars, busses were 
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provided for those who preferred to go that way, the caval- 
cade leaving the business district at one o’clock. 

Edgar Berry, Walter Gutman and his son, Frank Gut- 
man of Lewiston, Me., who recently purchased the Loring, 
Short & Harmon concern in Portland, Me., enjoyed the 
distinction of having come the greatest distance to the 
outing. Mr. Berry is a member of the Berry Paper Com- 
pany at Lewiston, and is a frequent visitor at Boston Sta- 
tioners Association’s meetings. 

The largest out of town group was that representing 
the E. L. Freeman Company. This group consisted of 
J. O. Bonney, manager of the Providence, R. I., store with 
fifteen persons from his organization, including George 
Maginnity, manager of the Pawtucket store, and Walter 
Cook, manager of the Woonsocket store. 

At two o’clock, the midway which had been made ready 
by Lee Paddock and his committee, was opened and for 
two hours the crowd surged about the games. The checks 
won were exchanged for merchandise at the store where 
the committee already named had provided a considerable 
line of beach novelties, such as dolls, boats, candy, etc., 
doing a rushing business redeeming checks. 

The live turtle race was a new feature and proved to be 
a big hit. 

After the midway closed, field events were started and 
golf contests continued all the afternoon. Dinner 
served at six o’clock to the accompaniment of community 
singing. President George Pratt extended appropriate 
greetings. Guy Hart, chairman of the outing committee, 
gave his thanks to those who assisted him and to con- 
tributing manufacturers. He called on Harrie Copeland of 
the Boorum & Pease Company; Horace Van Dorn of the 
Joseph Dixon Crucible Company and Clarence Davis of the 
Cooperative Society, who were appointed to 
select the attendance prizes. Twenty-five beautiful gifts 
were arranged in open display. Dancing followed the din- 
ner and brought to an end what all felt was a most en- 


was 


Harvard 


joyable day 


Baltimore Stationers Elect Officers 


The annual meeting of the Baltimore Stationers Associa- 
tion was held at the Hotel Emerson on Thursday eve- 
ning, May 28, at 6:00 P. M., and the following officers were 
elected for the ensuing year: President, Lewis R. Curlett; 
vice-president, Aaron Kaufman; treasurer, John W. Ken- 
nedy; secretary, Jesse G. Kaufman. 

The meeting was well attended. Plans are being laid 
for the annual outing of the stationers of Baltimore, which 
will be held on Saturday, August 15, at Cottage Grove 
beach. Last year’s outing, which was the first one held, 
was such an enjoyable affair that everyone is looking for- 
ward with great pleasure to the next event of the kind. 

Ee 
New York Stationers Elect 


A special meeting of the board of directors of the Sta- 
tioners Association of New York was held on May 18 at 
the Arkwright Club, New York City. The following 
officers were elected for the ensuing year: President, 
Julius Blumberg; first vice-president, W. L. Jaques; second 


vice-president, Edward Gash; treasurer, Joseph K. Kil- 
bourn; secretary, John J. Ward. 
a ee 


Toronto Commercial Stationers Hold Meetings 


The Commercial Stationers Association of Toronto fol- 
lows the custom of holding luncheons on every Thursday 
The one on June 4 was addressed by Robert Williams, 
manager of the Prudential Insurance Company, who spoke 
on the subject of Human Interests and Values in Selling. 
This address was a valuable contribution, distinctly edu- 
cational. 


OFFICE APPLIANCES 


Testimonial Farewell Dinner to A. G. McGlathery 
A testimonial dinner given to Adrian G. McGlathery, 
better known as “Mac,” from the 
Liberty Typewriter Company of Philadelphia after forty- 
eight years of continuous service in the typewriter in- 
dustry. The dinner took place at Boothby’s, Thursday, 
June 4, 1931, and was given by the “veterans” of the type- 
writer trade in Philadelphia. It was an unique event. 
There were sixty-six persons present at the dinner, 
whose combined service in the industry totaled 1,595 years. 
There were very few who had not been in the typewriter 


upon his retirement 


business at least fifteen years. 

The committee consisted of J. B. Jones, of the L. C. 
Smith and Corona Typewriters Inc.; Blaine Rawdon, of 
the Underwood Elliott Fisher Company and H. L. Tindall, 
of Remington Rand Business Service. J. E. Shaver, of the 
Underwood Elliott Fisher Company, did the contact work 
for the committee, while R. F. J. Webber, Jr., acted as 
chairmar of the entertainment committee. The program 
included speeches by L. J. Conger, H. L. Tindall, John B. 
Jones, William E. Abbott, John Woodside, C. H. Fischer, 
Thomas H. Boyer and Howard Shickley. Henry Simler 
was toastmaster, 

All of those on the program expressed the warmest re- 
gard for Mr. McGlathery, which regard was evidenced by 
all who were there. 

Mrs. Katherine Fussell, who was in the business many 
years, sent forget-me-nots with a letter of good wishes to 
“Mac.” 

Mr. McGlathery started with Wyckoff, Seamans & Bene- 
dict on May 15, 1883 and retired from the rebuilt type- 
writer company, Philadelphia, May 11, 1931. He was con- 
nected with the Underwood and the Remington Type- 
writer Companies for many years and is best known in 
later years as a distributor of Corona typewriters, operat- 
ing as the Liberty Typewriter Company in association with 
Walter L. Prickett. 

Speaking in a reminiscent vein, Mr. McGlathery told of 
selling the first typewriter to the Pennsylvania Railroad 
and of the difficulties in getting people to print letters in- 
stead of writing them with a pen. He referred to com- 
petitive conditions that were just as difficult to overcome 
in early days as they are today, and expressed his appre- 
ciation of the thoughtfulness and kindness of his friends in 
meeting with him on this occasion. 

A motion was passed to the effect that there shall be an 
annual dinner of the veterans of the typewriter trade in 
Philadelphia, honoring the oldest living member of the 
industry each successive year. 

Mr. McGlathery is one of the most highly respected men 
in the typewriter industry. During the course of the din- 
ner, a letter was read from Mr. McGlathery’s old friend, 
W. H. Beardsley, expressing in his inimitable way, his 
warm and cordial sentiments and extreme regret that he 
was unable to be present. 


— 
Woodstock Distributors’ Golf Tournament 


At the second round of the distributors’ golf tournament 
conducted by the Woodstock Typewriter Company, the 
contestants in the three divisions were placed as follows: 

First division—Roy D. Pitts, Salt Lake City, Utah; Rich- 
mond Office Supply Company, Va.; Peoria 
Typewriter Company, Peoria, IIl.; George J. Beil, Madison, 
Wis.; Woodstock Typewriter Sales Company, Joplin, Mo. 

Second division—Gaar Typewriter Company, Lansing, 
Mich.; Waterloo Office Supply Company, Waterloo, Iowa; 
Typewriter Sales & Service, Saginaw, Mich.; Harrisburg 
Typewriter & Supply Company, Harrisburg, Penna.; 
Frank Mannarino, Chillicothe, Ohio. 

Third division—Office Equipment Company, Providence, 


Richmond, 
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R. I.; Curtis Liston, Uniontown, Penna.; Foy Mizelle, 

Dothan, Ala.; Newport Typewriter Exchange, Newport, R. 

I.; Woodstock Typewriter Exchange, Nashville, Tenn., and 

H. E. Hammel, Tucson, Ariz.—the last two are tied. 
—— 

Stationers’ Twelve Thirty Club Holds Outing 

The third annual outing of the Stationers’ Twelve Thirty 
Club took place at Karatsonyi’s hotel and outing resort, 
Glenwood Landing, Long Island, New York. It was a 
large and energetic group of members and their friends. 
The date of the meeting was June 18. 

After an excellent luncheon, the group adjourned to a 
field set aside for the activities of the day. The ball game 
was a big feature and was hotly contested from start to 
Manufacturers opposed dealers. After a great deal 
baseball, it was 


finish. 


natured than 


argument 


more of good 

















SCENES AT THE STATIONERS TWELVE-THIRTY CLUB OUT- 

ING.—Top left: Milton Van Alst emulates Babe Ruth. Top right: 

D. N. Briggs, Sun Rubber Company, and Nat Kremer, Eagle Sta- 

tionery Company, battle during the ball game. Bottom left: Bal- 

loon plowing contest Bottom right: Nat Kremer in the fore- 

ground and Harry Lynn of the Esterbrook Pen Company in the 
background 


stated that the umpire won the game for the manufacturers 
by a score of three to two. Tribute was paid to the ability 
of the Umpire D. N. Briggs, who was declared to have at 
least an elementary knowledge of baseball. At no time 
was it necessary to resort to personal violence to settle 
the umpire’s decision. We are assured that the picture 
of the wrestling match between the umpire and another 
gentleman shown on this page is no more than a friendly 
bout. At any rate the umpire seems to have the advantage. 

The races caused a great deal of merriment both to on- 
lookers and participants. The tug of war, it is regrettable 
to say, turned out to be a frameup in which the club’s 
strong man, Matt. Kramer, of the Eagle Stationery Com- 
pany, was defeated because all who took part in the tug 
of war on that side at a given signal dropped the rope 
while the opposing side pulled. It was treason, of course, 
but Matt. made the best of it. 

At the dinner in the evening awards were made for ath- 
letic prowess and other achievements. Arthur Lawless, of 
S. E. & M. E. Vernon, received the outstanding reward of 
the evening and shared his good fortune with all the 
members. 

= 2. 


Bigelow and E. S. Van Hise sent messages of 
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greeting and good wishes and regretted that illness pre- 
vented their presence. 
Hearty thanks are due to George Nitschke chairman of 
the program committee for a thoroughly enjoyable day. 
———— 


Wood Office Furniture Associates Meet in Chicago 
The annual meeting of the Wood Office Furniture Asso- 
ciates was held on Monday, June 15, at the Drake hotel. A 
goodly turn-out of members was present and a luncheon 
was served at the hotel for the members and their guests. 
On the following day an open meeting was held, which 
included the members of the W.O.F.A. and dealers and 
salesmen from Chicago and vicinity. About fifty persons 
were present at this meeting and the discussions are said 
to have been lively and interesting. 
—— 


Chicago Stationers’ Club Outing 

The Chicago Stationers Club had a golf outing Friday, 
June 12, at Navajo Fields Golf Club. Luncheon was served 
at the club and the entire afternoon was given over to 
golf. It was followed by an elaborate dinner and a pro- 
gram of special entertainment. 

The stationers present included Homer Weber of Weber 
and Pitner Company; Ernie Lund and Bob Lauder of 
Englewood Blue Print Company; Al Slade, Slade Station- 
ery Company; Ernie Kolar, Kolar Stationery Company; 
Robert Piertz, Piertz Brothers; S. Hertig and S. Rosenthal 
of Wicker Park Stationers; H. W. Denner, Office Supply 
Company, Inc., and Cless O. Burras. 

A number of manufacturers representatives participated 
in this outing including Paul Cheney, Southworth Paper 
Company; C. L. Kaufman, George B. Graff Company; 
George Cormack, Wilson-Jones Company; E. R. Jenkins, 
Eberhard Faber; W. Small, Johnson Chair Company; O. 
Hamilton, F. S. Webster Company, and C. S, Stuckert, Car- 
ter’s Ink Company. 

—_—————<>—_— 
Connecticut Valley Stationers Association 

At Ye Castle Inn, Saybrook, Conn., the annual outing 
of the Connecticut Valley Stationers’ Association attracted 
a fine representation to enjoy a delightful day. Although 
the morning was threatening, the weather repented and 
permitted all the scheduled events to proceed without in- 
terruption. About one hundred members of the associa- 
tion were present. The program was enthusiastically com- 
petitive and an unusually large number took part in the 
events. 

Under the able management of George Hackbarth, the 
competitive events were run off very smoothly and with 
interest. Following are the winners of the various wom- 
en’s events: Egg race: first, Mrs. Challenger; second, 
Miss Bartholomew; bowling: first, Mrs. Washburn; second, 
Miss Bartholomew; dart throwing: first, Miss Olshefski; 
second, Mrs. Pape; barnyard golf: first, Mrs. Pape; sec- 
ond, Mrs, Lang. 

In the men’s events: Bowling: first, Mr. Driscoll; sec- 
ond, Mr. Petterson; barnyard golf: first, Mr. Martin; sec- 
ond, Mr. Whallen; dart throwing; first, Mr. Chase; sec- 
ond, Mr. Driscoll; quoits: first, Mr. Baker; second, Mr. 
Hackbarth. 

The grand finale of the afternoon was the ball game be- 
tween the stationers and the manufacturers, in which the 
stationers had the pleasure of trimming the manufacturers 
very soundly. The score was ten to five in favor of the 
former, 

The dinner was a rousing affair at which our old friend, 
George Gilmore, according to the custom of several years 
ago, gave out an unusual group of prizes to the winners 
of the events. The prizes were so numerous that every- 
body went home with something. 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of The National Stationers Association 








OFFICERS: 


E. Clifton Wilson, Houston, Tex., president; C. B. Mathes, Toledo, Ohio, first vice-president; C. A. Netzhammer, Milwaukee, 

Wisc., second vice-president; William E. Ward, New York, N. Y., third vice-president; Phil Webster, San Antonio, Tex., 

fourth vice-president; C. A. Stott, Washington, D. C., treasurer; Fletcher B. Gibbs, Oak Park, Ill., auditor; Charles P. Garvin, 
Washington, D. C., secretary-general manager. 


Regional Governors and Retail Directors 


No. 1. George W. Pratt, Miami, Fla; Sidney B. 
i L. Fairbanks Company, Gassenheimer, Mercantile 
oston, Mass.; D. D. Mac- Paper Company, Mont- 


donald, Bradley & Scoville, 
Inc., New Haven, Conn. 


No. 2. Clarke L. Hunger- 
ford, Hungerford & Card, 
Binghamton, N. Y.; C. V. 
Sinisgalli, Utica Office 
Supply Company, Utica, 


gomery, Ala. 

No. 5. William R. Diehl, 
Diehl Office Equipment 
Company, Columbus, 
Ohio; Harry J. Koehn, 
Gregory, Mayer & Thom 
Company, Detroit, Mich. 

No. 6. August Hunn, H. H. 

No. 3. Charles W. Honey- ee es 
well, Deemer & Company, Stevens, Stevens, Malon / 
pay —_ & Company, Chicago, Il 

wen H. encer, Spencer , . A . 
Sirtignery Companys Chex: NG; 7., J 0. Davia, Miter 
we, SUnEA, apolis, Minn. ; B. J. Bris- 

No. 4. Arne Skagseth, Skag- tol, Koch ros., Des 
seth Stationery Company, Moines, Iowa 





No. 8. George Hausam, lamy Company, Denver, 
Hutchinson Office Supply Colo. 
& Printing Company, No, 11. Irving Niles, Lam- 
Hutchinson, Kas.; William _born-Niles-Armstrong, Ta- 


Schmiederer, Buxton & coma, Wash. 
Skinner Printing & Sta- wo 12. Charles R. Barry, 
tionery Company, St. Charles R. Barry Com- 
Louis, Mo. pany, San Prameiece. 
Calif.; Howell D. Melvin, 
No. 9. Lee Coleman, E. L. Melvin, Roberts & Hor- 


White & Company, Fort 
Worth, Tex.; Henry Dor- 


No. 13. 
sey, The Dorsey Company, as, +. 


warth, San Jose, Calif. 


W. Ed. Dawson, 
Montreal, 


Dallas, Tex. Canada; P. F. Grand, 
No. 10. William Mason, Grand & Tox. Ltd., To- 
ronto, Ont., Canada. 


Out West Printing & Sta- 
tionery Company, Colo- No. 14 W. L. Jaques, 
rado Springs, Colo.; L. R. gouete & Company, Inc., 
Kendrick, Kendrick-Bel- ew York, N. Y. 


General Office and Information Bureau—525 Investment Building, Washington, D. C. 
Date and Place of Next Annual Convention New Orleans, La., October 19, 20, 21 and 22, 1931. 


(Meetings of Districts Six and Seven—Continued from 


page 49) 
ers present. The Milwaukee stationers and manufacturers 
gave liberally of their time and effort to bring out a good 
attendance and to see that everything went forward with 
outa hitch. Particularly effective work was done by C. A. 
Netzhammer who had charge of the publicity end program, 
and by the chairman of other dealers’ committees, includ- 
ing Edwin M. Kuschbert, William H. Stafford 
Siekert, August Hunn, August Linde, S. J. Olsen, Lee M 
Bascom. The last 
The several 


Prior, 


Lowe, Fred O. Dettmann, and Dean § 
named gentleman acted as Sergeant at Arms. 
committees of the Northwest Travelers also did excellent 
work under the chairmanship of K. H. Kisel of the Gen- 
eral Arrangements Committee; L. C. Goodhand of the pub- 
licity committee; Fred Sheaffer, ladies’ entertainment com- 
mittee; J. H. Jennison of the registration committee; Wil- 
of the golf committee and G. R. Grindle of 


committeeman 


liam Braden, 
the automobile committee. Every con- 
tributed his share to the work of getting out the members 
of the trade and putting over a meeting that will long be 
remembered 

The next meeting place was not decided upon but the 
hope was expressed that Milwaukee would again be the 
selection. 

The golf tournament held at the Sixth District meeting 
at Milwaukee and sponsored by the Northwest Travelers 
Group was won by Roy Bate of the John C. Becker Com- 
pany, Milwaukee; William B. Allen of Joseph 
Dixon Crucible Company; third, D. S. B. Bascom of the 


Office Specialty Company of Milwaukee; Fred C. Schaefer 


second, 


of the Sanford Manufacturing Company and J. R. Kelcoyne 
of the Globe-Wernicke Company tied for fourth place. 
a oe 
Northwest Travelers Elect Officers 

The annual meeting and election of officers of the North- 
was held in connection with the 
meeting of the Seventh District of the 
Association at Minneapolis last month. 


west Travelers group 


annual Regional 


National Stationers’ 


Karl H. Kiesel, who represents the Carter's Ink Company, 
succeeded Roy Clarke of the F. S. Webster Company as 
president. Harry Short of the Columbian Art Works Com- 
pany was made first vice-president; L. Ed Friedman, sec- 
ond vice-president; J. H. Jennison, Weis Manufacturing 
Company, secretary for the Sixth Regional District; James 
T. Lacey, Wilson-Jones Company, auditor; and M. D. 
Hasty, Sengbusch Self Closing Inkstand Company, secre- 


tary-treasurer. 








LLOW THe Big Jat Witt the 


2) DIEXAS (COWBOY ontotne 
cm NAZIONAL STATIONERS 
N 





»CONVENTIO 














i ® rae oe 
OCTOBER 19,20,21,22-193! 

New ORLEANS STATIONERSASS'N. 

Austin Leftuicn- General Chairman,Local Convention Comm 

IMENT YOUCAN MAKE THis YEAR 
C 2 35 CONVENTION 





HME JJEST INVES 


Is TOATTEND THE 


MONOCHROME REPRODUCTION OF ILLUSTRATION IN COLORS SENT 
OUT BROADCAST BY NEW ORLEANS STATIONERS BOOSTING THE 
NEXT ANNUAL CONVENTION 





New Orleans Stationers Dine 

The Stationers’ Association of New Orleans met at six 
o’clock dinner on June 9 at Alfred’s restaurant. The prin- 
cipal topic of discussion was the coming National Conven- 
tion in October. The organization of the necessary com- 
mittees was taken up and preparations were made to call 
a general meeting of these committees for instructions and 
work, 

Vacation time is now on and some of the stationers of 
New Orleans will move to the Gulf Coast for the summer, 


commuting back and forth. 


JULY, 1931 
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CHECK THIS IDEA 






































The one outstanding fact about the Mimeograph is 





























that it is a money saver. And that’s the reason why 


























this is the Mimeograph’s day. As never before it is 























being used by business and education throughout the 
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world. Type, write or draw on its famous stencil sheet 




















and whatever you record thereon is turned into clean-cut 





























duplicates by hourly thousands. Letters, price-lists, graphs, 




















sketches, illustrated bulletins, questionnaires, etc., at high 




















speed and low cost! There’s no better method known for close- 
weaving your organization and sifting out sales opportunities 
than a generous use of mimeographed forms. A convenience? 
Yes. A doer of new kinds of work? Yes. But primarily a 
money saver. Let us show you its place in your plans. Write 
A. B. Dick Company, Chicago, or *phone branch office in any princi- 


pal city. See Mimeograph trademark heading in classified directory. 


MIMEOGRAPH 


$9 
Cutie 
































































































































eT 






























































eenenee 





_ -<eeees 
_ _-«S8eeeeeunas 


Litt 5444555511 


St t55552.555555 
PSSSSSTSC ESSE Eeeeeeeses 











pa} 











IMIMEOGRAPH| 


TTT TT 
Peueei 4 
re pe 








paeee. t CHicpc® 











ae 




















tt eee 
t 























sessepeses 




































































sesesesss 
s 
+ 
+ +++ 
++ 
. 



























































































































































OFFICE APPLIANCES 


60 





Seventeenth Meeting of New York Typewriter 
Dealers 
The seventeenth regular meeting of the New York Type- 
writer and Adding Machine Dealers Association was held 


TEE mMEG.CcO. RE | 
on June 8 at the Aberdeen Grill. Continued interest in the 


- eo — ‘ 
istinet association was demonstrated by a large attendance of 
4 ee members at this meeting. 


‘<6 ee e President Louis C. Neuberger reported that the asso- 
Jumbo File ciation has secured wonderful cooperation from the 
License Bureau of New York City and said that a consider- 


able number of stores dealing in used machines have been 








obliged to secure licenses. 

President James P. Ward of the National Association 
: . . . of Typewriter Dealers, head of the Shipman-Ward Manu- 
added this JUMBO file to our line. facturing Company of Chicago, received enthusiastic greet- 
ings by officers and members of the New York Association 
and gave an interesting and encouraging talk on business 
conditions throughout the country. He asked dealers not 
to be discouraged, as business conditions are practically 
the same throughout the country. Iowa was the first to 
suffer in the depression and has been first to start the 
recovery. The southwestern states were the last to feel the 
depression, but they also have seen the turning point, and 
it is understood that conditions are improving for these 
states at this time. Mr. Ward felt that we would have a 


To meet the demand for an extra wide and 
extra high drawer by our dealers, we have 


substantial recovery in the fall. 
—- ~>— -— — 


Art Metal Sales Meeting in Wisconsin Woods 

Carl Elofson, manager at Chicago for the Art Metal 
Construction Company, selected a novel setting for a sales 
meeting held June 22-24, inclusive, embodying represen- 
tatives of agents in Wisconsin, Indiana and Illinois. A 
roomy lodge was secured at Arbor Vitae, Wis., where 
conditions are favorable for intensive work, and facilities 
offered for fishing and other outdoor diversions. A few 
miles away is the Lac de Flambeau Indian reservation, 
which the Art Metal dealers could visit to learn how 
Uncle Sam’s wards live. 


STYLE 
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WEDDING BELLE S 


Kramer-Wright 
The marriage of Miss Helen Katheryn Kramer, eldest 
daughter of Mr. and Mrs. E. P. Kramer, and George P. 
Note!—Size Wright, son of Mrs. Emma Wright, 860 Bellemeade ave- 
nue, Evansville, Ind., took place on Tuesday, June 16, at 








Outside Dimensions 20'%6"” W, 53” H, 264%." D 
Inside Clear Each Drawer 1814” W, 14'%e” H, 2412” D the home of the bride’s parents, 712 Powell avenue, Evans- 
ville, in the presence of relatives and a few intimate friends 
Too often in your customers’ offices, valu- of the bride and bridegroom. Mr. Wright is vice-president 
able records are “stacked away” because of Guthrie, Inc., dealers in office supplies and equipment 
at Evansville, and is well and favorably known to the trade 


file drawers are “just a little too small.” . “Min 
in southern Indiana, southern Illinois and western and 


his extra capacity file was also designed northern Kentucky. He is a graduate of Evansville Col- 
with louvers in the back for X-Ray nega- lege, where he was a member of the Phi Zeta Society and 
was active in other college affairs. He is a member of 


tives, photographic negatives or advertising 
the Evansville Optimist Club and is active in civic matters 


proofs. ogi Ler 
in the city of Evansville. Mrs. Wright has been a teacher 
— we : at the Bosse Elementary school in Evansville and attended 
Write us today for descriptive literature, , ‘We C ae ee : 
; re. Evansville College, where she was a member of the Gamma 
prices and discounts. Epsilon Sigma Sorority. Mr. and Mrs. Wright will be at 


home at 712 East Powell avenue after July 1—W. B.C. 


Our dealer franchise represents an oppor- 








tunity to more sales and larger profits. 


7.” Bee § | & 2 
Miss Katherine Buhler 
STEEL FURNITURE W. H. Buhler of the W. A. Sheaffer Pen Company is the 

MEGS. CO. proud father of a daughter, Katherine Ann, born June 4. 
BALDWIN PARK, CALIF. 

















Felicitations are heartily offered. 
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are 36 sure-fire 


€@) @) aay Cone e 





Hs: is the first release of 


the new Smith-Corona 
“Dealer Selling Service’’—with 
36 sure-fire merchandising helps. 
It includes circularizing 
plans, novelties, impressive 
folders, special payment plans 
and new sales material. Every 


one of these merchandising 


\ 


\ ideas 
was designed 
to help you move 
typewriters this summer! 
Smith-Corona is back of every 
dealer for greater profits in 1931. 

This portfolio is not for gen- 
eral distribution—our factory 









a. Ee 
ty 


representatives — thoroughly 
trained in the details of this new 
‘Dealer Selling Service”—will 
call to help you put any or all 
of the 36 ideas into operation. 

Save time to discuss the new 
“Dealer Selling Service’”’ thor- 
oughly. It will mean more sum- 
mer sales for you. 


START EVERY CORONA DEMONSTRATION WITH THE GIFT CASE! 


DEMONSTRATE THE COPYGRAPH TO EVERY PORTABLE PROSPECT! 


L C SMITH & CORONA TYPEWRITERS 





INC 
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Announcing 
anew price list= 
and new calues| 


Send for our new price list. Never in the history of the com- 
pany have we offered so much value for the money. 


Note particularly the reduction in price of the famous Invin- 
cible Twined Leg Desk. The new price is 171/,% lower—a 
definite method of cooperation on our part to help you secure 
additional sales. 


We also announce a reduction in price of the Invincible No. 400 
Line and at the same time important improvements in the line. 


Today, buyers are looking for greater values. That is why the 
new Invincible price list meets perfectly the conditions of the 
present “buyer’s market.”” Send for a copy of the new price 


list. 
METAL FURNITURE CO. 


2600 Franklin St. Manitowoc, Wis. 
5 ES New York Chicago Los Angeles oe 
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PASSED AWA’ 





Alfred Duerselen 

Alfred Duerselen, who, for thirty years handled the prod- 
ucts of the F. S. Webster Company of Boston, manufac 
turers of carbon paper and typewriter ribbons, passed away 
recently in Berlin, Germany. At the beginning of the pres- 
ent century, Mr. Duerselen and his brother, Hermann, ac- 
quired the firm of Henry New ald Nachfl, of Berlin, trading 
under the name of A. & H. Duerselen. Henry Newald is 
still the European representative for the F. S. Webster 
Company. At the time of the purchase it was a capital 
period for the sale of Webster products in Germany and 
other European countries in which United States type 
writers had been extensively sold. There was at that time 
less foreign competition in ribbons and carbon papers. No 
price cutting disturbed the even tenor of the sales. An- 
other American ribbon and carbon house to do good busi- 
ness was the A. P. Little Company. 

Under the management of Henry Newald the Webster 
export trade grew and increased largely in the European 
markets. About 1908 German manufacturers commenced 
producing ribbon and carbon paper on a considerable scale. 
At first they had little chance of competing with the high 
grade lines from the United States. In the United King- 
dom there had been established manufacturing plants for 
ribbons and carbon papers, doing export business with 
Germany and other Continental countries. Berlin and 
Hamburg distributed United States typewriters and sup- 
plies for Continental countries including Russia. This sit- 
uation was changed with the beginning of the World War. 
German manufacturers during the war could not import 
foreign goods. Difficulties also occurred in securing raw 
materials needed from abroad, with the result that quality 
declined. After the war all European countries were in 
great need of good typewriter supplies. Messrs. A. & H. 
Duerselen, of course, could not continue their Webster 
sales during the war, and even after the war was finished, 
it was not possible to carry imported products, as the Ger- 
man government put on restrictive measures preventing 
the import of foreign goods. This was of advantage to 
German manufacturers who soon began developing their 
qualities. Since 1925, however, goods can come into Ger- 
many from abroad, but according to peace treaties, French 
goods had the preference in 1925, but not United States 
goods. In the ten years during which Webster products 
were off the market in Germany the whole field changed 
absolutely, but A. & H. Duerselen again started business 
and invited buyers to take up the Webster lines. The death 
of Hermann Duerselen placed the burden of reconstituting 
the business upon the shoulders of Alfred Duerselen. So 
great had been the changes in the competitive selling that 
one single line could not be sold in Germany in the former 
large quantities, but despite high duties and competition, 
Mr. Duerselen succeeded in finding many buyers, and 
achieved success, particularly in selling the high grade 
pencil carbons needed in the manufacture of manifold 
books, which are extensively used in Germany. 

Alfred Duerselen was sixty years of age at the time of 
man of great industry and soundness of judgment. He 
his death. He was a strong and forceful character and a 
leaves a large circle of friends to mourn his passing.— 
E. R. B. 
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Wiley B. Bridges 


Wiley B. Bridges, 51 years of age, a former resident of 


Jacksonville, Florida, died in Ambridge, Pa., a few weeks 
ago. Funeral services were held in Ambridge on May 30 


Mr. Bridges was the son of Mason D. Bridges, and lived in 
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786EL 
A chair of delightful appearance designed ize with an tued 
leg desk. Comfort is an outstanding yada Provi e 


Padded Leather Roll on the back to protect paneled walls ood fine 
a. Also made in Arm Revolving, Revolving, and Side Chair 
gns 


When a Buyer Starts Talking Price 
Sell Him Milwaukee Chair Economy 


Many buyers talk chair price when they are really 
thinking chair economy. Others talk chair price and 
erroneously assume all quality to be nearly the same. 


One is thinking wrong. The-other is assuming wrong. 
It's your job to start them thinking right. 


There is a happy medium between high and low first 
cost. That ‘happy medium” is the balance point where 
the buyer gets the greatest value for his dollar—where 
he secures the lowest cost per day. Milwaukee 
Chairs are at that balance point. 


‘Price’ chairs give an indefinite —— of service. 
Therein lies the trouble. That “indefinite length of 
service is too indefinite. 


Milwaukee Chairs give definite service—LIFETIME 
SERVICE—low cost service—satisfactory service and 
desired comfort. Even the bargain seeker will recog- 
nize a true bargain when you guide his thinking along 
the right line. 


The Milwaukee Chair Catalog gives added informa- 
tion that helps you with our selling job. Study it! 


THE MILWAUKEE CHAIR COMPANY 
For Over Half a Century Makers of Fine Chairs 
Executive Offices and Factory 
MILWAUKEE, WISCONSIN 


Member: Wood Office Furniture Associates, inc., whose work it isto promote bette 
offices through the use of wood, 
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No. 4 POSTINDEX PROVEDAGOOD 
DETECTIVE in the Jefferson Fuse 
& Electric Co. office in Chicago. Three 
months after it went to work it proved 
conclusively that it was good business 

to close one branch store. 
Jefferson closed the store . . . and 
bought more Postindex Visible Files! 
Bought them for purchase, pricing, 
production, and sales records. The new 
files give them a quick picture of what’s 
going on, where everything is. And in- 
ventories have been cut down, clerical 
workers transferred to other jobs, and 


a stream of positive economies effected! 


INSTANT, POSITIVE COM- 
MAND OF STOCK, sales, or pro- 
duction facts. That's the big thing 
you sell with Postindex. Tell 
these “little stories” to your 
\ prospects . . . show them how 
2 Postindex can shrink 
















- overhead, fatten profits. 
ay We'll be glad to tell 
A you about our money- 

* > making franchise . . . if 


-¢ : no one has your terri- 
2 tory sewed up. 





Drawer Cabinet 
POSTINDEX VISIBLE FILES 


Sostindex 
tsthle files 


“4 SIDES TO WRITE ON” 











A Division of Art Metal Construction Company, Jamestown, N. Y. 
MAKERS OF THE COMPLETE LINE 
OF STEEL OFFICE EQUIPMENT 
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Jacksonville the greater part of his life, leaving for Am- 
bridge ‘only a few months before his death. He is mourned 
by his widow, Mrs. Maude Bridges, and two sons, Barron 
and William, all of Ambridge, his daughter, Mrs. William 
Cortez of St. Augustine, Florida, and three sisters. 

Mr. Bridges commenced the typewriter business in the 
employ of D. C. Baldwin in Jacksonville in 1905 while he 
was a salesman for the Underwood typewriter. Always 
interested in machines, he became an expert and an inven- 
tor. He was the owner of patents on a gas engine, ball 
bearing freight car wheels, etc. 

t 
David W. Hall 

David White Hall, former 
Addressograph Company, Chicago, passed away on June 
14. Mr. Hall was for many years a foremost figure in the 
affairs of that company. 

He was born in Evansville, Ind., October 9, 1883, and 
became connected with the Addressograph Company in 
1902. Not long afterward he was made sales manager, a 
director, and assistant treasurer. On the death of his 
father, John B. Hall, in 1922, David Hall became secretary 
and treasurer of the Addressograph Company, which posi- 
tion he retained until the purchase of the Hall interests 


secretary-treasurer of the 


by the present owners in 1927. 

Mr. Hall is survived by his wife, May C. Hall; their 
son and daughter David W. Hali, Jr., and Beatrice; his 
mother, Mrs. J. B. Hall; a brother, Charles W. Hall, and 
a sister, Mrs. R. F. Porter. 

Mr. Hall attended the University of Chicago, to which 
city his parents had moved in the early nineties. He was 
a member of the Psi Upsilon fraternity. In 1910 he mar- 
ried May Charlotte Cave of Chicago, who survives him. 

Funeral services were held at the Chicago residence, 
5490 South Shore Drive, on Wednesday, June 17, at 11:00 
A.M. Internment was at Oakwoods. 

The passing of David Hall takes from us one of the 
outstanding who have given their dis- 
tinguished talents to this industry. The editor of this 
journal had the privilege of his acquaintance and cherished 


personalities 


for him sentiments of regard and esteem. 


m oo 


4 . 


Dr. J. Alan Palmer 

Dr. J. Alan Palmer, father of J. Alan Palmer, Jr., circu- 
lation manager of Office Appliances, died in the Johnson 
hospital, Chanute, Kans., Saturday, June 6, 1931. Dr. 
Palmer had been in ill health for the last few years of his 
life, but it had been confidently expected that he would 
regain his former vigor through rest and relaxation. Un- 
fortunately, complications set in that made a major opera- 
tion necessary and eventuated in his death. 

Dr. Palmer was born in Toronto, Ont., Canada, Febru- 
ary 15, 1866. He received his medical training at the Med- 
ical College of the University of Toronto and the Trinity 
Medical College of Coburn, Canada. 

Funeral services were held in the Federated church, Erie, 
Monday afternoon, June 8. Rev. N. S. King, a former 
pastor of the Presbyterian church in Erie, and the Masonic 
order officiated at the services, which were largely attended, 
indicating the high esteem in which Dr. Palmer was held 


ols 
- 


in his community. 


E. C. Roddy 


Roddy, of the Remington Rand Business Service, 
Office Appliances joins other 


ae os 
Inc., passed away on May 3. 
members of the industry in sincere condolences to his 
widow and other surviving relatives and friends. 

More details concerning Mr. Roddy will appear in a 


future issue. 


ny 


oo 


d 





JULY, 1931 





STEEL ™ BANK PINS 


EMPIRE STATE frss BANK PINS 


Wi 


1, 





are justifying all our claims. Hundreds of dealers and large 
consumer accounts all over the land, including the foremost 
Commercial Stationers and the outstanding representative 
national accounts (Big Business) whose annual consumption 
runs into the thousands of pounds, have joined in the acclaim 
of this superlative product. 


The STEEL Bank Pin HAD TO COME, and it is fitting that the 
oldest and foremost pin fabricator should have created the 
innovation. 


Let nobody be misled by arguments of other interests, how- 
ever sincere they may seem. We meet all competition with con- 
fidence and cheerfulness, because SONOMOR Triple-plated 
STEEL BANK PINS ARE the best bank pins for Stationers’ 
use; DO cost 20% less than common Brass Bank Pins; number 


MORE PINS to the pound and MORE PERFECT POINTS to 


the box! 


However, we too fabricate Brass Bank pins—not as a sideline 

-not as an outlet for a favored material. With us the manu- 
facture of pins is the Main Line, our sole reason for existence. 
On the same machines that produce the incomparable 
SONOMOR quality we fabricate our 


embodying every improvement in the perfection of the pin- 
making art as exemplified in the SONOMOR quality. 


For every right usage of brass bank pins we UNHESITAT- 
INGLY recommend the EMPIRE STATE BANK PINS, made 
by the makers of quality pin products since 1559. AT RIGHT 
PRICES. 


DESIRABLE DISTRIBUTOR CONTRACTS FOR 
ACCREDITED DISTRIBUTORS WHO DISTRIBUTE 


LLIAM PRYM or AMERICA, INC. 


ae 34-12 Washington Ave. 





Long Island City, N. Y. 


BRANCH OFFICES 


223 W. Jackson Blvd. 435 Mission Street 
CHICAGO, ILL. SAN FRANCISCO, CAL. 
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WRITE YOUR OWN TICKE 





~ 


Here's the story of two 
fountain pen dealers. One is sellin}, con- 
structively—building a satisfied customer 
list, and increasing, profits for himself. 

The other is riding, the path of least resis- 
tance —out to make “sales”, losing, sight of 
his profit. He has increased the number of 
individual sales slightly and is satisfied— 
but his volume shows what happens when 
pens are sold on a low price basis. 

When the former dealer gets a request for 
a $5 pen, heshows hiscustomera $5 Sheaffer 
—uaranteed to out-perform any pen in the 
$5 field. He knows that it is the only $5 pen 
that will help him increase the volume of 
his sale. Because, by pointing, out the advan- 
tages of the Lifetime® nibs, the personal 
Autograph,and the unconditional Lifetime 


5 


W. A. SHEAFFER PEN COMPANY 


TO MEDIOCRITY OR 
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‘SUCCESS 





,uarantee, he frequently increases his sale 
to a $7, $10 or $13 Sheaffer Lifetime’. Other 
manufacturers put their newest colors, and 
all their promotion behind their $5 pens, 
omitting, the higher priced items from what 
they say is their most recent and outstand- 
ing, color development, and make it 
impossible to interest your customers in a 
more profitable purchase. 


Small sales are “lost motion” to alert 
Sheaffer dealers. You have to work just 
as hard on a $5 as a $10 sale, and set only 
half the profit for your trouble. Sell the 
pen that assures your full measure of 
profit—the pen that was built not “to sell 
at a price’, but to ive constant service 
in the hand of your customer—Sheaffer's 


White Dot Lifetime’. 


HEAF FER’ 


PENS-PENCILS-DESK SETS-SKRIP 


FORT MADISON, IOWA, U.S.A. 


New York , , : Chicago : San Francisco 

W. A. Sheaffer Pen Co. of Canada, Ltd ; 169-173 Fleet Street, Toronto, Ont. 

Wellington, N. Z Sydney, Australia : 52 Kin&sway. London, Eni 
Reg. U. S. Pat. Off 7 Blvd. Haussmann, Paris, France > W.A. 8. P. Co., 19 












x ; S Thi waa 

c { dot identifies 
| Sheaffer's the 
\ ONLY Senuine 
Lifetime® pen, 








\ This pen, with cap, 
ced from $5 to 
16, according 
to size and 
style. 


With or without the cap, Balance? ~~ S 
brings an exhilarating urge to write 


is versatile 


d. Capped, 


Whichever wa 







\\"/\ 
No. KMC,\\\ 
Black and \ \\ 
Peart, $3.50 \ 


\\ 
YOUR | 
~rONOGRAM HE pe | 


anteed 











Over it 
out tstet > ci : . o 
Ine Lifeti 4 . 
Lifetime — ace utograph 
pens with s. -¢ wou identification) from 
$12 i eaffer foe from $3. 
SAFETY SKRIP, SUCCESSOR TO ; : 
INK, SKRIP-FILLED, 50¢ TO $10. PENS PENCILS DESK SETS SKRIP 





W. A. SHEAFFER PEN COMPANY - FORT MADISON, IOWA, U.S.A. 


| Sheaffer's brilliant writing fluid, su- 


perior to ink in five conclusive tests 
—cannot clog or thicken. This non- 
leakable Safety Skrip package saves 
\( furniture, rugs, clothes; keeps the fluid 
fresh —makinj, all pens write better. 








New York . . Chicago . - San Francisco 
W.A. Sheaffer PenCo. of Canada, Lrd.,169- 173FleerSt. .Toronto,Ont. 
Wellington, N.Z. + Sydney, Australis - 52Kingsway, London, Eng. 

- 7 Blvd. Haussmann, Paris, France 

: Reg. U.S. Pat. Of. Ow. A.S. P.Co., 1931 
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A CUSTOMER 
WROTE 
THIS AD 


‘HE following is an exact copy taken 
from an unsolicited letter from one 


of our good customers. 


“Just a word of appreciation regarding 
the New Puritan and Executive Suites. 
We have just received these new pieces, 
and the more we look at them, the better 
we like them. 

“These additions to your line give us 
just what we have needed to success- 
fully meet the competition that we have 
here. We did not have the E560 on 


the floor an hour before it was sold.” 


Perhaps, there is a helpful suggestion 
for you, Mr. Dealer, in the above. No 
doubt, the large and varied Hoosier 
Line can help you to successfully meet 
competition. 


more about Hoosier. 


Knon 
Permit us to send complete 
information. 

















HOOSIER DESK COMPANY 


JASPER, INDIANA 
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U. S. Marine Corps Trains Typists for Service 
Abroad 


Department decided to form the 


Navy 


organizations cl 


Because the 


Marine Regiments, ssely resembling the 


old Roman Legions which could set up complete villages 


and civilizations in the wilderness of Gaul and maintain 
such civic organizations with its own experts, every 
Marine organization on foreign service of considerable 
duration will in future carry a full complement of typists 
for Marine and civil duty. These men are now being 
taught full typing courses at the Marine east coast head- 
quarters at Quantico, Virginia 

The duty of the Marine typists will be to not only 
install and maintain full typing services everywhere 














CORPS QUARTERMASTER’S 
PHILADELPHIA 


STUDENTS AT MARINE 


SCHOOL AT 


CLASS OF 


territory, but to train natives 


Marines may be occupying 


in the methods and ideals of American office systems. 
Thus, in another way, trade will follow the Flag, for 
long after the Marines have been withdrawn, natives will 


\merican office equipment, and doubtless continue to 
Under Marine 


use 


purchase American materials. modern 


directed toward gain- 


practice, the principal effort will be 
ing permanent friendship for America and Americans 
through friendly service. 

This Marine training and practice will not interfere 


with civilian typing in the slightest, for the Navy Depart- 


ment will continue to use about as many typists from 


civil life as at present. 
[These Marine typists will be used by the Marine Corps 
They I to handle 


for all military will be set ashore 
necessary, 


whole 


typing. 


governments when and will be used as 
demonstrators of typical, efficient office systems, for the 


benefit of 
to learn. —B. von L. L. 


any in the islands, or elsewhere, who may care 
= 
Henoch Takes Chicago Branch for Parker 
Wire Goods 
P. H. Henoch, who has been associated with the cutlery 
division of the Parker Wire Goods ¢ of Worces- 


ter, Mass., for the taken over the 


that company’s entire line including cutlery, 


ompany 


last two years, has just 


distribution of 


wire hardware, special wire forms and metal stampings. 
Mr. Henoch may be found at the company’s Chicago 
branch office, 209 South State street. “He is an able, thor- 


oughly experienced man who will be of real assistance to 
Wire Goods ¢ 
— 
Ohmer Postage Machine Receives U. S. Approval 
Che new Ohmer Omni-Denominational postage machine 
United States Gov- 


ustomers of the Parker ompany 


has been examined and tested by the 
ernment Bureau of Standards and approved by the United 
States Post Office Department, according to a statement 


in a Dayton, Ohio, newspaper of recent date 
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THE PORTABLE ELECTRIC SUNDSTRAND 


i—Ten numeral keys in logical common-sense 
arrangement. 2— All heys under the fingertips of 
one hand. 3— Column selection is automatic. 
4—DIRECT subtraction with credit balance fea- 
ture. S—Increased speed — greater accuracy. 
6— Tap your figures out exactly as you write them, 
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Adding, subtracting and multiplying 
are no longer jobs for laborious calcu- 
lation with pencil and paper. They've 
been passed along to nimble fingers 
.-and nimble fingers have 10 staunch 
allies in the 10 keys of the Sundstrand. 
With these 10 keys you write all the 
figures...and have an easy time of it, 
too. No skipping about here! The keys 
are all under the fingertips of one 
hand...within easy reach...column 


selection is automatic. 


And a neat piece of work they make of it. Accurate, 


always... 


neatly printed figures...speedy and easy in 


operation. Just five fingers and ten numeral keys. 


There’s a Sundstrand to fit every requirement. Sub- 


traction and credit-balance optional. Electric or manual 


operation. You can buya Sundstrand for as little as $100. 


There never was a Sundstrand that couldn't pay for itself 


SUNDSTRAND 


10 KEY ADDING-FIGURING MACHINES 
Product of Underwood Elliott Fisher Company 
Marketed by General Office Equipment Corp., 342 Madison Ave., New York, N. Y. 
Sales and Service Everywhere 





“UNDERWOOD, ELLIOTT-FISHER, SUNDSTRAND ...SPEED THE WORLD'S BUSINESS” 


NUMERAL 


> | IDSTRA 


ADD IN AN D FlGuURING Yr OO se 











OFFICE APPLIANCES 





NEW YORK: 
545 FIFTH AVE. 


CHICAGO: 
610 SO. MICHIGAN AVE. 


OFFICES OF 
TOMORROW 


OMe 
M > a 
om any, 
GRAND RAPIDS, MICHIGAN 


WHERE NOT EXCLUSIVELY 
REPRESENTED WE ARE 
INTERESTED IN RESPONSI. 
BLE CONNECTIONS, 


JULY, 1931 


Frank L. Gibbs with Geo. E. Fox & Company 


Frank L. Gibbs, well known to many of the stationers ot 
the. United States, has become sales manager for Geo. E. 
Fox & Company, 319 West Ohio street, Chicago, Ill. He 


replaces A. L. Payne. Mr. Gibbs had been engaged pre 
viously with The Parker Pen Company, W. A. Sheaffer 
Pen Company and the Wilson-Jones Company He is 


active in association affairs, and ranks high as a construc 
tive merchandiser, Dealers will find him alert in suggest- 
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FRANK L. GIBBS 





ing appropriate selections from the extensive line of Fox 
desk pads and other accessories for the modern office 
workshop. The range of items and designs affords the 
dealer wide possibilities in “dressing up” desks for execu- 
tives, as well as office workers of lesser status. 
I See * 
The Racketeering Photographer 

\ new racket is reported by James P. Ward, president 
and general manager of the Shipman-Ward Manufacturing 
Company, Chicago. He received a telephone message 
purporting to come from a news service, stating that a 
typewriter trade publication wanted a new photograph of 
him. Mr. Ward replied that all the business papers of 
the typewriter field had his picture, but if they wanted 
additional prints, he would send them. The solicitor re- 
plied that the picture was desired for plate service, and 
asked permission to make a new photograph. The photog- 
rapher was sent to Mr. Ward's office, and a few days 
later he came with proofs of the negatives. He also asked 
for an order for photographs, which was promptly turned 
down by Mr. Ward. So in this case the news service went 
to needless expense. ———— 


Correction in Postage Machine Nomenclature 

\ description was printed on page 26 of the April issue 
of Office Appliances, regarding the Ohmer “Omni-denomi- 
national” postage machine. This issues prepaid stickers or 
labels for various classes of mail matter. These labels 
were called “pre-cancelled” stamps, which the manufac- 
turer says is not an exact designation. Precancelled 
stamps are those purchased in given denominations from 
the post office, and are standard Government adhesive 
stamps surcharged with the name of the issuing post office. 
The “Omni-denominational” postage machine is accepted 
for the same service as the Government stamps, and has 
the advantage that in its operation the machine prepares a 
duplicate of the label, which is retained within the ma- 
chine for record or checking purposes. 

eciststamndlienaiaian 
Knoxville Concern Moves to Gain Room 

The School & Office Supply Company, conducted by G. 
K. Walters at 214 South Gay street, Knoxville, Tenn., 
has moved to 407 West Clinch avenue. Increased space 
has been secured in this change, and the new store was 
fitted with a new front, floors and fixtures of special design. 

This company handles standard lines of school and 
office supplies, and requires a staff of seven to care for 
the trade. 
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For Easy Ribbon Removal 














Introducing a New 


MODERN PACKAGE | 


for 


“M & M” Typewriter 
Ribbons 


which have given satisfaction for over forty 
years, packed in the famous old style Yellow 


Round Box (trademark Reg. U. S. Pat. Office). 


Special Features: 


A full telescope cover, making a more 
perfect sealed air-tight box. 


A box body with rolled edge to pre- 
vent cutting the fingers, and con- 
structed so that the ribbon projects i 
for easy removal. 


A more attractive package of modern- 
istic design, to assist in breaking 
down sales resistance. 


Stationers who are featuring ““M & M” Ribbons 
will be delighted with the attractive appearance 
of the New Box, particularly as the general | 
trademark, style and color scheme have been re- | 
tained. Every possible improvement has been 
added to make the New "M & M" Ribbon Box | 


more serviceable and satisfactory to the user. 


Dealers who are not familiar with the reputation 
and superior quality of “"M & M” Ribbons are 








t 

invited to write for complete information. 
MITTAG & VOLGER, Inc. | 
Principal Office & Factories 


PARK RIDGE, N. J. 
AGENCIES throughout the World I 











— days 
Are Here Again! 








Profit now, from profit- 
able mid-year file transfer 
time! 


Be sure to feature 


ACCO 
FOLDERS 





ACCO 
FASTENERS 





ACCO 
PUNCHES 





to the 
need of 


HE sale of one leads 
sale of the others, for their relationship is close and the 
each most apparent. 

File clerks prefer Acco Folder’s neat, compact, book-like appear- 
ance—its tough, serviceable press board construction—the way 
its contents are securely held by the 

ACCO FASTENER, consisting of a two pronged base and lock 
compressor that holds papers in a vise-like grip—prevents their 
being lost, spilled or misfiled regardless of how often or how 
carelessly the Folder is handled. To provide proper holes there 
is the 

ACCO PUNCH, a clean cutting, broad based, easily handled 
appliance that never breaks, rusts or requires attention. 
Dealers everywhere are reaping greater profits from the Acco 
Folder the Fastener and Punch. 
You should be, too. 

Attractive counter displays and other dealer helps will aid you 
ACCO 


and its nimble selling mates 


materially in bringing substantial profits to you the 
WAY! Send for full information. 


ACCO PRODUCTS, Inc. 
39th Ave. and 24th St. 
Long Island City, N. Y. 


CANADA 
Acco Canadian Co.., 


DEALERS! You can 
make hig profits, and 
eliminate “direct” selling 
competitors making 
vour own binder-folders 


by 


Ltd ; 


454 King St... W. Toronto oul of manila folders from 
your own slock and the 
EUROPI icco Fastener Machine 


with specially desiqned 
feco Fasteners. Write for 
confidential information 


Acco Company, Ltd., 


18 Whitefriars St., London, E.t 1 


ARGENTINA 
Fred Berg & Co., 
Aires 


448 Sarmiento, Buenos 
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Important San Francisco House 
A. Carlisle & Co., Upham & Rutledge, Inc., represents 
extensive accumulation in the 
Several different mergers of the different elements 
the total of skill 
not frequently management. The 
first integer of this organization began business in 1852. 
Now this Post San 
Francisco, Calif., presents one of the most elegant retail 
Sut the retail floor hardly 


an of business experience 


west. 


in firm have brought together a sum 


combined under one 


great establishment at 135 street, 


floors to be found anywhere. 


furnishes even an indication of the vast business that is 


carried on. 
layout, a great printing establishment where the company 


Up five floors more are an elaborate office 


even casts its own type, does color work, or what you 
please; a bindery still above that, picture framing, etc.; 
and in the basement tens of thousands of dollars worth 
of merchandise and raw material awaiting daily call. Two 
hundred and fifty-six employees keep all the wheels mov- 
ing; yet with all this it is the claim that the company does 
more business per square foot than any similar establish- 
ment in the west. 

When recently the company added a thousand square 
feet to their stationery department on the ground floor, 
it looked as if this claim might be upset; but the contrary 
has been the effect. The new space added is flooded with 
cheerful light. It is all convenient. Customers appreciate 
the light and cheer and convenience. They 
They are more willing 
to offer. The 


feel at home 
and deliberate on their purchases. 
to to 
result is considerably larger unit purchases, and a con- 
siderably increased aggregate. the offers 
among other things a most of 
loose leaf binders (the “Videx” binder) filled with samples 
for the use of dentists, doctors, lawyers, every thinkable 


spare time be shown what there is 


Here company 


comprehensive system 


line of business, all so built up that no lawyer is needed 
to work out the income tax. Here with pleasant surround- 
ings and no confusion, the busy business man is easily 
tempted to give deliberate consideration to the systems 
to him. 


The 


offered that mean a saving of labor and expense 
Do these things count with a business man? cash 


register says that they do. 


ee 
Iowa Law Prevents Changing Serials 

The state of Iowa has passed a law making it an offense 
for any person to remove, alter, deface, mutilate, conceal, 
cover or destroy a manufacturer’s serial number or other 
distinguishing number or identification mark on _ his 
product, or to offer any such product for sale in that state. 
Enforcement of this law will protect the purchaser of busi- 
ness machines in Iowa. The hearings developed the fact 


that serial numbers of fountain pens have been tampered. 


neiesiiniimantitiens 
“Swallow” Pens and Pencils on Boardwalk 

A short time ago one of the displays at the Du Pont 
Exhibit on the Boardwalk at Atlantic City was the 
“Swallow” line of fountain pens and pencils. These utilize 
“Pyralin” stock, and show combinations of popular colors 
and pearl effects. Included were black-with-pearl-green, 
brown-with-pearl, blue-green-with-pearl, and plain black. 
The “Swallow” line is a product of Mabie, Todd & Com- 


pany, New York, N. Y. 


> 

Burglars Rob Typewriter Dealer 

Burglars entered the store of the King 
change Company, 205 Massachusetts avenue, Indianapolis, 


Ind ’ 


Typewriter Ex 


Sunday, June 8, and took nineteen typewriters, valued 
They entered the plant of the J. B. 


at more than $1,000 
Eastman Company next door, and tried to drill through to 
the typewriter shop. This failed, so they went into the 


basement, forced a door and climbed upstairs, forcing an- 


other door to gain entrance to the typewriter store. 
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CARTER builds business for you 


: with advertising that executives 


are reading .. ! 








Featuring a hazard in every business, 


Ir 's 2 
or ’ nay © p ‘ — oF. @WSheg “d ; Carter's advertising brings inquiries 
= y, es e ve) a. Ww. from lawyers, government officials, 
iS " et Map, ai y. Oy bankers. It is preparing executives 
e. ae Y of Ca . "Gog ” ae , F aaa you serve for easy selling. 

St q 











n, ARTER’S advertising is bringing Write for reprints and other selling mate- 


a inquiries from thousands of interested rial. The Carter’s Ink Company, Boston— 
executives. Such a big response proves Chicago—New York— Montreal. 
Carter’s is running the kind of advertising 

" executives read, and are influenced by! 


S, This successful campaign is appearing in 


“ The Saturday Evening Post, Fortune, 7 
na System, Time, Judge, and Business Week. ‘@ g e g S 
ne Using the Carter message in your contact 


with the executive is the way to win his 
attention . . . and to clinch his order! PENS AND INKS 
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Better Wor 3 Less: ) 


ee 


Pride in work... interest. . . greater accomplish- 
ment... these follow one another when file 
clerks use the popular BERLOY units. 


Effortless drawer operation with ball bearing rol- 
ler suspension results in drawers sliding in and 
out at a touch of the finger. This suspension is of 
one unit, too, with cross bracing. Changing a 
drawer is simplicity itself. 


BINS - SHELVING - RACKS - LOCKERS 


STORAGE CABINETS - DESKS - FILES 


BERLOY 


The modern, handsome appearance of BERLOY 
units adds tq the attractiveness of any office... 
The greater filing depth means lower filing cost 
per inch. 

One of the best ways to convince your prospect 
of the advantages of these files is to have him 


try one or more in his office and he'll get a new 
conception of filing efficiency. 


BUILDING PRODUCTS SPECIAL 


PRODUCTS IN STAINLESS STEEL 
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The June Retrospect paragraphs were crowded out of that issue, 


and are presented here. 
The Field in Retrospect 


Paragraphic Bits About the Office Equip- 
ment and Supply Activities of the United 
States in Years Past 


{From The American Stationer, June, 1881—Absorbed by Office Appliances] 
Fifty Years Ago 

Booksellers and stationers of the northwest met at the 
Grand Pacific hotel, Chicago, to organize a retailers’ asso- 
ciation. This was with special reference to eliminating 
some of the unfavorable practices prevailing in the book 
business. H. H. West, Milwaukee, was elected president 
of the “Northwestern Booksellers’ and Stationers’ Associ- 
ation.” 

William Mann & Son, 51 Liberty street, New York, had 
been established by William Mann, manufacturing stationer 
of Philadelphia. His son, Joseph H. Mann, was manager 
at New York. 

[From The American Stationer, June, 190 Absorbed by Office Appliances] 

Twenty-five Years Ago 

The Thaddeus Davids Ink Company, Inc., leased prop 
erty at 95-97 Vandam street, New York, on which a new 
building was to be erected for its use. The company had 
been located fifty years at 127-29 William street, and was 
unable to renew its lease, which was to expire in 1908. 

Roger A. Simonson & Company, formerly at 135 Adams 
street, Chicago, had moved to 302-04 Dearborn street. 

[From Office Appliances, June, 1916] 
Fifteen Years Ago 

Charles A. Stevens, Chicago stationer, and then presi- 
dent of The Barrett Changer Company, was the subject 
of the frontispiece 

The Imperial Desk Company, Evansville, Ind., had made 
additions to its manufacturing facilities. 

American walnut was being restored to favor, this ma- 
terial appearing in many lines manufactured in the United 
States. About twenty-five years previous walnut lost out 
in this country, because of the inferior designs employed 
by American manufacturers. In the interim England and 
Germany had imported millions of feet of this handsome 
wood. 

Harry C. Slemin, who had been advertising manager 
of the Yawman and Erbe Manufacturing Company at 
Rochester, N. Y., had become general manager of the 
Office Specialty Manufacturing Company, Ltd., Newmar- 
ket, Canada. 

The W. H. Kistler Stationery Company was erecting a 
new seven-story building on Champa street, Denver, Colo. 

Fourteen dealers and manufacturers contributed to the 
annual office furniture section of Office Appliances. 

Stetson, Fiske, Inc., Albany, N. Y., has been incorpo- 
rated at Albany, N. Y., to conduct a commercial stationery 


and printing business. 


[From The American Stationer, July, 1881—Absorbed by Office Appliances] 
Fifty Years Ago 

The Walke Pen Company, Hamilton, Ohio, had devel- 
oped a fountain pen with a gold nib, suiting it to the use 
of shorthand writers. The stylographic pen then in 
vogue was incapable of shading, and thus useless to 
stenographers in taking notes. 

Dawson Brothers, Montreal, leased space adjoining their 
bookstore, to provide for stocks of blank books and sta- 
tionery. The commercial stationery business was receiving 
increased attention from this important bookseller, 
































A line which has both 
quality and individuality, 
variety enough for every 
requirement and manu- 
factured with the greatest 
care. 


MANIFOLD 
SUPPLIES 
COMPANY 


188 Third Avenue 


BROOKLYN Station 2) N. Y., U.S. A. 
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Byron Weston had received highest honors at the Paris 















—=— 








exposition for his ledger and record papers. 
i t 


The Buxton & Skinner Stationery Company, St. Louis, 


Increased Volume in Sales Mo., had moved to 115-17 Chestnut street. 


and Profits Comes Through eee. 8 Oy le 


Minneapolis stationers had claimed that the local asso- 


ciation was the oldest of its kind in the United States. 
e Boston offered rebuttal, reporting that the first association 


ot stationers in that city was organized October 25, 1888. 


9 99 John B. Shea had sold his interests in Aikin, Lambert & 
Company, New York, to W. I. Ferris, of the L. E. Water- 


TINEA | 


Brazil had reduced the import duty on typewriters to 


Colors 
also Black 








twenty per cent. 
Receivership proceedings in the case of the Jewett Type- 
writer Company were being heard at Des Moines, Iowa. 
Seeman & Peters, printers and engravers, Saginaw, 


Mich., were expanding through the installation of commer- 





cial furniture and stationery departments. 
[From Office Appliances I 
Fifteen Years Ago 
The Wholesale Stationers’ Association of the United 
States was organized at a meeting held June 16-17 at Hotel 
Astor, New York. 
The fifth annual convention of the International Stamp 


Manufacturers’ Association had been held June 20 at 
















Chicago. 









Robert E. Ramsay, then advertising manager of the Art 








Metal Construction Company, had been married June 7 to 
Miss Ruth Barbara Corey, Olathe, Colo. 

Salz Brothers, manufacturers of fountain pens, clutch 
pencils, etc., had moved from 45 West Thirty-fourth street, 
New York, to 71 West Thirty-fifth street 

The pen business operated many years by George B 
Gaydoul in New York had become the Gaydoul Gold Pen 
Company. —_ 

“Consumers” Combined Order Blank and Envelope 

The Consumers Paper & Supply Company, 426 South 


Packed in Highly 
Polished Nickel 
Tubes 
—— 

Colors packed in attractive, highly __ | 
polished nickel tubes—with tube 
caps designating colors; black with 











black caps stamped on top with Clinton street, Chicago, IIL, is making a specialty of a 
td 9 combined order blank and envelope for use in direct mail 

egree ° campaigns. These blanks are made up to the size re- 
“CASTELL” Thin Leads are un- quired by the individual advertiser, and can include the 


“Business Reply Envelope” form sanctioned by the United 
] 


matched in brilliancy of color, firm- States Post Office Department, which allows the postage 


ness and smoothness. to be paid by the addressee on delivery. This blank is 

F . provided with a gummed flap, which, when sealed, makes 

100 per cent. accuracy in diameter a secur¢ envelope for the transmission ol inquiric S of 
orders — 


and non-crumbling composition 
prevent clogging of mechanical 
pencils. 


Newspaper Advertising for Office Equipment 

Printers’ Ink published “An Analysis of Some 1930 
\dvertising Appropriations.” This covered the bulk ex 
— § —— penditures in a number of fields Che article showed that 
six companies spent $1,075,000 for newspaper advertising 


to promote the sale of ofhce appliances. There was no 


Never Say = 
-of CASTELL 


A.W. FABER 


INCORPORATED 
NEWARK,NEW JERSEY, U.S.A. 


individual classification for fountain pen and mechanical 
pencil advertising, which was included probably in 
“miscellaneous.” 


Comparative figures were shown for office appliance 


advertising by six manufacturers, showing advertising for: 
(1929) $1,225,000; (1930) $1,075,000 
ssieeseasillaaatnagie 
English Business Show Helps Hospital 
Che Stationery Trades Journal, London, reports that M: 
J. Adams Keene, chairman of the Office Appliance Trades 


Association of Great Britain and Ireland, made a dona- 








tion for that body to the Royal Hospital and Home for 


Pencil Makers 


For Over 169 Years | 


——— 


Incurables, Putney. The check he presented represented 








the year’s proceeds from the commercial college students’ 








sa 


admission fees to the Business Efficiency Exhibition at 
White City, London. 
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Gus Rickson, in charge 
the bookcase trimming de- 
partment, has worked 


us since 1893-—32 of those years “The company 

years in his present posi- have been good to me—al- of his sons also works 
tion He says, The ways reasonable 80 I 

quality of GUNN work- stay on.”’ 


oe ee 
i; 





\ 


a: 8 





0 Charles Valentine, fore- Peter Vander Meer, 

man of the inlay depart- genital superintendent 

for ment, has been with us 26 the second floor 
7 been with us 36 years 


mans ship ts better and bet- 
ter He has tnvented 


many bookcase im pr 


ments 


(very 


ESTABLISHED 


GRAND 


| GOOD “tlustration of the whistle 
* “GUNN Minutemen” into action 
in the beautiful Fairview suburban community 
where many “GUNN Minutemen” 


echo of the GUNN caltope whistle 


sound heard every new working day. 
Minutemen" and other factory workmen as well, 
rise by it; eat by it; work with tt; and live with 
day-in-and- 
day-0ut through the years—the busiest poopte 

have come to set their watches 


UNIN (aftsman 


iu. Promptly on time to the second 





has 
One 


his department 


that calls 
For years 


. the 
jirst 
“GUNN 


the 
of 


in 


—a Minute: 


LOWING every morning of every working day 
exactly on the hour, minute and second—the first 
thing the average GUNN workman hears is his 
factory whistle. 


No wonder that GUNN craftsmen are “Minutemen.” 


But “GUNN Minutemen” are “up-to-the-minute 
in methods and workmanship, as well. 


Charles Valentine, foreman of the inlay room, 
proudly confides that, “The quality of GUNN 
workmanship now is much improved—in fact the 
high grade work of yesterday would not pass 
muster today.”” He showed us, with pride, the 
special new shapers which knock out three times as 


many desk tops in a day; and pointed to a new top 
machine which has enabled him to double his 
output of large tops. 


Alonzo Gerbers, another old time “Minuteman” 


slyly remarked, ““We do everything we can to 
do our work right as we can, quick as we can and 
easy as we can—that makes good desks.” He 
proudly exhibited the new grooved slide which 
makes the drawers in GUNN Desks so quiet. 


In other words, with years of experience behind them, 


and many other years of usefulness before them, 
every GUNN workman is keenly on the alert for the 
very latest and best in production methods 
every GUNN craftsman is a “Minuteman.” 


The Gunn Furniture Company firmly believes that there is in selling, as well as in producing, a 
super-craftsmanship. The newer modern tempo requires newer sales strategy. Many of our dealers 
= already astute in these modern merchandising methods. They are worthy members of the 


GUNN Minutemen Guild." Others would 
desk salesmanship. For such we have a real 


perhaps like to know the newer and more successful 
y yt ny ~ and helpful service. We trust that 


you, too, in the not far distant future, may also become “GUNN Minutemen.’ 


RAPID $ 


GUNN FURNITURE COMPANY 


MICHIGAN U $ A 


Permanent display—W aters-Klingman Building, Grand Rapids, Mich. 
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Protit Points in Oxford Filing Supplies 






WORKMANSHIP 


“A GOOD Shoemaker Sticks to His Last” 





\nd because Oxford sticks to filing supplies ex- 
clusively, you can expect perfection in all of those 
details which go to make for most efficient filing. 
Not Jacks of all Trades, but Masters of one, 
Oxford gives you clean-cut accuracy in tabbing, 
in cutting, in printing—in correct type of stock 

a combination that constitutes real filing efficiency. 
Regardless of cost or grade there never should be 
any excuse al any time for poor workmanship in 





filing supplies—or any acceptance of them on 
A new “Profit Point’’ will the part of dealers. 
appear each month, point- 


ing the way to profitable re- OXFORD FILING SUPPLY COMPANY 


tailing of this major record- 340 Morgan Ave. BROOKLYN, N. Y. 
keeping line. 


Write for outline of the Ox- 
ford proposition NOW. 
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Stop Profitless Merchandising 

The final declaration of the eighteenth annual Foreign 
Trade convention held at New York in June stated that 
an essential necessity of the present economic situation is 
an advance in commodity prices. 

“The eighteenth National Foreign Trade Convention 
assembled this year in New York profoundly impressed 
with the growing conclusion in the foreign trade com- 
munity that only the plainest and most straight-forward 
recommendations would serve a useful purpose in the 
present business situation. 

“During the nine sessions of the convention the out 
standing phases of the world trade situation were analyzed 
by authoritative speakers, and the broad outlines of the 
investment situation, exchange problems, the slackening 
of buying activities, the effects of recent over-production, 
and the world tariff situation were among the matters 
that reflected the delegates’ conception of the practical 
terms on which the crisis should be confronted. 

“From among these factors the convention unanimously 
determined to single out one, and to embody its recom- 
mendation to the business world in a final declaration con- 
cisely phrased in 300 words devoted to emphasizing a 
single point. This one recommendation concerned the ne- 
cessity of an advance in commodity prices as the most 
essential factor in bringing about a restoration of trade. 

“This recommendation was formulated by a general 
committee of eighty-five members, representing every sec- 
tion of the country and all phases of foreign trade. What 
this broadly representative committee laid before the con- 
combat in principle and by all 


vention was the need ti 
such means as may be practical the state of unfair compe- 
tition created by profitless merchandising. 

“The committee accordingly reported to the convention 
its conclusion that general business recovery and the 
preservation of present wage standards are above all con- 
tingent on the restoration of commodity prices to a level 
affording a fair margin of profit. 

“The convention, composed of 1,514 delegates from 
thirty-five states and territories of the United States and 
including visiting delegates from twenty-four foreign 
countries, unanimously accepted this declaration of prin- 
ciple and thus empowered the National Foreign Trade 
Council to bring it before the American people as ex- 
pressing the one point which the American foreign trade 
community believes to be essential for vigorous and wide- 
spread action at the present time. 

“The gathering faithfully typified a broad cross section 
of American business, representing manufacturers and 
producers of more than 300 important commodities, about 
150 banks from every part of the country, practically all 
important railroads and shipping companies, aviation, ex- 
port and import houses, port industries, shippers, agricul- 
tural interests, chambers of commerce and trade associa- 
tions, and foreign trade educators from universities in 
many parts of the United States. 

“The most significant fact in the status of the interna- 
tional trade of the world is that the volume of merchandise 
sales about equals that of a few years ago when business 
was enjoying substantial prosperity. But price levels have 
fallen to the point where profit has been largely elimi- 
nated. The chief factor of the present situation is profit- 
less merchandising. 

“An essential necessity of the present economic situation 
is an advance in commodity prices. When prices are fall- 
ing buyers tend to withdraw from the market. It is rising 
prices that stimulate buying and consumption and a return 
of prosperous times. Anything, therefore, which tends to 
postpone recovery in commodity prices, more especially 
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This one doesn’t 
drip, spill or collapse 


Believe it or not here is one sturdy, inexpen- 
sive paper drinking cup which doesn’t drip 
water onto your pet necktie, doesn’t collapse 
with a splash when you try to drink from it, 
does fit snugly into your hand, can’t be left 
standing around to ruin varnish or office 
upholstery, and boasts a rigid, non-breakable 
cabinet as easy to reload as most of them are 
difficult. And Ajax Cup equipment is one of 
the least expensive on the market! If these 
claims sound impossible, we'll be glad to 
furnish proof—at our expense. Just write 
your name and address below. 


AJAX CUPS 


_————_—_—— i | ca seuss 


MAIL THIS COUPON TODAY 


Logan Drinking Cup Co. Div., 
U. S. Envelope Co. Worcester, Mass. 


ADDRESS 





OA—7 








80 





“*ALWAYS GRID 
~NEVER SLIb* 





Here’s a real profit maker and trade 
builder that will sell prea every 
month of the year! "4 


The Standard of highest quality and master 
craftsmanship has been excelled in the com- 
position and design of the ‘“‘Sunruco”’ Finger 
Pad. The many efficient talons or claws on 
the working portion of the pad describe to a 
degree the expression “Always Grip—Never 
Slip.” 


Holes for ventilation have been carefully 
spaced on the upper surface. For sanitation as 
well as efficiency. ‘“‘Sunruco”’ pads are practi- 
cally indispensable to the typist, clerical work- 
er, mail service and bank employees and others. 


“Sunruco”’ Finger Pads are made in six sizes, 
S-00, S-11, S-111/4, S-12, S-13, and S-14 in red 
color. Each size is packed one dozen to an 
attractive carton, twelve cartons or one gross 
pads to a counter display container. 


Samples and prices gladly furnished. 


The Sun Rubber Company 
Barberton, Ohio 
U. S. A. 






SUNRUCO 
Y 7 


The name **SUNRUCO”? identifies exceptional 


merchandise offerings of rubber office specialties. 
is your guarantee of quality and satisfaction. 


Send today for prices and illustrations of the complete 


“SUNRUCO” linc. 
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those influences which are unfair and uneconomic in char- 
acter should be discountenanced. 

“The importance of fair prices cannot be overestimated 
in influencing the restoration of trade. Sellers cannot ex- 
pect to obtain fair prices for their own products unless as 
buyers they are willing to pay fair prices for the commodi- 
ties and services necessary to their industry. Competition 
is unfair both to industry and to the community when price 
Basic com- 


a loss. 


cutting compels the sale of goods at 
being sold at cost or less. Profitless mer- 


and affects the position of 


modities are 
chandising retards prosperity, 
the wage earner. 

“Our foreign trade is susceptible to world conditions but 
it should be possible to stabilize our domestic market which 
would have a strong stabilizing influence in other countries. 

“No one contemplating the vast resources of the United 
States; our finan- 
and industrial integrity, 
tained our country in the 
through which we have been passing; 
efficiency 


the basic soundness of our institutions; 
cial which so powerfully has sus- 
perplexing and trying period 
our creditor position 
in the world; and economic 
strength and the splendid morale of our people can have 


any doubt that we possess in ourselves the power to lead 


our unimpaired 


in world trade recovery.” 
eae 
House Organ Philosophy 
If I get a man who’s got money to burn, I’d make 
The Girl Friend in The Coach (published 
the Boorum & Company, The 


a good 


match for him 


co-operatively by Pease 


Eagle Pencil Company, C. Howard Hunt Pen Company 
and Sanford Manufacturing Company). 
* * * 
There is hope for the fellow who knows that he does 


not know much, especially if he is the only one who knows 
it—The “Y and Erbe Manufac- 


turing Company). 


and E” Idea (Yawman 


* . * 


I know a girl so dumb she was fired from Woolworth’s 


because she couldn’t remember the prices!—It’s Said and 


Done (Dictaphone Sales Corporation) 
we 
The hours for success are 8-9 a. m., 1-2 p. m., 4-5 p. m., 
and twenty-one others.—The Adco Balance Sheet (Ac- 
counting Devices Company). 
* * * 


If you suspect a man, don’t employ him; if you employ 
a man don’t suspect him.—Uncle Dick in the Berloyalist 
(The Berger Manufacturing Company). 
* *« * 
but fail to pull 
FiberstoK En- 


A lot of folks have a good aim in life 
the trigger—FiberstoK Fibers (National 
velope Company). 

* * * 


car garage is built on a one horse salary.— 


Smith & Corona 


Many a two 
Smith-Corona Sales News (L. C Type- 


writers, Inc.) 


* * * 


Imagination finds new and better ways of doing things. 
The Office Cat (The Richmond & Backus Company). 


* * * 
We see evil only as we know evil.—Bramwords (The 
Bramwood Press). 
———_<——— 


Sixth Annual Strasbourg Sample Fair 
The sixth annual Strasbourg sample fair will be held at 
Strasbourg, France, September 5-19, 1931. Official reports 
of the 1930 fair indicate that it was more successful than 
any previously held. The exhibitors numbered over 1,300; 
approximated 600,000. Office sup- 
American manufacture were exhibits 


visitors furniture and 


plies of among the 


of particular interest to local buyers. 
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il Angular Tab Guides and Folders 
a ii Mr. Dealer, next in importance to the quality of the merchandise is the package itself. Here is 
. | if the ideal package—made of tough material—of convenient size for stacking—neatly labeled 
| | —having a lid that is a component part—in short, a serviceable container that is attractive 
e ; N to the consumer. 
nd Bit 
The Most Serviceable Box 
n. Ever Designed for Sets of Guides 
niin You Can’t Lose the Lid--- 
by if It’s Part of the Box 
ist i & 
7 Cellophane Wrapping 
all 1 Insures Clean, Fresh Stock 


il + Obtainable in complete sets of 3 x 5, 4 x 6 and 5 x 8 Card Index, Letter, Cap and Check 
— ||| Size Guides, with printed index labels inserted. Alphabetic, Daily and Monthly Sets—each 
e- ||| wrapped in cellophane. Also letter and cap size blank guides and folders. 


Lig These complete sets of Globe-Wernicke Angular Celluloid Tab Guides and Folders offer 
™ _| you an unusual sales opportunity. Send for prices today—then display these attractive packages 
||| in your store and window. Return the coupon NOW. 
tt 
he . | : 
| THE GLOBE-WERNICKE COMPANY Fr (OA) 

. Cincinnati, Ohio | 
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Do you want Wor ds 
or ction : 


Many months ago some keen-eyed analyst of business diag- 
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Dipaday Desk Set — Pen 
adjustable to any posi- 
tion; socket adjustable; 
many beautiful stvles 
and coler combinations. 


nosed this country’s troubles as largely “over-prediction.” 


As a nation, we stumbled into a depression—and then 
proceeded to talk ourselves into a worse one. But the 
mourners are running out of breath. The fun of weeping 


Filapen—E-specially de on each other’s shoulders has turned sour. 
sidnedior filling fountain 
pens of all popular sizes pen . ; - 
and Selene SS See Che hard-bitten facts of business confront us too solidly 
nk supply alwe vs. T . 
~ Nemes, to be overlooked any longer. Words are footballs which 
have been kicked around long enough. We all want action. 
» And those of us who make up our minds to get action find 
encouragement in the multiplying signs of gradual, gen- 
eral recovery. 


Ideal Sanitary 
Moistener For 
maer moisten- 
ina and general 
office use; will 
last a lifetime. 


Business, profitable business, is being done now—to- 
day—by the merchants who stock wanted merchandise 
and keep their customers’ wants alive. Your share of this 
business is waiting for you if you carry a well- 
rounded stock of Sengbusch preferred products 


and never miss a chance to make a sale. 


Are you satisfied with empty words, or are you 
ready for action? Let us have your complete-stock 


order today. 






Kleradesk — A 
place for every 

paper and every 
paper in its place. 


engbusch 


SELF-CLOSING INKSTAND CO. 
715 Sengbusch Bldg. Milwaukee, Wis. 
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Progress in Mechanization of British Banks 

Commerce Reports] The efforts made by the distribu- 
tors of American calculating and bookkeeping machines to 
have them installed in the branches of the British “Big 
Five” banks seem to be on the verge of success 

Business efficiency exhibitions, such as the one held 
yearly at the White City, London, have attracted the atten- 
tion of junior bank managers the past few years. They 
have seen the most difficult bookkeeping accomplished in 
a short time, and, in addition, have followed closely the 
development of efficient bank practice in the United States. 
At present all of the “Big Five’—Lloyds, Barclays, Mid- 
land, National and Provincial, and the Westminster, have 
experimental installations in a few of their branches to 
determine the reliability of the new systems. The newer 
and more progressive banks in London—especially those 
with American affiliations—are enthusiastic about the use 
of mechanical bookkeeping and represent the best selling 
field. On the other hand, there are considerable difficul- 
ties to be met before the necessary changes will be made 
by the older banks 

Most of the older British banks have efficient male book- 
keeping staffs, who have been attached to their posts and 
the bank interests for years. A certain number of these 
men will be supplanted by the machines, especially the 


older men, to whom running the complicated devices 
would be a task to which they are not suited. The banks 
have in the past offered steady and sure promotion to their 
employees, who have accepted this in lieu of better sal- 
aries. The employers’ obligation is more than sentimen- 
tal, and the retiring of these employees on benefits and 
pensions would necessitate a considerable expense to the 
banks. Possible Operating Contingencies 

In the second place, there is no ocular proof that the 
machines are a complete success from the bank’s point of 
view. A breakdown would have dreaded consequences, 
unless the posting and accounting could be carried on by 
hand. If hand bookkeeping is supplanted, they fear the 
time when the machine operators will be incapable of 
working by hand in an emergency 

A third feature is the absence of bookkeepers already 
trained upon machines. The bank’s own staff can undoubt 
edly be taught to work the keys and levers, but the in- 
struction must be on the bank’s own time and sometimes 
requires a disrupting group of outsiders and teachers in 
the counting room \s a further feature the way would 
be open to the quick fingers of women, thus reducing the 
dignity which has been associated in the past with even 
the most lowly of banking jobs. The intelligent interest 
of the average American in understanding how the ma- 
chine operates, which has been no small part of the suc- 
cess of machines in America, is lacking generally among 
the British, who will be apt to handle inexpertly the deli- 
cate mechanisms until a familiarity is built up 


Schools to Aid Introduction of Machines 

The way lies open at present for the business schools to 
train their pupils in mechanical bookkeeping, and the cal- 
culating machine distributors are doing their best to have 
this type of work added to the curriculum. The initial ex- 
pense of installing this equipment in the schools is the 
chief drawback, but the better schools are making good 
progress. The advertising value of having their machines 
installed in the schools is looked upon as being immeasur- 
able by manufacturers, and the sales point that the pur- 
chaser can secure operators trained in the operation of 
the machines he buys is of considerable force. 

A fourth deterrent, which is of no small importance, is 
the refusal to take the responsibility for the installation of 
these new machines, which is discernible among the branch 
bank managers, even when convinced of the practicability 
of machines. A large initial outlay is required and clerks’ 














Mahogany or Olive Green 


“Out of Sight— 
Out of Mind” 


OU can’t expect your customers to 

buy blotters if you keep your 
blotter stock tucked away out of sight 
on a dusty shelf or under a counter. 


Our experience with the Wrenn 
Showblott proves conclusively that 
when blotters are prominently and at- 
tractively displayed so that every cus- 
tomer who enters your store is re- 
minded that you sell blotters—then 
the blotters sell themselves auto- 
matically. 


There’s good profit in blotters—too 
good to be neglected. 


The Wrenn Showblott is a handsome 
modern display cabinet which is fur- 
nished to you at factory cost (much 
less than you would have to pay for a 
counter of similar beauty and quality). 
It comes to you complete with a prop- 
erly assorted stock of famous Wrenn 
Blottings, desk size and hand size, in a 
wonderful range of beautiful colors. 
Write for our special introductory offer. 


+ » » 


The Wrenn Paper Co. 


MIDDLETOWN, OHIO 




















well volume— 
save time—with this 


complete line . . . 


Do you stock competing brands of office 
baskets? If you do, stop this time wasting 
and expensive practice today. You will save 
your clerk’s time, save your own time and 
your hard-earned sapital by concentrating 
on a line that’s diversified enough to appeal 


to all types of buyers. 


Canco metal office baskets are designed to 
suit the tastes of every type of buyer. By 
carrying the complete line there’s a mini- 


mum of lost sales. 


There are rich finishes of oak, walnut, and 
mahogany; institutional baskets in white; 
others for more general use in green, cor- 
rugated or plain. There is a type and size 
for every use and need. Carry the complete 


line and profit substantially. 


Galvanized Ware Department 


AMERICAN CAN COMPANY 


TOLEDO, OHIO 
City Park Avenue and Hamilton Street 





Illustrated here is the Canco 
No. 82, 13% x 14%, furnished 
in green, walnut, oak or mahog- 
any. We have available also the 
small size corrugated basket No. 
160, 12% x9%_x11%, also No. 
480, 15% x 12% x 18, a larger 
corrugated basket. Both of these 
baskets can be had in either 
green or white. 
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wages are not high. A manager’s request for machines 


will probably be granted if he will undertake a reduction 
that the 


Such promises can only be 


in costs and see work is done more efficiently. 


made with difficulty under 
should the 


cessful, the manager’s record will suffer 


present conditions, and machines be unsuc- 


financial 
and there is 


But better business and a greater volume of 
transactions are expected for the near future, 
a general desire to be equipped for the handling of these 
transactions when conditions do improve. The office ma- 
chine has, by its own virtues, overwhelmed the arguments 
which have opposed its adoption, and it is believed that it 
British 


a potential market upon 


will be only a question of time when the great 
banks will be equipped with them 
which American manufacturers can look with confidence. 
representatives have canvassed the field carefully, 


and will be ready for the orders when conditions are ripe. 
ee 
Furniture Display at St. Louis 


Three floors for the display of furniture are included 


in the plans for the St. Louis Mart building, now under 
construction at Twelfth boulevard and Spruce street, St. 
Louis, Mo. This is a $5,000,000 project, the furniture sec- 
tion to devote two floors to household furniture, and one to 
Ralph A 
retary of the Conrades Manufacturing Company, 
dent of the St. 


quoted on the 


office and institutional furniture. Conrades, sec- 


and presi- 


Louis Furniture Board of Trade, was 


attitude of St. 
turers toward the displays. 


Louis furniture manufac- 


“I feel sure it is the intention of the St. Louis furniture 
manufacturers to give this project their full support,” said 
Mr. Conrades. 

The furniture mart will occupy three entire floors of the 
Stancliff, president of the 


building, according to E. L. 


Mart Operating Company, and will provide facilities for 
the consolidation of exhibits and sales offices of the various 
manufacturers represented in St. Louis. 

In addition to the usual types of furniture there will be 
special exhibits of school, theater and hospital furniture, 
a display of garden furniture and terrace chairs, and a dis- 
play of surgical equipment. 

Board of 
Trade, said the board indorsed the idea of a furniture mart 
as early as 1928 when plans for the St. Louis Mart building 


Richard Dallam, secretary of the Furniture 


first were proposed by Stancliff. At that time, Dallam ex- 


plained, the Furniture Board urged that full encourage- 


ment be given outside manufacturers to be represented in 
the mart. 
“Establishment of the 


plained, “was decided upon at the request of national manu- 


furniture mart,” Stancliff ex- 
facturers who wished to have a central location for the ex- 
hibition of their products.. Approximately 120 furniture 


manufacturers are now selling out of St. Louis through 
salesmen and, although some of them have displays, there 
are no facilities for a consolidated display such as will be 
afforded in the Mart 

“St. Louis ranks second to New York as a market from 


which retail merchants throughout the Southwest buy dry 


Juilding. 


goods. Because of the importance and extent of its natural 
trade territory, this city is also a large furniture distribut- 
ing center. Manufacturers who have already reserved space 
believe that creation of this furniture mart will establish 
St. Louis as a focal point in the distribution of furniture. 

“Throughout the three floors exhibition spaces will be 
entirely inclosed with glass. Some manufacturers contem- 
plate the use of more than six exhibition units. 

“At the request of manufacturers represented, the Furni- 
ture Mart will not be open to the general public, but will 
be maintained as a wholesale display exclusively for deal 


ers, 





=mreoevwonwan ~<wm<m 


j 


4 gi 04 V7) AY 
me fg a AY F 
at 


rn FY Of 


THE CROW AND THE PITCHER: One hot summer 
day, a thirsty crow found he could not reach some rain 
water in a discarded pitcher. He dropped pebbles in the 
pitcher until the water rose so he could quench his thirst. 
The crow found more water in the pitcher than he could drink, after 
he thought out a special method to get it. Even in slow periods, there’s 
plenty of office supply business in your territory, if you can get it... 
Look over your stock, study your store and window display, think over 
your advertising and business-getting methods. Have you a broad range 
of merchandise concentrated on one or two accepted brands of each item? 
Does your store Jook like a successful place that knows its business? Are 
you going after business or waiting for it to happen your way?... 
Perhaps the story of a stationer who followed the crow’s example — 


who THOUGHT out new methods—will help you. See the next page. 
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Manufacturers of Ault & Wiborg Products - 75 Varick St., New York - 26 branches in principal cities 
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A certain stationer said, “’ There's 
plenty of office supply business in 
this town. The only trouble is— 
I'm not getting enough of it.” 

He decided to make his store 
look like the best of its kind. The 
painters and carpenters were glad 
to help —he put it down as an in- 
vestment, not an expense. 

Next, he cut out all extra brands 
of everything from his stock. One 
or two accepted brands of each 
item remained —the culls were sold 
at a big bargain sale which brought 
in alot of new customers. The quick 
cash was invested in new profit- 
lines of merchandise he had not 


carried before. 


THE 


INTERNATIONAL 








PRINTING 





INK 








Then he bought an advertising 
course for his brightest clerk, gave 
him a raise and the title of Adver=- 
tising Manager. The bright young 
man sent out a letter which said 
that this store carried the well- 
known Ault & Wiborg products 
which were now improved by 
1. P. 1. skill and experience. 

He suggested that, since most 
of these business houses probably 
used |. P. 1. Inks in their advertis- 
ing, they would be glad to know 
that the same high quality brand 
was now available in office sup- 
plies — in his store. 

The cash register soon proved 


he was right. 


CORPORATION 


Manufacturers of AULT & WIBORG PRODUCTS 


Successor to The Ault & Wiborg Company (Ohio); The Queen City Printing Ink Co.; Philip Ruxton, Incorporated 


75 Varick Street, New York City 


26 branches in principal cities 
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“MR. TYPEWRITER DEALER 
THE WITNESS IS YOURS!” 


Ques. Mrs. Smith, on April 6th, you 


Ans. 
Ques 


Ans. 


Ques. 


Ans. 


bought a Royal Portable type- 

writer. Did you not? 

I did. 
. Why did you choose a Royal 
Portable, Mrs. Smith? 
Because it was so infinitely 
superior in every way to the 
others. 
Please be specific Mrs. Smith, 
how was it superior? 
Oh, in many ways. First, its de- 
sign was much more modern 
and practical—there were no 
projecting parts. Thenthecolor 
finishes were far more cheerful 


and attractive. 


Ques. Did the dealer designate these 


Ans. 


colors by any particular name? 
He called them “Duotones” and 
said they were exclusive with 
Royal. 


Ques. Thank you. Were there any 


Ans. 


other superiorities? 

Oh yes, I have only begun. Next 
I found the Royal Portable 
much simpler and easier to 
operate. Then I noticed the 
type—it was more beautiful, 
more charming and intimate, 
than any other typewriter type. 


Ques. What was this type? 


Ans. 


It was “Vogue’’—a new type- 
face exclusive with the Royal 
Portable and created expressly 
for personal correspondence. 





Ques. 


Ans. 


Ques. 


Just one more question, two dealers? 

Mrs. Smith—did you find Ay. Naturally! It showed that 
the Royal Portable at the the man who offered me the 
first store you visited? Royal was progressive and 
No, I did not. I went to up-to-date, whereasthe other 
another store first. had fallen behind the times. 
Did this lead you to any That will do Mrs. Smith. Thank 
conclusions concerning the you! 


Posed by Claudette Colbert, Paramount Pictures 
































ROYAL TYPEWRITER COMPANY, INC. 
2 PARK AVENUE, NEW YORK CITY 


More than 2000 Royal Portable Dealers in the United States 





Loyal Portable 











YPEWRITERS 
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Spirit of Gracious Living Moves Down- 
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ERE is furniture with three 
characteristics —any one of “ hich 


will bring to you many discriminating 























buyers of finer offic e furniture. 














Authenticity of design, beauty of 











wood —finally superior craftsmanship all 








combined to make fine furniture. 

















Why not send for our brochure “The 

















town. It tells faithfully the story of 


— 











Leopold furniture of the finer sort. 








Lainie 
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WRITE REGARDING REPRESENTATION —THE LEOPOLD COMPANY, BURLINGTON, IOWA 
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Bogus Repair Men Working in Illinois 

Two men claiming to be typewriter mechanics of the 
Remington Rand Typewriter Company in the Illinois river 
valley were arrested several weeks ago, and held to the 
October grand jury for false impersonation. The charge 
was for obtaining money under false pretenses. They gave 
the names of R. Callahan and C. J. Slarofski, and Rock 
Island as their address. They claimed to be in the service 
of the Springfield branch of Rem Rand. 

According to testimony of Robert Hierman, Bus Long 
and Cashier Hart of the Arenzville National Bank, the two 
men entered their various places of business, represented 
themselves as Remington men, and contracted for repair- 
ing the typewriters in the places. 

Mr. Hierman, who said he was the first approached, paid 
$8.50 for having his machine cleaned and a “new” platen 
placed on it. Upon investigation after the men had left, 
Mr. Hierman said, he found the old platen had been sand- 
papered and put back on the machine. 

Bus Long testified that he gave the men a new fender 
for their Ford car and $5.00 in cash for repairs and parts, 
which he thought were new, on his Oliver machine. The 
First National Bank paid $13.00 for work they thought had 
been done to their machines. 

At the business house of John Johnson the two men are 
alleged to have aroused the suspicion of Mr. Johnson who 
asked for his old platen after the men had finished their 
work. One of the men said it had been destroyed, where- 
upon Mr. Johnson refused to pay for the work done on his 
machine. 

In the evening inquiries were made regarding the re- 
pairs made at each place and the Arenzville business men 
decided they had been “bilked.”” Upon this decision Mr. 
Hierman made several calls to police, notifying among 
others, Gus Campbell, state highway policeman, who was 
given a description of the men and their Model A Ford 
roadster, which bore no license plates. 

The Arenzville men gave testimony before Police Magis- 
trate Rohrer upon questioning by States Attorney Myron 
Mills, and after the evidence was given the men were 
bound over to await the action of the grand jury. 

Representatives of the Remington Rand Company indi- 
cated the two men would be prosecuted for false imper- 
sonation. The charge preferred against the two was obtain- 
ing money under false pretenses. 

Herman Engelbaugh of the Arenzville National Bank, 
who also testified at the hearing, said that after his ma- 
chines were returned to him he had inspected one of the 
platens and remarked that it did not seem like a new one. 
“Oh, yes it is,” Mr. Engelbaugh testified that one of the 
men had answered. Later investigation, according to the 
witness, brought out the fact that the old platen had been 
taken off the machine, sand papered and cut off at the 
ends and then replaced. 

Fox Fall Line Ready for Inspection 

Geo. E. Fox & Company, 319 West Ohio street, Chi- 
cago, Ill, has completed its samples of items offered for the 
fall trade. Chicago dealers, and stationers from outside 
that city, are invited to call at the offices and inspect the 
new offerings. Many unique treatments are displayed in 
the sample room, enabling dealers to meet the varied 
tastes of modern business men for desk equipment express- 
ing their ideas of color and decoration. The line exempli- 
hes, for instance, the development of the conventional desk 
blotter pad to sumptuous utilities which are in accord with 
the various periods as rendered by modern desk manufac- 
turers. From this line the dealer can gain added business 
of consequence, when selling office equipment to business 
men who meet many of their customers in the privacy of 


New Floors- 
New Casters: 





Bassick equipment protects this fine composition 
floor at the Reliable Sheet Metal Works in 
Chicago. A typical installation. 


NEW BUSINESS FOR YOU 
selling Bassick Casters, NoMar 
Furniture Rests and Desk Cups. 


Modern offices demand protection 
for floors. Demand quiet, easy roll- 
ing casters. 


It’s a LUCRATIVE market for you to step into. A 
definite need for you to fill. 

All you have to do is call the attention of your customers 
to Bassick equipment—an item for every need—in 
EVERY office. 

Easy-rolling, easy-turning Bassick office chair casters end 
the irritation caused by balky, sticking casters. They 
protect carpets, rugs, composition floors. They give en- 
during service. 

Sell Bassick desk cups and NoMar rests for floor pro- 
— and neat appearance under chairs, desks and 
tables. 


STOCK THIS LINE AND OF. 

FER YOUR CUSTOMERS A 

NEEDED FLOOR PROTEC- 
TION SERVICE 


Write for information 
THE BASSICK CO. 


Bridgeport, Conn. 
Branch offices in: New York City, 








For the legs of chairs Round and Square 
= models. Protect floors 
ick from sharp edges of 

weight of furniture— legs. Neat appear- 


and tables. “Socket” 
protect floors. mg. 


Chicago, Philadelphia, Grand Rapids, 
and “Drive - on’’ 
“For 35 years the buy-word for easy mobility and floor pro- 





offices fitted out in accord with period or modern designs. 


NOMAR RESTS “ich- Evansville, Ind., Atlanta, Ga. DESK CUPS 
types. They spread 
tection” 
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THE SUCCESS OF 
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AGENTS AND DEALERS 


Yand E” 


possessor to sell 


F the “ Franchise only 
entitled its 
the nationally 

“Yand E” Products, it would still 

be extremely valuable and widely 

sought after, for the “Y and E” 

label, backed by more than half a 

century record of quality merchan- 

dise and widely advertised, is firmly 
established in the public mind as 


guarantee of the finest in office 
equipment. 
But “Yand E” does more than 


this, for back of every one of its 
Agents and Dealers is a series of 
cooperative selling helps without 
equal. Specialized departments in 
the home office include a System 
Department with a file of more than 
half a million forms, a Visible Index 
Department, a Hospital Depart- 
ment, a School Service Department, 


a Bank Department, etc. So com- 


famous line of 


plete is our service that the Agent 
or Dealer is perfectly equipped to 
deal with any specialized selling 
problem that may arise. 

The constantly increasing number 
of items in the ‘““Yand E” line en- 
larges the profit possibilities of the 
Dealer by enabling him to sell com- 
plete installations and to equip his 
customers with the proper systems 
and supplies. 

Special office layouts for cus- 
tomers without charge from our 
engineering department and special 
help for agents’ salesmen are like- 
wise valuable services that we 
render our Agents and Dealers. 

theory that in the 
Agents and Dealers 
lies our success is the fact that 
more than 50% of them have sold 
“Yand E” 


more, and some from 35 to 40 years. 


Proof of our 
success of our 


Products for 15 vears or 








YOON Rae Me. ©. 


755 JAY STREET gg ee gr gy YORK 


Export Department: 368 Broadway, New York, N. Y., + 
Steel and Wood Filing Cabinets . . . Steel Desks . . . Steel Shelving .. . Safes Office 
Systems and Supplies . . . . Visible Index Equipment... . Bank and Library Equipment. 


FIFTY YEARS” 


"FOREMOST FOR mone 
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Better Business 








The “Y and E” Visible Index, 
the latest step in our more than 
half century of service to business, 
is the first ‘“‘big news” on Visible 
Equipment in a decade. 

The enthusiastic comments and 
rapidly mounting sales in all 
parts of the country have proved 
the superiority of the many ex- 
clusive features of the ““Y and E” 
Visible. 

Based on a thorough study of 
existing equipment and backed by 
our more than fifty years of ex- 
perience, the “Y and E” Visible 
Index gives the executive better 
and more positive Visual Control. 


Complete data on sales, sales outlets, 





a | 


SLE RERE REE SD 
YALL 


SANSSANEUER 








ee \ 196 
‘ t 4 . 
and E salesmen and all the numberless details of 
. . . , . . 
National Publicity today’s business can be kept instantly 
eee ; A a available through this index method. The 
ee tee ee people will read “Yand E increased ease of record making and great- 
ational | lagazine Advertising each month “+r speed of ti l to the b 
than ever before. Increased advertising pres- Se Se eee ee 
_ at this time helps ““Yand E”’ Agents and executive—help make sales for you. 
Jealers ret i ionately larger share : 
¢. € rs to get a proportionately larger share Our large and thoroughly experienced 
of present business. It also lays the foundation Visithle Indes Dieves . t ; r 
for greatly increased sales when conditions re- v SS SRGEE See eS ee 
turn to normal. Remember 3% million people in solving the system problems of your 
read “‘Y and E”’ Advertising each month. customers. 
YAWMAN "> FRBE MFG.(O. 
Yawman and Erbe Mfc. Co re 7] 755 JAY STREET a “ "4 ROCHESTER, N. Y. 
755 Jay Street, Rox ten Y. Export Dept., 368 Broadway, New York, N. Y., U.S. A. 
Send ma, witheet obifent ete detaile | Steel and Wood Filing Cabinets . . . Steel Desks . . . Steel Shelving . . . Safes 
' obhgation, complete details | Office Systems and Supplies . . . . Visible Index Equipment .... Bank and 


Library Equipment 


il __ | REO Ea aaa 





of “Y and E” Visible Index equipment. | 
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Morale 


Con fidence — Courage—Common Sense 


Preach it. Be part of it. Practise 
it. A condition of mind—says 
the dictionary—but it wins wars, 
ball games and business. 


Yours is a good product—prove 
your confidence, stimulate the 
courage of your sales force and 
appeal to the common sense of 
thousands of interested business 
people who trust their own eyes 
and believe in what they see— 
at the 


NATIONAL BUSINESS SHOW 


New York At the Grand Central Palace 
October 19th to 24th, 1931, inclusive 


Chicago At The Stevens Hotel 
November 9th to 14th, 1931, inclusive 


“It’s the personal contact that counts” 
NATIONAL BUSINESS SHOW COMPANY 


Incorporated 
Frank E. Tupper, President 


50 Church Street . NEW YORK 


Chicago: 417 S. Dearborn St. C. H. Hunter, Manager 
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The Price Cutter Menace 
Reprinted from The Coach (published co-oper- 
atively by the Boorum & Pease Company, C. How- 









ard Hunt Pen Company, Sanford Manufacturing GUIDES AND 
Company and The Eagle Pencil Company). The FOLDERS 
Article Was Written by Harold Griswold, of the 


Sanford Manufacturing Company. 

One problem, Mr. Stationer, is common to us both. You 
share with the manufacturer the disastrous results of a 
condition over which neither of us seem to have control, 
and which, like a rash—and just as pestiferous—when 
cured in one particular spot, breaks out in another. 

The troublesome condition is the manner of dealing 
with an accepted item on which we both have spent much 
time and money to popularize and which becomes the 
target of the price cutter from some other center of distri 
bution than that in which we operate. The house which 
offers these leaders at a ridiculous price does not thrive, 
and soon passes out of existence. But it does its share of 
damage while it lasts and, in its failure, seems only to make 
way for some other deluded concern to again try to do the 


impossible feat of paying rent and salaries by selling goods 





at no profit. 
The manufacturer wishes he knew the cure. Up to the 








. . | 
present moment both arguments against such a practice 


and refusals to sell have not stopped the offering of staple 

items at prices that are absurd. Goods can be obtained | A real Sales faa FS 
from other sources than directly from the factory and if 
forced to get them in that way they are more apt to be 


. 
wantonly sacrificed in a deliberate intention to irritate and Sti mu lator 


annoy the trade in general. As a special serv- 
Destructive methods usually react upon the destroyer. for the jor Pinney, = - 
In almost every case the ruthless cutter finds that he does nie Rodos 
not belong in the commercial world as the manager or Summer Months 
director of a business. After the inevitable has happened, 
and the chronic price cutter has been forcibly shown that 
no-profit methods mean a brief business career and he has ERE is a new and a zing value in Filing 
settled with his creditors at a fraction of a dollar, he de | 
/ Folders... GOL FI esenti 
serves no further consideration, for he has proven that he , \ DKRA , ae nting real 
| quality at a low price.... backed by a complete and 
| 
| 





is a wrecker. - . : P 
bs | J ' _ effective Sales Campaign that will build profit and 
Che stationer’s handling of the problem is perhaps more : : 
a a a CE SR Ee tty er prestige for you and will 
simple. Both good will and a reputation for fair dealing t 
bring you new accounts. » ren 8 


established, he can ignore the dangerous offers of the price 









cutter and continue on his way much more undisturbed. | Goldkraft meets the demand for a good, long-lived 
There is a tremendous value in a local reputation for hon- Folder at low price without sacrificing usefulness 
est dealing and merchandising at fair profit prices. It will The color is new and pleasing—takes writing or 
sm disturbed permanently by flash offers of out-of-line | typing perfectly. Goldkraft Folders available in all 
prices. . . styles, Letter and Cap, medium and heavy weights. 
Modern business can succeed only by being conducted | Get samples now. Here's 
by builders. something you can sell! » Economy! 
~Sa 
Turkish Market for Ribbons, Carbons, Ink d : 
The demand for office supplies, typewriter ribbons, car- Sen ( 
N 


bon papers, inks, and other office supplies has considerably f 

increased during the past few years, reports Consul or 
Charles E. Allen, Istanbul, Turkey. A favorable factor Samples 
in the development of this trade has been the sub- 

stitution of Latin characters for Arabic characters in Now! Wabash, Indiana 


Turkish which has considerably increased the use of type- 


Uyontts 00 





| 
| 


writers. This demand is at present steady and will un- | 
doubtedly show a moderate increase as business conditions | | The Wabash Cabinet Co., Wabash. Ind 
improve in Turkey. 

Please send samples of Goldkraft Folders and Guides with details 


of your effective sales campaign for dealer's use. 





No ribbons or carbon paper are known to be manu- 
factured locally, but a very ordinary quality of ink is pre- 
pared and is retailed at approximately fifteen cents a liter. Name 
It is unlikely, however, that important competition in this 
class of products will have to be met as foreign products Address 











still give the tone to the market. 
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CO-OPERATION 


i 


wiaZs Site 


A FEW RECENT LETTERS 
taken from our daily mail demonstrates how we help our 


dealers make profits on N-C products 
BOSTON: We have your kind letter of May 1 at hand and 


we wish to thank you for the order which you have referred to us. 
SOUTH BEND: ..... We are using one of the Staplers in 
our own work and have for some time. 

Our outside man took a sample of this Stapler and sold four 
the first day. 

We want to compliment you on the good looking advertising 
matter. The envelope stuffers are attractively printed, the win- 
dow cards and displays are well gotten up and should attract 


attention to these items. .... . 


B. A. Tutrit 

PHILADELPHIA: Yours of May Ist received, enclosing order 
for 5000 Neva-Clog Staples. We wish to thank you for this 
order, and same has been delivered. 

Appreciating your cooperation. 
NEW HAVEN: We are in receipt of your favor of the 29th 
and wish to thank you for your cooperation. 

This is one of our regular customers and we have filled their 


order from our stock. 


STEADY DEMAND AND 
UNIVERSAL NEED 


creates your market—and dealer protection assures your 


profit 
HOW CAN WE DO THIS? 


There is only one way—Cooperation. By our dealers 
using the sales helps we offer. Buying through our rec- 
ognized representatives and distributors and permitting 
our representatives to suggest new ideas that are being 


used successfully by other dealers. 


The 


Dealers” 
Line STAPLING PLIERS 


U8. a94 POREION PATENTS 








NEVA-CLOG PRODUCTS, INC. 
BRIDGEPORT, CONN. 


Manuf<cturers of 


NEVA-CLOG STAPLING PLIERS AND STAPLES. 
N-C STAPLERS AND DUPLEX STAPLES. 
NO-RING LOOSE LEAF NOTE BOOKS. 
NEO CLIP BINDERS. 
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The imports of ink in 1927 are given in the customs 
statistics as 57,484 lire (one lira, or 100 piasters, equals 
$0.4734) and in 1928 71,768 lire. Figures for ribbons and 
carbon papers are not separately listed, but are said by 
dealers to amount to approximately $10,000 annually for 
ribbons and $12,000 for carbon paper. The countries of 
origin of these products are primarily Germany, the United 
States, France, Great Britain, and Czechoslovakia. 

The average purchaser is not especially interested in the 
country of origin of the goods of this class. Certain firms 
which have been doing business here for some time have 
built up reputations for good and moderately-priced prod- 
ucts, but aside from this, the purchaser buys what he finds 
most suitable for his special needs. American goods are 
well thought of in Turkey although often considered high 
in price. There is apt to be a preference for medium-qual- 
ity, low-priced goods and the demand for high quality 
goods is restricted. 

The following prices c.i.f. Istanbul have been furnished 
by a local dealer as being the usual c.i.f. prices for this 
class of office supplies in Istanbul. The amounts are given 
in dollars to approximate the equivalent in other foreign 
currencies, and are for average quality: Ink, $0.35 per liter; 
ribbons, $3.50 per dozen; carbon paper, $0.40=$1 per 100 
sheets. 

It is customary in marketing this class of goods to 
appoint an agent in Istanbul and possibly in Izmir, 
although in many cases the distributor in Istanbul is in 
a position to handle distribution in the various other cen- 
ters of the country. Istanbul is by far the largest center 
and it is from this city that distribution to the provinces 
is usually arranged. 

Since the early part of 1928 bankruptcies have been 
frequent in Turkey and financial circles have been corre- 
spondingly cautious. This state of affairs has been attrib- 
uted to the fact that the readjustments following the 
world war brought into commerce numerous firms of little 
or no experience and questionable capital strength, and 
that there was for years heavy overbuying of foreign 
products, induced in large measure by too liberal credit 
policies inaugurated by certain European houses. The re- 
sumption of overbuying in the spring of 1929 on a hitherto 
unprecedented scale in anticipation of the increased cus- 
toms duties which became effective on October 1, 1929, 
led to a most confused credit situation. Furthermore, the 
country has not yet recovered from the effects of a dis- 
astrous drought which destroyed the crops of many 
regions in 1928. These considerations make the extension 
of credit a very delicate matter and the most careful in- 
vestigation of applicants for credit is recommended. 

Information regarding the current rates of duty levied 
upon imports or writing ink, carbon paper and typewriter 
ribbons into Turkey, may be obtained from the foreign 
tariffs division of the Bureau of Foreign and Domestic 
Commerce, Washington, D. C., upon request. 

Lists of importers and dealers in office supplies and 
equipment located in Turkey can be obtained from the 
commercial intelligence division of the Bureau. 

Se eae 
Drug Store Adds Office Requisites 

\ commercial stationery department has been established 
by the Morrison & De Prez Drug Company, Shelbyville, 
Ind. The new department occupies one side of the store. 
It is in charge of Albert A. Ahlders, who was connected 
formerly with The Wm. B. Burford Company, Indianap- 
olis. He has a good knowledge of accountancy, and is 
thus prepared to aid customers in the selection of book- 
keeping equipment which will suit the requirements of the 
various concerns. The new department will handle desks, 
filing cabinets, typewriters and supplies, loose leaf and 
bound record books, etc. 
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No other Manufacturer can 





Note that due to the 9 inches 
of working space made pos- 
sible by the V Expansion fea- 
ture of Automatic files, she 
files directly to the open en- 
velope with its visible con- 
tents. It is not necessary to 
remove the envelope or 
leave a corner protruding 
for guidance as is the case 
with the obsolete non-ex- 
panding file. 


Note that she does not lift 
the paper to be filed any 







offer the features in this 
5-drawer file. 


Automatic File & Index Co. 


427 W. Randoloh Street Chicago, Illinois 
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higher in filing to the 5- 
drawer file than to the 
4-drawer file. 

Remember, too, that the 
capacity of the 5 drawers 
in the Automatic file is 
greater than that of 6 of the 
drawers in the standard 4- 
drower file and the floor 
area covered is no greater. 


Here is a line with selling 
features—selling features 
for the dealer and real time- 
saving, money-saving ad- 
vantages for the purchaser. 
Automatic files are the low- 
est in cost per filing inch of 
any file on the market today 
—and they are backed by 
a complete line. Send for 
prices and take on this line 
that leaves competition 
behind. 
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STEP 
UP 


YOUR 
PROFITS 
with 


SEA FOAM 
BOND 


You’ve got something real to talk 
about in Sea Foam Bond! The green 
and blue box makes wonderful win- 
dow and counter display material; 
illustrates 5 of Sea Foam’s best sell- 
ing arguments —definite points for 
selling your prospect! 

Sea Foam Bond is built right for 
typewriter use. Used with thin car- 
bon paper, it makes 14 legible car- 
bon copies. It saves office rent —for 
it slips into half the filing space re- 
quired by bulky papers. It stands up 
straight in the files! Endures all kinds 
of erasures! Comes in 7 bright colors. 

Sea Foam Bond is nationally ad- 
vertised in great weekly and monthly 
publications. It gives a good profit 
to you. 

If you can’t get Sea Foam Bond 
from your regular wholesaler, write 
us for samples and prices. 


Look for this mark in each Sea Foom Bond sheet 


u Ke ti 
THIN PAPER, ESPECIALLY DESIGNED 
FOR CARBON COPIES AND OFFICE FORMS 


BROWNVILLE PAPER COMPANY 


5 Water Street, Brownville, New York 
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Rumanian Lead Pencil Industry 

By the Rumanian tariff of 1929, 
imports of lead pencils were greatly restricted in an effort 
At that time there 
Foreign manu- 


Commerce Reports] 


to encourage the domestic manufacture. 
existed only one pencil factory, at Sibiu. 
facturers whose products had developed a good demand 
in this protested vigorously, but without avail, 
against this tariff which they claimed to be excessive. 

In order not to lose their Rumanian outlet, the foreign 


country 


companies set about establishing branches in the country. 
The first step was the purchase of the controlling interest 
factory at Sibiu by Johann Faber, of Nurnberg. 
Shortly after, Faber resold the shares to the Czech firm 
of L. Hardtmuth. 
trolling interest in this original factory, Hardtmuth has 


in the 


and C In addition to securing a con- 
formed another pencil company under the name L. & C. 
Hardtmuth S. A. R. 
to open a new pencil factory in the near future. 


The Faber company also expects 


No details have been published as to the capacity of these 
new pencil factories, but there has been a great falling off 
in imports of pencils in the first half of 1930 as compared 
with the first half of 1929. Between January and July, 
Rumania’s imports of ordinary lead pencils totaled 36,812 
kilos, valued at 8,810,520 lei, or about $52,800. During the 
first half of 1930, however, imports amounted to only 4,500 
kilos and their value was only 2,472,000 lei, or about $14,832. 
No later statistics have been released, but it is believed 
that imports of pencils will continue to give way to the 
domestic product. 

——E——— 
Swedish Typewriter and Cash Register Production 

Commerce Reports] The Swedish Co-operative Union 
plans to manufacture a new type of cash register con- 
structed by Mr. B. Hogfors, Stockholm. 
paratus is said to be inexpensive. It does not 


The new ap- 
take up 
much space, which enables each store attendant to have 
there 


register. All of the Union's stores, and 


are about 3,500, will be equipped with this type of machine. 


his own 


They will be manufactured in the Union’s new electric 
bulb factory in Stockholm. 

The Co-operative stores are also being equipped with 
coffee mills, scales and meat choppers, of the Union’s own 
makes. 


Halda Aktiebolag, 


writers, textile machinery, and coin exchange apparatus, 


Svangsta, manufacturer of type- 


capitalized at 250,000 crowns [one crown equals $0.268 
United States currency] recently placed on the market a 
new typewriter called the “Halda-Norden,” which is re- 
tailed at 550 crowns. It is reported that the production 
is very limited to begin with, but the company hopes to 
increase its output materially for the Scandinavian markets. 
ssanmicsaiiitiataltos 
Business Paper Standardization in France 
British Stationer] The 


which has now reached France in its full strength, has 


agitation for standardization 
extended to the manufacture of note paper for commercial 
use. M. Gabrielle Delmas, of Bordeaux, a leader of the 
trade, explained recently that about sixty per cent of all 
The other 
forty per cent consisted of various different formats which 
were quite wasteful. There exists now the possibility that 
the Organisation Commercial will enforce the use of note 
paper 21x27 centimeters in size, a standard which is similar 
to that recently decreed in Czechoslovakia, provided that 


such paper used was 21x27 centimeters in size. 


a real saving can be made. 
ee 
He Kept His Feet Off the Desk 
It is recalled by his admirers that 
Jefferson invented a swivel chair. While in office, how- 
ever, he did not make a practice of sitting in it for hours 


Minneapolis Journal. | 


together with his feet on the desk. 











peneils 
the entering wedge 
to big business= 


You may consider pencils writing in- 
struments only—or just an item in 
your line. 


But pencils can also be the entering 
wedge to substantial 
building—if sold on the right basis. 
Under the Reliance Merchandising 
Plan you can make pencils not only 
highly profitable in themselves, but 
you can use them to offset undesir- 


customer- 


able competition—secure a firmer 
hold on your present accounts, and 
acquire new business that competi- 
tion cannot affect. 


Send for the details today. Dealers 
are rapidly accepting this plan and 
profiting by its adoption. Your ter- 
ritory may still be open. 


RELIANCE PENCIL CO. 
777 Broadway 
NEW YORK, N. Y. 













The popular leader of 


the Reliance pencil line. Made of genuine 


Southern red 
cedar. 


ME a, Lo. Ml. dhs 


“THE ARISTOCRAT of PENCILS 
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peration that 


SAY 


Southern Typewriter Company, Inc. 


Houston, Texas 


E. W. Hall Company, Inc. 


Seattle, Washington 


OT just these few, but every Reming- 
ton Portable dealer is loud in his 
praises of Remington Rand sales and 
service co-operation. “ Co-operation 

that Counts!” they say. “Co-operation that 
extends further than efficient and up-to-the- 
minute service, and embraces the stimulation 


and closing of sales.” 


When you become a Remington Portable dealer, 
our job has just begun. Your success is our saccess. 
And with this in mind, the full measure of our 


co-operation is yours without asking. 


\ complete program of dealer helps ... both sea- 


sonal and general . . . will help you sell Remington 


Portables. 


Window trims, counter cards, pamphlets, blotters, 
local advertising and picture slides are always 
in stock subject to your order. The Remington 
portable department will co-operate with you 

and give you the full benefit of its 


sales promotional experience. 


The Remington Portable specialist 
in your locality will help you ar- 
range your advertising program, de- 
sign window displays and train your 
clerks in the most effective selling 
methods. An expert merchandiser, 
his experience and service are at 


your command. 





S. L. Ewing Company 


Dallas, Texas 


In addition, there is the most talked about mer- 
chandising book of the year “ Selling the Reming- 


ton Portable.” 
increase sales, showing how to double your present 


Pointing out ways to positively 


prospect list, and explaining why Remington Por- 
tables are superior to any other portable today, 
it will serve as the most powerful sales developer 
ever placed in your hands. There is a copy for you. 
Send for it! 


Go after the portable business that the Remington 
can bring you. Join the thousands of other Rem- 
ington dealers who are making more money than 
ever before ... and who are attributing their suc- 
cess to the superiority of Remington Portables 


over all others plus “Co-operation that counts.” 





Here is your copy of 


“Selling the Remington Portable’ 
Send for it today! 
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Royal Office Supply Corporation 
New York City 
- Norristown Typewriter Company Karnel Meisner 
Norristown, Pa. New York City 
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Remington Portable Window Trims... and Plenty of Them! 


REMINGTON 


PORTABLE —covrox 


Please send me a copy of “Selling the Remington 





Remington Rand). 
a BUSINESS SERVICE alae TARE 


BUFFALO, NEW YORK 
OFFICES IN ALL PRINCIPAL CITIES ) . = 


O.A-7 
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HOTCHKISS 


(TRADE MARK) 





Hotchkiss No. 1A Model 


Since Hotchkiss introduced the new improved 
Wire Machines on January Ist, 1931, incor- 
porating FOOL-PROOF and CLOG-PROOF 
features, not one machine has been returned 
on account of clogging although thousands 
areinuse. This improvement is the outstanding 
achievement in the history of the stapling ma- 
chine industry. Model 1A holds 210 staples, 
weighs 2 pounds and has a reach of 414 inches. 


The New Model 2A is 
identical in appearance 
and performance to the 
No. 1A, differing only 
inthe holding capacity, 
which is 105 staples; in 
the reach, 2% inches; 
and in the weight, 114 


Hotchkiss No. 2A Model pounds. 





The No. | Regular 
Machine is aptly called 
the Universal Model and 
is one of the most con- 
venient desk appliances 
ever offered. It holds a 
strip of 25 flat, bright 
steel staples, weighs 114 
pounds and has a reach 
of 2 inches. 





Hotchkiss No. | Model 





Always stress to your customers the importance of 
using genuine Hotchkiss Staples 








HESE are but three of the many 
HOTCHKISS models which have always 
been distributed through legitimate office 
supply dealers. They are recognized as the 
STANDARD LINE in the stationery trade, 
not just as paper fasteners, but as Staplers 
of quality, impressiveness and character. 
Made by the world’s oldest and largest manu- 
facturers of Stapling Machines and Staples 


THE HOTCHKISS SALES COMPANY 
NORWALK CONNECTICUT, UV. S. A. 
Sole Domestic and Foreign Distributors 
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Swedish Typewriter on the Market 

Through the courtesy of the United States Department 
of Commerce Office Appliances has had opportunity to 
peruse a catalogue descriptive of the “Halda-Norden” 
typewriter, manufactured by Halda Aktiebolag-Svangsta, 
Sweden. This is a standard correspondence machine, mod- 
eled along the lines of recent American designs, employing 
the standard keyboard, with single shift. The machine 
embodies the operating features and controls of standard 
American practice, and retails for 550 Kronor. Two styles 
of keyboards are provided—one with forty-four keys, and 
one with forty-six keys. A tabulator key is provided, and 
a short keybar dip is indicated in a detail illustration. The 
paper finger detail provides a short feed roll at each end 
of the writing line, holding paper as short as fifteen spaces 
wide. 

i 
Sources of Pencil Cedar 

The “Log of the Lab,” published by the Forest Products 
Laboratory, Madison, Wis., contained an informative item 
on pencil cedar. 

“Until a few years ago, almost all the pencils made in 
this country were of eastern red cedar (juniper) which is 
the best wood we have. At present, however, owing to 
the growing scarcity of suitable juniper, less than ten per 
cent of lead pencils are made of that wood. More 
than ninety per cent of pencil wood now comes from the 
Pacific coast states, the principal species being incense 
cedar from the Sierra Nevada mountains of California. 
Western red cedar is used to a small extent.” 

— 

Mammoth Pen Drawing Offered Chicago Fair 

“A Century of Progress,” the international exposition to 
be held at Chicago in 1932, has been offered for display a 
large pen drawing based on Landseer’s famous smithy 
scene. This was executed by David Matheson, Los Gatos, 
Calif., using a Joseph Gillott No. 170 pen. The drawing is 
3 x 4 feet, and Mr. Tait ground the India ink used from 
the stick. Mr. Matheson was an instructor in penmanship 
formerly, and has won several honors for work of this 


character. 
= 


Empire Building Uses Shelbyville Products 
Commerce (Chicago Association of Commerce)] New 
York’s not “so hot” it seems—or Shelbyville, Ind., manu- 
facturers are fast workers. The Shelbyville Desk Company 
is boasting that it has already filled a large order for office 
equipment to be placed in offices of the new Empire build- 
ing and has orders for a lot more. That's slipping one 


over on the “Big Town.” 
een 


Staff Changes by Curtis 1000 

Several changes have been effected in the official person- 
nel of Curtis 1000, Inc., St. Paul, Minn. G. E. Wheeler, 
who had been treasurer, was elected first vice-president. 
H. H. Cowie, secretary, has been elected second vice-presi- 
dent. J. Blaine Howard is now treasurer, and T. L. Han- 
sen is secretary. 

a 
J. Adams Keene Heads I. U. O. A. T. A. 

J. Adams Keene, chairman of the Office Appliances 
Trades Association in London, has been elected president 
of the International Union of Office Appliance Trades 
Association of Europe. This organization has a member- 
ship of 350 manufacturers and 2,500 dealers. 

a 
Ohmer Cash Register Business Doubled 

According to H. B. Ohmer, vice president of The Ohmer 
Fare Register Company, Dayton, Ohio, the sales of cash 
registers during the first five months of 1931 more than 
doubled the volume for the same period in 1930 




















depends on 
installations like this.... 


RESTIGE and future business result from installations like that 
shown above at the Bankers Indemnity Insurance Co., Newark, N. J. 


As a Security Dealer, you will be given real cooperation in going after 


installations that promote your future success. 


Be prepared to take advantage of the office equipment opportunities 


that will be offered you. Write today for full information about the 


Security Dealer Franchise. 


STEEL EQUIPMENT CORPORATION, AVENEL, N. J. 


Branches: New York, Newark, Beston, Chicage, New Haven 


Filing Cabinets Bookeases 
Desks & Tables Shelving 
Safes 


Storage Cabinets 








Transfer Cases Planned Equipment 
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SOMETHING 


NEW! 


The AMES 
Flexible PLATES 


Tr 





ANY years of costly experimental work en- 

ables us to announce a new platen of per- 
fection, developed by the Manhattan Rubber Mfg 
Co. of Passaic, N. J. 


The illustrations clearly demonstrate the wonder- 
ful flexibility of this new compound, which, due 
to toughness rather than degrees of hardness, has 


the following distinctive features: 


THIS PLATEN IS SOFT ENOUGH to pro- 
duce perfect type impressions, materially increases 
ribbon life, improves paper feed, prevents type 


wear. 


IT IS ALSO HARD ENOUGH to produce 
better and more carbon copies, making brick-hard 
or brass platens unnecessary. Does not emboss 
paper. Perfect stencils are cut without special care. 


The price of this platen is only 10% higher— 


just enough to cover the increased material cost. 


all 


Ames Flexible Platens are available for 


makes of machines and in all sizes. 





AMES SUPPLY 
COMPANY 


564-572 W. Randolph St., Chicago 


Branch Office and Export Dept., Branch Office, 
50 Lispenard St., New York 583 Market St., San Francisco 
Great Britain Office: Longs, Ltd. 
79 and 80 Queen Street, London E. C. 4, England 
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No Census Distribution Report on Writing Ink 
The United States Bureau of the Census has issued an 
explanation why certain commodities cannot be repre- 


sented in its tabulations of distribution statistics, several 
of which have appeared in Office Appliances. 

In the case of writing ink such distribution figures have 
not been published, as, owing to the conditions prevailing 
in the industry the data secured would have but little value 
—in fact, would be misleading to many. A considerable 
quantity of writing ink, amounting to about thirty-five per 
cent of the total production, is made as a secondary product 
establishments engaged primarily in other lines of 
On the other 
amounting to more than thirty-five per cent of the total 


value of products reported by the establishments in the 


in 


manufacture. hand, a considerable part— 


writing ink industry—is contributed by commodities other 
than writing ink. 


figures showing the distribution of the total sales of estab- 


For these reasons the publication of 


lishments in the writing ink industry would be of negative 
value. 

The census of distribution was instituted for the purpose 
of measuring and portraying the national marketing struc- 
ture, starting with the producers and covering the distri- 
bution processes down to the doorsteps of the consumers. 
In this connection every manufacturer in the country was 
asked how and to whom he sold his goods. He was asked 
the amount of his sales made to wholesalers, to retailers, 
and to users. He was asked to distinguish the amount of 
goods sold to his own wholesale and retail branches from 


sales made to those not connected with him in any way. 
In addition, he was asked to report the amount of his 
sales made through manufacturers’ agents, selling agents, 
brokers and commission houses. Such reports were re- 
ceived from each of the manufacturers classified in the 
327 industries recognized by the Census Bureau. 


en 

Madison Typewriter Dealer Adds Furniture 

F. A 
the L. C 
lines of The Shaw-Walker Company. 
the Frank A 
order to indicate the 
changed the name to the Jones Typewriter-Business Fur- 
niture Company. The store is located at 514 State street. 
Mr. Jones entered the typewriter business as a salesman 
at Milwaukee, Wis., for the L. C. Smith & Corona Type- 
Later he was transferred to Madison to op- 


Jones, who has been dealer at Madison, Wis., for 
Smith & Corona Typewriters Inc., has added the 
He had been operat- 
Jones Typewriter Company, and in 
the 


ing as 


enlarged scope of business, 


writers Inc 
erate the sub-office there, continuing in that capacity about 
four years. In the summer of 1929 Mr. Jones took over 
the Madison territory—which covers the southwest por- 
as a dealer, using the name, Frank A. 


With the 


of the 


tion of Wisconsin 
Jones Typewriter Company. 
mercial the became 
the Jones Typewriter-Business Furniture Company. The 
territory for Shaw-Walker lines coincides practically with 
that covered for the Smith-Corona lines 
a 
To Enlarge Cellophane Plant at Buffalo 


Plans have been announced by the Du Pont Cellophane 


addition of com- 


furniture lines name business 


Company for the erection of an addition to its plant at 
Buffalo, N. Y. The completed work will represent an ex- 
penditure of about $2,000,000. Several hundred additional 
workers will be required for the operation of the expanded 


plant. ill 


ae ee 
Office Equipment Business Opened at Salem 


The North Shore Office Equipment has been opened at 


2 Lynde street, Salem, Mass., dealing in modern equip- 
ment for the office. It is conducted by Ralph A. Swan. 
Attractive displays are made of typewriters, steel office 


equipment, and accessories for the modern office. 
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J 
. as others seeus*~... 


This advertisement is No. 11 in a series of testimonia!s from America’s Leading Dealers 


The very first year with your line. we 
showed a 100° inerease in sales” 





W. Neill Stewart, President, 
Stewart Office Supply Co., 
Dallas, Texas, and past Presi 
dent of the Nation ul Associa 
tion—one of the trade's beat 
known and most progressive 
me rchand: sting men 


Among the prominent firms whose 
endorsements of Columbia merchan- 
dise and sales cooperation have al- 
ready appeared in this series are: 


Farnnam Printing anp Stationery Co., 
Minneapolis. 











This statement from W. Neill Stewart, 
President, Stewart Office Supply Com- 
pany, Dallas, Texas, should be of interest 
to his many acquaintances in the trade. 


Mr. Stewart goes on to say ‘‘We believe 
that the quality of your products and 
your policy of dealer cooperation have 
played a very large part in our success in 
marketing carbons and ribbons during 
the past three years.”’ 


There zs a difference in typewriter _rib- 
bons and carbon papers and in the way 
you sell them. The Columbia line is 
complete and includes printer’s carbon, 
one-time carbon, strip carbon, and every 











Wi.son STATIONERY AND PRINTING Co 
BL Wore & Co, Post Worth type of inked ribbon and roll for every 
Scuwapacher-Frey Stationery o., Los . 
m ince onsen Francie | conceivable use. 
Zac Smirn STa TION ER : ‘0 " Dienia pham 
Hetwic-CHarpmMan ma eee i, ue ; = 
Gustave Fiscuer Co., Hartford 
_, COLUMBIA 24 
C/ Bee 
: ‘ Z 
Typewriter Ribbons ~*~ 
. 


and Carbon Papers 





COLUMBIA RIBBON & CARBON MPG. CO., Inc. 


Main Office and Factory 


Glen Cove, L. I., N. Y. 


Branch Offices and Agencies in all Principal Cities of the United States; also Toronto, Mexico City, London, Madrid and Milan. 























THERE |. § A DIFFERENCE IN TYPEWRITER RIBBONS and CARBON PAPERS! 


Leading Dealers Everywhere Will Tell You! 
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A COMPLETE LINE FOR EVERY CABINET NEED 


\ pa 


PASSING IN REVIEW 








HOW your customer that you have one of the 

most complete lines of steel cabinets, lockers and 

unit shelving on the market—including the exact size 
and type to meet his requirements. 


Point out the many exceptional construction advan- 
tages, which provide greater efficiency and assure con- 
tinued satisfactory service. (A-S-E has many ad- 
vantages developed over a period of 18 years’ ex- 
perience in steel craftsmanship.) 


When your customer asks about price—show him that 
he is paying no more than for ordinary steel cabinets. 
And you'll find yourself ringing up bigger profits for 
1931. 








A-S-E is prepared to make prompt shipment of any 

















No. 3489— No. 3688 
wast const one of the 34 different models. That permits keeping 
Cabinet" z Cabinet your overhead down to a profitable basis and at the 
“Vepems” Une eAaster" Line same time keeping up your standard of service. 
Write for the new catalog and complete details. 
No. 2456 
Storese “ASE 
“Popaler" Line | Storage ALL-STEEL-EQUIP COMPANY 
Cobinet INCORPORATED 
ne. 1004 “Popular line 
A-S-E 600 Griffith Avenue Aurora, Illinois 
Desk High 
Cabinet 
"Master" line 





Competitively Priced 
Liberal Discounts 


Unqualified Guarantee 
Prompt Shipments 








stk 
th 


am 
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Wabash Plan Helps Dealers to Increase Business 

The Wabash Cabinet Company is meeting with success, 
it is stated, in the application of the new Goldkraft line of 
guides and folders and in the sales promotion plan that 
goes along with this new line of merchandise. This plan 
represents a sincere effort to help Wabash dealers to in- 
crease their sales volume and their profits and enhance 
their prestige in their respective communities. At the same 
time it serves the consumer with a satisfactory product 
at a reasonable price. 

By adapting an old material—Northern spruce kraft 

to a new use, the Wabash Cabinet Company has pro- 
duced a line of guides and folders that is inexpensive 
without sacrificing usefulness Goldkraft is of a rich, 
golden color and on it writing is perfectly legible. It does 
not readily show dirt. 

These folders are said to stand a remarkable amount 
of hard use, the new material being able to stand direct 
pull and tear, nor does folding weaken it. It is stated 
that a Goldkraft folder rolled up from one corner and 
twisted into a rope will bear the weight of a heavy man. 
Interesting demonstrations and window displays can be 
made by dealers. 

These folders are available in all styles, letter and cap 
sizes, medium and heavy weights. A complete line of 
guides in letter and cap sizes is also available As a 
special service, one hundred Goldkraft reinforcing labels 
in perforated sheets are given free with every box of one 
hundred Goldkraft folders 

The sales plan consists of broadsides printed on full 
size, medium weight Goldkraft folders with a return post- 
card bearing the dealer’s name included; some attractive 
six-page folders or envelope stuffers printed on the same 
Goldkraft stock; a double post card addressed to the 
dealer on the other side; a sightly three-piece oil processed 
stack of window display cards in rich oil colors, washable, 
and a complete assortment of Goldkraft guides and folders 
showing tab arrangements, etc., for window display 
purposes 

The Wabash Cabinet Company follows the policy of 
protecting its dealers everywhere 

— 

Parvin Takes Pacific Coast for Mergott Company 

R. J. Parvin, who heretofore has represented the J. E. 
Mergott Company of Newark, N. J., throughout a half 
dozen states, has given up his offices in the Marquette 
building, Chicago, and will represent The Mergott Com- 
pany on the Pacific Coast, maintaining headquarters at Los 
Angeles 

The Mergott Company are the originators and manu- 
facturers of certain metal specialties and have been in 
business since 1888. Recently their line of metal novelties, 
desk specialties and smokers’ accessories has been aug- 
mented by ten new numbers which have appeared since 
the first of the present year The most recent additions 
are a vest pocket check perforator, and what they term 
the Off-the-Table bridge clips which were brought out last 
month. 

Mr. Parvin's office address in Los Angeles will be an 
nounced later. Temporarily he may be reached at 806 
South Grand View street. 

— 
Reeder Opens Store at Beaver Falls 

William T. Reeder recently opened an especially at- 
tractive stationery store at Beaver Falls, Penna. This 
store, we are told, would do credit to a city several times 
the size of the one in which it is located. It is modern in 
design and arrangement and features quality products, 
among which the lines of the Eberhard Faber Pencil Com- 


pany are prominently shown 











“We have rented 
hundreds of 


4/ 








Says—D. G. Lyman 
Manager Typewriter Department 
Columbia University Book Store 


“The Barr is becoming known as a “standard 
portable” among our friends. 
“They like its stability and slightly greater weight. 
Its long line space lever and its tabulator appeal 
to them. 
“We have had hundreds of short and long rentals 
and plenty of repeat business on the Barr during 
the past year.” 

I 





There is no getting away from the fact that the 
Barr sells easily and stays sold. 


Dealers who recognize the advantage of control- 
ling the sale of some one make of portable type- 
writer in their territory are invited to discuss with ‘ 
us the terms of a five-year exclusive franchise. 








BARR - MORSE 


CORPORATION 
174 Fifth Ave. New York 
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G BUSINESS 
“iit “'t™ STEELCASE 











The steady expansion of the Steelcase line of filing 
cabinets by the addition of new items, improvements 
of construction and refinements is adding to the sery- 
ice satisfaction of the user, and making the Steelcase 
selling franchise of even more value. 

Rigidity of construction and attractive appearance 
have long been recognized as fundamental character- 
istics of Steelcase filing equipment. All files are 
beautifully finished in baked enamel, hand rubbed, 
and are fitted with solid cast bronze hardware applied 


No. 1405 


A 5-Drawer File giv- 
ing real economy of 


without visible screws. Each cabinet is a complete 


space Built to re- 

ce e ats dard . . . . . ° 
guides. and” tolders and finished unit, but is easily assembled in bolted 
tenn Lode rr pl be. ° . eRe ° . . 
a together batteries. Steelcase filing equipment is dis- 


four-drawer file 


tinguished for its exceptionally easy and quiet opera- 
tion. Its frictionless suspension and sturdy construc- 


tion assure years of perfect performance and unin- 








terrupted service. 

Steelcase filing cabinets—single to five drawer—meet 
any filing requirement that modern business demands. 
Our latest catalogs are worth writing for. Why not 


do this today? 


‘STE Ee LCAS Ee FOUND WHERE BUSINESS SUCCEEDS 


._BSusiness fquipm enmnr 








Bowery Savings Bank, New York 


METAL OFFICE FURNITURE COMPANY 


GRAND RAPIDS MICHIGAN 
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THERE ISN’T A STORAGE 


PROBLEM TERRELL 


a) 
Cabinets 
CANNOT SOLVE 


Terrell Cabinets successfully serve everywhere. 






They are adaptable to so many different storage 
requirements that their popularity is easily 


understood. 


In finish, construction, and downright economy 
there is no better steel storage equipment than 
the line carrying the Terrell label. Live dealers 


and thousands of users have proved it. 


It will pay you to look into this Terrell Cabinet 
proposition. The line has strong ‘‘consumer 
acceptance,’ it builds good will, and it is a 
profit-maker for dealers everywhere. Write for 


the details today. 
































———— 
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Terrell Cabinets for storage of of- 
fice supplies, stationery, samples, 
ele. Especially adaptable for 
transferred records or surplus 
stock 


Terrell Cupboards may combine 
wardrobe facilities with storage 
space. Ideal for the small or pri- 
vale office. 


Terrell wardrobes are dust-proof, 
fire-resisting, attractive, easily 
moved, economical. For use 
anywhere. 


In the Home, Apartment or 
Hotel, Terrell’s afford storage for 
canned fruit and groceries, linen 
and bedding, cleaning supplies 
and equipment. 


In the School or Library, Terrell 
Cabinets provide adequate shelf 
room for books and supplies of 
all kinds. 


In the Garage, Terrell Cabinets 
protect the contents. Tools, spare 
parts, lires, ele., are safely and 
conveniently stored. 


TERRELL’S EQUIPMENT COMPANY 


GRAND RAPIDS 


(Division Metal Office Furniture Co.) 


MICHIGAN 
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CONSIDER 
THIS DEALER 
PROPOSITION 


The distinctive sales appeal of the Vari- 
typer—the typewriter with changeable 
type—should be particularly apparent to 
the dealer in office machines. 


Obviously, Varityper’s changeable type 
feature in itself removes it from the 
highly competitive sales field of the ordi- 
nary typewriter—an advantage, the value 
of which may well be appreciated by 
the dealer these days. 


Quietly, but with constantly increasing 
speed, the typewriter with changeable 
type has been selling itself to a steadily 
growing list of Big Business institutions. 


The value of, and the need for change- 
able type is rapidly spreading from one 
person to another; from one business to 
another. 


Right now—as the demand for the Vari- 
typer grows and in anticipation of a 
sustained campaign to make the general 
business public thoroughly acquainted 
with changeable type—tright now is the 
time for the farsighted dealer to step in 
on our exclusive proposition. 


To the right parties we'll gladly give the 
fullest information about the Varityper 
and the details of our dealer proposition. 
Address your request to 


VARITYPER INCORPORATED 


CHRYSLER BUILDING 
NEW YORK 
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“G-W” Announces New Boxes for Angular Tab 
Guides and Folders 

The Globe-Wernicke Company, Cincinnati, Ohio, has de- 
signed new packages for complete sets of angular celluloid 
tab guides and folders. The new package is made of tough 
fibreboard, which will wear well without the corners break- 
stacked easily 
The labels can 


ing out It is very compact and can be 
and conveniently on shelves or counters 
be read easily. 


The lid is a 


dealer wishes to display the merchandise, he 


When a 


simply folds 


component part of the box. 
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ANGULAR TAB GUIDES 
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NEW PACKAGING FOR “G 

W" ANGULAR TAB GUIDES 

AND FOLDERS Above is 

the new carton To the left 

are the guides partially re- 

moved from the cellophane 
wrapping 


decides to place the merchandise 


When he 


back in stock, the lid is right at hand, ready to close the 


back the lid 


carton. 
Another important 
The tab guides and folders can be displayed without fear 


soiled. It 


feature is the cellophane wrapping. 


of the stock becoming remains saleable mer- 
chandise 

Card index, letter, cap and check size angular celluloid 
tab guides in alphabetical; daily and monthly sets, cello- 
phane wrapped, with printed index labels inserted are ob- 
tainable in these new boxes. Blank guides in pressboard 
stock or blank folders in pressboard or jute stock are also 
supplied in the new boxes. 

a a a 
Durham Dealer Takes Advantage of Talkies to 
Make Effective Window Display 

The Durham Book & Stationery Company of Durham, 
_ om 
dow display timed with the showing of the picture, The 
Office Wife, at a local theatre. In addition to the Art 
Metal desk and letter file, good use was made of Neo- 
signs and other display material, including cata- 


received favorable publicity from an excellent win- 


graph 
logues and blotters and certain signs, some of which read, 
“Up-to-date office equipment helped Lewis Stone's busi- 
It will help yours, too.” “Practical, effi- 
“See The Office Wife 


ness to flourish. 
cient, modern office equipment.” 


at the Carolina.” 
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Horder’s Ine. of Chicago 
Takes on Columbia Lines 


We take great pleasure in announcing that we have given Horder’s, Inc. 
exclusive rights to sell our steel office furniture and equipment in Chicago, 
both retail and through their separate wholesale organization; the Asso- 


ciated Stationers Supply Co. 


A large stock is kept on hand in the Horder building, shown below, located 
at Jefferson and Quincy Streets, Chicago. 


Columbia products are for sale in all the Horder stores, including the new 
store in the Banker’s Building, 111 West Adams Street, one of tire biggest 
and most beautiful stores of this kind found anywhere. A large variety of 


Columbia products is on display. 


The decision in favor of Columbia was reached by Horder’s only after most 
careful and thorough investigation and comparison as to quality, variety 


and service. 


Dealers in other territories, interested in quality as represented by our Co- 
lumbia, Atlas and Apex lines, in large variety to meet any requirements, 


and in unfailingly prompt service are invited to communicate with us. 







Columbia Steel Equipment Company 


Office and Showroom P. 0. Box 2244 
Horder’s Chestnut Street at 18th Philadelphia, Pa. 
Central 
Building, 
Chicago 








9A 
is 


te ’ 
Be | 
Re 








i 


COLUMBIA 


THE SUPER-QUALITY LINE OF OFFICE EQUIPMENT 
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There is always a need for modern time saving 


equipment 


In the production of INDIANA DESKS the selling 
and using are considered as logical sequence: we 
must design and build right to enable the retailer 
and user to profit by our work. 


By shaping our work and planning our lines to meet 
present day requirements we enable the dealer to 
offer inducements and actually to produce orders. 
Indiana Desks in quality, cost and inviting features 


offer a solution for many a retail problem. 


The Indiana Desk catalog awaits your request. 


INDIANA DESK COMPANY 


Jasper, Indiana 


Pool Carloads, combining our product with that of the 
New Indiana Chair Company offer you inducements in 
the way of freight, turnovers, etc. Ask us. 
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People are more particular, 
but they haven't stopped 
buying 


You wouldn't blame a man for refusing to buy a 1915 
model automobile: you admit he is entitled to the 
benefit of modern inventions—therefore why attempt 
to sell him chairs that were designed for a previous 


generation? 


New Indiana Chairs made in a new factory in accord 
with up-to-date mass production methods, new in 
design both as to appearance and correct, com- 
fortable posture, are proper merchandise for the 
attention and interest of particular business people. 
Our line of tablet chairs, office stools, typists’ 
chairs and juvenile and kindergarten chairs offers 
opportunities for sizable installations. 


Catalog and details on request. 


NEW INDIANA CHAIR CO. 


Jasper, Indiana 


Pool Carloads: Combine your chair order with Indiana 
Desks, to fill a car. Faster, cheaper, better service. 


Ask us. 
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NO TRIGGERS TO PUSH 
NO CRANKS TO TURN 


NO GEARS TO GRIND 


HE action of the New HANNA is entirely different 

from any register you ever saw. A simple backward 

and forward movement that is as natural as swinging 
your hands when you walk and as precise in registering 
the forms as the ticking of a watch. 


Never before has a register been so 
fast and so easy to operate. 


1. Easy to install forms 
2. Write 
3. Grasp handle 
4. Pull down 
5. Push up 
6. Tear off tickets 
7. Remove record copy 


'= 


—_ : 


— 
You can not tamper 
with record copy. 


18 sizes and models—Priced from $5.00 to $20.00 lower on 
each size. Sold through progressive dealers. Write for cir- 
cular and details. We solicit your inquiry. 


Hanna Register Company. Inc. 
Indianapolis, Indiana 


Canadian Sales through 
Crain Printers, Limited, Ottawa 


























NOTE THE SIMPLE MECHANICAL CONSTRUCTION 
No Gears — No Rollers — No Discs — No Levers — No Cranks 
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Shaw and Borden Advertising Blotter 

The printing department of The Shaw & Borden Com- 
pany, Spokane, Washington, recently designed and printed 
a business-getting blotter for the office furniture depart- 
ment of that company. The blotter stock is pale green and 
carries line illustrations in dark green. A desk is depicted 
at the left end of the blotter and a filing cabinet at the 
right. In between are the words, “Office Furniture, New 
and Refinished. Let us help you. When you consider your 
new offices « 
sult our Office Planning Service.” 











DEPICTED ABOVE ARE THE MEMBERS OF THE 

GENERAL TYPEWRITER EXCHANGE—ROYAL PORT- 

ABLE BOWLING TEAM OF DES MOINES, IOWA.—A 

V. Bloom of the General Typewriter Exchange says that 

he is developing a wicked hook ball that mows down the 
pins and also all kinds of opposition 








American Electric Company Announces Revised 
Price List 

On April 1, the American Electric Company, Inc., State 
at Sixty-fourth streets, Chicago, announced a_ revised 
price list on Burns regular telephone brackets and Burns 
Hi-Lo telephone brackets 

The line includes Burns dial brackets; E-Z telephone 
bracket; double brackets; Burns copyholders; Burns ad- 
justable lamp bracket; Burns glass mouth pieces; receiver; 
ear cushions and various types of mountings. Dealers who 
have not already copies of this list should write to the 
company for the new prices 

Enclosed with the price list is a folder intended to be 
imprinted with the name of the dealer. These folders 
briefly describe and illustrate the four principal brackets 
the company makes along with the various mountings. 


> — 


Two New Agencies for GF Allstee! 
The Utica Office Supply Company, Inc., 14-18 Deveraux 


street, Utica, N. Y., have been appointed agents for the 


lines of The General Fireproofing Company, Youngstown, 


Ohio. 


The J. T. Townes Printing Company of Danville, Va., 


have also taken the agency for GF Allsteel office equip- 


ment, 


or the mode rnizing of your pre sent space, con- 


children go to school 
this fall... 


Every child, except the baby 
in kindergarten, is going to 
require penholder and pens. 


Here is your chance to make 
your store the favorite shopping 
place for these young customers. 
Have a complete line of depend- 
able Esterbrook pens in stock. 
When they come for their 
initial purchase, help them 
form the Esterbrook habit. 
Their buying power is tre- 
mendous, and at the beginning 
of the school year, they are 
easy to win. 

Every Esterbrook Pen is 
individually inspected before 
being boxed. 


Watch for the new 

Esterbrook leader to be 

announced this month. 

ESTERBROOK PEN COMPANY 
86 Cooper Street, Camden, N. J. 

or BROWN BROS., Ltd., Toronto, Canada 
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_ across the entire fold 


BUILD UP 


Your business with 


QUALITY PARA 


File Pockets Wallets 
Expanding Files 


THE LINE OF ORIGINALITY— 


UP-TO-DATE 
CONSTRUCTION 
—Fold-back front 


flaps reinforced 


ENV. CO. 


and with tan cloth 
gussets which will 
not burst out at the 








corners. 
vv 
MADE IN THE 
——o MODERN WAY— 


With reinforced flaps 
and tan cloth gussets 
to prevent tearing and 
cracking. 

Packed in attractive 
looking dust-proof 
cartons containing 10 
wallets each. 


Vv 
TO SHOW THEM IS TO SELL THEM 


SOLD THRU DEALERS ONLY 


The smart dealer knows that Qual- 
ity-Bilt merchandise overcomes 
sales resistance in competition with 
other lines. - - - - += = = 











Our sales helps will increase your 
business. For immediate shipment 
of stock items write or wire. 


vv 


Quality Park Envelope Co. 
Executive Offices 
and Factory 
QUALITY PARK 
ST. PAUL, MINN. 


A. H. DENNY, Inme., N. Y., 


Regional Warehouse 
and Sales Office 
11-116 MERCHANDISE 
MART 
CHICAGO, ILL. 
Eastern Wholesale Distributor 
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Shaw-Walker Bell Ringing Contest Concluded 

During the bell ringing contest recently held by The 
Shaw-Walker Company of Muskegon, Mich., hundreds of 
desks were sold by dealer salesmen. The number of desks 
purchased from The Shaw-Walker Company exceeded the 
number sold by dealers during the contest by only seventy- 
nine. This is in accordance with the policy of the com- 
pany to sell through dealers and not merely to them. 

The contest did much, we are told, to clean out dealer 
stocks, and the company recommends immediate purchases 
of display stocks. 

The following nine dealers won engraved silver trophy 
cups for their purchases of desks during the contest: Class 
A: Schooley Printing & Stationery Company, Kansas City, 
Mo., 217 per cent; Barker Brothers, Los Angeles, 195 per 
cent; McClain & Hedman Company, St. Paul, 130 per cent. 
Class B: Turk Office Equipment Company, Norfolk, Va., 
255 per cent; D. M. Feldman, Norristown, Penna., 167 per 


cent; Daniels Company, Muskegon, Mich., 110 per cent. 





| 
| 





TROPHY CUPS WON BY SHAW-WALKER DEALERS IN RECENT BELL 
RINGING SALES CONTEST 


Class GC» Phaneuf Press, Nashua, N. H., 134 per cent; 
Burgher-Williams Company, Virginia, Minn., 100 per cent; 
Hub Printing Company, Kearney, Nebr., 100 per cent. 

The following fifteen salesmen won engraved watches 
and many other valuable prizes which will be sent to the 
winners as soon as the salesmen indicate their preferences: 
Class A: G. A. Patton, Birmingham, 374 per cent, choice 
of engraved watch, wrist watch or percolator; A. F. Fleck, 
Los Angeles, 320 per cent, choice of engraved watch, wrist 
watch or percolator; R. C. Sheppach, New Haven, 268 per 
cent, choice of wrist watch, golf bag or gladstone bag; 
A. J. Cruickshank, Los Angeles, 240 per cent, choice of 
electric clock, cigar humidor, or cedar chest; R. F. Cope, 
Oklahoma City, 234 per cent, choice of golf bag, banjo 
clock or coffee set. Class B: R. C. Nichols, Muskegon, 
Mich., 325 per cent, choice of engraved watch, wrist watch 
or traveling bag; M. S. Turk, Norfolk, Va., 283 per cent, 
choice of engraved watch, wrist watch or traveling bag; 
E. J. Lancaster, Winston-Salem, N. C., 268 per cent, choice 
of electric clock, cigar humidor or cedar chest; D. M. Feld- 
man, Norristown, Penna., 225 per cent, choice of six sher- 
bet cups, Gulistan rug or traveling bag; E. W. Pape, New 
Britain, Conn., 200 per cent, choice of golf bag, banjo clock 
or coffee set. Class C: A. J. Gaudreault, Hastings, Nebr., 
200 per cent, choice of engraved watch, golf bag or glad- 
stone bag; E. S. Calhoun, Benton Harbor, Mich., 134 per 
cent, choice of engraved watch, wrist watch or gladstone 
bag; A. E. Coxe, Mitchell, S. D., 100 per cent, choice of six 
sherbet cups, Gulistan rug or traveling bag; Gerald Shad- 
inger, Abilene, Kas., 100 per cent, choice of golf bag, banjo 
clock or coffee set; O. L. Shade, Lamar, Colo., 67 per cent, 
choice of floor lamp, Gulistan rug or banjo clock. 

ccasnnceiigmamiae 
Kee-Lox Moves Atlanta Office 

The Kee-Lox Manufacturing Company have moved 
their offices in Atlanta from 101 Marietta street to a more 
central location and larger quarters in the Palmer building. 
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New Style! 
New Beauty! 


New proof that Autopoint is keeping 
pace with latest trends in pencil design 








eee 








Oversize Autopoint No. 48 
Over-all tapered Bakelite barrel with thin metal band makes this newest model 
unusually rich in appearance. Furnished in all-black or in black with solid or 
mottled colored barrel. To list at $1. 


OTE the cap of this newest oversize Autopoint. It is 
black Bakelite instead of metal, and tapers instead of 
being of the conventional bell design. Here is new proof of 
how Autopoint is always to the fore in matters of design, just 
as it has always been in front in mechanical construction. 
This new Autopoint model is available in a variety of color 
combinations. The all-black Bakelite is one. With just a narrow 
band of metal at the cap end, and a narrow tip at the other, 
it is as racy and stylish as this season’s smartest motor car. 
Like all Autopoints, the new model is very light in weight, 
and is balanced to give the utmost in writing comfort. It is 
priced at $1, in line with the long-popular “pencil of big busi- 
ness” No. 42, the recently produced No. 46 (with black tip) 
and other famous Autopoint models. poe ee 
You should have this model on display. —_Autopoint Pen 





Send your order today. Display material will and Pencil. 
be supplied free. 4 new p rofi ‘ 
opportunity. 









The “Better Pencil” JJ Made of Bakelite 
Autopoint Company, 1801-37 Foster Ave., Chicago, IIl. 
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The GF 


Allsteel 
Professional 
Line of Desks 

and Tables 


. 


SUCH has been the enthusiasm 
displayed for the new GF AIll- 
steel Professional Desk that we 
now offer it in four standard 
sizes: 66-inch, 60-inch, 50-inch, 
and 42-inch lengths. Each size 
of the new desks embodies every 
feature of the original Profes- 
sional—including choice of one 
or two tone solid or grained wal- 
nut or mahogany finishes. 

GF Allsteel Professional Type- 
writer Desks have also been 
added to the line in 60 and 50 
inch sizes. The 60-inch size is 
the Pedestal Typewriter Desk. 
The 50-inch size is the Drop- 
Head Typewriter Desk. They 
are identical in design and 
quality with the original Pro- 
fessional Desk. 

To complete the picture and 
provide harmony of design in 
office furniture, two sizes of 
Professional Tables are now 
ready in 66 and 60 inch lengths. 
These are designed along modi- 
fied period lines to harmonize 
with the Professional Desk and 
Professional Typewriter Desks. 
We shall be glad to supply addi- 
tional information about the 
complete Professional Line, or 
individual units, on request. 
Please address 

THE GENERAL 
FIREPROOFING COMPANY 
Youngstown, Ohio 


in Canada, General Fireproofing Co., Led. 
Terente 


GENERAL FIREPROOFING 


—— 


METAL OFFICE EQUIPMENT 








~~ 
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Below—66-inch GF Allsteel No. 1866-TD Table 














Below—50-inch GF Allsteel No. 1850-F Desk 
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Some Ideas on Window Displays of Specialties 


Written by L. R. Kendrick of the Kendrick-Bellamy 
Company, Denver, Colo. 





sold in stationery stores 
They become 


Many small items commonly 
are difficult to display because of their size. 
shown with large items which over 
balance them in olor A solution 
to their effective presentation lies in mass grouping such 
although such arrangement need not 


lost in a window when 


size, ¢ and importance. 


as chain stores use, 


the exact effect. Study the windows put in by chain 


copy 
They are designed by experts and are proved by 


stores. 
results to have real pull. 

The size, depth and number of windows a dealer has 
to use will determine what he displays and how he makes 


his arrangement. Some stores have many windows and 





WINDOW DISPLAY OF SPECIALTY LINES IN BIG DENVER STA 
TIONERY STORE Here we observe a striking display of Irving-Pitt 


loose leaf products and Bates Manufacturing Company specialties, which 
were shown in the window of the Kendrick-Bellamy Company's store in 
Denver, attracting much attention. 


can show constantly a wide variety of lines. Such stores 


are fortunate, because this is the cheapest and most effec- 


tive method of advertising for stationery dealers. If it is 
possible to remodel so as to open up and use more window 
space it will almost invariably pay to do it. Most stores 


have at least two windows of fair size. These can be made 


at least twice a week. 





most profitable by frequent change 
A changed effect can be secured daily without much work 
by the simple method of grouping many small items about 
the sides and front and using a large item as a central 
This can be lifted out and changed quickly each 
attracts attention. Even a 


feature 


morning or evening. Change 


series of window signs with different sales messages on 


them will give different meaning and sales appeal to the 
same items identically arranged. 

An example of effective display of small items is shown 
in the above photograph where two items from the same 
window. Numbering 


both 


manufacturer are combined in one 


machines and Phone Indexes are used in many 


offices. 

This window is about 4'4x5 feet, made of walnut, with 
paneled sides and back and indirectly lighted from over- 
head, 

The display background is of brown velvet. 
replaced with a deep rich colored crepe paper, silk or other 


It could be 


Attention is attracted by fairly large signs 
The letter- 


soft material. 
of modernistic pattern and bright color effect. 
ing on the window cards is large enough to be read easily 
from a distance of twelve to fifteen feet. The sales effort 
is put into the space of a foot and a half next to the glass. 
Black and white signs of fair size are used to tell the sell- 
ing points and advantages of the machines. “Ink is tem- 
peramental” is a graphic chart showing the number of im- 
pressions that can be made from different colored stamp- 
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How can you 
beat it? 


We know our grinding process pro- 
duces the smoothest, perfect suede 
finish platen you have ever seen. . . 
that our ALL-PURPOSE soft rubber 
platen produces more and clearer cut 
carbon copies than hard platens yet 
retains all the advantages of a soft 


platen in machine operation. 


To prove it to you—we merely ask 
you to send us a platen core to re- 


cover. 


Wrap it up and say, “Show me 


Charlie." 
free of charge and send it back post- 


We'll recover it absolutely 


age prepaid the day we receive it. 





How can you beat that for a reason- 


able proposition? 
9 TYPEWRITER PARTS 
U. a & SUPPLIES COMPANY, INC. 
CHAS. H. AMES, President 
6 MURRAY STREET NEW YORK, N. Y. 
For PITTSBURGH : Standard Typewriter Co. 


We carry a complete line of type- 
writer platens, parts and supplies. 
You always get what you want when 


You ought to try our 





you want it. 


new line of ribbons and carbons. 











118 








Aurora, Illinois 


Dealers- 


Every Office a Prospect 
for the New 





Pat. Applied 
For 





Tele-Waste Cabinet 


A NEAT, compact combination of 
waste basket and telephone stand. Well con- 
structed of heavy gauge furniture steel, smartly 
styled to fit up to date offices. 


Each Tele-Waste cabinet is 30!< in. high, 
15 in. wide and 12 in. deep, and contains 
one large storage drawer and a commodious 
waste basket with a spring waste trap. Cabinets 
are furnished in beautiful walnut, mahogany 
or oak wood grain finish or standard green. 


Tele-Waste cabinets are Low in Cost and 
will increase your sales profits. Write us 
direct at once for complete information and 
prices. To assist your sales, we have pre- 
pared attractive new three-color circulars for 
your customers. A quantity of these will be 
sent to you on request. 


Aurora Metal Cabinet Co. 


435 Woodlawn Ave. 





» wy 
YAURORAJLL USA. ~ 
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ing inks. The middle sign emphasizes the fact that only 
numbering machine ink should be used for such machines. 
Ten important points of superiority of this make are 
played up on the third large card. The brilliant colors in 
the background signs give increased interest and liveliness 
to this window. It is a good “selling window” for these 
two items and we plan to repeat it again after an interval. 

Manufacturers are usually better posted on the fine 
points of advantage for their product, on the sales ap- 
proach, on the convincing points of argument than are 
dealers. Manufacturers can devise better display mate- 
rial, better sales presentation, better visible sales helps at 
a lower cost per user than the dealer can do. They will- 
ingly do that work for the retailers, so they are entitled 
to dealer co-operation in display. One should ask for such 
help from his jobber or factory representative, get these 
display helps and use them repeatedly. It will pay to 
make windows help cut sales expense by such attractive 
selling displays. 

Note.—We are told that Mr. Kendrick’s company makes 
effective use of the signs and other display material pro- 
vided by manufacturers, and that he has also used with 
success ideas gleaned from “Bates Brevities,” the excellent 
house organ of the Bates Manufacturing Company. 

—— 

Improvements in Lightning Speed Type Cleaner 

The Lightning Speed Manufacturing Company of 
Streator, Ill., has recently added some improvements in the 
Lightning type cleaner, involving not only the cleaner it- 
self, but the containers as well. There is a new larger 
three-ounce bottle with red screw cap making the bottle 
air-tight. New labels have been prepared and a new and 




















SPECIMENS OF THE BOTTLES, DAUBERS AND PACKAGES OF 
THE LIGHTNING SPEED TYPE CLEANER 
more effective dauber. Laboratory experiments have en- 
abled the company to improve the cleaner itself. 

The Lightning Speed cleaner removes dirt, dried ink 
and foreign matter from the types of typewriters, Multi- 
graphs, adding machines, numbering machines, check writ- 
ers, Addressograph plates, printers’ type, engravers’ etch- 
ings, rubber stamps, cash registers and even rubber rollers 
and stamp pads. It cleans any machine or type using ink 
or ribbon to print with. 

eee 
Globe-Wernicke Export Department Now Located 
in New York City 

The export department of The Globe-Wernicke Com- 
pany is now established in New York City. All communi- 
cations regarding export business should be addressed to: 
The Globe-Wernicke Company, Export Department, 30 
Church street, Hudson Terminal building, New York, N. Y. 
Cable address is “Globe NewYork.” 

This new arrangement will greatly facilitate the handling 
of all export shipments. The large display room and 
warehouse of Globe-Wernicke products now maintained at 
New York City will permit prompt service on all orders. 








Now is the time to cash in on Force Model 
150" sales. Today everyone is searching for 
big value at extra-low cost. And that's just what 
the "150" gives them . . . plus! Strong frame, 
smooth action, deep-cut steel wheels, easy 
reached ink-pad, self-releasing catch, and a 
control lever so simple a finger flip works it. 
Built to give years of perfect service, yet the 
cost is only $6.00. 


Take advantage of the time when people more 
than ever demand a lot and will spend but little. 
Push the Model "150" . . . and help yourself 
to the substantial profit that goes with each sale. 


WM. A. FORCE & COMPANY, Inc. 
105 Worth St., New York 
180 No. Wacker Drive, Chicago 


WM. M. PARTRIDGE, Pacific Coast Agent 
573 Mission St., San Francisco 





FORCE 


Model *150 
AUTOMATIC NUMBERER 
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When buying platens 


consider this fact 


BBecause the Invincible 
non-hardening Platen may be had in 
various degrees of densities, it is a 
better platen. 





Experience has taught us that a platen 
with only one degree of density for all 


. . . > Le 
classes of work is unsatisfactory. No 1161F BES 
e e « AO Bi 
Send us a cylinder and we will recover 
it free of charge. See for yourself why 


itedits’ fam be so al The PRICE BUYER of Today May 
Be Tomorrow's BEST CUSTOMER 


equal .. . and for more rea- 

sons than the one mentioned 
YUCCESSFUL salesmen can trace the 
friendship of many of today’s best cus- 


tomers—to a very small beginning. That's 
why so many good men are eager to sell the 





above. 
Look for its red lining. It is 
a mark of quick identification, 


and a badge of superiority. price buyer. 


Alma Desks make lasting friendships for the 
store and the salesman because they fulfill 


located in the United every promise of long service at low cost. 
Cultivate today’s price buyer with Alma 


States you can get over- wor 
night service from one of Look for the Red Write for the Alma Catalog. 


ALMA DESK COMPANY 
HIGH POINT, NORTH CAROLINA 


No matter where you are 





our many branch stores. Lining! 


AMERICAN WRITING MACHINE CO. 


Established 1880 
374 BROADWAY NEW YORK CITY 

















Now stocked in five grades, offering sufficient variety to 
answer practically every requirement. 
Manufactured in our own plant. 
Every roll firmly wound, with smooth edges, free from lint and 
breaks. 
2-5/16” rolls packed loose, 100 to carton. 
2-5/16” rolis ;~.ked 12 to box, 8 boxes to carton, for convenient 


distribution in small units. 
3-15 /32” rolls packed loose, 50 to carton. 


SPECIAL SIZE ROLLS TO ORDER. 


Prices according to quantity ordered. 
Send for samples and quotations. 


ROCKWELL-BARNES COMPANY 


Chicago 





1511 West 38th Street 














A New Book on Patent Trade Mark and 
Copyright Law 
The legal firm of Juhass & Mencher, 342 Madison ave- 
nue, New York, N. Y., have just issued a coat pocket-sized 


book in brown cardboard covers, covering salient features 


of the rights pertaining to industrial property The book 
is copyrighted by Juhass & Mencher in 1931. It contains 
58 pages exclusive of cover. There are five chapters on 
the following headings Introductory; Patents; Trade 


Marks; Copyrights, and Conclusion, together with a num 
ber of topics of special interest. 

There is a great deal of information packed away in the 
pages of this book in spite of its diminutive size and the 
art of clear condensation is therein well exemplified. To 
anyone interested in patents or trade marks, the book 
will be found useful 

The history of patent and trade mark law is touched 
upon Many of the most important principles are ex- 
plained and recent statutes are discussed with brevity 
and clearness There is an interesting table showing the 
number of patents granted from 1910 to 1929, including 
patent applications, patents, designs and reissues. How to 
go about getting a patent or a trade mark is explained. 
The book is an admirable digest of the law pertaining 
to this branch of legal lore and we should think would 
supply an introductory to further study on the part of 


those interested 
> a 


A Creditable House Organ 

The L. L. Brown Paper Company, Adams, Mass., gets 
out at frequent intervals a house organ entitled Brown’s 
Certified Papers, which has run into Volume 7 at the pres 
ent time In the latest one, which is No. 1 of the seventh 
volume, there is a pertinent article on the futility of at- 
tempting to judge paper by a single property or char 
acteristic It is stated that papers which protect records 
permanently and withstand the most intensive use have 
genuine resistance to bursting strength, ample folding 
properties and can be written upon and erased and rewrit 
ten repeatedly without blots or blurs. They have the nec- 
essary tearing and tensile strength and are made from none 
but white linen and cotton clippings. Papers of this kind 
have the essential qualities of perfect harmony of proper 


ties and immunity to discoloration and disintegration. 
> — 


Cunard-Anchor Line Issues Useful Booklet 

“Conversion of Kilos into Pounds and Pounds into 
Kilos” is the title of a booklet by the Cunard-Anchor 
Lines containing sixteen pages with cover, giving tables 
of the corresponding values of pounds over kilos and 
kilos and pounds; also there is a method of converting 
kilos into pounds by arithmetic \ full list is given of the 
Cunard Anchor Line steamships with their respective ton- 
nages, and an announcement of the new third cabin tourist 
rates, a list of the Cunard tours and the various offices of 
the Cunard Steamship Company, Ltd., in the United States 
and Canada. 

iensinies 
Hotchkiss Sales Company Appoints New 
Representatives 

The Hotchkiss Sales Company of Norwalk, Conn., has 
recently appointed C. J. Siple as their representative in 
Kansas, Colorado, Nebraska, Missouri and Oklahoma. 

W. H. Skinner of Washington, D. C., has been appointed 
to represent the Compo line in Virginia, West Virginia, 
Maryland, Delaware and the eastern part of Kentucky. 

Both gentlemen are experienced men in the office equip- 
ment field and Office Appliances extends its hearty good 


wishes. 














BUILD 
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Mf 


WITH 


BOLING 


CHAIRS 


@ Boling Office Chairs offer a superiority in con- 

struction and design that is seldom encountered 
in their exceedingly reasonable price range. Boling 
Chairs build up the confidence of your trade, in your 
store. Long-lived satisfaction to the user is an in- 
tegral part of every Boling Office Chair. 


The Chairs 


shown 


are 


Period Style of Old 
English Oak beautifully fin- 
ished in a rich brown high- 
lighted tone to match the 


popular 
English 
Oak office 
furniture 
of the day. 
These 
chairs are a 
perfect 
match to 
the Alma 
Desk Com- 
pany’s No. 
200 suite 
with which 
they are 


sold. 


4 catalog and 
price list on 
the full range 
of Boling 
Office Chairs 
will be sent 
upon request. 


SILER CITY 









NORTH CAROLINA 


























FACT 





The eye has natural protection from above but not from below. 
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Prevents Eye Strain 
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“Glare from glass desk tops confuses the eye by giving con 
flicting orders concerning the size of the pupils.’’—DR. 


E. E. FREE 

Read what Dr. Free of N. Y. University said before 
the Westinghouse Lighting Institute about the dam- 
aging effect of reflected light. 
No one can pretend indifference to the preventable 
causes of affected eye sight, headaches, etc. 

Our booklet “Reflections on Desk Tops” sent on 

request Your customers will appreciate one 
The comparative light reflection or glare of plate glass, 
finished wood and Neo-Leum is shown in the follow- 

ing table: 


PRTEEMGD cial a ee st tl ee OS 
Quartered Oak Panel . ~ « « WOR 
Walnut Panel . . . . . . . 70% 
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The above table is the 
report of a test on the 
Ptund Glossimeter 
made at the DuPont 

laboratory. 


The Pfund Glossimeter 
measuring light reflec- 
trons. 





COMPANY 
GRAND RAPIDS, MICH. 











OFFICE APPLIANCES 





Head of Kansas Book Dealers Touring Europe 

Phil M. Anderson, president of the Kansas Book Dealers 
Association, is making a summer tour of Europe. He 
left Newton on April 8 and will return about August 1, 
after visiting Spain, France, Germany, Austria, Norway 
and Sweden. He writes home that he is having a wonder- 


ful trip 

















HERBERT I. DALLMAN, recently 
appointed western representative 
of the Spencerian Pen Company, 
covering the entire section from 
Denver to the Pacific Coast An 
nouncement of Mr. Dallman’s ap 
pointment appeared on page 45 of 
the June issue 








New Tab Explains Eraser Adjustment 
[To make certain that everyone who sees a Van Dyke 
No. 601 Pencil understands how the eraser can be removed 
and adjusted as it wears down, Eberhard Faber has devised 
a novel box holding a dozen of these popular pencils. When 
the box is opened a clever slide cut-out arrangement shows 





EBERY ARD FABER 


VAN DYKE 


—_ 


LEAD PENCII 























L. alk 


NEW BOXES FOR EBERHARD FABER PENCILS WITH ADJUST- 
ABLE ERASERS AND A SEPARATE VIEW OF THE ERASER 
SHOWING THE TAB THAT EXPLAINS ERASER ADJUSTMENT 





how the eraser held by a patented clamp can be removed 
and “reset.” To call attention to this useful feature on 
individual Van Dyke No. 601 Pencils, a tab is now placed 
between the metal clamp and the eraser reading “Pull out 


clamp to adjust eraser.” 
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No losses occur from honest mer- 
chandise. 
Have you thought to ask for full 
details? 
EVANSVILLE DESK COMPANY This line is for the dealer who isn’t 
Evansville, Indiana and wants to be satisfied. 

















Another Reminder 
of the Year's 
Best Seller— 


ERE'S the leading period design 
of the Myrtle Line in point of 


sales. It has risen to the top of the 
list in only } few months because of 
many obvious reasons. 


Unusual attractiveness and sound 
construction at moderate cost make a 
combination which 1S universally dC- 
ceptable to the consumer and profit- 
able to the dealer. 


Write for a copy of the 
new Myrtle Catalog. 


MYRTLE DESK COMPANY 
High Point, N. C. 


Goov ss 


MYRTLE 






o 
FOR 22 Yraps 


IDE SKS 
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PELICANOTYP 


The New 
NON-CELLU LOSE 
STENCIL 


Stands the test of all the 
regular requirements of 


THE BEST STENCIL 
and presents features of its own, such as: 

1. Elimination of static in operation of 
duplicating machine. 

2. Practically odorless. 


3. Contains no injurious oils to affect 
typewriter or duplicator rubber rollers. 


4. Reinforced heading, preventing holes 
from tearing when making long runs. 


5. Purple-blue coloring removes eye 
strain in proof reading stencil in the 
typewriter. 


Write us for full list of “Advantages” 
and Exclusive Distribution in your Territory. 


MANHATTAN STENCIL CORPORATION 


Exclusive U. S. A. Importers 
of Pelican Stencil Products 


401 BROADWAY NEW YORK CITY 














Myrtle Desk Co., 
High Point, N. C. 


Please send copy of your new catalog 
and price list. 
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LOOK FOR THE GILT TIP WITH THE 
LAVENDER BAND 


+ 


Modern business men recog- 
nize the importance of “little 
things. in insuring the effici 


ent operation of their organi 


SE bt 
zations. Perhaps this is one \ yp 


of the reasons why the sales 


> | 4 
of Semi-Hex Pencils continue H K X 


to increase. Write for complete 
information about Semi-Hex and the 


generous profits dealers are enjoying 


THE GENERAL PENCIL CO., JERSEY CITY, N. J. 
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Positions Which Lead to Office Management 


Following is the substance of an address delivered be- 
fore the state convention of Business and Professional 
Women’s Clubs at Decatur, Ill, on May 8, 9 and 10 by 
Ila M. Hunter, manager of the correspondence division 
of Lyon Metal Products, Inc., Aurora, Il. 


The subject, observes Miss Hunter, would seem to lead 


one to office management, but further consideration leads 
one into an interesting study of the word “executive” and 
what it means to a woman in the business world \ be- 


ginner in an office desiring to learn the business can reach 
an executive position by the study and application of cer 
circumstances are 


tain principles, providing contributing 


favorable 

“Ten years ago,” said Miss Hunter, “the ordinary woman 
office worker might have despaired of reaching an execu- 
Today hundreds of executive positions of 


tive position, 


widely varying degrees of power are occupied by women.” 

Let us assume that Miss Brown, a skilled stenographer 
and bookkeeper with ample experience, hopes to be man- 
ager of a department in the office where she is employed. 
She is applying for the job, and a meeting is held of sev- 
eral of the Miss 
the executive 1s 


the 


chief executives, where 3rown’s applica- 
discussed. 


this 


tion for position of a junior 


What 
meeting ? 
l. Is 
nates will 
2. Has she a general knowledge of production, distribu- 
Does any 


subject which will broaden her viewpoint beyond her own 


are qualifications that are mentioned at 


she so skilled in her particular line that subordi- 


respect her supervision? 


tion, transportation and finance? she read on 


daily routine? 


3. Can she accept responsibility without having it go to 


her head? 


4. Can she remember that business is strictly impersonal 
and that all of her decisions as a junior executive must be 


made for the best interests of all concerned? 


5. Has she a personality that enables her to get along 


equally well with men and women? Can Miss Brown real- 


ize that in this office, where there are big things at stake, 


we are all as one, all striving to make this business progress 


even though we may all have different ideas about the sev- 
eral cogs of the machinery of our organization? 

6. Has this young woman the quality of understanding 
people and making them like her? Has of 


for us the proper cooperation 


she a sense 


fairness and can she secure 
and loyalty? 
nature 


of human to 


? Can she turn away un- 


7. Has she a sufficient knowledge 
hire the right sort of employees 
hired applicants and leave them with a friendly feeling for 
What is the makes upon 
strangers the 

If all of these questions can be answered satisfactorily, 


our company? impression she 


entering office? 
Miss Brown will doubtless receive the job. But here are a 


few suggestions which may be made which will help to 


iron out some difficulties which may arise. 

The office manager has a two-fold duty—a duty having 
relation to executive management and to subordinates. A 
precise sense of balance is with the ability to 


interpret the edicts of the management and to 


necessary 
properly 
cultivate morale and esprit de corps to the best advantage 
of all concerned. The office manager owes it to her fellow- 
workers to obtain the best working conditions possible, 
the best opportunities for advancement available, and the 
best of training so that they can at a moment's notice be 
ready for more responsible positions. The office manager 
should be broad-minded enough to see all sides of every 
the 
however representing the best interests of the employer 
She should 


be impersonal in her attitude, forgetting herself in making 


well as side personal to herself, always 


question as 


who has placed responsibility on her shoulders. 
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Second Edition 
of Our New Catalog 





This new catalog and 
price list should be 
in your reference file. 





ExcepTionaL demand for this 
concise, well-arranged catalog of the Corry-James- 
town Line of steel office equipment has made a 
second edition necessary. There is further em- 
phasis on why the Corry-Jamestown Line of 
“Steel Age,” “Viking” and “Armor” cases are 
the biggest values for you. 


Be in a position to sell the case for the 
requirement without excessive overhead costs. 


, 


Give your patrons “new excellence for the price.’ 


Send for your New Catalog today. Use 
your business letterhead. CORRY-JAMES- 


TOWN MFG. 
CORP., Corry, Pa. 
Cable Address: 
COR-JAM. 





“r* on 
RE mPORCEMENT 


MEAVY CHANNELS 





Warehouse Stocks 
Carried In 


NEW YORK LOS ANGELES 
PHILADELPHIA 


CHICAGO SAN FRANCISCO 


The new No. 601 “‘Ar- 


mor’’——better than ever 
at no change in price. 





ORRY- 


STEEL. FURNITURE 
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Vo. 1567—The Governor Bradford 


FOUR 
DISTINCT 
ADVANTAGES! 


Imperial Dealers are prepared 
to meet 1931 demands with... 


. « « & broad, inclusive line of matched suites. 
desks, tables and chairs to fill the needs and 


price requirements of every customer .. . 


- « « appealing design and careful workmanship 


that satisfy the customer’s desire for office 


furniture of character and distinction—at prices 
that represent maximum value per dollar in- 


vested ... 


- « « an established line that the dealer can sell 
with utmost confidence—bearing a reputation 


that will reinforce his own prestige . . . 


- « « Styles that move readily and yield a gener- 


ous profit on every sale. 


We want you to learn more about Imperial office 
furniture, because, frankly, we believe you can 
turn this information into a definite income. 


Will you get in touch with us for details? 











IMPERIAL DESK COMPANY 


EVAN SVILLE** INDIANA 





Ee ee NS 
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OFFICE APPLIANCES 


decisions, cultivate a sense of humor to carry over the 
rough spots. 
Miss Hunter’s final suggestion is this, by way of a 


warning: 

“Remember that many, many have climbed this same old 
ladder to success. In their climbing they have worn the 
rungs of the ladder until they are slippery. 
danger of slipping back a rung or two, unless you, who are 
so anxious to climb still further, grasp the rung above you 
by studying the business you are in, by keeping up to date, 
by being alert, by constant additions to your knowledge of 
Keep wide-awake lest you forget you 


There is always 


people and things. 
are climbing!” 


— 
Address of Thomas Mathew Duffy Wanted 


Thomas Mathew Duffy, sometimes known as Thomas E. 
Ward, a typewriter salesman, left Auburn, N. Y., on April 
27, 1931. It is stated that he took with him Patricia Mil- 
dred Duffy, who is also known as Patsy Ward, age three 
years and four months. 

Ward, or Duffy, is described as being forty years old, 
six feet tall and weighing about one hundred fifty-five 
pounds. His hair is light brown, eyes blue, and when he 
left, he wore a grayish tweed top coat, a blue suit and tan 


— 





THOMAS MATHEW DUFFY 


He carried a black 


a brown bag 


shoes. Both little fingers are crooked. 
case containing a portable typewriter, also 
containing typewriter tools. 

The little girl has dark brown hair, light complexion 
and a small birthmark on the left shoulder near the neck. 
There is a horizontal blue line across the bridge of her 
nose between the eyes. 

This man has traveled extensively through the country 
working at his trade of repairing typewriters. It is stated 
that in Detroit he opened a typewriter exchange, but left 
there He to Auburn and opened the 
Auburn Typewriter Exchange. When traveling in small 
second-class hotel and does 
his repair work in his room. left Auburn, he 
spoke about getting an automobile to travel with. 

It is said that he may be accompanied by a woman who 
cares for the child. On the other hand, he may have 
placed the child in some institution. It that 
while in Auburn he obtained Royal and Woodstock type- 
writers from a Rochester, N. Y. concern aggregating $400, 


suddenly. came 


towns, he usually stops at a 
Before he 


alleged 


is 


the proceeds of which have not been turned over to the 
Rochester company. 

A similar transaction is reported to have occurred in 
Detroit. 

The mother of the child, who was deserted in Auburn, 
is reported to be prostrated and in a serious condition, 

The notice is signed by Chester J. Bills, chief of police 
of Auburn, N. Y.. who holds a warrant the 


arrest of the man described. 


bench for 
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Try This you CAN MAKE 
SUMMER SALES TONIC BIG PROFITS WITH 


___—=>>—_ | THESE JEMCO ITEMS 


Here are four real money-makers for youl They have a 











= aoe \ few boxes of PEERLESS RUB- special appeal because they are novel in design, hand- 
© Take: BER TYPEWRITER KEYS, guar- somely finished end constructed to give reat service. 
anteed to relieve typists from strain They sell fast and return @ good t. Send for folder 
and fatigue of all day typing on hot showing the complete line profit-making Jemco 
summer days, and products! 
t Place: Prominently in window, on show case The DESK SECRETARY 
and counter—with a few boxes for A comblaction desk pad 


your shelves... . posbeines calendar an 


honedex for the busy 
executive or his busier 


®@ See: How eagerly the girls will buy them secretary! The calendar is 

Send also for sample eraser shield the regular Jemco Century 

and attractive leaflets, for your im- Calender (No. 1267). The 

print use—you re the doctor! Phonedex is a Remington- 

Rand visible index that 

slides into the compartment 

@ Consults: ‘'s°. the unusual sales plan which under the pad when not 
we ll be glad to send you—a sure in use. 





The CENTURY 
CALENDAR 


This beautiful perpetual 
calendar is a handsome 
desk ornament as well as a 
practical necessity. Meas- 
ures 3°x3” and takes up 
very little room on the busy 
man's desk. A beautiful 
machine job finished with 
characteristically fine 
Jemco workmanship. 


& Cure: For slow summer business! 


PEERLESS KEY CO., Ine. 


176 Fulton Street New York City 




















The TUMBLE 
CALENDAR 


| The most practical perpetual 
desk calendar ever in- 
vented. A simple turn 
changes the date. In either 
brass or nickel silver this 
smart little calendar makes 
an original and practical 
gift or bridge prize—for 
the business man or business 
| woman. 
| 
| 








The UTILITY 
DESK BOX 


.. . assembles the odds 
and ends that make a desk 
untidy. Compartments may 
be used for clips, pins, 
stamps, rubber bands, etc., 
while the groove holds pens 
and pencils. Under the 
modernistically designed 


| CROWN PRODUCTS, for more than a 
quarter century, have been making ‘“‘Good 
| Impressions”’ and afford: 


1: Exceptional durability. 


2: Excellent opportunity for energetic and 
capable distributors. 


3: A large percentage of repeat orders. 


They are backed by nearly thirty years 
of manufacturing experience. Samples 





| and exclusive sales proposition upon . . ‘ lid and out of sight when 
request. Measures 6%"x 3%" x 1%". closed, is an unbreakable 
mirror. 











Crown Ribbon & Carbon Mfg. Co. 


Rochester, N. Y. The J. E. MERGOTT COMPANY 
NEWARK, NEW JERSEY 


Export Accounts Given Careful Attention 
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BLACK DIAMOND 


CARBON 
PAPER 


The Peak of 
Perfection 








A featured carbon paper of quality, to be de- 
pended on at all times. It sells and re-sells. 


Mail coupon today for samples and prices. 





Rochester Ribbon & Carbon Co., Inc. 
40 Browns Race, Rochester, N. Y. 


Kindly send me, without cost, samples of your representative lines 
of carbon papers and ribbons, together with prices. 


Re a Oe Ce ee en ee ee re 





STEEL SHELVING 
In all standard sizes 
Send for price list and catalogue 


MEECO 


FRAMINGHAM 


MASS. 


OFFICE APPLIANCES 





KO-RECT 


Posture 


Chairs 


Like a weil fitted 


shoe, Ko-Rect Posture 
Chairs support the 
with perfect comfort right 
There is no 





user 


from the start. 
need for ‘getting used to 
it’ or forming a habit for it. 


The KO-RECT Posture 
Chair Agency offers a re- 


Ko¥-Rect 
POSTURE CHAIRS 


tor oie md 


Ko-Rect Posture Chairs 
are furnished in genuine 
mahogany, genuine wal- 
nut, imitation mahogany, 
imitation walnut, quar- 
tered and plain oak— 
also in green to harmo- 
nize with enameled fur- 
niture. 


markable opportunity for 
office furniture 
Full details may be ob- 
tained by application to 
Mr. Guy Fulton, Director of 
Indianapolis, Ind. 


salesmen. 


Sales, 


Ko-Rect Posture Chair Co. 








Sir Richard Sutton 4 ae Hounds 
FRAMED PICTURES OF 
DISTINCTION 


Adapted for Office Furnishing 


Visiting Buyers Are Cordially Invited 
to Review Our Extensive Display of 





Mezzotints 
English Sporting Prints 
Paintings 


Color Prints 
Color Etchings 
Black and White Etchings 


Write for full information. 


EMERY BLUM INC. 
Fine Art Publishers and Importers 
225 Fifth Ave. 
Suites 418-420-422-424-426 


New York 











we a 
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Osborn Retires from Berkshire Office Supply 
Company 

P. N. Osborn, manager of the Berkshire Office Supply 
Company of Pittsfield and Springfield, Mass., retired from 
the business on June 1 on account of ill health. Mr. 
Osborn will spend a short vacation in Nova Scotia, Can 
ada, and upon his return he will again be active. He is 
considering several offers, but no decision will be mads 
until after he gets back from his vacation. 

The Springheld division of the Berkshire Office Supply 
Company has been sold to the National Typewriter Com 
pany of Hartford, Richard Neumeyer, president, and the 
office will be under the management of Harry A. Miller, 
of Springtield, who has a large number of friends in the 
district. 

Mr. Osborn has a wide circle of friends who wish him a 
speedy recovery and hope for his early return to good 
health and business activity 

R. W. Willis of the Pittsfield office of the Berkshire 
organization, continues to build his business as heretofore 
being one of the best known typewriter men in New 
England. 

—~»— 

St. Louis House Makes Important Store Changes 

The S. G. Adams Ce 
Mo., are making 
Sixth street, the principal retail thoroughfare of St. Louis. 
on St. Charles 


ympany, office outfitters of St. Louis, 
extensive alterations in their store on 
They have taken over the building adjoining 
being five stories in height and about 


Between the old build- 


street, this building 
42x120 feet in length and breadth 
ing and the one just taken, the company is building an 
arcade joining the two buildings into one and now have 
an arcade store from Sixth street over to St. Charles street 
This gives the Adams ( 
square feet of first flo 


ompany four or five thousand more 
1r space for sales purposes and also 
additional storage and manufacturing spac« It will in- 
crease their opportunities to make comprehensive displays 
of stationery, office supplies, rubber stamps and marking 
devices 

——— a 
Prominent Pittsburgh Stationer Il 

Robert Crawford, who has been in the stationery busi 
ness in Pittsburgh for thirty years, and now connected 
with the Acme Printing and Stationery Company, was 
critically ill early in June at the Suburban General hos- 
pital at Bellevue. 

On June 3, another Robert Crawford passed away at 
the same hospital, causing the report to be spread that 
it was the Mr. Crawford connected with the Acme 
Company, 

Mr. Crawford was formerly with Myers & Shinkle Com- 
pany for a number of years. 

Office Appliances extends its best wishes for his speedy 
recovery. 

a 
Pittsburgh Manager Visits Columbia Plant 
on Long Island 

F. A. Donohue, manager of the Pittsburgh branch of the 
Columbia Ribbon & Carbon Company, recently spent 
some days at the home office in Glen Cove, Long Island. 
Mr. Donohue is ably maintaining the high standards of 
his company at Pittsburgh 
Se 


New York GF Export Department in New Quarters | 
About June 13, the New York offices of The General 
Fireproofing Company export department were moved 
from 438 Broadway to 500 Fifth avenue. 
The department is under the management of J. D. Oak- 
ley, who is admirably qualified by knowledge and experi- 


ence for the position he holds. 





| 
| 
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WANT 
PROFITS? 


Mail This Coupon! 








Let it bring you the newest type salesbuilder 

handy pocket size Salesmen’s Catalogues 
for each of your sales force showing the 
hundreds of active selling items in the Polar 


Line. 





They ‘are already helping hundreds of mer- 
chants and salesmen make greater profits. They 
will prove equally valuable to you. Why not 
get some—they’'re free? 


I 





ACTIVE ITEMS 


a 
Top—Iinterlaced Hair Cushions. Fabrikoid 
- genuine leather. Standard Chair Sizes 
» brown, maroon, and black. $4.50 


Bottom—4 Piece Executive Set. High 
lighted Walnut. Brown top grain leather. 
20x34 inch pad $28.00. 24x38 inch pad 
$32.00. 

Prices Less Regular Dealers Discount 


MAIL THIS COUPON or write today! 


| Polar~ cManufacturing Co. 


401 N. Broad St., Philadelphia 
fax send me new Polar Pocket Catalogues at once, me 








and without obligation. 


If It’s a Polar Product, Quality Is Assured 
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Exclusive 
Features of 


BINDAH 
ASTENERS 





Teats to lessen kinking of prongs 


Flared lips coacting with teats to 
lessen kinking of prongs 


Slanting slots coacting with prongs, 
formed at compound angles— 
hence semi automatic 


4. 
Here's What a Leading Manufacturer Thinks 


Finger releasers on prongs 


Tiss HoncniKiss, SaLes GCompanne | 


Morcnriss PareR Fastenino Macnines & STAPLES 
Nonwank, Connecricum, US... 


1951 


aA. 








OFFICE APPLIANCES 
New A. W. Faber Pencil Assortment 

\ to the 

colored copying pencil line of A. W. Faber, Inc., 

N. J 


display box. 


Commodore 
Newark, 
attractive 


new assortment has been added 


It contains twelve colors, packed in 
The 


Three new colors, dark green, delft blue and orange, to- 


an 
stock designation is No. 8575. 





UP 


COMMODORE PENCIL ASSORTMENT SET 


FOR COUNTER DISPLAY 
gether with red, blue, light green, yellow, carmine, crim 


son, brown, purple and black comprise the assortment. 
These colors along with violet and combination red and 


blue complete the Commodore series. 


oe 


Desk Cleanup Campaign 
Joseph Burdick, who owns an interesting paper and sta- 
tionery on Third avenue Madison in 
Seattle, follows the of the instituted 
“Cleanup Your Desk” campaign in line with the general 
f the city of 


made 


store near street 


trend times and a 


movement that nature which has swept 
Seattle householders and business people put 
their houses in order. He featured his campaign in win- 
dow displays, showing a large desk blotter holder and 
The colorful 
used made a fine window display. Mr. 


Burdick is a progressive and energetic business man— 


and 


three blotters for a moderate retail price. 


merchandise he 














Mr. J. A. Sullivan, ‘Ss. . 
Bindah Products, In | { M. L. 
P. O. Box 1258, 
Shicego, Iil. 
Dear Mr. Sullivan: 
| Sa? OR TT S&S 
We ave always considered that we should 
encourage a good new product. For that reason, you 
are at liberty to use our lett April 27th in any 
way that you see it, and we wish you at this time o 
one ess in the juction and sale y fas te 3 Typewriter Exports 
sly yours, | United States exports of typewriters by countries during March, 1931. 
In exports under this classification where the machine is driven by an 
a electric motor, the value of the motor is included with the machine. By 
} the Division of Statistics, United States Department of Commerce 
Standard, New Portable, New Used & Rebuilt Parts of 
Countries No No Ni 
‘ | Austria 122 $8,952 220 $7,935 517 $10,889 $250 
Belgium B92 19,612 93 3,438 65 1,497 740 
Bulgaria , ) 100 13 186 ere 
| Czechoslovakia 345 23,246 190 6,846 75 2,045 463 
i Denmark 73 4,994 21 756 S80 
(The letter mentioned was a commendatory one but too long to be re- Estonia 18 1,008 : ry 
produced here. A copy, however, will be sent on request.) Finland 103 6,687 _ 60 2,160 8 214 _33 
France 1,678 118,172 49 22,558 185 11,423 1,557 
Germany 56 3,145 257 9,300 121 3,013 2,069 
INC Greece ...... 28 1,938 50 1,980 7 212 eeee 
BINDAH PRODUCTS 'NG iisceccc 8 Bs ay eee 
a Iceiand penene i 233 
Irish Free State.. 27 1,890 ee 
a sesnds : 216 18,727 140 5,490 75 652 
3645 Montrose Avenue | iinin’)).) 330 TH) 12 46810 Wa 
Netherlands 377 25,444 123 4,121 366 599 
CHICAGO, ILLINOIS | 3) oii: SE eS 3 
‘ Poland & Danzig 205 15,350 126 41,536 397 
Portugal ........ 27 9,456 107 3,852 24 
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SAINBERG quality | 


at an unusual price 





| 
| 


| FARE NEH In this exquisite desk set you find | 
GENUINE the same fine craftsmanship that 
| eset aia you always identify with the name 
| TOOLED Sainberg—at a price that guaran- 


tees acceptance. You never saw | 
a value to compare with it. Order | 
one today for your display. | 


FOUR PIECE SET 


$25" 


Including 
Desk Pad 20 x 34 
Lettertray with Cover 
Blotter 
Pad 


Pieces also sold individually 

List 

x34 Linoleum Desk Pax $ 7.00 
Be velled Letter Tray & Cover . 10.00 
Rocker Blotter 3.00 
Calendar Pad with Cover 5.00 
Pe 
Le 


Rocker 
Calendar 





n Stand with Gyro 4.00 


3.00 | 
37-43 W. 26th St. 


SAINsERG & CO., Inc. New York, N. Y. | 


_of DESK PADS AND OFFICE ACCESSORIES 


| 


tter Opener 














Manufacturers 








D4 D4 G4 S4+S4+S+S+S+S+S+ St St S+ St Stor 


For More 
and Better Business 


Readers of Office Appliances 
have a constant source of 
useful ideas. 


The journal contains 
thoughts that many identi- 
fied with office equipment 
can use to advantage. It is 
a common meeting place for 
the exchange of worth-while | 
information. | 
If you want more and bet- 
ter business, you can profit 
by a subscription to Office 
Appliances. Domestic rates 
are $2.00 a year, two years 
for $3.00; Canada, $2.50 and 
$4.00; Foreign, $3.00 and 
$5.00. 


DEPP Ot Pt Pt St St St St S++ G+ S1S+S+S+S+S+ Sie 


The Office Appliance Company 
417 S. Dearborn Street 
Chicago, IIl. 


PESt Ot Pt Ot St Ot G+ St G+ St Sit S+ St St Si Si St St St St St+e 


+ O+O+o+ 


| Speed Fastener the 


| as a tacker — staples 


D4 4 S444 S4+S+S+S+ G+ G+ G+ S+ St Ore | 
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SPECIAL 
TRADE-IN 


ALLOWANCE 


FOR A LIMITED TIME ONLY 


For a limited time only we will pay you 
$1.00 for every old stapling machine (re- 
gardless of make or condition) which you 
send us with a replacement order for a 


No. 


Spring this liberal offer on your customers now. Get 
them to exchange their old machines for the peer 
of all staplers, our No. 9. We will pay you $1.00 
each for the old ones. And you can make a full 
profit on every exchange. 





Take advantage of this unusual offer now. 


Speed Fasteners are perpetually guaranteed. 


? PARROT SPEED FASTENER CORP. 


388 BROADWAY, NEW YORK CITY, U.S. A. 


There is a Speed Fastener 
for every stapling job. 
From The Babe up to the 
No. 213, there is a full 
range of models. Each 
one perpetually guaran- 
teed. 






















No. 9 


largest capacity desk 


stapling machine— 
250 point sharpened 
frozen es ~with 


one loading — tem- 
porary, permanent 
fastening — detach- 
able head permits use 


up to six inches in 
depth—tubber feet. 





— _ hi Ee 
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A NEW 
ENGLEWOOD LINE 





Massive-Impressive-Distinctive-Different 





Let us tell you about the five 
complete grades—three beautiful 
grades of turned leg desks—two 
grades of exceptional value square 
leg desks. 


ENGLEWOOD DESK COMPANY 








58th and Lowe Avenue 
CHICAGO 





IMPORTANT 
MESSAGE 


To Every Stationer 
Not Selling LIBERTY Files 


HE many stationers now han- 
dling LIBERTY Storage Filing 
Boxes, for the money invested, find 
them one of their most profitable 
lines. Every bank, firm, utility, pub- 
lic office, where storage filing and 
transfer work must be done, is a 
good prospect. LIBERTY Files 
mean more business from your pres- 
y ent Customers, a good item to use to 
‘fio win new customers, and always 
steady repeat business. Why not 
' write us today for full information? 
We have a very interesting proposi- 
tion to make you. 





BANKERS BOX CO., INC. 


536-538 S. Clark St., 
CHICAGO, ILL. 














The “* JIFFY ”’ 
EXPANDING SCREW POST BINDER 
METAL PARTS 


Available 





ey: W/f 


The “Jiffy” is brand new: An expanding Screw Type 
Post fixture giving instant access to the catalog or leaf 
body and providing a generous expansion. 


A price that permits its use in place of the “Standard 
Binding Screw” type. 


“Jiffy” is made in diameters to fit 6, 4%, 56 inch holes 
placed any center to center. Post lengths 4 inch ex- 
panding to %4 inch; % inch expanding to 1% inch; 


l inch expanding to 144 inch. 


“Jiffy” can be placed in any wing type binder, replacing 
makeshift “Paper Fasteners,” *‘Shoe Strings,” “Chicago” 
(Standard Screws). Order a few samples and you will 
find use for thousands. 


The “Jiffy” is the answer to the Loose Leaf Catalog or 


Price List in a low priced binding for large or small 
editions. 


Grand Rapids Loose Leaf Binder Co. 


Grand Rapids Michigan 














VAPEROL 






ADDING MACHINE 
PAPER 

















250 
FEET 


Guaranteed 


Good 
Service 


Whether you buy 
in fifties or five 
thousands you get 
quick delivery of these 
good rolls. They have 
full 31 in. diameter with 
standard wooden core. 
Clean cut edges, all rolls 
brushed to eliminate lint. 
New low prices—inquire to- 
day! 


YANKEE PAPER\ & 
SPECIALTY CO. wisce 
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Standard, New Portable New Used & Rebuilt Parts of 
Countries No Ne Ne 
Rumania ........ 59 1,409 se este S 296 
Soviet Russia in 

Europe ..... i 369 voee . : 
ae 239 18,176 163 5,768 162 1,028 336 
eee 626 14,047 988 37,378 40) 1,446 1,102 
Switzerland - 274 18,051 186 6,699 20 820 1,323 
United Kingdom. 2,749 174,937 2,154 63,531 1,424 32,317 26,228 
Yugoslavia & Al 

Se casccnens 64 4,149 70 2,520 sbas — 
COOGEE. 2cécecéas 272 17,500 175 6,235 252 6.346 13,190 
British Honduras l 70 . = 
Costa Rica....... l SS 1 i2 
Guatemala ...... so 2,739 ee , , 
Honduras ....... 9 661 8 298 4 131 
Nicaragua ...... ; 253 11 105 8 301 
Panama aces 15 654 31 903 238 
Salvador ........ 7 177 5 542 ‘ 29 
Mexico ...... se 255 17,321 318 11,523 8 340 222 
Miguelon & St 

,  F rr l 70 
Newfoundland & 

Labrador ..... 12 845 5 180 : _ 20 
Bermudas ....... seen : l i8 
a 6 386 l 36 2 75 
Trinidad & To 

Se 2 140 1 36 1 30 
Other British W 

ea’ 3 229 : os 1 29 
Ce secnthesese< 71 5,006 10 360 71 
Morocco ...... : 12 3,420 10 150 ° 
Netherland West 

a ee 7 »22 
French W. Indies 3 289 
Haiti, Republic of in) 133 10 360 
Virgin Islands of 

1. 8 seed —e 3 150 ' 
Argentina sot 161 12,192 131 . 14 724 1,848 
DE cedleceses 12 960 6 : 
BEE esces — 12 176 76 82 
Pl ditéecaweane 97 7,735 272 } 137 343 
Colombia ....... 63 1,480 63 i 219 , 
Ecuador .... , 25 1,787 6 . 

British Guiana... 1 62 

Peru . ; —F 1 a0 28 1.078 

Uruguay A > S01 q te 999 
Venezuela nee 19 1,341 71 2.568 ’ 36 
Aden sees 1 72 1 5 

British India.... 295 20.543 419 23,734 a1) 1,514 890 
British Malaya... 6 113 21 756 ‘ 856 
TU  seakésasi 5 i4 5 190 a) 
Ce accsneees 68 1.806 64 2 607 ‘ 629 
Java and Madura 204 13,536 72 6,672 35 1,070 77 
Other Netherland 

East Indies.... 1 2R0 10 360 
French Indo 

Se. seseuese 10 }, 823 il 1,656 : 
Nee : 117 
Japan aa ivdnes 56 1,249 49 1,803 60 2,102 120 
Palestine Séenss 9 682 16 612 ‘ 

Persia , : 6 ig 12 150 . —_ 
Philippine Islands 117 7.722 61 2,199 19 1,497 3,272 
Siam . oe 10 THO 5 180 BS 
Syria eee ) 350 10 360 ‘ ee 
Turkey ade 25 915 20 
Other Asia ane in ae , 14 
Australia . : 24 1.480 120 1,320 1,802 
French Oceania 2 1 . 3 
New Zealand..... 7 770 . ‘ 129 
Ethiopia ; ; 10 5 180 np 
Relgian Congo 35 1.402 10 360 

Rritish E. Africa H 91 

Union of So 

Africa x! 85 6.026 6 204 15 137 91 
Gold Coast...... 6 225 
Nigeria aad ; 237 ! 171 1 x0 
Other British W 

Africa - , l 25 ee 
Egypt ‘ , 24 1.822 ; 42 
Algeria & Tunisia ) a) 

Other Fr. Africa 57 2,632 13 168 
Liberia 2 188 
Canary Islands ) 336 1 144 
Other Spanish 
Africa lon 13 1,040 S 323 ) 225 
Total ... 10.311 $706,365 T.987 $290,037 $052 $100,347 $61,150 
Shipments from the United States to: 

Hawaii , 6% $7 314 20 $600 33 $1,207 $340 
Porto Rico....... 19 5.547 5 189 60 


Adding—Calculating—Billing—Tabulating 
Machine Exports 


United States exports of adding, calculating, bookkeeping and billing 
machines, ete., by countries, in February, 1931 In exports under this 
classification where the machine is driven by an electric motor the value 
of the motor is included with the machine. Parts of adding and calculat 
ing machines are not shown separately They are included under a 
general classification Other machinery and parts of,” which is not 
segregated for publication By the Division of Statistics, U. S. Depart 
ment of Commerce 


Listing Typewriter 
adding bookkeeping Non -listing Listing 
bookkeeping billing adding adding 
achines machines machines machines 
Countries Number Number Number Number 
peer ee 1 $1,245 ; sae 34 $3,291 
Belgium as ' 8 $4,804 ... , 118 9,220 
Czechoslovakia , 2 BLBSS cee mn 117 9.557 
Denmark : » =a 12,411 6 720 : eeve 67 3,943 
(Continued on Page 142) 
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dimensions of 


profit 


Most dealers blind themselves by 
considering only their profit mar- 
gin. Profit, however, has still an- 
other dimension—frequency. 


And Grand Prize Products com- 
bine both! Grand Prize Carbons 
and Ribbons are consistently bet- 
ter. Made of the best paper, the 
most expensive cloth and Du Pont 
Dyes, they wear better, make satis- 
fied customers come back for more. 


Grand Prize offers a generous 
profit, too. Write for our sales plan 
and learn how you can place your- 
self with other dealers who are 
taking advantage of Grand Prize’s 
two-dimensional profit. 


SUPER-WRITE 
A new line of Carbons and rib- 


bons for those who demand the 
finest. Write for samples. 

















GRAND-PRIZE 


CARBONS ana RIBBONS 


PaciFic CARBON AND Rippon Mpe. Co. 
J. Francis O’Connor, President 
Head Office and Factory 
SAN FrRANcisco, CALIF. 


Boston Office: 
93 Federal St. 


1451 HARRISON ST. 
Chicago Office: 
608 S. Dearborn St. 
San Francisco Office: New York Office: Los Angeles Office: 
149 New Montgomery St. 149 Church St. 406 S. Main St. 


Denver Office: 36 Flinders Lane, 
1030 15th St. Melbourne, Australia 
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UFiL 


The Biggest Profit 


is for the user! 


Anyone who has ever had UHL equipment 
in permanent use will agree that for plain, 
every day and every year, constant use 
and for continued good health of seated 
workers, UHL is in the lead. And we 
know this condition has reflected prestige 
and profit upon us and the many UHL 
dealers. 

Naturally designed for strength itself. 
UHL equipment conserves the strength of 
others and wins favorable comment 





Vo. 7070 
Typewriter 
Desk 


wherever extra heavy, 
severe service is imposed. 
“Little Dandy” stands for 
typewriters, magazines, 
books, merchandise, ete., 
are particularly conven- 
ient in both offices and 
stores. File stools, file 
and vault tables save time 


é and space in the file room. 


The 70-70 UHL typewriter 
cabinet offers exceptional value 
at the mew low price, and UHL 
“Postur-Chairs,”” the  scien- 
tifically correct office chairs, 
offer better value at lower price 
thru every available compari- 
son. 


Dealers will find UHL an 
interesting line for study both 
in relation to other lines and to 
the needs of office workers in 
their territory. We shall be 
glad to furnish the necessary 
information. 


The TOLEDO METAL 
FURNITURE COMPANY 


1482 Hastings Street TOLEDO, OHIO, U.S. A. 





No. 9606-17 
* Postur -Chair’ 























'TR2 Ae RRB S Se 


Buffalo, N. Y.—The Buffalo branch of the Woodstock Typewriter Com- 
pany has moved to a new store at 47 Court street. 

Charleston, S. C.—D. L. Allen has undertaken the sale of Woodstock 
typewriters in this vicinity, associated with the Ledgerton Book & Sta- 
tionery Company 

Chicago, Ill. 
pany continued fair on rebuilt machines: 

Chicago, tl!.-The Ames Supply Company shipped one of its platen 
grinding machines in June to Green’s, at London, England Another 
grinder was shipped in June to Jack Winder, Los Angeles, Calif. 

Chicago, |i!.-Eric Lindstrom, an experienced typewriter man, has 
joined the local sales staff of the Underwood Typewriter Company.- 
Fred Thompson has been assigned to a sales territory. He is new to the 
typewriter field, but has an excellent sales background 

Chicago, Ill.-A five-cornered sales contest between the Chicago, St 
Louis, Kansas City, Los Angeles and San Francisco branches of the 
Royal Typewriter Company, Inc., is under way The local salesmen 
accepted the invitation of Manager Kennedy to challenge the four other 
large branches in the western territory The contest runs three months, 
and prizes will be subscribed by the salesmen of the five branches. 

Cleveland, Ohio.—-L. A. Thompson is handling an important local ter- 
ritory for the Woodstock Typewriter Company. He had been formerly 
with the Burroughs Adding Machine Company 

Des Moines, lowa.—-Harry J. Holt has become manager here for the 
Royal Typewriter Company, Inc He had been located at Rockford, IIl., 
previously. 

Dunham, N. C. 
vicinity has been undertaken by Benjamin S 
both experienced typewriter men in this field 

Goldsboro, N. C.-C. A. Humphrey has taken charge of sales in Golds- 
boro, New Bern, and adjacent points for the Woodstock Typewriter 
Company 

Honolulu, H. 1.—-Dave Gilliland, manager of the Underwood Type- 
writer Agency in Honolulu, was married on May 28, and his many 
friends have been bestowing congratulations on him and his bride 

Kansas City, Mo.—G. P. Johnson has returned to the local sales staff 
of the Royal Typewriter Company, Inc 

Lancaster, Penna.—_Joseph K. Landa has become distributor for Lan- 
caster county by the Woodstock Typewriter Company 

Mobile, Ala.—William Alford has been placed in charge of sales by 
the Mobile Fixture & Equipment Company, distributor of the Woodstock 
typewriter 

Newcastle, Penna.._Hans N. Drio, president of the Castle Stationery 
Company, has been appointed distributor of the Woodstock typewriter in 
this territory 

New York, N. Y.—-The local sales organization of the Woodstock Type- 
writer Company has added several new experienced salesmen, including 
H. B. Muller, J. E. Keeting, George Seibert, E. H. Kaiser, Cyril Morais 
and J. Pinto 

Portsmouth, Ohio.--G 
pany, covering a city territory on sales of Woodstock typewriters 
been located at Columbus previously, with another company 

Raleigh, N. C.—-P. C. Dawkins has been appointed representative here 
by the Woodstock Typewriter Company 

Salem, Mass.._The North Shore Office Equipment Corporation, con- 
ducted by Ralph A. Swan, 2 Lynde street, has been established to deal 
in typewriters, adding machines, steel equipment, etc ; 

Statesboro, Ga.—-G. Armstrong West has joined the sales organization 
of the Woodstock Typewriter Company. 

San Francisco, Calif.—The friends of Walter J. Wolf will be inter- 
ested to know that after several months in the hospital, he is now show- 
ing signs of improvement Mr. Wolf was a pioneer dealer in San Fran- 
cisco when the Densmore was still in the running as a typewriter 

San Francisco, Calif.—-A great display of Noiseless typewriters graces 
the corner window of the Rand-Remington headquarters. R. J. Harris re- 
ports that activity with them indicates that business has turned the cor- 
ner. An interesting feature at the present is that the Noiseless machines 
are quite a bit ahead of the standard 

San Francisco, Calif.—H. Sklute, up from San Jose, has opened a 
large store at 941-945 Mission street He is handling both new and re- 
newed office furniture, and store fixtures, cash registers, safes, and 
office supplies of all kinds. To tempt the trade his way and get a clien- 
tele started, he is offering some mighty good numbers at tempting prices 

San Francisco, Calif.—C. E. F. Russ, manager of the San Francisco 
branch of the Roval Typewriter Company Inc., is very pleased at the 
showing made by his branch during the treasure chest contest, which ran 
four months, ending May 30 The final returns placed San Francisco 
third in the United States in the number of salesmen who qualified for 





June business of the Shipman-Ward Manufacturing Com- 
the parts business was good. 


Representation of the Woodstock typewriter in this 
Oliver and N. C. VanLaer, 


Felthaus has joined The Bushart-Fuller Com- 
He had 


es 
a Francisco. Calif..The San Francisco Typewriter Dealers Associa- 
tion met the night of Wednesday, June 16, for the election of officers for 
the ensuing year As Arthur J. Perry of Perry & Guy was away on a 
vacation trip and could not defend himself, he was made president for 
the ensuing year R. L. Stone of the Stone Typewriter Company was 
made vice president Earl S. White of the Ames Supply Company was 
The men elected are very popular and have 


chosen secretary-treasurer ae 
association year is 


the confidence of the trade, so a very satisfactory 
anticipated 


ADDING MACHINE'S 
Clarence Sellars, 21014 South Main street, has added 
He has 








Mitchell, S. Dak. stre 
adding machines and used and rebuilt typewriters to his lines, 
the agency for the L. C. Smith and the Corona typewriters ' 

Lebanon, Tenn.—Vance W. Tilley, who has traveled this territory with 
lines of adding machines and typewriters, has closed out his machine 
stocks He will devote his time to servicing, repairing and rebuilding 


typewriters and adding machines 


—__—_g——_——_——_- 
Brazilian Federal Purchasing Bureau 
Commerce Reports] A decree by the Brazilian government established 
a federal purchasing bureau, operated under the direction of the Ministry 
of Finance. This will take the power of purchase from individual de- 
partments or bureaus. A commission of three officials will pass on pro- 
posed purchases. Under the decree foreigners domiciled in Brazil may 
participate in bidding—heretofore they could not compete without ex- 
press invitation from the government. : 
Decree No. 19,587, establishing the federal purchasing bureau, fs on 
file with the division of commercial laws, United States Bureau of 
Foreign and Domestic Commerce, Washington, D. C. 
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Ti he Contact Is the Thing! 


ie In office equipment retailing 
4 there are a hundred items 
(both large and small) in 
which the dealer’s service is 
much the same as his com- 
petitor’s. That is why we 
stress the importance of 
Gunlocke furniture as a 
means to contact with chief 
executives. 

Gunlocke furniture is high 
grade: it is not only durable 
for use, but for appearance as well and to the staunch 
frame, top grain leather, down cushion upholstery, 
etc., is added a grace and 
style that harmonizes in 
executive offices and gen- 
erates an impression of 
confidence, prestige and 
success. Not only profit- 
able in itself, a Gunlocke 
installation opens up op- 
portunities for many 
other sales. 

Check up on this—ask us 
to tell you about Gun- 
locke co-operation. 


THE W. H. GUNLOCKE CHAIR COMPANY 
WAYLAND, N. Y. 
New York Office: 138 Grand Street 















































Folders...“ 


There must be real, tangible reasons why more dealers 
every day are concentrating on Gussco folders and 
filing supplies. 

The main reason is dollar value—quality at a popular 
price. 

We will be glad to submit samples and prices to any 
it dealer who is interested in a better dollar 
value. 


GUIDE SYSTEM & SUPPLY CO. 


“The House That Sticks to the Trade” 
335 Canal Street 














NON-CLOGGING 


PAPER STAPLERS 



















COMPO 
No. 3C. 


WIRE MACHINE 


HERE IS THE LATEST NEWS— 


COMPO No. 3C Wire Stapling Machine has a capac- 
ity of 50 wire staples, weighs 1 Ib. and will fasten 40 
sheets of 16 Ib. paper or its equivalent. The No. 3C Wire 
Staples are made 50 per strip and packed 5000 per box. 

All COMPO Wire Machines have the ADJUSTABLE 
ANVIL which permits TEMPORARY and PERMANENT 
FASTENING which means that papers may be securely 
fastened for a time or stapled together forever. They have 
also a new feature which makes the machines absolutely 
FOOL PROOF and CLOG PROOF. SEND YOUR IN- 
QUIRIES TO US— 


COMPO MANUFACTURING & SALES CO. 


WESTPORT, CONN. U.S. A. 








————_—_—_—_—_—_— — 


“eae Minded Men 


Men who can visualize the future of the 


RIBBON AND CARBON 
BUSINESS 

are fast coming over to the PHILCO LINE with 

its many Patented Specialties such as 

TAB-EDGED CARBON 


PHILCO HUMIDOR PACKED 
RIBBONS 


CARBO-GRAPH 
THE ERASER PLACER 
LINE-O-GRAPH 
HANDY PACK CARBON, Etc. 


A chemical and physical laboratory constantly at 
work on new products and the improvement of old 
ones assures the Philco Dealer of a successful 
future. 













1 LET US SHOW WHAT WE HAVE TO OFFER. 
| Phillips Ribbon & Carbon Co., Inc. 


61 Halstead St., Rochester, N. Y. 
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Introducing a new member 


of the STORMBEST family 
A REMEDY FOR A SERIOUS CONDITION 


The Condition: Heavy manifolding on Billing Machines and hard, flat 
platens makes it necessary for typists to frequently 
change carbon papers due to type-cutting. This means 
increased cost in material and time to users. 


The Remedy: STORMBEST SUPER STANDARDWEIGHT BILL- 
ING No. 682 will withstand type-cutting in a ratio of 2 
or 3 to 1 as compared with papers generally used. “THE COMPLETE LINE” 
In actual usage on Fanfold machine 148 clear, legible 
complete sets of carbon copies were obtained using 
STORMBEST 14 lb. top sheet and STORMBEST 
SUPER STANDARDWEIGHT for the remainder on 





The line broad enough 


an eight part form. to meet every need, of 
This increased production and time saving will appeal to outstanding merit, at 
buyers. 


low prices brings trade. 


The Proof: Send for samples. Give them to a user for Fanfold or other severe 
billing work where conditions are most severe, and verify our claims. 
This combination should also be used for Billing Machine Rolls. 


H. M. STORMS COMPANY 


Makers of “‘The Complete Line”’ of Carbon Papers and Inked Ribbons. Reeve amt the 


561 GRAND AVE. BROOKLYN, N. Y. best. 


Vv 











IMPERIAL STEEL EQUIPMENT 


for the Exact, 
Individual 


Requirement 


The ideas of business men in certain 
lines, of corporations and public in- 
stitutions are sometimes difficult to 
meet with respect to filing equipment. 
Stock units won’t do because the prob- 
lems are individual to a particular in- 
stallation. Here, the equipment must 
be made to fit the needs and not the 
needs to fit the equipment. 
IMPERIAL installations of built-in 
equipment compare favorably in price 
with stock units. This is possible be- 
cause the dealer’s overhead is elimi- 
nated. No stock is carried. A full 
margin of profit accrues on every sale 
and there is no loss from blemished 
surfaces or stock which must be sold 
at cut prices. That’s why special equip- 


ment pays so well. 


Send for full details. 


IMPERIAL STEEL CABINET COMPANY 


2130-2152 FULTON STREET CHICAGO, U.S.A. ®& 
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FURNITURE 


Chicago, ti!.—June visitors from the home office at the local branch of 
the Yawman and Erbe Manufacturing Company included Hugh L. Smith, 





sales manager, and J. R. Clark, chief engineer ; 
Danville, Va.—The General Fireproofing Company has appointed tne 
J. T. Townes Printing Company as agent. 


Madison, Wis.—The Frank A. Jones Typewriter Company, 514 State 
street, has changed its name to the Jones Typewriter-Business Furniture 
Company. The company has been appointed exclusive dealer in the com- 
plete Shaw-Walker line 

Milwaukee, Wis.—The Koepke Office Furniture Company has been char- 


tered to deal in furniture, office and store fixtures, etc capital stock, 
100 shares no par value; incorporators—-H. Sicula, L. Koepke, R. C 
Koepke and E. J. Homolka. 

New York, Y.—Joseph Rubenstein, office equipment, has leased a 


loft at 298 Broadway 

New York, N. Y.—-The export offices of The General Fireproofing Com 
pany have been moved from 438 Broadway to 500 Fifth avenue 

New York, N. Y.-The export department of The Globe Wernicke Com- 
pany has been established at 30 Church street, in the Hudson Terminal 
building 

New York, N. Y. 
business; capital stock, 
Beekman street 

New York, N. Y.—-Modern Business Service & Equipment Corporation 
has been chartered ; capital stock, $5,000; Elliott & Robeson, charter rep 


Bros 
M 


have incorporated an office fixture 
Mostoff, charter representative, 5 


Gorbaty 
$10,000; 


resentatives, 277 Broadway 

Philadelphia, Penna.Store Engineers Company, 1132 Fidelity-Phila 
delphia Trust Company building, has been registered as a commercial 
title in the common pleas court by David Gardenier, 1130 East Ritten 


house street 
San Francisco, Calif. 
is conducting an alteration sale 


The Mann Equipment Company, 55 Second street, 
The adjoining stores on each side have 
been leased and the stock distributed to the three stores. Desks, chairs, 
tables and filing cases galore, with considerable new stock added. A win- 
dow sign reads “We are gambling on better times, hence have leased 
all three stores. Come in if you want a cheap desk.’’ Another reads, 
“We may be crazy, but have leased all three stores despite depression 
If you need a desk, buy now.’ 

Utica, N. Y.—The Utica Office Supply Company, Inc., 14-18 Devereaux 
street, has been appointed agent by The General Fireproofing Company 








OTHER MACHINE S 


Chicago, I!.—-The Icenograph Company, 231 South La Salle street, has 
been chartered to manufacture copying machines and electro-magnets ; 
capital stock, 2,000 shares no par value; incorporators—H. T. Burgner, 
». D. Macwing and D. H. Holmes 

Cleveland, Ohio.-R. M. Winger has been appointed 
ager for the Addressograph-Multigraph Corporation 

Norwalk, Conn.—The Hotchkiss Sales Company has made C. J. Siple 
Compo” representative in Kansas, Colorado, Nebraska, Missouri and 
Oklahoma 

Philadelphia, Penna._-The Multigraph Supply & Equipment Company, 
138 South Ninth street, has been registered as a commercial title in the 
common pleas court by Thomas A. Connelly, 1125 Windrim avenue, and 
Thomas J. Murphy, 5624 Miriam road 

Washington, D. C.—W. H. Skinner has been appointed representative 
of the ‘“‘Compo”’ lines in Virginia, West Virginia, Maryland, Delaware and 
the eastern part of Kentucky 





advertising man- 








CATAL GS 882 


Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 
conventent reference. 





Manufacturer 


From the Tell City Desk Company, Tell City, Ind., 
descriptive of the company’s new creation, “The Saxony’’ 


comes a bulletin 
suite. This con- 


sists of desk, table, chairs, waste basket, telephone cabinet and cos- 
tumer 
Endlock Parts, Inc., 200 Hudson street, New York, N. Y., has pub- 


including various 
Dealers can 


lished a catalogue on metal parts for loose leaf work, 
additions to the line. Prices show a considerable reduction. 
secure a copy of the new catalogue on request. 

William A. Welty & Company, 36 South State street, Chicago, Ill., is 
using a four-page picture letter a catalogue. The first page is re- 
served for the typewritten message Succeeding pages show the various 
elements of the Welty line of fountain pens and mechanical pencils. 

The Tablet & Ticket Company, 1021 West Adams street, Chicago, III., 
has distributed a catalogue of its gummed paper letters and figures; also 
a folder illustrating and describing its miscellaneous items, such as signs, 
labels, advertising stickers, name plates and direction signs 


as 


Direct Mail—Manufacturer 

A mailing by the G. J. Aigner Company, 503 South Jefferson street, 
Chicago, Ull., featured the Non-punch Grip Binder and the ‘‘Buchan’”’ 
automatic angle back binder, both adapted admirably to use as catalogue 
binders 

A broadside from The Victor Safe & Equipment Company, Marietta, 
Ohio, showed dealers the advertising support given to Rand ‘‘Makeurown’”’ 
index tabs. This includes national advertising, counter and window dis- 
plays, and electrotypes and newspaper mats of some very effective small 
display ads 


Direct Mail-Dealer 


A malling regarding visible filing equipment from The Columbus Blank 
Book Manufacturing Company featured several types of Rand outfits. 


Price Revisions 
The American Electric Company, State at Sixty-fourth street, has issued 
a new price list on its telephone brackets. 
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INOW 


DISPLAY THIS 


if 
NEW Burns 


Dial Ielephone Bi 














HE Burns Dial Bracket is NEW. A 
special hinge in the arm of this bracket per- 
mits the base of the telephone to rest flat 
on the desk for dialing. A pull—and the 
telephone falls into the correct position for 
A push—and it is off the desk and out 
of the way. For stationers, it is proving a 
profitable addition to other Burns Telephone 
Brackets. 


Are you getting YOUR SHARE of the tele- 
phone bracket business? Let us send you 
complete information, prices and display 


material. JUST CLIP THE COUPON. 


AMERICAN ELECTRIC COMPANY 
INC. 


use. 


State at 64th Street CHICAGO, ILL. 


American Electric Company, Inc. 
6407 So. State St., 
Chicago, Ill. 


Send us information, prices and discounts on the new Burns Dial Telephone 
Bracket and other Burns brackets. 





NAME... 


ADDRESS 


TOWN 
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Chere Is c-More Value 
Beaver Falls, Penna.—-William T. Reeder has opened a modern sta- 


, 
tione store here 
at Less Cost im "Gnisnee. WP H. Henoch, 209 South State street, has taken on the 


distribution of the entire lines of the Parker Wire Goods Company, in- 


cluding cutlery, wire hardware, special wire forms and metal stampings. 
Chicago, Ili._-Frank L. Gibbs has been appointed sales manager by 
| Geo. E. Fox & Company. He is widely known in the field through pre- 
vious connections with the W. A. Sheaffer Pen Company, The Parker 
|} Pen Company and the Wilson-Jones Company 
Kiamath Falls, Ore.-The Shaw-Macrea Stationery Company has been 
| chartered; capital stock, $10,000; incorporators—Clara Shaw, W. C 
Macrea and Lola Bell 
| Knoxville, Tenn.—-The School & Office Supply Company, 214 South Gay 
street, has moved to 407 West Clinch avenue 
Knoxville, Tenn.—John M. Thornburg, referee in bankruptcy in the 
case of Doll & Company, has declared a dividend of ten per cent for 
the creditors. Approximately $11,000 was realized from the sale of stocks 
and fixtures 
Louisville, Ky..-The Kling Stationery Company has increased its cap- 
ital stock from $10,000 to $40,000 
Madison, Wis.—-Demco Library Supplies, Inc., has been chartered ; cap- 
ital stock, 345 shares no par value; incorporators—-F. S. Brandenburg, 
Walter A. Frautschi and Norman D. Bassett 
Memphis, Tenn.—The Print Shop, 342 Madison avenue, has added of- 
fice supplies for the convenience of customers of the printing business 
Monroe, La.-The Monroe Store & Equipment Company, 510 Walnut 
street, has established a downtown office in the lobby of the Bernhardt 
building 
New York, N. Y.—The Excelsior Stationery Company, an established 
business, 116 Nassau street, has been chartered; capital stock, 10,000 








Believing that the upward road for the office furniture busi- 


ness will be marked by greater service and better values, thru shares : 
| d d f | » ond > fon duced New York, N. Y.—Herman Brothers have incorporated a stationery 
a thoro understanding Of Dusiness needs, we have procuc business; capital stock, $10,000; W. I. Weiss, charter representative, 
two new and better groups of Tell City Desks. 303 West Forty-second street 
The S an hed f E : | Oakland, Calif.—-The Kling-Dawers Company has moved to 1437 Frank- 
Me wenOn) A seven plece matche ; suite 10f -xecutive lin street; the former location was 431 Twentieth street 
offices—massive, harmonious, characterful—a truly fine work Omaha, Nebr.—-The Megeath Stationery Company has been chartered ; 


a Z trong and durable as it appears and with every capital stock, $50,000; incorporators—-Joseph A. Rummelhart, Herbert A 
of art, as stro 5 d PE ry V. Rummelhart, Emelie N. Rummelhart and Alice H. Rummelhart. 


modern office convenience. Philadelphia, Penna.—Young & Rudolph, Inc., 1917 Walnut street, has 
The Provincial—another matched suite ‘in combination walnut, leased the store at 2003 Walnut street for a stationery business 

f lity. de d . t the very ful b Philadelphia, Penna.—-The Hoskins Company, Inc., 924 Chestnut street, 
of quality, design and price to attract the very careful buyer. has leased the store and basement at 135 South Twelfth street, in the 
Both are described and illustrated in special Tell City folders, 


Franklin building, for the sale of office equipment and stationery 
Philadelphia, Penna.—-Roth Brothers, Thirteenth and Spring Garden 

avenue, office supplies, has been registered as a commercial title in the 

common pleas court by Robert Rothstein, 2522 North Twenty-fifth street 


| 
ELL Cl | Y DESK CO and David Rothstein, 4609 C street. . 
° | Pittsfield, Mass..-P’. N. Osborn has retired as manager of the local 
| 
| 
| 


sent on request. 


— . store, Berkshire Office Supply Company. He found this necessary, due to 
TELL CITY, INDIANA 


ill health. After recovery he plans to re-enter business 
San Francisco, Calif.—H. E. Blood, salesman for Eaton, Crane, and 
Pike Co., recently returned from a trip through Arizona, and reports 
conditions rapidly improving there, with the exception of the copper 
towns New hotels and office buildings are going up in Phoenix and 
| Tucson. Dealers bought freely. 


| San Francisco, Calif.—-Arthur J. Perry of Perry & Guy, has just landed 
from a two weeks’ vacation trip, an auto trip. Perry took his vacation 
across the border in British Columbia As Perry took his wife along, the 


boys did not feel the usual suspicions of the trip across the border, until 
°  .Tsr : | they began to be bombarded by postal cards bearing photos of pre-Vol- 


| stead mercantile houses Now they are all sore, for all he sent was the 
postal cards The merchandise is still across the border. All Perry 
brought back was some tantalizing fish stories of the glorious two weeks 





| he spent 
San Francisco, Calif.—The Northern California Stationers Association 
held meetings Thursday and Friday, June 18-19 in San Francisco. Present 


were E. Clifton Wilson, president of The National Stationers Association ; 
Charles P. Garvin, secretary and general manager; and Charles R. Barry, 


regional governor In addition Tom Emerson, Claude Conger, and Lew 


Hooker made talks. Ed Wobber is acting president of the Northern Cali- 
F.O. B. NEW YORK 






fornia Association. A similar meeting was held at Los Angeles on the 
sixteenth. The visiting speakers proceeded to the meeting of District No 
11, held at Seattle, Wash., June 24-26 

Seattle, Wash.—Oscar Trick, of Trick & Murray, was appointed a new 
member of the Ben Franklin club’s executive committee 

Shelbyville, tnd.—The Morrison & DePrez Drug Company has in- 
stalled an office equipment and supply department, in charge of Albert 
| A. Ahlders, formerly with the William H. Burford Company, Indianapolis. 
Toledo, Ohio—The Lake States Office Supply Corporation has been 

chartered to deal in office supplies and equipment; capital stock, $5,000; 
Grant D. Reed, president; Harry Rhoads and Harry C. Markle, incor- 
porators. This business is located on the seventh floor of the Spitzer 
building 

West Springfield, Mass.—C. M. Bolser, who has been assistant adver- 
tising manager for the Strathmore Paper Company, has become adver- 
tising manager for Henry Heide, Inc., New York. In his new connec- 
tion Mr. Bolser will handle the advertising of ‘‘Jumbo”’ candy bars and 
other confectionery specialties. 





a. cm. mally ss 


The Simplex Marvel for imprinting fountain pens, pencils, 
books, leather goods, etc., pays for itself in a very short 
time— brings you a large profit at the same time, creates good 
will and prevents returns and credits. 

The Marvel Mode! "'S" Outfit includes the machine, an 81 piece font of 
brass fountain pen type, « font of good composition type for imprinting 
books and leather goods, two type cases and a 10 foot sample roll of 
222K gold. it is « business builder and « profit maker. 

There are twenty (20) reasons why Simplex Presses are universally installed 
and recommended. 

Write, phone or telegraph your order today. We can make you immediate 











LOqgs& LAE 


Chicago, I!!.—The Barrett Bindery Company is planning the erection of 
a large addition to its plant at 1328 West Monroe street The addition, 
which will cost about $90,000, was designed by Nimmons, Carr & Wright 

Grand Rapids, Mich.—C. Evan Johnson, president of the Grand Rapids 
Loose Leaf Binder Company, made a long trip to the Pacific coast and 
return in June 





ee 


shipment. 
United States Exports of Rubber Bands 

SIMPLEX GOLD STAMPING PRESS co., INC. Commerce Reports] Rubber bands were among the outstanding exports 
' of rubber manufactures of the United States in 1930 These totaled 
425 Fourth Avenue New York City, N.Y. 570,844 pounds in 1930 against 487,004 pounds in 1929. The United 
Cables Mildoheil, New York Caledonia 5-4056 Kingdom took almost fifty per cent of the total, or 204,854 pounds. Den- 
Chicago, Ill. Los Angeles, Calif. Toronto, Ont. mark was a poor second, with 56,770 pounds. Rubber erasers declined 
Simplex Machinery Co. Benj. Patlian Co. J. L. Morison Co. from 580,028 pounds in 1929 to 509,717 pounds. Here, also, the United 


19 So. Wells St. 303 E. 9th St. 445 King St., W. Kingdom was the best market, importing 70,763 pounds in 1930. 
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SCHOOL PORTFOLIOS 


Folders and Theme Covers 





—" 


Practical, serviceable. 
economical for the 
student. 


Profitable for 
dealer. 





the 


May we submit sam- 
ples and prices? 


NATIONAL FIBERSTOK 
ENVELOPE COMPANY 
429-447 Moyer St. 
PHILADELPHIA, PA. 
Chicago Office, 54 W. Lake St. 
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PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all 
sizes, mail and tape baskets, space baskets, 
built up trays, locker baskets, PEERLESS 
paper burners, wire globe guards, office 
partitions, wire guards, etc. SPECIAL 
WIRE GOODS MADE TO ORDER. 














LIKE TO MAKE MONEY? 
Sell PRESSTEEL 


VISIBLES 


Pressteel Visibles are in- 
terlocking and can be 
easily and economically 
expanded as records in- 
crease. Provides a con- 
venient, accurate and 
highly efficient file which 
will handle more cards in 
less space. The 17” depth 
permits placing on desks 
and storage in any stand- 
ard safe for fire protection. 





Don't pass up the profit 
on Visibles in your local- 
ity. There is increasing demand and we protect your business 
—we sell to dealers only. Put in a sample display of Pressteel 
Vertical and Visible Units. 


Write at Once for New Complete Catalog No. 30 


THE PRESS PRODUCTS COMPANY 
DERBY, CONNECTICUT 
New York Offices 52 Vanderbilt Ave. 








_ PEERLESS 
et WIRE 


Say, . > = 
Wess 3-09 7 


te \ 
YYYWyYy yy J 
Y y 
‘ \ ws 
. 4 NO @e,.e © . 
vy yy , y 
why) VY 
' YYA > N AT 
’ » 
YAW Y ‘ 
" 


Yih 2720 Ferry Street 
RLY VAAN LAFAYETTE, 
‘thos INDIANA 


~ 












KEKE EK K 


“STORE 
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—Says VANDERBILT 








¥ 
y OW prices that ettract the pocketbook 
y of your customers . . . custom built ap- 
pearance . . . comfort... charm... . 
¥ and color that attracts the eye . . . are all 
y offered to the merchant who wants more 
y profit. 
y Mail that coupon now and we'll tell you 
L how to make money out of Vanderbilt 
zy Leather Furniture. 
¥ VANDERBILT MFG. CO. 
¥ 333 STATE STREET 
y DETROIT, MICHIGAN 
THIS COUPON + TODAY! 
R Vanderbilt Mig. Co., 333 State St., Detroit, Mich. 
all 2 Send your FREE portfolio and prices. 
< 2 NE a, oc auen sks up ene eh ehe kasd ocak yeas ee 
> a2 SO ee eee Sere ee ee ee re 
2 See oo Rintivt dees toothed 
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A COMPLETE LINE 


Correct in Design— Honestly 
Built—at the Right Price 











Every buyer of a Metal-Bilt 
Cuspidor becomes a satisfied 
customer because they are 
built right—priced right—and 
“stand up” right. 

That is why dealers who 
handle them continue to do 
so with increasing satisfaction 
and profits. 


A Style to Suit Every Preference. 
—— A Quality to Satisfy the Most Exacting. 


A Price to Fit Every Purse. 


CUSPIDORS Glad to send Catalogue 


Send for Catalog Dept. 12-8 


DETROIT METAL SPECIALTY CORP. Jasper Seating Company 
DETROIT Jasper, Indiana 






























Homey 
Nook 





The 


inal he Business 
Ty = (COfice 
Lit i _— 


Adjustable 
Steel Shelving of 
Finest Modern Design 
As Illustrated 









The use of 
Genuine Woods in Manufacture 
is a strong advantage in selling 





ORPIN 
200 GRADE 


Genuine is a simple word; practically everyone understands 
it. An article of furniture constructed of combination woods 
and finished to simulate something else is not nearly so de- 
sirable as “genuine mahogany”—“genuine walnut.” 

There are so many degrees of quality in substitutions that the 


, Dee x 36” Ww id oO 
actual worth of such a product is difficult to establish. With ns ads 


o~ 12” x 36” 11.25 
the genuine, it is not so. The word is a pledge of value and ne” x 36" “ 20.00 
it makes the Orpin 200 Grade outstanding. Metal knobs or 18” a n 5 
wood pulls are regular equipment. There is all over harmony a? ado " “5° 
fd The delivered price ¢ favorabl ve he ap 
of design. e delivered price compares favorably. ” “a 
24 x 36 21.50 





These are powerful advantages. Why not check up our 


complete proposition? Let us send catalog and particulars. Liberal Trade Discount 
; ‘ ‘ 


ORPIN DESK COMPANY | COCHRAN METAL PRODUCTS CO. 


121 MEDFORD ST. - - - CHARLESTOWN, MASS. 
400 MANHEIM ST. PHILADELPHIA, PA. 
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RIBBONS AND CARBONS 





Atlanta, Ga.—The John M. Harland Company, 8 Pryor street, has or- 
ganized a new department devoted to inked ribbons and carbon paper. 

Atlanta, Ga.—The local branch of the Kee Lox Manufacturing Com 
pany has moved from 101 Marietta street to a larger and more central 
location in the Palmer building 

Pittsburgh, Penna.—F. A. Donohue, manager of the local branch, Co- 
lumbia Ribbon & Carbon Manufacturing Company, visited the general 
offices and plant at Glen Cove, L. I., N. Y., several weeks ago 

San Francisco, Calif.—The children of W. G. Huston, coast manager 
for Mittag & Volger, Inc., have recovered from an attack of pneumonia 

San Francisco, Calif.—-William MacElfatrick, president of the H. & M 
Ribbon & Carbon Company, recently returned from Honolulu, and drove 
up to Seattle, where he makes his headquarters. It was his annual trip, 
and besides enjoying the trip, he found business conditions improving 
in the islands 

San Francisco, Calif.-W. G. Huston, Pacific coast manager for Mit- 
tag & Volger, Inc., is making a trip by way of Reno, Salt Lake, and 
Denver, and will return by way of Los Angeles to San Francisco Mr 
Andre, managing the Los Angeles branch, has been sending in some nice 
orders from southern California and Arizona Mr. Huston reports that 
they have received just as many orders during the depression, but they 
are averaging smaller 


PENS AND PENCILS 


Atlanta, Ga.—The Scripto Manufacturing Company is now operating in 
its new plant on Houston street, between Jackson and Boulevard 

Bay City, Mich..-The Momberg Camera Shop has been opened at 208 
Fifth avenue, handling fountain pens, papeteries, cameras, films and 
photographic supplies, greeting cards, etc. This business is conducted by 
A. G. Momberg, of the Michigan Photo Company 

Chicago, !11.-Wiiliam A. Welty & Company, 36 South State street, is 
installing mechanical equipment for making fountain pens of the better 
grades, and special pens. The plant will handle pen manufacture from 
the rod stock to the completed pens 

San Francisco, Calif.—Charies FP. Christiansen, representing The 
United States Pencil Company, The C. E. Bradley Corporation, the Roar- 
ing Springs Blank Book Company, and several other lines, has moved 
from 1174 Phelan building to 327 in the same building 

San Francisco, Calif.-L. 0. McCoy of the McCoy pen-pencil service, 
representing the Southern Pen & Pencil Company, announces a new pen 
and pencil set, with rounded top and bottom, and new type of clip, to 
be offered in five colors, and at reasonable figures on perpetual guaran- 
tee He reports business good up to date 


MARKING DEVICES 


Chicago, IWii._-Harry Vogelsong, of the Time & Energy Company, 
made the first trip of the season to his summer home at Wild Rose, Wis., 
in early June 

New York, Harry Heine, founder of the Century Rubber Stamp Works, 
has established himself at 332 Broadway, operating as Harry Heine & Son. 

Niagara Falls, N. Y.—-The Federal receivership under which Permax 
Products, Inc., has been operating since October, 1930, has been termi- 
nated. The business has been reorganized, and is known as the Permax 
Products Corporation. The company specializes in stamped metal let- 
ters and numbers 

Philadelphia, Penna.—The Joseph H. Franzen Company, brass and 
bronze signs, 1615 Buttonwood street, has been registered as a commer- 
cial title in the common pleas court by William W. Griffiths, 116 West 
Cleveden avenue 
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American Factories in Australia 

Commerce Reports} A number of American manufacturers who have 
heretofore had a good trade with Australia, have been impelled by the 
high tariff rates to establish branch factories in Victoria and elsewhere. 
In some cases arrangements have been made with existing companies 
to manufacture under license, the American company taking up a cer- 
tain portion of the stock It has been found, however, that the cost 
of production is much greater than in American factories [Australia as 
a Market for American Goods in 1931; Trade Information Bulletin No. 
745.] 

<< @-—_____- 
United States Imports of Paper in 1930 

Commerce Reports] United States imports of paper in 1930 are con- 
trasted here with similar entries in 1929: 

Writing and drawing papers—(1929) 3,226,740 pounds @ 
(1930) 3,406,660 pounds @ $831,378 

rissue and similar papers weighing not over six pounds to the ream 
(1929) not reported in statistics; (1930) June 18, 1930, to December 31, 
1930—730,693 pounds @ $471,147. 


~~  —<——__— 
Office Paper Products Exports from the United States 


Commerce Reports] United States exports of paper manufactures in 
1929 and 1930 are contrasted here: 

Filing folders, index cards, office forms, etc (1929) 1,633,954 pounds 
@ $599,260; (1930) 1,642,026 pounds @ $604,543 

Cash register and adding machine rolls—(1929) 6,507,358 pounds @ 
$522,125; (1930) 4,418,949 pounds @ $423,694 

eH 
Denmark Specifies Mark of Origin 

Commerce Reports] The Danish Ministry of Commerce and Industry 
has specified that effective July 1, 1931, marks of origin must appear 
on merchandise offered for retail sale in that country: Lead pencils 
(writing, drawing, crayon, lumber and colored pencils), colored chalks 
and crayons are included in this list. 


—_<——————— 


Salonika International Fair in September 


The sixth International Fair at Salonika, Greece, will be held September 
13-27, inclusive. This is the outstanding event of its kind in the Near 
East. 


$892,952 ; 
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} Allen & Company fi 

} 11-13-15 Vandewater Street 
New York a 

$5 





._eerrrrrvevevevevevrrrrrervrrrvrvryreTT TTT 








eM 





Here's a remarkable value in card index 
boxes equipped eitherJJjwith A-Z Tickler or 
Recipe guides and 100 index cards. A glance 
impresses the buyer with the quality and 
utility. Everyone who comes into your store 
is a good prospect. They sell like wildfire if 
you give them the chance. Beautifully fin- 
ished in leatherette or cloth in assorted 
brilliant colors. A real profitable and 
volume seller. Send now forfreesample == 

a v4 _— 

and price list. —- 
— 

Donte 


WARSHAW MFG. CO. (5 
I 


INCORPORATED 
| 35 YORK ST. BROOKLYN, N. Y. 
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1 (Exports—Continued from Page 133) 
A ; Typewriter 
NEW Listing-adding bookkeeping- Non-listing Listing- 
bookkeeping billing adding adding 
machines machines. machines machines. 
INGENTO CUTTER a ee eee ee na 
PEO cooceces one 1,602 ... — 23 
WOOD scccceces 20 > 101,844 1 $ 50 271 
30 Inches Germany ....... 18 pees 50 
PED eoneesaee 2 oée eee'e . 15 
Hungary ....... ose seen wee eéee enn sess 29 
DEE asocceces es sine” eee one st) 
DET coocescce . 3 3,072 13 7,946 74 
— _— l 831 7 3,744 21 
Norway ......«.«-. eee eee 3 2,138 10 
Poland & Danzig ... 1 1,096 2 
—— a ee oe 12 
umania » ese see c6s ses 3 
BOER .ccccccces eee cane 5 1,866 52 
BGR cccccces l 1,161 5 3,921 226 
Switzerland se és eee 11 11,263 142 
United Kingdom. 26 23,574 127 92,556 75 
Yugoslavia & Al- 
BORER .cccccce 1 996... hoch» wet ieee 9 1,026 
Canada ..... ee l 754 6 Meee ese anen 83 9,831 
British Honduras ... aaee “ee oa wee oben l 60 
Panama ........ . buen bee ones 4 405 
BMexicO ...cc.c0% 2 616 22 1,517 27 4,229 
Miquelon and St 
Pierre Is...... 2 150 
Newfoundland & 
Labrador 3 315 
Bermudas ...... eee 3 421 
Jamaica sebe 006 l 155 
Heavy Duty Cutter Trinidad and To- 
bago .... see eee béne “ee see S60 vane 2 150 
‘ 4 Cuba ... sees 66s Sane ees bees ‘eee “e 2 300 
Cutter and Table Combined =| arrest 200 ii ii 8s 
| - sebeees , 5 i ; : nee eee ll 1,264 
Se abees . ° eee 12 5 
There are now eight sizes Colombia 2 86 
WUE secoves son pose o8 jana «66 ; 29 1,914 
2 Venezuela ...... : ees 1 478 1 75 3 273 
Write for prices British Malaya.. ... ieee Wee pee de akg 58,001 
Ge cosecss ee : awe ace oven 14 1,335 4 420 
Java & Madura. 2 1,845 wed am 36 2,794 
Other Netherland 
Manulactured Only by East Indies. " 376 
TY Iraq ee eeeeeees 363 
IDEAL SCHOOL SUPPLY CO. Philippine Is.... ... ais 241,605 
8316-8346 Birkhoff Avenue q oe Pe: eZ 
CHICAGO, ILLINOIS New Zealand... S 250: 3 1,48 .. ry ep ae 
Belgian Congo... ... ue” eas sabe <e#e Saeed 3 180 
\ Union of South 
BETEGR ccccces 1 93i ... aees ae sane 18 2,487 
EID cobcccecee ee aber ees a 5 691 
DEE acdceced Gee <n ee 3 2,300 22 2,295 
Total ...... 108 $105,163 373 $245,156 41 $3,178 1,779 $170,692 
Shipments from the United States to: 
Hawaii oiBeGS ent rer 2 $728 6 $335 23 $2,413 
Porto Rico...... nee sbual” was ive = 4-0 We ee 7 767 
Card punch- Parts 
ing, sorting Other, for ac- 
d clud » t 
e Calculating tabulating —— | | mie 
machines machines rebuilt culating 
Countries Number Number Number machines 
) BEE cost ncenccest 15 ee: owe bass 2 $108 $155 
e ED. bececencecce ane — oes 3 13 1,347 464 
: Czechoslovakia ...... 14 2,495 2 $1,885 25 621 504 
This year, more than ever, executives are watching ee 350 ans 
th : : DEE. Aces vevecusss 90 18,335 14 0 «= 8,069 »—:13,250 
~ records And this yee, more than ever, they GOMER ccccccsccee 3,098 5 2,686 7,028 
will turn to Cook’s File Signals. Be prepared. ot A wees” veer eee «=| WRR #8 tas - 
Stock these signals NOW. Furnished in 12 smart amenanwenosseess ~o Ce Bee a, 
" : ° Norway .... pulpit: an G06 e060 Ke ‘ "9 2 606 "35 
colors, plain, or printed with numbers, days, months Petend and iensig... "3 Gee Te Sa 
and alphabets, for card, book and visible index sys- galletas ee ae eee, . eee Oa — se 
idee i ee ee 
Switzerland ......... 14 2 2,725 25 3,061 37 
Se ~ = United Kingdom..... 17 50.473 
end ~ am ple s and Canada ........ ives ae 4 60,714 57 414 15,562 
rices Guatemala .........+ «+. nese dee ebes l 35 ee 
Nicaragua 7 1,495 1 30 er 
Recommended by most manufac- Panama ain SS 600 sa 992 
r . TT detetebescces, © 598 4864 4,726 371 
turers of visible systems, because Trinidad and Tobago. 6 902 ... sent oe 
easily attached and not accidentally Cuba ....+.-+. - 3 553 ‘ 525 
Argentina néecenss BD 6,291 
removed. SEE hekixnageon ‘ 720 i 10 = 2,667 
am " fe _ Me GD ococccece : ‘ 9 1,350 ewee a<e ene ones 
I HE H. Cc. COOK co. — seme tee see “as nee see eee sane 33 
14 Be aver Street, Ansonia, Conn. GE. eccccecosccses 6,895 PFA 1 152 saat 
Java and Madura.... 2 oe s«« toes 266 eee 300 


Other Netherland 


> ) E. Indies.... or , scan wan ee 89 

Se Eencccosescs EO . née ; bac see Sean 

SORE ccccdececs ool 3, ; dete ‘ sine 

Philippine Islands.... 10 767 ; jens l 15 174 

ree oe% R oot ince oes een 944 

New Zealand......... 6 are coe ene sues oeun 

F I LE = British East Africa. 1 ee” ~~ . — bibs ones 
Union of South Africa 28 4,702 l ae «as sathe 139 

BIBS cccccess eeeee ese sane He Sees 3 255 bees 

Canary Islands....... pee ikee eos seas I 1 eece 


ae 147 $83,949 67 $44,095 339 $22,750 $101,066 
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_ 
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it’s GOOD BUSINESS 


to stop where Business is Good! 





2,500 rooms. A radio, tub, 
shower, circulating ice water, 
Servidor in every one of them. 
Extra value! Every room an 
outside room—and 85 % of them 
priced at $3.50 to $5.00. Extra 
value! 

116 new sample rooms. Four 
popular price restaurants, in- 
cluding a “speed counter” 


You'll find extra 
value in every- 
thing at New York’s 
most successful 
hotel... 


of the town. Extra Value! 

A location in the heart of 
mid-town Manhattan “next 
door to everything.”” Private 
tunnel to the Pennsylvania 
Station. B.&O. Motor Coach 
connections, too. 

The overwhelming success of 
the Hotel New Yorker is not 
built upon low rates alone; it 
is built upon BIGGER AND 
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SENSATION 8 oa 


THE 


CRUSADER! 


Will Overcome Competition 
Increase Your Sales 
Give You a Bigger Margin of Profit 


Not the same as a 100% rebuilt Underwood but looks 
and works like one. We are able to supply the 
Crusader in all K-2 Model Underwoods. A sample 
will convince you. Write today for our latest price list. 





SHIPMAN-WARD 
MFG. CO. 


B-177 Shipman Bldg., 
4401 Ravenswood Ave., Chicago, Ill. 


BETTER VALUE. Come and 
get it! 


Coffee Shop—with 
food that is the talk 


NEW YORK’'S MOST POPULAR HOTEL 


HOTEL NEW YORKER 


34th Street, at 8th Avenue, New York 
RALPH HITZ, Managing Director Chicago Office: 77 W. Washington St. 
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Office Managers 
need these business aids 


Moore } Glass Heads, Steel Points, 


Push- 2 sizes. To display pic- 
pins | tures, maps, charts, etc., to 
: walls. 
Moore ] The Hanger wil h the Twist ° 
Prchdens 4 sizes. To hold heavy 
H : nt \ pictures and articles to 
angers walls or woodwork. 
Moore ) Metal heads. 20 colors. 
Enameled For Sales, Promotion and 


Advertising Department 
Managers. 





Maptacks 


Thousands find them 


Moore ) Brass or enameled heads. ‘‘GOOD BUSINESS’? 
Quality Sharp points, various sizes. For more than 30 years Vul-Cot has been the dependable stand-by in 
r / . >. Ce j th stationery stores where wastebasket sales and profits really amount 
Thu mb- Also On pecs (Cut out) o> caution. Honestly made, fully guaranteed, consistently advertised, 

aeke rhumbtacks. Vul-Cot has grown to be the “‘National Wastebasket”’—the only waste- 
tacks basket that customers ask for by name. Office buyers looki for value, 


home-owners looking for beauty, and dealers looking for profit find them 


all in Vul-Cot. ; 
Does your stock offer a wide range of choice in size, shape and color? 


NATIONAL VULCANIZED FIBRE CO. 
Wilmington, Delaware 


VUL-COT 


-the national wastebasket 





Your Jobber can supply you with attractive 
Displays without delay 


MOORE PUSH-PIN COMPANY 
113-125 Berkely Street 
PHILADELPHIA, PA. 




















THE 


THIS MODEL 


$300 


Retail 





Your customers will want the “Bump” because of its 
in operation, convenience and 
They are 


low cost, economy 


quick action. Four models—two styles. 


profitable for you, too. 

Write for Dealers’ Proposition. 
rHE BUMP PAPER FASTENER CO. 
DEPT. O LA CROSSE, WISCONSIN 


Eastern Representatives 


Seymour-Conover Co., 350 Broadway, New York City 
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All Around Satisfaction 








4 po F. B. Loose Leaf Holder is the 
most economical and _ efficient 
device for transferring loose leaf 
records in binder form. The sim- 
plicity of the device permits immedi- 
ate transferring of records into per- 
manent binders by any office help. 


The F. B. Holder is adjustable to 
width of records and to distance of 
centers by means of extensible slides, 
and its capacity is regulated by ex- 
changeable posts. It is most eco- 
nomical of time and cost—the lowest 
priced transfer binder made; users 
everywhere have expressed great satis- 
faction. It retails for $3.50 a dozen 
sets—samples on request. 


EB.MANUFACTURLING CO. 
1228 INTERVALE AVE. NEW YORK 














The File 


of 
Quality 


The Best in Quality of 
Material and Construc- 
tion, an Attractive Ap- 
pearance That Lends to 
That of Any Office, and 
a Price That Will Please. 


The File of Quality Is the 
File in Demand. 


Insist on the Best. 





Special Illustrative 
Literature Has Been Pre- 
pared on This Line. 





The 1100 Line 
with Roller Bearing 
Suspension Slides. 


Let Us Mail You a Copy. 


THE BENTSON MFG. COMPANY 


Aurora, Illinois 


Western Representative 
Vernon J. Selfridge 
800 N. Spring St. 
Los Angeles, Calif. 


Eastern Wholesale Distributors 
A. H. Denny, Inc. 
356 Broadway, Near Leonard St. 
ew Y ork 


Michigan and Ohio Representative 


Fred C. Funke 
P. ©. Box 244, Detroit, Mich. 
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ot EE EXETER ERIE ER, 


For MEN Who Are 


Particular 


If you are particular, if you are exacting in your require- 
ments, it’s quite likely that you are the particular type 





of man we want. And it’s just as likely that you would 
be pleased with us. 

We make quality carbons and ribbons and we want repre- 
sentatives who are stickers for quality—-men who take 
pride in selling a line that needs no apology —men who are 
as interested in goodwill and future business as in the 
initial sale. To such particular men there is a particularly 


fine opportunity here. Write us. 


P. LITTLE, 
ROCHESTER, N. Y. 
YORK OFFICE: Bible 


A. INC. 


House, Astor Place 


NEW 











JULY, 1931 


Calculating Machine Shipments from the United States to: 
Hawaii ‘ , 3 $1,470 ... ; , 
Porto Rico ‘ . 3 135 
United States exports of adding, calculating, bookkeeping and billing 
machines, etc., by countries, in March, 1931 In exports under this 


is driven by an electric motor the value 
Parts of adding and calculat- 


classification where the machine 
of the motor is included with the machine 
ing machines are not shown separately They are included under a 
general classification, Other machinery and parts of,’’ which is not 
segregated for publication By the Division of Statistics, U. 8S. Depart- 
ment of Commerce 











Listing Typewriter 
adding bookkeeping Non-listing Listing 
bookkeeping billing adding adding 
machines machines machines. machines 
Countries Number Number Number Number 
Austria 72 $6,594 
Belgium ' j $3,648 88 9,292 
Bulgaria ...... Scie , 1 450 
Czechoslovakia 2 $1,950 > 37 3,668 
Denmark ... : : 1 135 
France seessece BE Been 54 125 22,450 
Germany , 15 185 20,113 
Gibraltar 2 150 
Greece — - 6 660 
Ty cesecsnce. 1,632 H 3,533 5 585 
Iceland enn : ; 5 315 
Italy rT ; 3,756 4 2,240 : 170 14,565 
Latvia .... , . in) 602 
Netherlands .... 19 15,439 . 43 6,577 
Norway ‘ l 1,103 ; th) 5,097 
Poland & Danzig : ‘ 31 3,120 
Soviet Russia in 
Europe , ‘ ; 2,342 ‘ se : 
Py sencteneess 2 1,872 1 62 , 2 546 
Sweden . . eee 12 8,690 31 9,303 . 254 16,358 
Switzerland ....... 24 24,439 . S9 13,183 
United Kingdom... 19 18,252 257 140,782 ’ 18 7,507 
Yugoslavia & Al 
bania Sones 1 we eke 15 1,140 
Canada ee i 3,396 12 6,818 ... 39 2,156 
British Honduras l 265 : l 75 
Honduras ..... . ‘ seen : . in) 1,250 
Nicaragua ....... ‘ ‘ vr 2 163 
PD scvssnecané : 10 1,524 
Mexico l 981 l 1,173 1 $ 70 6 55 
Newfoundland and 
Labrador ....... : ‘ ‘ 380 
Bermudas ‘ , . a ven , l 63 
Trinidad and To 
bago suevets : : 1 270 
Ce vantweenenns , ‘ l 70 l 200 
Netherland W. In 
GD cacaceoteae : ‘ 1 65 
Argentina er 3 3,298 . 1 70 1 504 
Brazil ‘ rere 2 130 oeee 
Chile a oesen l 906 1 125 : 29 3,354 
Colombia ‘nn ‘ ‘ , 24 1,625 
OT .occcscene l 996 : : aes ° 13 1,119 
Surinam 1 250 
Uruguay _— , 16 1,666 
Venezuela si , , 10 377 
British India...... , . : 6 450 
British Malaya.... i 70 2 88 
China sone 1 3 960 E 1 120 
Java & Madura... , —— , 31 2.284 
Other Netherland 
East Indies : ‘ ' 1 240 
Hong Kong boon 3 225 
Japan ‘ hip de l 257 1 40 shan 
Palestine 2 135 
Persia p* 13 780 
Philippine Islands. 22 945 
Syria 3 225 
Australia : 12 810 
New Zealand . ; 3,326 . ‘ 
Belgian Congo..... 8 696 
Union of So. Africa l 211 : 6 612 
Egypt ‘ . 240 
Morocco 1 726 l 844 . 12 960 
Total 79 $69,929 446 $260,882 11 $1,020 1,561 $157,413 
Shipments from the United States to: 
Hawaii . 4 $3,731 3 $2,686 2 $ 90 34 $3536 
Porto Rico seus . , ‘ 7 1,046 
Card punch Parts 
ing, sorting Other for ac 
and including counting 
Calculating tabulating used and and cal 
machines machines rebuilt culating 
Countries Number Number Number machines 
Austria 2 $1,470 6 $265 $907 
Belgium i 5 2,592 7 1,621 1,142 
Czechoslovakia ‘ 50 $6,147 3 3,800 3 181 165 
Denmark ee 27 3,420 I 600 | 353 150 
Finland 6 2,288 ; 1 23 195 
France 71 17,536 50 8 S87 SS 10,310 41,850 
Germany 76 6,410 24 11,254 29 4,413 8,558 
Greece — 2 605 . mF * 
Italy : : 30 3. 367 3 8.650 181 2 370 2.769 
Netherlands . . 23 1,402 ‘ 6 1,764 4,888 
Norway ; 23 2,775 ‘ 20 848 302 
Poland and Danzig.. . 8 791 chs 
Rumania oe" . se 87 
Soviet Russia in Eur i 17,020 4,106 
Sweden ; 12 . . 22 924 97 
Switzerland ........ $3 2 3,300 3 163 649 
United Kingdom.... 131 l 1,400 26 1,798 26,824 
Canada seece 81 7 4.093 138 357 18,133 
Guatemala ; 6 5,800 Ae 
Honduras . l 150 l 9 
Nicaragua peseses i 541 2 22 bee 
Panama ....... ces . 7 149 36 
Mexico . pececsece 20 1,075 14 7,568 S 1,182 731 


145 

























INSIST 
ON THE 
BEST 


Ask for New Cata- 
logue No. 55 if you 
have not received 
one. 


No. 2415-6W 


S. K. PIERCE & SON CO. 
GARDNER, MASSACHUSETTS 
_ BROOKLYN BOSTON SAN FRANCISCO PHILADELPHIA 




















MUNSON 


For Aviation 


LINDBERGH 


For Exploration 


BYRD 


For Discovery 
PEARY 





For Rubber Typewriter Cushion Keys 


MUNSON 


THE STANDARD BY WHICH 
OTHERS ARE COMPARED 


SINCE 1905 


For Your Profit Plan—Write 


MUNSON SUPPLY CO. 


348 Hudson Street NEW YORK CITY 





MUNSON 
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| 
} Card punch Parts 
ng, sorting Other for ac- 
and including counting 
Calculating tabulating used and and cal- 
machines machines rebuilt culating 
Countries Number. Number Number machines 


Newfoundland and 






Labrador , 1 48 
Trinidad and Tobago l BOS cae 
Other British W. I.. : ‘> “ae 1 30 nee 
Cuba peecess 249 
Argentina ...... coe ete ; 625 
De <¢éseken l a” «e< ; 2,010 
Chile 6 HHR at 50 
Colombia 2 peek 2 65 15 
Ecuador 1 336 ; ‘ean 
Uruguay 2 360 
Venezuela 1 185 ie seue a ‘ 
British India.. 12 ft’ hi witin tl l 50 27 
British Malaya 2 270 . ‘ 
SD cceees pac , , 3 Eeee ces sek 
| Java and Madura Ss RGD ccc . s H11 27 
| Other Netherland E 
Indies ° . . . ees 14 
Dn ¢sabsechasees 18 1,470 2° 
ee TTT , onus 18 
Philippine Islands 12 1,204 l 383 
i on sssatestedkent 2 270 eee 
Use Our | Turkey ape : = oe ee 19 
| Australia . , . 3 ..)—l xXx bce 1,149 
Union of So. Africa 6 > 2" . nes 120 
Attractive Clips Sell | Egypt ScaRGRUAY lake pe sia <tks 113 
Counter Display Themselves Total .. 671 $106,376 126 $79,749 572 $28,099 $79,025 
Shipments from the United States to: 
This new Luxon Paper Clip excites interest wherever EE wccssssees Oe Ff ae $83 
| t Oo co eee ee ’ oo ° O« 


shown. It slides so easily on and off the papers yet the 
papers cannot slide out of the clip. Actually something 
new in paper clip performance. Size and shape makes Metal Office Furniture Exports 
convenient handling—new cadmium, rustproof finish. 
Packed 100 in modernistic, blue and yellow boxes. 


Order the attractive counter display 


United States exports of metal furniture by countries during February, 
1931 By the Division of Statistics, Department of Commerce 


or send for prices and dealer discounts Sih eas 
. lee eta 
| lockers and Sheet metal Sheet metal Sheet metal 
} storage Shelving filing fire or burglar- 
ART WIRE & STAMPING CO seas, ct fon 
» Countries Number wall bins Number Number 
16-20 BOYDEN PLACE 
Belgium ; $2,400 8 $995 


, : 38 
NEWARK, N. J. Denmark 6 $ 73 522 42 2,472 
R ata 17 978 


Finland 


France ea : saee oes 30 TOO 
Greece ; 9 556 
Irish Fr. St - , . 6 168 

















Netherlands 1 24 12? 134 3.915 
| Norway , xe , 141 1,676 
| Poland & Danzig ‘ . - 1 14 
| Portugal 6 374 
| Rumania ....... 33 1,324 
| | NAL Spain .......... 42 5,246 fe 10 369 
Sweden . , : il 2,236 : 
’ |} United Kingdom. 100 520 3,738 1,309 43,197 8 $864 
STATIONERS’ ACCESSORIES |] | *s="*"*% 
bania .. . 1 by sai 
| Cameda .......- 390 6,709 3,665 650 13,932 1 56 
* Guatemala , : . . 20 961 
- + « are you getting Honduras 16777 
Nicaragua : a0 ees ! 17} 
° Panama na 7 144 2,486 163 3,501 : er 
your share of this A = Ba Boe 
- Mexico : : 122 3,139 : 217 5,011 2 176 
business? Miquelon & St 
Pierre Is : : baas 11 
J 7 Newfoundland & 
THERE IS A | Labrador ae 99 7 88 1 148 
. , , : — Bermudas , l 26 aie 3 187 
STEADY TURNOVER Samaten , 16 164 
Bulletin Boards, Blackboards, —— & To- 
ago ‘ . . 9 118 
Globes, Chalk, Erasers offer Oth. Br. W. Ind i i3 3 a0 
the stationer and office ap- Cuba .. 221,048 
pliance dealer an unusually | Dominican Rep.. l 29 8 366 
steady and profitable business. | SE = , ; =6 -_ "*% 64 
Any number of items can be | Virgin Is.of U.S 1 34 
listed, carried, and quickly Argentina ...... 10 120 es 114 5,400 
turned over. These numbers oe Reese is 5éi 534 =. ae ts 
offer selling opportunities to | Chile .......-+ 83 27 116 
offices, factories, homes, and Colombia ‘ , 3 16 , ‘ 11 388 
churches Ecuador l 46 
zs , : Br. Guiana 1 17 
Know the profit in these stand- Peru eevee 1 22 25 1,519 
. . Venezuela na 13 307 , ‘ 12 RR0 
ar -in- < 
ard and always-in demand er WS socks tbe ioe 68 91 926 
; items. Get your share of this | Br. Malaya 8 231 
profitable business. Send for our illustrated catalog China ....... : F sees 18 83 
which lists quick selling lines at attractive prices. | Java & Madura ‘ ant “ = we , oe 
Hong Kong _ . — nein 2 72 F soee 
SED céccnccane oes sees 23 950 aon eane 
Philippine Is , 3 227 116 69 3,243 9 153 
e er OSs e 0 O | Siam . és l 98 es ; +e : 
Australia , eee , nee XS 89 : ‘ ‘ 
: De | New Zealand : , - 14 511 : éoue 
chtenan wre 748 | Br. E. Africa... , : Saeed 5 136 a vas 
cago e ts Union of South 
2 e > Hi. BES scdevise © 119 183 5,474 
- Egypt , : 2 : ae eet 28 728 
Makers of Globes, Maps, Blackboard, Erasers and Risesie & Tu 
Crayon o N nisia Bees nee $ 159 
yon for Nearly a Half Century — 3 iad 
Total .. 720 $17,857 $13,578 3,744 $116,817 22 $1,781 
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TYPEWRITER 
RIBBONS 


CARBON 
PAPERS 


An Opportunity 
for Stationers 


One of the functions marking a leadin 
stationer is the exclusive merchandising of 
quality lines. More than a mere symbol 
of position, such arrangement is evidence 
of recognition by the manufacturer and is 
frequently an aid to greater profits. 

Bucki supreme typewriter ribbons and 
carbon paper have been sold thru dealers 
for over thirty yeare—always high grade, 
produced by processes developed in life- 
long study of available materials and of 
business requirements—conceded by com- 
petent authorities to be among the best 
upon the market. 

In certain cities Bucki ribbons and car- 
bons are now handled by the leading 
dealer on an exclusive basis. If you are 
interested in establishing a Carbon and 
Ribbon department, specializing in the sale 
of these products, and building a profit- 
able business, better write us; we may 
have a proposition to offer in your terri- 
tory. 


The BUCKEYE 
RIBBON & CARBON CO. 


1458-1468 East 55th Street Cleveland, Ohio 























The “Aluminum” Pocket Seal 
and other MARKING DEVICES 





LEVER SEALS 


SPECIMEN IMPRESSION 


POCKET SEALS 


suit 


Self - Inking 


Numbering 
Rubber Stamps 


Machines WAX SEALS 


Rota Deter 





NAME PLATES 


BADGES METAL CHECKS 


MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 30 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 











DAVIDS’ 


EXCELSIOR 
" STAMP PAD 
2. INK 





now “put up”’ in all sizes 
with a self-spreading top. 
Made in the following 
colors: Black, white, 
green, blue, scarlet, violet, 
carmine, and yellow. 
Can also be supplied with 
a brush composition top. 
Write for Catalogue and 


ESTABLISHED | 
Prices 


IN 1825 


Thaddeus Davids Ink Co. 


« INCORPORATED «+ 
95-97 Vandam St. New York, U. Ss. A. 
Makers of Fine Sealing Wax—Inks— Adhesives 








) Selling Goods FOR You? 


| Atmos any Manufacturer can sell goods TO 


a Retail Dealer by one claim or another. 


| But the Manufacturer who assists in selling goods 
| FOR the Retailer is the one worth while. 


| The National Popularity of BUSHNELL “Paper- 
1 | OID” Wallets and File Pockets, coupled with steady, 
| consistent National Magazine Advertising, makes a 
| BUSHNELL product easy for the Retailer to sell. 


| Our Store Proposition, including a neat Display 
| Case for only the most popular numbers, will give 
| you a 100% turnover. 


| The BUSHNELL line is positively the best in the 
i field—the line your store should adopt and stick to. 





| ALVAH BUSHNELL CO. 
| Durable Filing Containers 


13th & Wood Sts., Philadelphia, Pa. 


| 
|| 
| 


147 


aaadadadad 


Tt 





148 


TRINER AIR MAIL SCALE 


Selected on Competitive Bids by U. S. 


Post Office Department Using 
30,000 No. 9 Scales 





EQUIPPING THE 
SERVICE WITH THIS 





OFFICE APPLIANCES 


PRE-WAR PRICES 
NOW! 


Take advantage of a buyer's 

market and get MORE in mer- 

chandise and profits on a 
smaller capital investment! 





HESE greatly reduced prices 

on Roberts Numbering Ma- 
chines not only enable you to 
meet competition, but also give you abso- 
lutely unchanged exactly the same quality 
materials and workmanship which has al- 
ways made Roberts machines superior in 
stamina and service. 








SCALE IS THE GOVERNMENT'S 
MARK OF APPROVAL AND JUDGMENT 


It ie entirely built of steel, with a brass beam and poise. 


Each half ounce is clearly cut in beam with 
accurate weight. 


notch—attaining casy 


deep “vy shape 


fer FAST SELLING. Write your Jobber for 
Seale. 


Price 
Triner Ne. @ Alr Mail 





TRINER SCALE & MFG. CO. 


2714 W. 21st Street Chicago, III. 


We also manufacture Parcel Post and Mail 
Automatic Scales used by the Post Office Service 














Letter Trays 
Letter Baskets 
Waste Baskets 

Mail Baskets 

Filing Hooks 





No. 62 Letter Tray 


Worcester Wire Novelty Co., Inc. 
Baltimore, Md. 


Baskets and 
Trays retinned 
after making. 


All Trays come 
with rubber 


7 A , 
RY 
i / , 
x St 
ALN 


feet attached. ¥ 


/ As 
\ LH 


Write 
for Catalogue 


PNR od a 

. ) - Vvew 

" oh te * oe 

Peon 2a. | 
Pal > 


ts ot ta 7 ¥ 2 



































Study these re- 
duced prices— NEW 
carefully—and — ee 
write for dis LOWEST PRICES 
counts and full Old New 
ag ts Model Price Price 
unusual selection 37 $7.50 $ 5.00 
proposition. 47 7.50 5.00 
44 7.50 5.00 
Y 49 (4 actions) 8.50 6.00 
Roberts Numbering 49 (5 actions) 7 50 6.50 
Machine Co. 53 18.00 15.00 
a reg a 90 (6 wheels) 18.00 15.00 
<a 95 (6 wheels) 15.00 12.00 


numbering Machines 


Announcing a New 
Water Control 
Greatly Increasing the Efficiency of the 


DANDY ENVELOPE SEALER 





PRICE $12 


Retail in The United States 

“SAVES TIME WHEN MOST NEEDED” 

THE DANDY ENVELOPE SEALER 
offers a fine sales opportunity due to the wide 
demand for an efficient rapid and reliable ma- 
chine at a moderate price. Sells readily to the 
concerns you serve with other lines. 

ATTRACTIVE CIRCULARS and order 
blanks free which help produce business. 

SEND FOR SAMPLE MACHINE and 


get our new liberal proposition to dealers. 


THE OFFICE APPLIANCE CO. 


191-195 Devonshire St. Boston, Mass. 
(Sole Selling Agents Dandy Sealer Corp.) 
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Sheet metal 


lockers and 


Sheet metal 


storage Shelving 
cabinets and 
Countries Number wall bins 


Sheet metal 


t 
c 


Number 


iling 
ases 


Sheet metal 
fire or burglar 
proof cabinets 


Number 


Shipments from the United States to: 


“nA 
te 
c= 
wo 


Other 
metal 


furniture. 


eer 211 $1,411 $1,530 50 =. $1, 768 71 
Porto Rico 4 71 ate 29 866 2 
Bank 
and safety Other office 
Safes of deposit vaults furniture 
heavy metal and equipment and fixtures. 
Countries Number Number Number 

Belgium ones . 553 1 $ 24 
Czechoslovakia 2 $144 86 oeee 
OEE sc ccceesces 229 
Finland : 48 
WEED cccanceeeses 2,497 6,574 
ees ~ 1,238 “e anew 
GD caccesedee es 322 14 170 
Hungary ....... l 208 54 
Italy . oneee 1,290 
Netherland ‘ 198 
Norway 3 91 580 
EEE cccccccccs én ‘ 177 pon ian 
DT. attaneeven l 118 - 28 349 
Sweden 7 440 199 4 96 
Switzerland ° ‘ 22 pene eews 
United Kingdom 1 1,215 _— 9,885 2,696 12,666 
Canada seneeve 33 1, 665 442 >, 605 170 4,231 
Br. Honduras.. . , 9 38 
Coste BiGB....cccces l 297 72 —e 
Guatemala os . s 156 
Honduras 6 178 29 90 
Nicaragua aa , — 3 17 
TO: ceheaawe 4 130 116 649 5,514 
rT 6 181 von * ae 251 
Mexico reyes 19 1,309 », 709 137 1,139 
Newfoundland and 

Labrador ........ 8 245 7 14 65 
Bermudas 20 70 593 
Barbados ....... dct ws — me 
SD: nas enncaxss 56 545 3.654 
Other Br. W. Ind... - 70 261 
Cuba eneeuunse 190 . _— 
Dominican Rep..... ; 243 575 3,409 
Netherland W. Ind.. l 73 — 256 90 997 
French W. Indies... 144 2 15 
Haiti, Rep. of...... 20 101 
Virgin Is. of. U. S , in 9 56 
Argentina 2 196 990 181 4,120 
Bolivia ° 13 . eee 
Pt 6ftcrcnesein< 800 1,092 30 159 
Chile : 68 2 39 
Colombia b kT 1,911 336 3,166 
Ecuador os 306 4 59 
British Guiana ae 1 27 
Surinam see : “ 
Tal cacebasnvheense 207 24 105 
Uruguay , 105 19 226 
Venezuela 2 277 532 165 1,929 
Arabia eeesece : 7 59 
British India... . 14 778 _ 178 14 85 
British Malaya..... 326 - 63 279 
Ceylon , l 28 ee - 523 4,473 
China PT CTT Tee : . 308 532 
Java & Madura : 2 103 i 
Other Netherland 

East Indies : rer 1 82 
Hong Kong 140 ue 
Iraq eee ° cece see ees ee 
Japan 62 1.378 15,513 262 3 64 
Kwantung ee 4 118 
Palestine .. aan : — 2 26 
Philippine Islands 94 3,845 450 89 606 
BOOED acccces - 13 140 
Syria 62 1,339 
a 24 291 
French Oceania wot ll 54 
New Zealand...... 145 : wind 
Belgian Congo.. : - 1 15 
British East Africa 1 15 
Union of South 

Africa use nses 1 525 337 78 270 
PT <cides eawehes 15 213 «1,589 
Other French Africa 
Liberia ase 50 aS : bs 
Morocco 32 8 327 

er 388 $21,861 20,190 $41,218 7,061 $53,554 
Shipments from the United States to: 

DE éreeeeeee 1 $217 853 $1,812 1,898 $10,556 
Porto Rico 1 125 400 860 833 5,290 

United States exports of metal furniture by countries during 
1931. By the Division of Statistics, Department of Commerce: 


Sheet metal 
lockers and 


Sheet metal 
Shelving 
and wall bins 


$401 


storage 
cabinets. 
Countries Number 
a re 
Denmark 20 
Estonia : 
i S6ecnenne ‘ 
a 6 
Germany : 
Sn. ccleseenes 4 
Hungary 
Iceland 
Italy 


Latvia 


8 


Number. 


51 
37 
16 
29 
10 
53 
10 
10 
l 
6 


heet metal 


$ 94 
67 
28 


777 
270 
533 
35 
“380 


518 


791 
162 
"438 
216 
"306 


95 


“319 
“40 
; 190 
719 


241 
158 


13 


,996 


3,483 
1,429 


March, 


Sheet metal 


fire or 


filing burglar-proof 
cases cabinets. 
Number. 

$2,180 
2,080 
671 

592 ‘se esee 

935 s $ 35 

1,371 seus 
2,101 
747 

444 ee oege 

45 4 260 

119 cece 


149 











NKLETS 


INK 
IN A VARIETY 
OF COLORS 
THAT RIVAL 
THE RAINBOW 


Clean water and an 
INKLET (ink in tablet 
form), and behold — 
there’s a quantity of 
smooth, vivid ink ready 
touse. Many large ink 
users have cut ink costs 
over half by ordering 
this money-saver. 


INKLETS store easily 
in compact packages, 
eliminating the bulk 
and breakage of glass 
bottles. 

If your stock is depleted 
—reorder today. Then, 
push Inklets for profits! 


Write for Dealer Offer 


GENERAL ECLIPSE CO. 


Dept. A Danielson, Conn. 

















The 

BUYER'S GUIDE 
will help you select 
the right pen.. 


G 





It isa compendium of useful information on 


PENS PEN HOLDERS 
COMPASSES DRAWLET PENS 
BALL BEARING CLIPS 
DRAWLET INKS 


Your copy is available, free, at— 


ESTERBROOK PEN COMPANY 
86 Cooper St., Camden, N. J. 
or BROWN BROS. Ltd., Toronto, Canada 








bstectrvuk 


PENS 

















BLANKS 


THE HALLMARKOF QUALITY 
FOR STEEL ENGRAVED BLANKS 





HEY 


essential 


business instruments 


Write for particulars 


that 


offer a less expensive solu- 
tion to the problem of properly en- 
graved bonds, stock certificates and 


may 
lithographed. 
Bank Notes. 


six 


be imprinted by type or 

Made like United States 

Every necessary form stocked 

colors. An attractive and profitable line. 








KIHN BROTHERS, BANK NOTE ENGRAVERS 


205-209 West 19th Street New York City 

















VIZ 
SIGNALS 
tor 
Visible 
Systems 





There isn't an office any 
where that doesn't need 
supplies of some sort, par- 
icalade items that are time- 
avels. 


PUSH 
GRAFFCO 
PRODUCTS 


VIZ SIGNALS assure in- 
stant check-up on credits, 
collections, stock, ship- 
ments, etc. Use them on 
visible index systems! In 
12 colors and many styles. 


VISE SIGNALS have the 
same excellent qualities and 
are for use with card index 
systems. Made in 12 vivid 
colors and 2 sizes. 


Write for dealer proposition 
GEORGE B. 


GRAFF 


COMPANY 


64 Washburn Ave. 
Cambridge, Mass. 


Now that we’ve turned the corner 
eummees [Let's start buying whatweneed 








VISE 
SIGNALS 
for 
Card Index 
Systems 











Countries Nu 


Netherlands 
Norway 
Portugal 
Rumania 
Spain 
Sweden ....... . 
United Kingdom.. 
Yugoslavia & Al- 
bania ose 
Canada 
British Honduras. 
Costa Rica 
Guatemala 
Nicaragua 
Panama 
Salvador 
Mexico 
Newfoundland and 
Labrador 
Bermudas 
Jamaica 
Trinidad 
bago 
Other 
Indies 
TN eneceseeces 
Dominican Kep... 
Netherland West 
Indies 
French 
A — ea 
Haiti, Republic of 
Virgin Islands of 
us 


and To 


West 


Argentina 
Brazil 
Chile 
Colombia 
Surinam 
Peru 
Uruguay 
Venezuela 
British India..... 
British Malaya... 
CE ontcasecese 
Java and Madura 
French Indo-China 
Hong Kong.... 
Japan 
Palestine 
Philippine 
Siam 
Syria 
Australia 
New Zealand..... 
Union 
Africa 
Other British W 
Africa 
Egypt 
Liberia 
Morocco 


Islands 


Total 


Hawaii 
Porto Rico. 


Countries 


Belgium 
Czechoslovakia 
Denmark 
Estonia 
Finland 
France 
Germany 
Greece 
Hungary 
Iceland 
Italy 
Latvia 
Malta, 
Cyprus 
Netherlands 
Norway 


. .266 l 


Sheet metal 
lockers and 
storage 
cabinets, 

mber 
589 
1 40 


22 616 


16 =—s-:-198 


,280 


27 129 


20 “189 
‘8 376 
1 83 


230 R32 


of South 


863 $11,613 
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Sheet metal 


Sheet metal 


shelving Sheet metal fire or 
and tiling burglar- proof 
wall bins cases cabinets 
Number Number 
193 352 8,377 6 26 
; 32 1,572 2 14 
, 14 561 ; 
70 13 986 2 5 
526 20,867 _ , : 
32 46 4,626 8 609 
187 249 11,480 249 8,610 
— 6 oe ese seen 
6,424 647 13,013 30 1,710 
ee 2 90 
3 184 
14 7 224 
6 158 
442 46 2,488 
57 3,157 : ese 
476 399 1,788 l 90 
12 423 
4 190 
28 p72 
33 255 2 00 
6 179 
73 2,555 
1 29 
71 
135 l 68 
7 96 
2 79 
99 3,327 
30 830 
es 7 293 
88 27 902 
; 2 124 os 
ee 23 889 1 60 
174 10 376 
ee 2 4() 
41 32 1,531 
l 73 
oes 14 1,72 . ‘ 
125 15 169 2 100 
l 18 
7 351 
215 10,069 
14 316 , , 
64 1,809 1 50 
20 1,105 
os 11 331 
38 — 
187 3 168 
38 16 1,644 
1 39 
1 68 
418 1,287 


$9,120 


3,526 $115,969 


Shipments from the United States to: 


$233 
6 13 


Safes of 


heavy metal, 


Number 


. 2 60 


G 0z0 and 


. 4 9887 


Poland & Danzig.. 


Rumania weet 
Spain 

Sweden es 
Switzerland 


United Kingdom... 


and Al 


Yugoslavia 
bania 
Canada 
British 
Costa Rica. 
Guatemala 
Honduras 
Nicaragua 
Panama 
Salvador 
Mexico 


Miquelon and St 
Pierre Island 
Newfoundland 
Labrador 
Bermudas 


Honduras.. 


2,273 


. 106 9,239 
154 

. in) 257 
5 205 


. 6 258 
. we 2,734 
i 

: 9 160 


6 1,467 


$595 232 $5,071 
70 25 702 
Bank 


and safety 
deposit vaults 
and equipment. 
Number 
$554 
7s 
360 
91 
17 
3,292 


$86,067 
coke 543 


_ 
_ 

is 
_- 


10,551 


32.475 6,028 


221 
316 


“978 


291 


Other office 
furniture 
and fixtures 

Number 


5.066 


3 


318 $12,500 


51 


98 


22,923 


040 


41 
044 


$1, 


790 


Other 
metal 
furniture 


99 
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Feature the clear, lasting impressions 


VICTORY STAMP PADS 


Your trade will appreciate the extra quality in 
Victory Stamp Pads. Made of high grade, long 
wearing materials, inks of brilliant hue and fast 
color. Six sizes, from 2 x 334 inches to 4x9 
inches. 


[STAMP PAD] 


27 *«< 








YOUR OWN BRAND 


can be used to play up your rubber stamp de - 
ment and to advertise your entire business. All our 
items can be put up under your imprint. Our 
price-list (sent on request) includes many sta- 


tionery items: 
STAMP PADS INKS MUCILAGE 
PASTE SEALING WAX 











Luther Ink and Stamp Pad Co. 


35-57 EAST PARK ST. NEWARK, NEW JERSEY 
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Everything that 26 
years experience in 
the portable table 
field taught us is 
embodied in The 
New Line of Sherman- 
Manson Tubular 
Steel Stands. 


The net results are 
ours to enjoy at 
ower prices than 

such stands have been * 

sold for in many, 

many years. 


Style 23-A 


Write for full partic- 
ulars and prices to 
day. 








SHERMAN-MANSON MEFG. CO. 


621-31 S. Kolmar Ave., Chicago 


Please send folder with full information regarding your new, lower prices. 


Name 





City State 














Compare Quik-Lok 


With ANY OTHER Storage or Transfer File 


for PRICE 
DURABILITY and 
CONVENIENCE 


in storing Invoices, Letters, Cancelled 
Checks, Vouchers, Freight Bills, Hollerith 
Tabulating Cards, or any other forms you 
find necessary to store away for future 
use when accessibility is desired. 


MILLIONS 

NOW IN USE 

prove the SUPERIORITY of Quik- 
Loks—their saving of time 


and EXPENSE in stor- 


ing inactive records. 
93 STOCK SIZES 


meet every requirement of any 
office. Special sizes made to order. 


Sample upon Request 


A sample of your own selec- 
tion will be sent to you PRE- 
PAID. It is returnable at our 
expense if it does not meet 
your requirements. 


The KAY-DEE Co. 
Box G-1484 _—_— Lincoln, Nebr. 


Write for our FREE booklet. 
“RECORDS,” containing valuable 
information on the preservation 

and destruction of your records 




















PUN Shue 


cannot RUST 
SOLID BRASS 


Bank Pins, Dressmaker Pins 
Silk Pins, Safety Pins 


Your customers want pins that pos- 
itively cannot rust. There is no 
chance of fine fabrics or other ar- 
ticles being rust-spotted or dam- 
aged by Brass pins. Ever since pins 
were first made the best pins have 
been Brass pins. Be sure to stock 


them for your trade. 


COPPER & BRASS 


RESEARCH ASSOCIATION 
25 Broadway, New York 
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The 9-drawer size 
is tliustrated 
Aratiable also in 
12-drawer size 
Practical o 
green or beautiful 
wainut or 
mahogany 


A New 
Sanymetal 


Where space 
is very 
valuable 


Product— 


- 


STEEL 
STORAGE 
CABINETS 





it will pay the office 
equipment dealer to 
display these light du- 
rable stools and stands 
and it pays the user to 
buy them. 

Furnished with rubber 
tips, steel caps or cast- 
ers. Descriptive mat- 
ter and prices on 


SANYMETAL Steel Storage Cabinets are ideal for a 
multitude of uses. They avoid that “cluttered-up 
@ppearance,”’ as well as unsightly shelves and storage 
makeshifts generally. They hold a lot of office forms, 
typist's supplies, engravings or what not. The drawers 
when loaded open all the way without sagging; do not 
pull out of runways and let the contents spill; are easily 
removed for cleaning and lubrication. 


Send for_folder and price list 


THE SANYMETAL PRODUCTS COMPANY 





1695 Urbana Road Cleveland, Ohio request. 
Searles Electric Welding Works 
STEEL Manufacturers 
STORAGE CABINETS 1850 Fulton Street Chicago 





















“SATELLITE” 
PLAYS A 
STELLAR 
ROLE 


In the field of 
typewriter stands, 
“Satellite” is a 
star seller. The 
steady, solid-piece 
top, the accurate 

mech- 


adjusting 

anism, the large, 
quiet rollers, all 
combine to make 


a stand that sells 





on sight and re- 


For that Sales Manual, Catalog, mains sold when 


Book of Regulations, etc. cllite” users are 
~~e oF 
PERFECTION METALS give the perfect 


service desired. 






Our service is particularly designed for stationers Model 2X. illus- 
who operate their own printing and binding plants. trated above, oy 
. - ° > ‘ 
Many different types and sizes of ring and post Saade enaeely of 
binder metals are now being used and because we metal except the 
specialize in their production, frequently bringing a a 
out new metals embodying latest developments and Oak wood | six- Model 2X 
: : : : : teen inches 
improvements, this service is exceptionally valuable comin, Une tone 
in its field, @re also finished 
in Mahogany or 
If you do not have our catalog, send for a copy. Wainut anda if 
i ifyi j ; desired, can be had in all metal which is adjustable. 
oe specifying and yoo ous Toone ~_ The metal top is supplied im a baked ebony enamel. 
metals, it ies a veritable compendium of useful in- Write for complete information 


formation on the subject. 


Adjustable Table Co 
Loose Leaf Metals Co. eg en me, —— 


INCORPORATED 
6816-6824 Arsenal St. ST. LOUIS, MO 
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Countries 
Jamaica sgccnese 
Trinidad & Tobago 
Other Br. W. I.... 
Cuba ie tine aia 
Dominican Republic 
Netherland W. I... 
Haiti, Republic of. 
Virgin Islands of 

2 - 


Argentina ......... 
DN tou ise-euwen 
Brazil 

Chile 

Colombia as ; 
ree 
British Guiana..... 
Ue 
Uruguay . bane 
Venezuela ........ 
Arabia . (obnkea% 
British India...... 
British Malaya.... 
| seus 
Java and Madura.. 
Hong Kong...... 
Japan ; 
Kwantung 

Palestine cchand 
Philippine Islands 
BGG ccces conse 
ll re 
New Zealand...... 
British E. Africa.. 
Union of So. Africa 
DED Scovescevas 
err sa 
Algeria & Tunisia. 
Madagascar ....... 
Morocco esce 


Total 


193 
76 


150 
RO4 


669 


150 


349 


Safes of 

heavy metal 
Number 

l 

l 

9 

l 

® 

l 

3 
10 
90 

l 

4q 

7 

° 
18 l 
31 l 
10 


250 


Bank 
and safety 
deposit vaults 
and equipment. 


4186 


310 


.230 


750 


630 


43 
240 


642 


Number. 


_ 


23 


211 


344 $25,849 $147,873 $34,038 


Other office 
furniture 


and fixtures 


Number 
332 

6 

55 

147 

86 


1,6 


12,87! 


Shipments from the United States to: 


Hawaii cence 
Porto Rico......... 


ll 


$769 


29 


$4, 


448 
830 


1,780 
1,704 


2.509 


- 
-_ 


11,486 


$82,198 


$14,466 
10,126 


Other 


metal 


w 


_ 


$46, 


$4, 
1, 


Carbons—Ribbons—Filing Supplies Exports 


United States exports of carbon paper, 


index cards and other office 


fo 


rms 


in 


furniture 


390 


568 
590 


typewriter ribbons, filing folders, 
the Division of 


March, 


1931 By 


Statistics, United States Department of Commerce: 


Countries 


Austria seunhene 
Azores & Mad. Is 
Belgium aeee 
Czechoslovakia 
NEED 4 5c nawa'e'ee 
PE ciktecehgons 
” 60: eseebseie 
Germany 

Greece sbebeceese 
DE .céedeees ce 
Iceland wane 
i tent ks ccewhs én 
Netherlands 

On sisesscdene 
Poland and Danzig 
Portugal yostb~ses 
Rumania 

PME sécvecee 
Sweden 

Switzerland , _ 
United Kingdom.... 
Yugoslavia & Albania 
COMED socccccs own 
British Honduras 
Costa Rica 
Guatemala 
Honduras 

Nicaragua 

Panama 

Salvador 

Mexico .. : .* 
Newfoundland & Lab 
Bermudas ......... 
BUEN, sn ccssceuee 
Trinidad & Tobago 
Other Br. W. Ind... 
Cuba os te euwaena 
Dominican Republic 
Netherland W. Ind 
Haiti, Republic of 
Virgin Is. of U. 8.. 
Argentina 


 Nestesvuudes 
DEED sé ccccccads A 
Ge covbecceceecées 


Colombia adewiles 
British Guiana.. 
DUTERORED. wcccccceces 


PL schseteceuenee 
Ti? .sscenenes 
Venezuela ......... 
British India....... 
British Malaya..... 
CGN cccccceeecde 


a eee 


Filing folders, 
index cards, 
and other 


office forms. 
Pounds 

80 $ 25 
72 36 
288 112 
910 148 
1,689 297 
74,187 8,035 
145 119 
19 25 
100 21 
112 39 
R58 149 
825 277 
170 37 
0 104 
8,416 ,.158 
32,401 10,240 
97 36 
s 12 
1,501 702 
»,973 2,554 
2.549 673 
», 921 B,175 
468 114 
1,396 1,039 
859 138 
524 410 
2,176 832 
150 59 
50 77 
4,111 1,527 
776 384 
1,102 105 
182 158 
247 75 
978 185 
110 0 
3.984 1,530 
155 111 
y4 34 
1,122 27 
i179 183 
1,543 924 
828 27: 
116 55 
27 9 
2.940 681 


Carbon 


Pounds 


—-— 


tore 


paper 


rn 
te 
te 


14,623 


_ 
-1 


x 
te 


.963 


Ap 


tote =z 


"305 
“418 


2,477 


1,593 


Typewriter 


ribbons. 
Dozen 

88 $326 
991 1,096 
68 375 
167 "$82 
18 46 
74 144 
116 “311 
1,27 2.782 
842 3,236 
219 524 
163 387 
43 636 
68 287 
527 1,473 
152 385 
2,471 6,116 
13 56 
1,334 4,272 
15 44 
‘15 7 
42 161 
1 3 
18 84 
264-1161 
2 4 
65 290) 
13 47 
644 1,747 
6 "15 
704 1,982 
16 196 
3 18 
13 66 
647 =. 2,013 
“279 ~—s«1,013 
355 «1.065 
226 657 
1,466 3,419 
19 19 
61 177 
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_ === 
The New 


PELOUZ 
“Fast Mail” SCAL 

















The continual progress and extension of airplane postal 
service creates an ever widening market for this type of scale. 
Its positive action and easy reading are particularly conven- 
ient for rapid mailing. 

The “*Fast Mail’ Scale has a capacity of nine ounces by 
half ounces and is very sensitive enll acum: It is provided 
with an improved adjustment for balancing beam—just 
turn ball slightly under beam. It is aotietignity designed, 
constructed of cold rolled steel, handsomel mished in 
French gray enamel with brass mountings. lance poise 
and scale beam are of brass with graduations distinctly 
marked. 

Dealers supplied through leading service wholesalers. Send 
for catalog. 


**Scales for all purposes.”’ 
Pelouze Manufacturing Co. 
232-242 East Ohio St., 
———_—_—_—_—_—_—_—___'—_——_—! 


Chicago 











; DEFIANCE 


DESK PAD 





DEFIANCE 
DESK PAD HOLDER 


Price 50¢ complete with pad 


The Holder is well made and covered with a good 
grade duPont Fabrikoid in red, green and blue with 
button to match. 

The mottled edge pad, containing 150 sheets 4”x6”, is 
made of 16 lb. bond paper with each sheet well perforated 
for a clean tear-off. It is punched to slide over the post in 
the holder on which the flap is snapped as shown in illus- 
trations. 

Can also be had in a printed telephone memorandum 
form and a petty cash form. 

Holder may be furnished with imprint on the flap in 
gold stamping. 

TRADE DISCOUNTS ON REQUEST 
“The House of Service” 








"DEFIANCE © 


| St Sales Corporation P) 
Stationers’ Glassware, Hardware and Specialties 
72 Spring Street New York, N. Y. 


























154 OFFICE APPLIANCES 























Filing folders, 
index cards, 
T > . i = other Typewriter 
office forms. Carbo » oT. bt s 
* Countries Pounds P ~~ oo Secu — 
Java and Madura 3.804 1,154 372 285 105 335 
te ae Other Neth. E. Ind. hae 77 161 15 41 
Fee 232 282 97 150 hts 602 
Japan ne rises 108 109 6,499 5,201 240 759 
Philippine Islands... 1,695 594 1,138 9x0 319 671 
REG U.S. PAT. OFF Turkey .......... _ bye 262 835 
Australia ..... we , , 2,711 2.514 647 1,458 
British Oceania..... 39 9 , — si sees 
French Oceania..... 35 38 ‘ — 2 5 
New Zealand..... : 250 96 65 10 3 25 
Ab | Belgian Congo : - 1,692 700 200 482 
British East Africa. : 17 20 nee , 
so ute Union of So. Africa 605 205 ,272 526 194 610 
sas ob ediadian 218 138 30 26 
Positive Other Portuguese i 
Cc j/ Africa beeedesue . , 32 °1 8 20 
ontro PY Canary Islands...... aR , 23 81 
Total 168,345 $41,223 67,934 $55,075 15.205 $42,942 
Shipments from the United States to: 
Hawaii deececedés BD eee 1,070 $923 161 $557 
FORGERY Porto Rico......... 6,002 2.879 S80 80 217 610 
PROOF 
Writing Instrument Exports 
The Signature affixed by the SIGN-O- United States exports of writing instruments during March, 1931 By 
. . the Division of Statistics, United States Department of Commerce 
METER is SHREDDED and defies re- 
d Refillable 
pencils and Metallic pens, 
pro uction. refill Other pencils encest gold Fountain pens 
Countries leads Dozen Gross Dozen 
S AV b S T | M E Austria , $252 ; P 82 $1,490 
Azores & Mad. Is 18 : ‘ sitar l 39 
Czeck = iranioied - 166 q ' 58 S82 
Denmark ooo 683,956 72 $ 37 375 $220 171 2,983 
a — Finland — , 166 132 28 Jawa 128 371 
France ... . oo Bta8 - . “ee 714 11,989 
Germany nee ion 1,816 272 50 26 coes 
Greece ... ~ 268 ‘aee ‘ 1 26 
Hungary — , -_ ‘ in) 119 
THE HEDMAN MANUFACTURING ec. ae ee Th ieee one 8 (868 
Netherlands secs 2008 seen eet sé0n need 204 7601 
COMPANY Norway ........ 192 oe ties f : ca 
DN: ct neaneueee $81 con ‘ : 87 2,547 
1158 Center Street ¥ Chicago, Illinois Sweden .......... 1,076 1,152 ist 59 «1,589 
Switzerland ...... 32 ei “2 150 R80 165 1,890 
U. Kingdom oes 11,681 60,011 12,814 , : 1.594 19,450 
Yugo. & Alb...... 11 : , ‘ ; 12 379 
COMOGR cccccccce 21,190 718,015 121,396 1,421 816 on 665 
B. Honduras...... 8 60 36 rye 2 36 
Costa Rica........ 18 444 140 wees ‘ 10 114 
Guatemala ....... 107 144 11 50 16 10 374 
Honduras ........ 98 585 158 . 7 279 
Nicaragua ..... . 20 1,574 336 57 31 12 174 
Panama ......... 201 5,911 1,172 311 243 39 1,100 
Salvador aeo0e ee 16 TOO 236 100 84 6 243 
0 ee toe Ge 18,991 3,275 229 174 613 6,208 
Miq. & St. Pierre 167 os sean e o« pee 
Newf. & Lab , 17 2,892 242 sews ‘noe l 12 
Bermudas seecoes ‘ R34 106 
Jamaica peces 19 687 148 
eee. Ge Bec ccis< “ene 192 47 : , etn seas 
Other B. W. Ind... , 816 51 ‘4 33 l 43 
Sn cane deneee 594 7,229 1,225 135 95 70 1,065 
Dom. Rep........ 15 ees acue anar sacs 3 82 
Neth. W. Indies... ” ; . pens ne 71 634 
Haiti, Rep. of..... 2,592 27 12 10 vase 
Argentina neanee le oewe ‘ 174 115 16 2,426 
Pe critengus ee 162 , . 57 1,408 
Gee coaece iowa 18 509 111 128 114 62 2,483 
Colombia ..... sa 806 10,060 1,870 38 62 62 2,087 
Beuador ......:; 103 3,128 191 69 16 14 549 
iy GMs c coca 1,368 252 eee , . pinta 
DUD eueucendeces 1,633 453 21 28 
Uruguay ..... ‘ , 62 43 wees 
Venezuela sece 126 4,018 55 eeee ‘ 14 : 39 
B. India....... - 1,062 3514 657 a Set ; 580 7,804 
B. Malaya........ 116 1,850 289 men 135 2,776 
Ceylon ebeceesee 181 24 14 , 38 1,171 
PE D I N G MATTER F I LE apie 704 3,960 1,950 309 228 208 4,096 
N Jav. & Mad....... 767 120 108 : 165 4,500 
: lies Other Neth. E. Ind 13 , cee , = 
“All active matter at your finger tips F. Indo-China..... WN i iene ies 16 559 
ong OMB. cccccs 24,002 2,40 p 4) i iz 74 
. - . . . . 4 9 915 - E 2 7 nH 
This Kohlhaas File eliminates the drudgery of — Payers "64 — S08 eee Q ase 
searching through thousands of letters in “gen- ag Etta 584 88,310 18,554... 1... (584 (5,449 
eral correspondence files” to locate live material. OE Secevea cies 208 300 37 6s 2,061 
: ; 4  sccegkeneee R9 a , sheik err 242 
It segregates pending matter and holds it avail- ti - sie 6a0e anf “aes ; 157 
able for instant reference. This file (like other . Geeies....... 144 aay Sea 2 90 
Kohlhaas devices) is practically indestructible. New Zealand...... 167 2,418 OP Sapa Aven 56 1 see 
; ; : Belgian Congo... 69 “xe . ane asad 76 238 
Light in weight and easy to handle. Indexed to ee ee ae aie 197. «1:3877 ona oa éi > 315 
fit the individual needs of user. 1, 2 or 3 inch Wheseta ...s0ccss. 29 eRe ; See es 3 98 
tabs. PE adcauewas : ene ene —e suse “aie 2 27 
; Italian Africa..... : oees : nese eece sees osece 
Sectional : Portable Mozambique cece e- 60 21 
Write for full particulars B. E. Africa...... 19 
stating your requirements. 7 ee 
Total .... $57,212 987,526 $174,981 3,958 $2,603 6,643 $97,362 
Chi il Shipments from the United States to: 
icago ° i 
204 N. Dearborn St. a Hawaii neeeeoes $284 21,520 $4,718 120 $72 107 $1,549 
Porto Rico sa 108 28,319 3,924 321i 211 21 243 
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SUPERIOR DESK PADS 


An entirely new line of folding pads of different con- 
struction, design and color combinations is now 
ready for the trade. The files are legal size, giving 
greater capacity. They are equipped with seven 
pockets on each side instead of six, and can be fur- 
nished with one wing only if desired. The work files 
can be folded over the pad when desk is not in use. 


Superior Folding pads are bound in genuine and in 
imitation leathers. Their attractive appearance gives 
them a ready sale, are the biggest value in folding 
pads and offer a repeat profit for you. We are ready 
to tell you about it. Write 


Superior Office Specialty Co. 


Manufacturers of 
Desk Pads and Chair Cushions 


544 W. Lake Street Chicago 
Pacific Coast Representative: 
Western Wholesale Stationers Ltd. 
228 S. Los Angeles St., Los Angeles, Calif. 
SU hl 





That Alone Is Sufficient Reason for 
Concentrating on Columbian- 
Success Calendars 


A beautiful finish— bases in color—red- 
edged, lithographed pads — nickel-plated 
lock arches — gives the Columbian-Success 
line immediate preference for home as well 
as office. 


Free dealers’ helps attract new customers 
and build profits. 


Place your 1932 order Today. 


Chinese Red, Olive Green, Satin 
Black and Mahogany Brown lac- 
quer finishes are available. 


COLUMBIAN ART WORKS.,INC. 


MILWAUREE.WIS. 


1024 JUNEAU AVE 





HUUUAUAEOEGEVADELAGAGAAEUELAAAUANOLUEUAEUEUELAUAU AU ACOOUELELEOOAEUEL ENE AAG AU AEOETEONGAEUEG OOOO EGAN EDAT AG OELEASOUEOUASUEOEUAUSUESAUOUSAOL ON OUUCOSOEOEONOEDONENOUED EDEN OUOONSEOUEDEOOOONONONEDODEGEOAOONONEOOONY 
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Recommend 


STRONG ENVELOPES 


for the safekeeping of letters, cer- 
tificates, bonds and all sorts of 
valuable documents on file and in 
transit thru the mails. Stationers 
should carry the. commonly used 
sizes in stock—all styles and sizes 
can be obtained promptly from the 
factory. The line includes Red 
Rope and Jute folders, wallets, flat 
mailing envelopes, box envelopes, 
document envelopes, metal end fil- 
ing boxes, etc. Catalog with full 
details on request. 


pe F. Diemer Co. 


S19 Broadway 
NEW YORK 


We are particularly well equipped to make special items in either 
large or small quantities 














| 











BOSTON 
BALL BEARING 


= 





Cc. HOWARD HUNT PEN COMPANY 
Camden, N. J. 
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UNIFORMITY. 














profits assured. 


1026 FILBERT STREET 





NIE 


INKED RIBBONS— CARBON PAPERS—DUPLICATING INK 


EXCEL ALL IN DURABILITY AND CLEAR WRITING 
MANUFACTURED TO THE HIGHEST IDEALS OF QUALITY AND 


A STANDARDIZED LINE 
Every Item Fully and Unconditionally Guaranteed 
The most profitable cooperative proposition ever offered. 


Send for the New Price List and Our New Special Offers 


TYBON CORPORATION 


LAR 





OF UNLIMITED POSSIBILITIES. 


Increased sales and 


PHILADELPHIA, PA. 











wvvV"rvV8Fe rTrTTTT 


When the Big Boss Buys— 


These days executives are watch- 
ing small purchases. They are 
more interested in Economy than 
price. 

The AMERICAN VISIBLE 
Here's a unique numbering ma- 
ehine that returns you a higher 
profit while for your customer 
it saves Time and ey 


‘ 6 wheel, 3 
65 4 3 21 movement 3] 
“Visible” 
Impression of figures Model Io 
American Numbering 
Machine Co. 


224'Shepherd Ave. Brooklyn, N. Y. 








anaes ane een een wenn 








he’ ll SPEND in order toSAVE 


AZORA 


Azora air cushions and twirlers, two 
highly practical accessories, are mak- 
ing typewriting easier for thousands 
of users. Sales, both new and re- 
placement, are large. Write for prices 
and discounts. 


AZORA RUBBER CO. 


54th and 20th Streets 
CICERO, ILLINOIS 






Above Below 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING (Cross-Section View) 


PAT. DECEMEER 21, 1915 

















| SALES LETTERS 


Need the Support of 
| SALES LETTERHEADS 





Your letterhead frequently is all chat 
your prospective customer sees or knows 
of your business. In appearance, it ought 
to be on a par with your best dressed 


salesman. 


In context, it should give the important 
facts of your business; its general im- 
pression should reflect the character of 
your business; should suggest the prin- 
ciples of action which have directed the 
progress. 


We make good letterheads. We can 
make one that will represent you worth- 
ily, every business day of the year. If 
you are interested, we should like to ask 
you some pertinent questions and make 
some valuable recommendations. 





American Embossing Company 
192-96 SENECA ST. BuFPALO, N. Y. 








A Distinctive Line 
that will hold your trade 
TURNER & HARRISON 
STANDARD, SILVER-ALLOY 
and GOLD-PLATE PENS 
Smoothest, slickest pens made 


Catalog on request 


TURNER & HARRISON PEN MFG. CO., In 


Established 1876 
PHILADELPHIA, PA. 


IMPRINT PENS A SPECIALTY 




















5,000 Staples in 
(1) Loading 


N® wobbly tin gadget, 
this Eveready Stapler. 
No, sir! It's built to 
work right, and finished 
to do credit to any desk. 
Makes its own staples — 
cannot clog or jam. In 
attractive enamel Olive 
Green finish. 
“The Result of Long 


Experience and Know!l- 
edge of Requirements” 


MODEL A 





EVEREADY MFG. CO. of BOSTON 


34 Southbridge Street, Worcester, Mass. 
GENERAL SALES OFFICE: 50 Church Street, New York, N. Y. 
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STEIN-WAY 


NUMBER 503 


SATCHELETTE 
Spee 





Sixteen Inch Size 
Also made in many other leathers, sizes and prices 





BRIEF and UTILITY BAG 


ially Arranged for All Business 

Necessities or Over-Nite Trips 
No fussy straps to take up time or wear out. Strongly 
built over an interlocking steel frame. Extra wide center 
pocket. Place for pens and pencils. Two strong handles 
and lock. Metal knobs on bottom. Made of black and 
brown color boarded grained cowhide. 


Specially Low Priced for July—83.50 


Manufacturers of the most complete line of exclusive and 
patented brief, sales, and zipper cases in America. 


Large assortment of low priced School Cases. 
Send for Illustrated Catalog 


STEIN BROS. MFG. CO., Ine. 


701-709 W. Washington Bivd. CHICAGO, ILL. 





This Bond Guarantee 
Lifetime 
Service 


Post Binder. 


manent advantage. 





profits, write 


Dept. C-7, Milwaukee, Wisconsin 


FLEX!-POsT 


The Guaranteed Binder—a Unit of the Faultless Line 


Have You 


a Friend—<, business acquaint- 
ance who might like to keep in touch 
with office equipment by reading 
Office Appliances? If so, send us 
the name, address and business and 
we will send a sample copy with 

our compliments. 


THE OFFICE APPLIANCE COMPANY 
417 S. DEARBORN STREET, CHICAGO, U. S. A. 


grengueue PE Et tt ss ts sss sss sss sss sss 


OT Et 


—from the mechanism of every Flexi- 
So every feature of this 
flexible-sectional post binder is a per- 


For proof of easier sales and growing 


STATIONERS LOOSE LEAF CO. 


7 
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he FAST SELLING ITEM 


Half hour Furnace | 
tested protection. | 
Strongly built of steel | 
and solidly insulated. | 
Inside size 942” x 334” 
x 13” 
Attractively 
Finished 


RETAILS 
FOR $10.00 


THE MEILINK STEEL SAFE CO., TOLEDO, OHIO 
























“The Product 
They Need 
Is a Friend 
In Deed” 


FULTON 
SPECIALTY 
COMPANY 


Elizabeth, N. J. 


FULTON 


Daters and Stamp Pads 





Every office needs and uses stamp pads and daters all the 
time, regardless of season or business conditions. Follow 
this line of least sales resistance by displaying FULTON 
DRI-KWIK STAMP PADS and FULTON and SERV- 

ICE DATERS— by suggesting them, and you'll see steady 
substantial profits — doubly appreciative right now! 


DRAWS 


<=TAarre 


PAO 
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Double your nihit 
on typewriter tables 


Here's A VALUE every buyer 
appreciates. Built like a battleship 





Ne. 1624 —solid -— top, and sturdy angle 
L.24°—W 16’ —H 26" iron legs hipped knocked down 
with stationery drawer —assembled in a second they defy 

_ No. 1634 hard usage. Finished in olive 
_¥ rt baw A green, grained walnut and mahog- 
oat any. Ord der a sample stock now 


drawer 


and double your table profits. 


ART STEEL CO., Inc. 


300 East 145th Street 
NEW YORK CITY 


—_—. 
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FIRST PLace IN 1931 


In boom times any specialty is saleable. But this year only 
staple products are bought. And those staple items which 
offer you the profit of specialties take first place in your sales. 
Cant-Slip is one of these staple items which offer the profit 
of a specialty. You cannot afford to be without Cant-Slip. 


CANT=SLIB 


Cant-Slip is an office necessity. It extends the life of type- 
writers and other office machines by renewing the life of rub- 
ber rollers. It ends paper skidding, a common trouble in 
every office. It fulfills a long felt office need. 


Send for our brochure which explains this sister product 
to the well known success—Clarotype. Address The Clarotype 
Company, Inc., 16-H Hudson Street, New York City. 

















STURGIS 


POSTURE CHAIRS 
And All-Metal 
TYPEWRITER 
STANDS 


Sold exclusively through Office 
Furniture Dealers 





Sturgis Posture Chair Co. 





OFFICE APPLIANCES 





add > ~ ercleelyiiz lial Cis 


- te de tn te th tt ee 


TIP TOP 
TRADE-MARK 
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LOOK 


FOR THE 









3 sizes 
(¥] 
—the guide to qual- 4 
ity in paper clips NO. o 
: : : Precision made i 


OF 


brass or nickel finish. 


Your Jobber 
or direct from 


Jactory. 
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say 


O.K.A 


Progress with Progress 


Traditions grow, traditions die. That is - of the 
truths of life, and a natural accompaniment of progress 
—we can fly through the air, telegraph, telephone and 
television, whilst, some are dreaming of trips to Mars. 
Hold Fast the Good, Reach For the New 
The feet of progress trample on experience and break 


traditions 
Os Bs Ae 





2 ounce An unbeatable combination, cleans typewriter type in- 
stantly and adds a sure-grip to the rubber roller. No 
bottle muss, no mess—special dealer's discount. 
50c 0. K. A. COMPANY 





Monadnock Building San Francisco, Calif. 




















STURGIS, MICH. THE TIP TOP MFG. CO., Inc., Syracuse, N. Y. 
Canadian Agents: Brown Bros., Ltd. d.. Toronto = 


Reg. U. S. Pat. O 

It Can’t Slip Out Until You 
Release It. That’s the Free 
Hand binder—a handy little 
device, requiring only one 
hand. Papers are held securely 
until wanted, then released at 
a touch. The Free Hand is 
thoroughly practical and 
needed in every office. Ask for 
descriptive price list and stock 
sizes, 


FREE HAND BINDER COMPANY 


74-76 BEEKMAN STREET NEW YORK, N. Y. 





















OUT OF SIGHT—SALES STOP 
Display COIT’S Im — Lettering 


The Right Pen for yore 
Kind of Lettering 
DEALERS: Send for assort- 
ment of 12 pens 3 of each 
popular size on special coun- 
ter display card for 30 days 

sales trial, prepaid. 

Dozens of stores in your 

neighborhood need COIT’S 

PENS and will buy them 

from you when displayed. 
ASK YOUR JOBBER 

THE BRIDGEPORT PEN 

COMPANY 


Bridgeport, Conn. U. S. A. 






































Stanley R.Bristow 


Efficient and economical. 
Will keep correspondence 
and papers always on hand 
and properly arranged. The 
most efficient desk file on 
the market. Made in four 
sizes. A very profitable 
item for stationers. 






24 Central Ave.West Orange.N.J. 














Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 





GARDNER'S HOT 
GOLD LETTERING 
MACHINES 








Write for Samples and 
Prices 


P. A. GARDNER 
LEATHER WORKS 


709 Pine St. St. Louis, Me. 





Pub TA 


LARD LA 








Chas. M. Higgins & Co., Inc., 271 Ninth St., Brooklyn, N.Y. 














HIGGINS’ COLORED DRAWING INKS 
emphasize every desired point on freehand 
and mechanical drawings, tracings and blue 
prints. Stock the full c 


increasing demand 


dor line to satisfy 
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RIBBONS 


Dealers 


Sansom at Tenth Street 





U.S. TYPEWRITER RIBBON MFG. CO. 





ESTABLISHED 1895 


Inquiries Solicited 


CARBONS 


Philadelphia, Penna. 








DIEBOLD[ 


For seventy years synonymous with 
safety and protection. There are Diebold 
Safes and Cashgard Chests for every busi- 
ness. They are made with the same care 
and precision as Diebold Vaults and Vault 
Doors for banks. The Diebold Line is 
nationally advertised, complete and 
profitable. 


DIEBOLD SAFE AND LOCK COMPANY 
Canton, Ohio 


Seventy Years of Bank Service 








Quick Sellers— Big Money Makers 


0 RN “Instant’’ Desk 


and Handy Files 





“celluloid covered re- 
movable index t 
Idea Books 
with pasteless pocket pages for 
news clippings. striking advts.. 
etc., instantly accessible. 
Albums for Every Purpose 
Autograph, Camera, Portrait, 
Posteard, Disc Record, Greeting 
Card, Memory. Address Books 


Handsomely illustrated School 
Girl Diaries 
ckgammon, Scrap Books, 





Games, Double Dummy Bridge 
Boards 
Write for Prices and Special Discounts. 


W. C. Horn Bro. & Co., is 200 5th Ave., New York 








SILVERGLO LAMPS are stand- 
ard equipment in some of the 
largest business offices in the 
country. 


Establish your accounts and 
watch for repeat orders. 
The booklet “Light by —— sug- 


gests proper light at point of use. 
Write for it now. 


A very profitable line with small in- 
vestment for you. 


SILVERGLO LAMPS, Inc. 
300 BE. Federal St. Baltimore, Md. 


HOGESTAPLeR 


WON’T CLOG 






Written guarantee 
with each machine 








caress errs OP 





Staples 30 sheets as easily as 2 


This Hoge, No. 3, Stapler penetrates wood or fiber with the same ease 
as paper. Press plunger poll or strike it a quick blow, the results are 
perfect. It meets every requirement. Holds customers. 


Order a sample—if it doesn’t fulfill all expectations, send it back. 


Your jobber can supply you. If not, write us 


THE HOGE MANUFACTURING CO. 
23-25 EAST 21ST STREET, NEW YORK 
































? No. 700 S 
52 pages of information including illustrations of all types 
of office machines—specimens of typewriter type—how to 
test adding machines for accuracy, etc., etc.—at a nominal 
price of only 25c. 

Send for your copy today! 

















VaR NTEED 


Including such well-known envelopes as 
Improved Columbian Clasp, Columbian 
U.S. E. White Wove, and Mono-Outlook. 


UNITED STATES ENVELOPE COMPANY 
SPRINGFIELD, MASS. 
With thirteen manufacturing divisions covering the country 
fad 
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DIP-NO-MORE Ink Eradicator 


attests 








Growing popularity 


the supremacy of this style 
DIRECTION 

: Omens menor OM PAPER 

et fe sant 

wend es dod 


Ssun ze m3 Sanzsal 
oes _ven c oTHING. 





ink eradicator 
As handy as 
DIP .NO.MORE 


with corking and 






a pencil, the 








dispenses 





wee seme hens 
aOR 8s Sond wit snee deme i 


uncorking 












bottles The very small 
opening and bent neck 
prevent overflow Just a 
touch for a small erasure 

a slight tap releases 


one drop Sample with 


prices and discounts on 


H. A. INK ERADICATOR CO. 
1545-47 West Farms Read, New York, N. Y. 


request 














MAR KILO 


CELLULOID 
ENVELOPES 


have the welded 
reinforced flexible 
edge seams. Ex- 

tra strong and 
finished in appear- 

ance. (Patented 
processes. ) 














MARKILO Envelopes are made in all ring-book sizes. 
MARKILO INDEXER Strip (blank-label) ready-to-cut. 
Transparent signals, card cases, etc. Sample on request. 
The Dozen System vs. Decimals, Booklet Mathamerica 25c 


MarkiloCo., Mfrs.,936c W. 63rd St., Chicago, U.S.A. 


Sell This 


A bathroom or health scale 
that can be sold for $12. At- 
tractive, with appealing 
lines. Colors:  six-spring 
mechanism—250 Ibs. capac- 
ity. This scale cannot tip. 
Write for prices on this 


popular item. 


Hanson Scale Co. 


525 N. Ada St., Chicago 
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OFFICE 















Loose Leaf Rings 


No Large Brass 

Joint to Tear Nickel Plated 

Paper FIVE SIZES 
Inside Diameters 
e 144"—1.35 Per 100 

Open Easily, y"—1.50 “ 

Close 1% am] .75 ct) ory 
I J 4 1%%—2.65 “ “ 
| Securely 2350 “ “ 





For loose leaf books, binding reports, blueprints, etc. 


Write for infeyenstion Loose Leaf Metals 


on our line of...... 








The E. W. Carpenter Mfg. Ce. 
Bridgeport, Conn. 


a2 2 ay 
SILICATE BLACK BOARDS 


Madc of the best material thoroughly 
seasoned—Framed or Unframed—All 
Frames are Oak Finished. U. S. Gov- 
ernment Contracts and New York City 
Board of Education Specifications for 
40 Years. 


CORK BULLETIN BOARDS 


Sizes 18x 24 inches 
to 4x6 feet 














7 
fl 


Framed or Unframed 
Frames are Oak Finished 


Dealers write for catalogue 


N. Y. SILICATE BOOK SLATE CO. 


20 VESEY STREET 


NEW YORK CITY 














THE PENCILS OF 
PROVEN QUALITY 


PENCIL CO. 


S VA INCORPORATED 


221 Fourth Avenue, New York City 




















REBUILT 
MIMEOGRAPHS 


Every Mimeograph we rebuild is 

absolutely guaranteed. In our 

twenty-six years of experience we 

have learned how. All models 

completely rebuilt. Investigate 
now ! 


MIMEO SERVICE BUREAU 


132 Nassau Street NEW YORK, N. Y. 














‘*Steel-Strong’ 
The Quality Line of Coin Handling Supplies. 
4 Styles Coin Wrappers 
2 Styles Bill Straps 


Coin Bags—Coin Storage Trays 
Coin Bag Seals - Seal Presses 


Manual Coin Counters 
Currency Racks 


Tellers Moisteners 


oe Al Wrapper Cabinets 
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We Supply The Trade » ate and Export i THE COLYTT “REDI-ROLL’’ 
PRE ES ene | TELEPHONE MEMO 


A neat, compact writing shelf, 
with paper roll, for attaching 7 
to the telephone stand—for 4, 
memorandums. +h 











Has continuous writing sur- W/, 
face for standard paper roll. 
Sharp cutting edge for tear- 
ing off. 

§ Takes up small space, o—_ 


leaving room for 
hand grip on tele- 

















phone. 
Easily attached. 
For More and Better Copies, GRAPHIC ROLLS, in all N ory 
sizes, on Spindles to fit all Makes of Duplicators. Cloth F — and black 91 
Back » Fiber Back. nish. 
GRAPHIC > pemee | HEKTOGRAPHS Dealers Write for Discounts 
3s. 00 wae $45. et : veroee sane Sire THE COLYTT LABORATORIES 565 W. Washington St. 
elatine » efill in -_ » »*» ektogr eaning Paste . ; : 
GRAPHIC. DUPLICATOR CO. 270 A Lafayette St., New York, N. (Engineering) Chicago, Iil. 
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MEET THE DEMAND 
Profitably 


In Apex, Summit, and Xtragood, the dealer has 
three qualities of ribbons and carbons to offer 
customers which cover the whole gamut of 
demand. In the supreme test of use, Union 












This inexpensive device for binding papers Ribbons and Carbons are in the front ranks, 
consists of a base with 2 prongs and a lock continually creating profitable business for 
compressor. A slight slip to the side causes Union dealers. Do you wish to meet the 


the prongs to fasten and hold the papers demand—profitably? Write us. 
securely. Nickel finish. Prongs are 1% inches 


long with ae oo of 2% inches. UNION RIBBON & CARBON Co. 
rite for prices. Front and Laurel Streets 
ORTHWINE MANUFACTURING CO. Perea wna 


438 W. 37th St. NEW YORK, N. Y. 














<—_- same sams seme seme ce came came came ce ee ra —e ee came cae 


COUTTS 









BOEHNER EXECUTIVE Dest FIRE 
A fine desk companion 
Improved Just the file for 


personal and 
important let- 
ters, bills, and 
other papers. 


CARD HOLDER 


Stationers and printers 







use it to build up their wane yates 

volume on business and LEATHER NOVELTIES ~ 

personal cards. It takes a Strongly made 

the regular loose cards, Avmoms. uswore of steel and 

holds them firm, keeps beautifully fin- 

them clean Holds " . . 
ished in olive 
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one as securely as a : 
oe case Imported morocco binding—metal parts highly green, grained 
nickeled—28 different sizes. 
We manufacture leather “ovettios only—we do not compete mahogany and 
wae eagravers or printers. Please mention size in asking walnut. Complete with 
or prices. - ; -\ ; 
ifthe, Golem ae. A 1 index, lock and two keys. 
Write for catalog and price list. 
roved Boehner Binder Co. COLE STEEL EQUIPMENT CO. 
P, Fox Street Aurora, fllinois 33 Crescent Street LONG ISLAND CITY, N. Y. 
hm mam ae a eae 
— 
OAKVILLE -AMERICAN 
PIN DIVISION 
DEALERS WANTED te, 
ie i a a a te a a a 


for a patented typewriter 4 
cushion key, with advan- 
tages and merits no other OAKVILLE-AMERICAN PIN DIVISION 








MORE key business by Scovill Manufacturing Company Bi Tol 
selling WATERBURY, CONNECTICUT 

The Master Key NEW YORK CHICAGO SAN FRANCISCO 

Wie foe Sangh an cae mice tine aaa 


Speed Key Mfg. Co. Inc., 
29 Columbus Place 
Brooklyn N. ZF 











Oakville 
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THE STATIONER’S 


SCRAP 
BOOK 


IDEAS 


PRICE $400 POST FREE 


The most valuable money- 
making volume ever placed 
before the Stationer Trade— 
Contains nearly 200 hints in 
connection with every depart- 
ment of your business, 


Press Comments: 


The book contains some 178 pages of common sense sugges- 
tions for commercial stationers and dealers in office equipment. 
It is conveniently divided into four sections, as follows: 
Organization; Advertising and Publicity; Selling Ideas; Win- 
dow Display and Selling Ideas for Specific Lines. An index 
im the front of the book classifies the subjects treated and gives 
the numbers of the pages where the stationer may find sugges- 
tions om the particular phase of his business that he may be 
interested im at the time. The subjects run all the way from 
account books to window dressing and are written in such a 
way that the volume is an excellent reference book. 


—Office Appliances. 


The Scrap Book can be dipped inte almost anywhere, and 
useful hints om @ wide range of subjects, presented in a very 
readable form, will be found om every page. 

—The Newsagent, Bookseller's Review and 
Stationer’s Gazett 





It was a distinctly good idea te bring together such a@ series 
of approved ideas, and the volume should meet with a warm 
welcome. —The British Printer. 


4 good idea in itself and admirably carried out. 
—The Stationery Trades Journal. 


Send Your Order with Remittance Today 
to the Publishers 


F. W. BRIDGES, LtTD. 


GRAND BUILDINGS, TRAFALGAR SQUARE 
LONDON, W. C., ENGLAND 
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The leading 


trade paper 


for the 
Office Equipment Industry 
in 


Germany 





“Biiro-Bedarf-Rundschau 


(Office Equipment Review) 


Founded and Edited since 1908 
by Friedrich V. Schack 


Issued Weekly 
Circulation in all German 
Speaking Countries 


Subscription Rates 


$4 per year $6 for 2 years 


Specimen copy free 


Biiro-Bedarf-Rundschau 


Berlin-Charlottenburg 5 
Germany 
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Announcing 
A NEW FILE-A LOWER PRICE 





Exceeds in value any low priced file 
now on the market 


Full Roller Extension Suspension 

Cast Bronze Hardware 

Reinforced Drawers Box Heads 
Increased Filing Capacity 

Reinforcing Spreaders Between Drawers 
Cap Top 

7A¢ In. Front Edge 

Reinforced Case and Base 

Positive Locking Followers 

Baked Enamel Finish 


You Would Not Believe That a File of Such Quality 
Would Carry a Price so Low. 


DO NOT FAIL TO INVESTIGATE AT ONCE 


THE STEEL FIXTURE MFG. CO. 


Topeka, Kansas 





lanning the SIZE and HEIGHT of 
YOUR Future Loose Leaf Business 


S 
> * ; 
ya i § e In order to determine The following is a partial list of forms carried in stock 
; ( j , ; which are used very extensively for Record Keeping pur- 
iS : the size and height of a build- poses. 
J ing, calculations must be based Minute Book Accounting Records: For all 
-— + , ‘ : Stockholder’s Ledger purposes 
Z SS} on its foundation. This same ie a eT nedeut tee Gambthen 
——— rule holds good for you in your Receiving Reports Accounts 
| . Record of Claims Ledgers for Purchase Accounts 
= future loose leaf business. Perpetual Stock Ledgers and Ledgers for General Accounts 
i= = in Records Daily Bank Statement 
= 2 | First, you must have the Record of Equipment Record of Petty Cash Dis- 
; proper foundation, which con- Insurance Record bursements 
. - Inventory Forms Record of Invoices for Goods 
sists of forms for “Record Order Blanks Purchased 
Keeping” purposes. Order Register Distribution of Invoices 
Bill and Charge Sheets Journal 
If you are in a position to sup- Monthly Duplicate Statements Sales Summary 


If there is any form you wish to examine, we shall gladly 


ply the proper form it is only send you sample sheet. 





natural to assume that you will We are equipped to give prompt service on any special 
also get the binder and index forms you require. 
business. BOORUM & PEASE COMPANY 
Consult our new Loose Leat P. O. Box 272, City Hall Station, New York City 
Catalog No. L21 wherein we il- NEW YORK CITY CHICAGO, ILL. ST. LOUIS, MO. 
; 349 Broadway 500-532 So. Throop St. 212-214 Se, 7th Street 

lustrate and describe forms for at Harrison 

: BROOKLYN, N. Y. BOSTON, MASS, 
every type of business. 84 Hudson Avenue 29 Otis Street 





SHEETS , 
rorms Mase ile. of YOUR LOOSE LEAF BUSINESS 
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the Line of Lowest Ultimate Cost 































An authority on the subject says--- 


“Science in purchasing is the ability to dif- 
ferentiate between initial and ultimate cost.” 





Science in Carbon Paper and Inked Ribbon making is the ability to pro- 
duce with perfect accuracy a range of qualities to uniformly give the 
exact results desired with all kinds of machines and writing paper. 


“The Line of Lowest Ultimate Cost” meets the requirements of each 
Science. You cannot know what it will do for you until you investigate. 
Without any obligation on your part, we will be glad to send you 
samples for any requirements you describe. 


NEIDICH PROCESS COMPANY 


Manufacturers 


Burlington, N. J., U. S. A. 


} 
l 
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HMMA ATTEN T Ace 


ad | 99 To us “M. B” stands for “MON BUREAU” 
e £%e To you “M. B.” stands for “MORE BUSINESS” 


If you want to extend or enlarge your trade, here is an opportunity for you! 
American goods are extremely popular in France and much needed, too. This 
especially applies to office furniture and all modern business appliances. 
To sell your goods in France, you should advertise in the 
right French medium. Now, this right medium is M. B. 
because it is the progressive business publication “par 
MON excellence.” As a matter of fact, M. B. was the first to 
BURE AU advocate highly efficient business methods in France and 
LE MAGAZINE DE CORGAMISATION was the pioneer of modern office equipment in this country. 
COUNEREIALS € MDUS TENTS So it is no wonder that it is read all over France, Belgium, 
Switzerland, Spain, Italy and Rumania, by the most 
progressive firms, that is by the firm that is likely to be 
interested in your goods. 
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ANMINIL Ma 


Abadi 


HMDA YALU 


Advertisements in this magazine are practically sure to 
bring trade for you because it reaches the very public you 
are anxious to get at. 

Write today to the Advertising Manager of M. B. He will be pleased 
to send you a free copy of this interesting publication. His depart- 


ment will write ads that pull for you or translate your copy into 
French just as you like. 


“MON BUREAU,” 186, Faubourg St-Martin, PARIS, Xeme Arrt. (FRANCE) 
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As pioneer desk makers of 
Jasper, Indiana, we can offer 
you the best in high quality 
desks, time tried and quality 
tested for fifty-two years. 


The JASPER q The JASPER 
DESK CO. ™° CHAIR CO. 


Desks and chairs can be purchased from us in pool 
cars at carl 
the assurance that goods arrive in first class con- 
dition, without damage. We solicit your inquiries. 
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as CHA; 


YASPER, Ine 


New No. 800 Series Chairs in 
Solid American Walnut: A 
Pleasing Design, with a Deep, 
Rich, Durable Finish. 


discounts, lower freight rates and 








JASPER, INDIANA 
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AN IMPORTANT ANNOUNCEMENT 


To Every Buyer of 
FINE UPHOLSTERY LEATHER 


WE have developed a dyed finish on Top Grain Leather which is both sunproof and water- 
proof. This leather is known as LACKAWANNA TOP GRAIN FRENCH FINISH. 


It is paint and pigment which makes the ordinary upholstery leather so cold and hard. In the 
case of LACKAWANNA TOP GRAIN FRENCH FINISH, there is no particle of paint 
or pigment used, and it is for this reason this leather is so soft and warm. 

We believe this TOP GRAIN FRENCH FINISH to be superior to any upholstery leather 
produced today, whether from cattle hides, Goatskins, or Vealskins. 


SISOS OS ES ES BS GSS 


SAMPLES AND PRICES SENT UPON REQUEST 


THE LACKAWANNA LEATHER COMPANY 


850 GRAND AVENUE HACKETTSTOWN, N. J. 
NEW YORK OFFICE CANADIAN OFFICE 
220 KING ST. WEST CHICAGO OFFICE 
101 PARK AVENUE TORONTO, ONTARIO 705 S. DEARBORN ST. 
ASHLAND 5041 ELGIN 0971 HARRISON 2941 


“Look for the Haircell—It is your guarantee of full Top Grain Leather” 


WRG SGI SSE SS 
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BURROUGHS 


Typewriter Bookkeeping 
Machine 


W wy 


hs nde ee) \\ 
uw . 





SPEEDS UP THE WORK AND 
CUTS BOOKKEEPING COSTS 


Thousands of firms find that Burroughs 
Typewriter Bookkeeping Machine not only 
furnishes neater, more accurate records 
and simplifies and speeds up bookkeeping, 
but also cuts bookkeeping costs. 

For, besides posting ledger, statement 
and full-width journal (or anyother com- 
bination of related records) at one time, it 
performs many operations automatically. 


Bur 


It is especially 
designed to handle 


accounts receivable, 


rou¢ghs 


accounts payable, general ledger, distri- 
bution, payroll, stock records and similar 
accounting work. Can be furnished in a 
variety of models for distribution to any 
number of classifications up to twenty. 

Call the local Burroughs office for com- 
plete information or a demonstration 
without obligation on your part... or 
write to Burroughs Adding Machine 
Company, 6417 
Second Boulevard, 
Detroit, Michigan. 
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A few Addresso- j 

graph self-writing SS. ee 
records from over 
35 different styles 
which provide for 
the recording of a 
wide range of rec- 

ord data. 
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Fentunesnd business records 
when kept in the ordinary way 
are inefficient—cosily to handle. 
Before they can be put to other 
than reference work, the informa- 
tion on them must be copied onto 
business forms by hand. 

When kept in the Addresso- 
graph way business records, be- 
sides being quickly available for 
reference are self-writing— hand 
copying is eliminated. 

Whatever the data on an 
Addressograph record—a 
customer's or prospect's name 
and address, an employee's 
name, a specification, a num- 
ber, a description—it writes 
itself mechanically on any 





business form in one motion. 

Count the places in your 
business where you are now 
hand copying names and 
other data on order forms, 
bills, statements, ledger sheets, 
letters, envelopes, shop pay- 





roll, shipping and other forms, 
Count the number of costly mo- 
tions this work now requires. 
Then, calculate what it would 
save you to do this work in one 
motion and in one-tenth to one- 
fiftieth the time now required. 
With Addressograph self-writing 
records you can do exactly that. 
Without obligation an Address- 
ograph representative will aid 
you in a check-up of the name and 
data-writing operations in your 
business and demonstrate the ac- 
tual savings that can be effected 
through the use of Addressograph 
Self-Writing Records. 


ADDRESSOGRAPH COMPANY 
General Offices: 1814 E. 40th St., Cleveland, Ohio 


Addressograph -Multigraph of Canada, Limited, 
Toronto 
Addressograph, Limited, London, England 
Addressograph G. m. b. H. Berlin, Germany 
Addressograph, S. A. Paris, France 
Speedaumat Manufacturing Co., Cleveland, Ohio 
Divisions of 
Addressograph-Multigraph Corporation 
Factories: 
Chicago, Cleveland, Toronto, London, Berlin, Paris 





Copyright 1981, Addressograph Co. 
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The Addressograph illustrated is the new, low-priced, all pur- 
pose, electric model, which mechanically transcribes fundamental 
business records at high speed. There are also hand operated 
models and super-speed automatic models from $42.50 to $12,000 























—ere 


LTRADE MARK) 











ALL-DAY Q U | a 


ALL-DAY CONCENTRATION 4 

















~ } 








---in the executive office equipped 
with the UNDERWOOD NOISELESS 


How many useful minutes in the executive's 
office hour? Easy to answer—for the exec- 
utive whose office is equipped with the 
Underwood Noiseless. His office hour assays 
a full sixty minutes, because his office is 
QUIET even when his secretary is typing 
just a few feet away... quiet all day long. 

Executives need office quiet. And they 
get it with the smooth-running, quiet 
Underwood Noiseless. Quiet that rests their 


nerves...enables them to think clearly 
...to straighten out knotty problems... 
to concentrate. 

Their secretaries welcome the Underwood 
Noiseless. For them it means working in 
the same office with their employers, greater 
responsibility. For them, too, it means 
sixty working minutes in every hour. It 
means balanced, effortless, speedy writing 
... work done on time... without fatigue. 


UNDERWOOD 


Standard, Noiseless and Portable Typewriters... Bookkeeping Machines 
PRODUCT OF UNDERWOOD ELLIOTT FISHER COMPANY 


Marketed by Underwood Typewriter Co., : 


342 Madison Ave., New York, N.Y. 


Sales and Service Everywhere 
"UNDERWOOD, ELLIOTT-FISHER, SUNDSTRAND...SPEED THE WORLD'S BUSINESS” 


Th UNDERWOOD NOISELESS 


THE EXECUTIVE 


Oo FFICE MACHINE 
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